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TRAINING BULLETIN 


moh mele. 
WLolemae-li- mele 


suggestive 
selling”? 


Answer yes or no to the following questions and be honest. 


Do you think you've done a good day’s work by just making the rounds and asking 


people what they need? by just filling orders? 


Do you show your me rchand Sé n groups, for example carbon paper with ribbons 


and quality second sheets. 


If you see a customer she na certain piece of merchandise, do you also 


show a related item? 

‘ of these questions, natural tendency to associate related items: 
that filling orders ham and eggs, carbons and ribbons, spirit 
duplicating papers and hand cleaner. It’s also 
a way to help your customer to quality prod- 
ucts and help yourself to greater sales. 


If you answered no to an} 
maybe you didn’t realize 
may enable you to maintain your quota but 
it’s no way to increase it. Suggestive selling is 
simply a means of capitalizi ing on peoples’ 


How do you rate on product information about 
Webster Silk Star Ribbons? 


Webster Silk Star means fewer ribbon change s. 


Webster Silk Star typewriter ribbons are wound 00l compared to 


the standard 12 yard cotton ril 


} 
POOCTL. 

Webster Silk Star is a nationally advertised brand. 
If you answered all true, you really know Silk Star Typewriter Ribbons. It stands to 
your stuff. If not, maybe you can improve reason that you can’t be convincing to a cus- 
your sales by knowing more about Webster tomer if you aren’t sure of the facts yourself. 


sratit Ine... se! WV CD Ste?’ S aatzons A 


Always send a ‘tume-sai er” cal ‘bor COpy. 





F. S. Webster Company, 13 Amherst Street, Cambridge 42, Massachusetts 
ago « Philadelphia « Pittsburgh « San Francisco « Cambri 


Webster warehou 1 New York e Ch 
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OF PITTSBURGH 










presents 


NEW 
STEEL 


FILES 














FINE SiTeeL 


A big hit at the NSOEA Convention! Haskell 
designed them that way .. . for easy sell. 
Beauty on the outside! Quality on the inside! 
Haskell files not only look better . . . they are 
better on many counts. That’s no accident. Over 
the years, Haskell budget know-how has come 
to mean extra values at lower cost. That’s why 
dealers recommend Haskell budget quality 
with confidence! 























PiTTspuRGH Ni) 7 
BICENTENNIAL / 
1758-1958 


Write for full details— 
Literature and Prices—today 





HASKELL 


VISIT OUR NEW PLANT WHILE 
IN PITTSBURGH FOR THE 
BICENTENNIAL CELEBRATION 


OF PITTSBURGH 





New York Showroom « 440 Fourth Avenue 
P. 0. BOX 5273 + PITTSBURGH 6, PA. 
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New comfort for executives 


— A /f value prices! 








@ You win two ways when you sell this = x 

imposing, enormously comfortable i. & 

COSCO ‘Director’ executive chair. You a 

pocket full profit on a volume seller at 7 

only $59.95. You deliver a standout value 

that invites comparison and repeat or- . 
ders. All ways, always, it pays to stock ’ ‘ “¢ 
and feature COSCO. The /ine that offers 
you more to offer! Powerfully backed by 

the largest full-color ad program in # 
COSCO history! 


HAMILTON COSCO, INC.- COLUMBUS, INDIANA 


All prices shown are for Naugahyde up! Model 28-TA 


Other fabrics slightly higher 
Retails for only $5995 
($63.95 in Zone 2)* 














|} | =e 
ad -_ | | | f 





' ! ee mw 
28-S TA, $67.95 25-S, $42.95 27-LA, $39.95 23-LD, $19.95 COSCO aiso offers comparable values in 
$71.95)* ($46.95)* ($43.95)* ($21.95)* chairs, settees, sofas, tables 


* (Zone 2: Téxas and 11 western states) 
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in This issue 


22 Create the Time To Sell School Supplies. By promoting pre-packaged 
school supplies before school opens Haines & Essick Co, 
of Decatur, Ill. has uncovered plus sales which more than 
tripled volume for the entire previous year. Here's a 
staff-written report of the procedure used in gaining 
time to better cultivate a seasonal market. The idea is to 
get the customers in the store before school opens in the 
fall. 


Offer Something Different To Build Traffic on School Items. Promotion 
of new items for school youngsters is the method used by Harold W. 
Clopp, stationer of Trenton, N.J., in building extra business. His promo- 
tion is centered around a check list, specially advertised, reminding stu- 
dents about the items they will need. Inside the store new items for school 


use are given special display. 


soma More with a New Service Concept. Systems planning and extra 
service are utilized by Globe Office Equipment & Sup- 
plies, Inc., Cincinnati, Ohio, to step up sales. Customers 
are given “plus” attention in the form of layout of sys- 
tems departments. The customer's physical facilities are 
analyzed, a strong sales staff makes contacts and a decora- 
tor presents an attractive package. The Globe system is 
analyzed step by step. 


It’s Cincinnati in June for NOMDA. A rundown here of what is in store 
for the office machines dealer who attends the annual convention June 
21-24. The program of photocopy machines, dictating machimes and elec- 
tric typewriter panels is outlined. 


Index of Advertisers New Catalogs 
Want Ads 2, New Products 

News Notes 
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Advertising Clinic f Fifth District 
Appointments Sixth District 
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Export Statistics Fourteenth District 
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Industry News ' Random Notes 
Letters Sales Stimulators 
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Late and Important 


NSOEA’S GENERAL MANAGER Charles 
on May 15 in Albuquerque, N.M. anno 
Association's plans to hold 
and meeting of the western ar n Sat 
February 27, 28, 29 and March 1, 196 
to be announced later 
Meanwhile, the Stationers As ition of Sou 

May 11 wrote manufacturers 

telling to spon 

Western Show at tl 

in Los Angeles March 4, 5 and 160 


California, Inc., on 
of 


Stationers 


plans 


EAGLE OTTAWA AND BLANCHARD BROS. & 

LANE, two of the country's oldest tanneries, hav 
combined their management and operat Both 
companies have been leaders for in 
production of tine leather ror rnitur 
stery, automobile upholster 1 sh leath 
Julian B 


Leather Co 


Hatton, president f the | 
of Grand Haven, Mich... will b presi 
dent of the new organizatior 
Cree, president of Blanchard Bros. & Lane, In 


becomes vice-president. Chairman ot 





Siegel W. Judd, Grand Rapids rney. Treasutr 
is W. T. Newman and FE. O. Harb ‘ etary 
ARTHUR G. WHYTE, JR., has b elected a vice 
president of the Art Metal Con 
struction Co. He will serve as as 
sistant to Andrew Wilson, chair 
man, at the ympany s executive 
offices in New York City. He was 
formerly vice-president in charge 
of sales at Capitol Products Corp 
Prior to that h served as director 
ot specialty divisions of the U.S 
A. G. Whyte, Jr. Plywood Corp. A_ graduate of 


Dartmouth, Whyte served as an intelligence officer 


in the U.S. Navy from 1942 1945 and rose to 
the rank of lieutenant command 
VISTA FURNITURE CO., Chicago representatives for 
the Costa Mesa Furniture Co., have opened new 
and larger showrooms at 404 N. Wells St 
GEORGE D. NIELSEN, prominent worker in NOFA 


as well as its local chapte r, the Southern California 


Office Furniture Association, is now associated 
with the McDowell & Craig ¢ of Norwalk, Calif 
The decision, he says, was made after a lo period 
of consideration between himself and the organ 
ization which he now repres« He is president 
of SCOFA and successfully handled th rst two 
annual Western Area confer for NOFA. M 
Dowell & Craig, Inc., ts urer of steel of 
fice furniture and equipment 








THE HEYER CORP., one of the older firms in the of 





fice supply field, has had its 
shortened to Heyer, Inc. Arthur 
J Heyer, preside: t iys the 

of the company subsidiat 
Corona, L.| N.\ Queer! Ril 
bon & Carbon ¢ Inc., has also 
been changed. It will v 
known as the Ou en Divisi ot 
Heyer, Inc. Founded by the pres 


Arthur J. Heyer 


dent's father, Theodore A. H 


and originally named the T. A. Heyer Duplicating 
Co., the firm has had four names during it f 
histor 


THE HERMAN MILLER FURNITURE CO. has 
four new appointments in its sales divisi kt 
gene Eppinger has been promoted to fiek 
manager, in which capacity he will direct and su 
pervise sales for the United States and Cuba. E; 
pinger has been with the company for 19 years 
Prior to his new appointment he was eastern dis 
trict sales manager. In the company's Michigan 
territory, Jack Davis has been named sales repre 


sentative sales enginees 


the O] 


Davis formerly had bee: 
ror in Mathieson Chemical Corp and sales 


Kerr 


Manufacturing Co Appointed at the same time, tin 


manager tor Bushings Inc., and also for the 


line with the company’s current expansion activity 
in its sales division, were Robert D. Alexander to 
the staff at the Chicago showroon and James | 
Crowe at the Dallas show room 

WARREN DOBBERTIN, secretary and treasurer of 
Wilson Jones Co., on May 18 told OFFICE AP 
PLIANCES, “The option of Nathan Cummings 
chairman of the Consolidated Foods Corp., to 
purc hase about 106,000 shares of WJ stock at a 


stipulated price of $20 a share has « xpired without 


being exercised by Mr. Cummings.’ Meanwhile, a 


suit previously brought by two employees, James 


C. Falen and John E. Sullivan, to block the Cum 
mings option was continued in the Circuit Court 
until June 4 

E. A. BUTEN, « of the original founders of Imperial 
Methods Cx lied April 28 in Florida. He was 
owner of the Forest Park, Ill., manufacturing f 
for many years. A brother, Fred A. Butenschei: 
lives Gl Ellyn, Ill 
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THE OFFICE EQUIPMENT MANUFACTURERS EX- 
HIBITS, INC.. has retained Vandeburg-Linkletter 


Associates, Ii to handle the creative planning, 
ts, promotion and publicity for the 

Dusiness juipment industry S$ in iugural exposition 
eld in Washington, D.C., September 23-25 

Th sition will be carried out under the dire 
OEME, the recently established “action 

tt { the Oftice Equipment Manufacturers 
E. D. Taylor ts pre sident of OEME and 

Rudolph Lang is managing director of exhibits 
Ar 1 demonstrations of machines, equipment, 


techniques will be featured to drama 


s of shows 


|. M. OLESEN has been elected executive vice-president 
of Lyon Metal Products, Inc., it 
was announced following a recent 
meeting of the company’s board 
of directors. Olesen joined the 
firm's sales division in 1929. In 
1939 he was made manager of the 
steel fixture division and 1942 as 
sistant sales manager with office 
in Washington, D.C. In 1950, he 


J. M. Olesen became general sales manager, 





vice-president in charge of sales in 


1 a member of the board of directors in 


OFFICERS ted recently to head the Iowa Office Ma 
hine Dealers Association were president, Dee 
Walker, Office Machine Center; vice-president, 
Eddie Berry, Berry-Myron Business Machines; sec- 
retary, Al Luke, Koch Bros.; treasurer, John Mil 
er, M&M Sales Co.; director, Jim Proctor, Office 
Machine Supply Co.; and director, Max Boyd 
Boyd Typ 


writer Co 


FRANK RANDALL, president of Amperex Electronics 
Corp., has been elected a vice president of North 


America Phillips Co., Inc.. parent company of 


CODO MANUFACTURING CORP. has opened an 


ff id warehouse at 201 N. Broad St. in 
Philad hia. Under the direction of Gene Me 
Gowan, the new office will have a complete line of 


id f ribbons, typewriter and pencil 


1aster units. etc. Of the special fa 


s a complete set-up for printing 
ts which will enable customers tin 
phia area to obtain a faster and more 
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OA Press-Time Bulletins 


EDWIN A. FORRER, president and owner of the For- 
rer Equipment Co., Milwaukee, 
Wis., died April 29 after a linger- 
ing illness. This prominent figure 
in the office equipment business 
who built a modern showroom 
and office planning service with 
the help of his two daughters, 
Louise and Helen, is also survived 
by the widow. Funeral services 
were held May, 1 in Milwaukee. 





Edwin A. Forrer 


VAN AUSDELL & FARRAR, INC., distributors of 
Edison Voicewriter equipment in the Fort Wayne, 
Ind., area reports record sales for the first quarter. 
Robert G. Ambriols, manager of the firm's Fort 
Wayne branch, says 426@ more instruments were 
sold in the area than had been sold in any previous 
quarter in the company’s 45-year history. He at- 
tributed the record sales to new and improved 
products and an increase in application and de- 
mand for business recording equipment. 


MAX VOGEL, buyer for the blank book department of 
Goldsmith Bros., New York City, has retired. He 
had been with the firm for more than 43 years. 


EDWIN J. DU BANE has been appointed sales man- 
eger for the Borroughs Manufac- 
turing Co., according to an an- 
nouncement by George Bennett, 
president of the firm. Du Bane 
has had a wide and varied experi- 
ence in the manufacturing field, 
having served in the capacities of 
salesman, sales manager, product 
designer, merchandising consult- 





E. J. Du Bane 


ant, corporation treasurer and 
general manager. Before joining Borroughs, he 
was sales manager for the Woodlin Manufactur- 
ing Co. During the war, he was an Army colonel. 


THE PRESIDENT OF THE SENG CO. recently told 
his organization's 400 employees that prevailing 
conditions in the furniture business call for tap- 
ping all the reserves of ingenuity, inventiveness 
and skill possessed by everyone associated with the 
industry. Frances A. Seng told personnel assembled 
for the company’s 85th anniversary celebration 
that consumers are demanding, with more insist- 
ence than ever before, well-designed, quality-built 
furniture at prices to meet strained budgets. The 
meeting was held in the company’s headquarters 
in Chicago 





¢ 





| PeOnaiten fabulous 














; America’s most unusual, dramatic, thrilling showplace 
showroom—brilliantly created by Ken White Associates. 


Stlaahhen.'s 40 years of service to the office furniture dealers 
of America now ushers in a new world of presentation of 
office equipment, and offers these facilities for your office 


planning center. 
Locale — at the crossroads of the heart of New York City, 
1126-32 Avenue of the Americas. 





SHOWROOM 








+ b 1126 avenue of the americas 
EW (6th ave. & 43rd st.) 


new york city 
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show place showroom 


ew. 























Section - Desk display area 


ae Shilidbey: art steel company, inc. 
Ss, 





plants 1 to 5,new york . pliant 6, los angeles, calif. 
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An article in this issue (pages 22 t ) carries 
the intriguing title, ‘Create the Time To Sell School 
Supplies.’ Actual creation of time is an obvious 
impossibility, but certainly there is creative thinking 
when a way is found to extend selling time, either 


preceding or following peak periods. In addition 
to the direct potential applications, the achieveme 
described in this article is 


seems to point to a sound prit 


worthy because 


of business opera 


tion if the traditional amount of time allotted to 


; 


selling, thinking, or working is not 


Sufficient to 


; 


achieve desired results, search for ways to exten 
the time rather than following the usual (and often 
inefficient) pattern of hiring people ‘and using 
more $ pac e 

° 


Among the many proud 


ot Hawatt is Ralph ¢ Honda, sales manager. Off: 
Appliance Co., Ltd., Honolulu. When the Honolulu 


Star-Bulletin issued a 50th State edition on April 14 
Mr. Honda sent us a copy 

Every one of the 176 pages of the special editior 
reveals some aspect of the history, current conditions 
or future plans of the new state. The enthusiasn 
that comes with achievement after a long struggl 
is evident in every presentation. A future bright 


with promise is limned in glowing terms by special 
writers. Natural enthusiasm is tempered a bit in the 
feature editorial which points to the “sobering re 


Next Month 


Dictating machines and intercom 
of communication, the spoken word of business, forn 
the theme of the July issue. The market potential 
will be analyzed and case histories will tell of th 


qaevices aS a means 


Office Appliances June 1959 
Publisher ........... John A. Gilbert 
Assistant Publisher Charles W. Gilbert 
a Richard M. Daugherty 
Circulation Director Stanley Roy 
Assistant Circulation Manager Hugh D. McCahey 
Production Manager Robert J. Skup 


OFFICE APPLIANCES was foun by George H. Pat 


terson and developed through 34 years by Evan Johnson 
ESTABLISHED 1904: Succeeding and embodying Ar 

can Stationer, New York, establi 1 1873, tl rigin 
trade journal serving the stationery field; Typewriter 
Trade Journal & Office Syst New York 4; The 
Office, Franklinville, N-¥ Off Ap} 
Journal, Chicago, 1905; | I pment ] 


Chicago, 1908; Office O 


inal National Station N 


10 





of statehood. With the new political 
commer 


sponsibilities 
relationship will come some changes in 
ind industry. The office equipment and supply in 
dustry will share in the continued development of 
the State of Hawau 

. 


The three-pronged sales approach described in the 
article, ‘Selling More through a New Service Con 
cept,’ (pages 30 and 31) has great potential A 
skillful salesman and a trained decorator-designer ar 
not always capable of capitalizing on a complete 


Usually on those 


office installation opportunity. 


occasions the missing ingredient is extensive knowl 
edge of office procedures and work-flow patterns 
Adding a systems and procedures expert to the staff 
an complete the circle of service offered by a deal 

and open th way to more sales. Should the cost 
another employee appear to be a stumbling 


block, it might be well to recall that the design 


' 


decorator was thought of as non produ tive only 





dealers’ successful role in distribution of these plus 
items of the industry. In addition, a product review 
will provide the dealers with information about thes 


products which they can sell successfully 


ADVERTISING REPRESENTATIVES: New York City 
George C. Wheeler, Vice-president and Eastern Manager 
Wallace W. Fisher, Assistant Eastern Manager; 100 | 
42nd St., New York 17, N.Y. Phone MUrray Hill 2-2373 
Sime, Vice-president, and Jack M 
Jackson Blvd Chicag Il] PI 


Chicago Herbert | 
McDonald oO W 
DEarborn 2-3 


Los Angeles: Rebert E. Ahrensdorf, Jack Quillman, Stan 
Ehrenclou; R. E. Ahrensdorf Co., 3275 Wilshire Blvd 


Los Angeles 5, Calif. Phone DUnkirk 2 


The Service Bureau of Office Appliance: maintain« 


r the ive use of subscribers and advertisers. It 
nswers inquiries pertaining to the held, furnishes na 
s of office supplies and equipment, and 


ring lines, without chargé 
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new from top to bottom! 





LIBERTY. 
400 


STORAGE FILE 










SIMPLE 
SPRING LOCK 
CLOSURE 


CLEAN and CLEAR 
INDEX AREA 





The storing and housing of inactive office records 
is made easier, more convenient, with the new 
Liberty ‘400’. 


End-Product of a 2-Year Development Pro- 
gram, the NEW ‘400’ File brilliantly solves the 
objectives of quick, easy Positive Locking... 
Flat Top Closing . . . of One-Piece Construc- 
tion ...and of handsome Front Office 
Appearance. 


CHANNEL STEEL 
OVERLAP TOP 













AUTOMATIC 
LOCKING BOTTOM 











STURDY 
CONVENIENT 
PULL HANDLE 


The NEW ‘400’ File exceeds the quality, effi- 
ciency and advantages of any other corrugated 
box-type file on the market on every point of 
comparison . . . while retaining famous Liberty 
Economy and Efficiency. Made of economical 
high-test corrugated fibreboard to withstand 
hard usage. 


Get all the facts and you'll agree that the NEW 


‘400’ File is the most modern answer to the 
problem of housing inactive records! 


Mr. Dealer: Get the facts on all Bankers Box 
Products. Our complete catalog, price list, dis- 
count plans, sales promotion ideas, are yours 
for the asking. Send for kit today. 


ERS Sida ae 
> © specializing in 
a o) BANKERS BOX COMPANY record storage 
. , 2607 North 25th Avenue ¢ Franklin Park, Illinois equipment 
% O Gladstone 5-7700 (Suburb of Chicago) since 1918 
OpUC 
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NEW 
ROYAL | 
construction 


concept 
gives 
you eee 





aig 


WITH MODULAR EURNIT 


This new Royal VISCOUNT Modular Furniture is superbly functional. 
It’s timelessly styled, meticulously made . . . and designed for infinitely 
variable arrangements as modular groupings and free-standing occasional 
pieces. Each unit is complete in itself .. . no complicated parts to order 
and assemble jigsaw-fashion. 


CUST( 








VISCOUNT offers you more than 50 exciting new upholstery patterns and 
colors . . . from durable, wipe-clean materials to luxurious deep-textured Assembly couldn't be simple 


fabrics. Impervious Royaloid table tops are available in 20 colors, patterns hidden bolts join starter and 

and finishes — from rich wood-grains and marbles to soft decorator pastels. frames into rigid, unified ens 

And ciliate Sond ’ io aol setae Retin €9 iy See Seat-and-back sections clamp to 

And, one-piece ieg-irames are Of square-tube Satin Chrome finish at front and back. Table-to 
: seats .. . can be interchanged 

Pos . » ONIK . 
W rite for Royal VIS¢ Ol N I t rochure 20 ood details onds ... or frame assembly rea 
ROYAL METAL MANUFACTURING COMPANY at will. Free-standing units fo 


One Park Avenue, New York 16, Dept. 5-F sional chairs, tables, ottomans, 





cessory 


f 4 : | 
0, VISooNT — MODULAR FURNIT ; 














BUILD PROFITS WITH VISCOUNT 
MODULAR FURNITURE BEZ=2,7, 





fa 


Here it is—the greatest sales and profits—builder in years .. . Royal Viscount 





modular furniture! The sensation of the NOFA show—nationally advertised in full page ads in 
important magazines . . . designed and engineered to 


out-perform and ouwt-sell any line you’ve ever handled! 












odern-as-tomorrow styling .. . 

Dn looks alone, Viscount would be 
sales-sensation! Every piece is de- 
igned and built with painstaking 
Mraftsmanship and attention to de- 


powerful, continuing 
ph men support! . . 
nfluential magazines like Archi- 
tectural Forum, Interiors, Institu- 
tions, Management Methods, 

















There are more than 50 
new upholsteries, more 
Royalaid table tops and 
nishes to satisfy your most de- 
anding customers. 








Modern Office Procedures, and 
others will carry the Viscount ad 
(at left) and the ny Seer Vis- 
count story, to ts, 
to develop peated ble cn tor poe 
Colorful, hard-hitting why: here: 
ture, brochures and catalogs, will 
keep up the excitement . . . make 
Viscount the sales and profits 
smash of the industry! 





chairs tables 


a 


a] Bae & ottomans 
mpler — 
and VISCOL | , i> 
. > NI . ' 


23°40) 8 u ~w) . corner tables 


XS 4 , 


a 
iin. § i 


ere 15 the complete 










planters 













mans, 
s and 


ITI a 


planters 





Write for Royal VISCOUNT brochure 9026 for details 
everything ROYAL makes 


is made to make you moneys 












. and Royal makes everything 
in business seating 


ROYAL METAL MANUFACTURING COMPANY 
One Park Avenue, New York 16, N. Y., Dept. 2-F 








Letiers 


Readers are invited to express themselves brief- 
ly on any subject related to the office equip- 
ment and supply industry. Address: Letters 
Editor, OFFICE APPLIANCES, 600 W. Jack- 
son Blvd., Chicago 6, Ul. 


More on ‘‘Ailing Dealer Meetings"’ 


(Once again, all the following letters are in re- 
sponse to the editorial, "Ailing Dealer Meetings 
Need Strong Medicine,” published in our April 
issue.) 


Dear Editor: 

This article (‘Ailing Dealer Meetings’) is so 
right! I know that dealers do not attend the re- 
gionals to the degree that travelers do. Something 
should be done. Thank you. 

WILLIAM TONKIN 


William Tonkin & Associates, 
San Francisco, Calif. 


Dear Editor: 

Your April issue editorial, ‘Ailing Dealer 
Meetings Need Strong Medicine,” certainly is a 
well-earned compliment for our public relations 
client, the National Office Furniture Association 
and its officers. 

NOFA has studied the needs of the retailers 
and gone all-out to give them the sort of ‘meat 
and potatoes” food they can use to improve their 
operations—and, of course, sales. 

Dealers, too, are human beings who don’t mind 
sitting on a beach, seeing a pretty waterfall, or 
shooting a few holes of golf, when they aren't 
attending clinics and workshops designed to give 
them real assistance. Such extra attractions serve 
the same practical purpose that frosting does for 
a cake. 

Association officers and staff members often 
feel they have the most thankless jobs in the 
world, and editorial comment fike yours encour- 
ages them to keep on working to do the jobs 
they have to do. 

DEAN SIMS 


Director of Public Relations 
Arndt, Preston, Chapin, Lamb & Keen, Inc., 
Philadelphia, Pa. 


Dear Editor: 
I wish to compliment you and your staff on the 
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splendid editorial, ‘Ailing Dealer Meetings Need 
Strong Medicine” in the April issue. 

You have certainly “hit the nail on the head” 
as far as my thoughts regarding regional meetings 
are concerned. 

I sincerely hope the association will put into 
practice the changes recommended in your edi- 
torial. 

RicHARD P. STEDING 


Wallace Pencil Company, 
St. Louis, Mo 


Dear Editor: 

Congratulations concerning the editorial regard- 
ing regional meetings in the April issue of Or- 
FICE APPLIANCES. 

I agree that some real thinking should be given 
to the future value of these meetings. They seem 
to have dropped into a routine that hasn't changed 
much since 1945. The most valuable information 
that I can remember taking away from these 
meetings came from open forum talks concerning 
specific subjects. 

Now, our industry is composed of three main 
divisions, stationer, office furniture and office ma- 
chines. The office machine industry is represented 
by an association as well as the office furniture 
division. There are various stationery shows held 
about the country. Our excellent NSOEA covers 
all these phases. Would it then be unwise at 
NSOEA regional conventions to emphasize just 
one of these three divisions at the regionals each 
year? Draw on the top people out of each of these 
divisions for talks and panel members. This 
would pin-point each regional to a specific ob- 
jective instead of generalization, as they are now. 
They would become work shops instead of con- 
ventions. Questions dealing with problems by the 
dealer within the division highlighted for that 
year could be brought to the meetings with some 
hope for an answer. It is true that some dealers 
who do not handle office machines might not 
attend the year they are highlighted, but I believe 
a larger share of those that do handle machinvs 
would attend and this is, of course, conversely trae 


. continued on page 146 
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TAKE A LOOK AT 





ONGHORN 


CARBONS and RIBBONS 


They give the look your customers 
want..sharp, clean, crisp. They 
give the kind of performance that 
brings repeat sales. 





WATCH PROFITS LOOK UP 


When you stock our complete line of 
sales-leading carbons and ribbons for 
the office. Write 
today for illus- 
trated catalog. 







AMERICAN CARBON PAPER MFG. CO. 


Western Factory Home Office and Factory Eastern Factery 
Paso Robles, Calif. Ennis, Texas Chethem, Vo. 


Branch Offices ond Werehovuses at Houston, Delias, Wece, Birmingham, Monree, Le., 
Los Angeles, Denver, St. Louis, Senford, Fie., 
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Here and There 





At 76, Joe Anthony 
Still Active 
Repairing Typewriters 


Joe Anthony has been repairing 
typewriters for 55 years now. For the 
past two years he has worked for the 
Business Equipment Co. in Cleveland 

Now 76, Anthony began repairing 
machines in 1904, when the Reming 
ton Typewriter Co. hired him in 
Pittsburgh for $5 a week. Since then 
he has worked on every machine man- 
ufactured. 

He remembers the stir created in 
stenographic circles when _back- 
spacers, tabulators and automatic rib 
bon winders were introduced. He also 
recalls the time when a typist had to 
lift the carriage of a machine to sec 
what had been written, and when 
most secretaries were men. 

Occasionally, Anthony gets a chanc 
to work on a typewriter that brings 
back memories of the old days. On« 
is a 1902 Smith-Premier with two 
keyboards; one for capitals, the other 
for lower case letters. Another is an 
Oliver of about 1910 with a cast iron 
base that Anthony calls a “boat ar 
chor.”’ 


E. A. Napp Runs for 
Mayor of Manitowoc 


E. A. Napp, president and owner of 
Napp Office & School Supply, nar 
rowly missed being mayor of Mani- 
towoc, Wis., at the recent elections 

During the primary election, Napp 
polled more votes than the other as 
pirant or the incumbent. 

In a reduced field of two candidates, 
Napp went on to the general election 
where he received 4,881 of the 10,258 
votes cast 496 short of the re 
quired majority. 


Mannie Klein Has 
Novel Approach to 
Customer Relations 


Mannie Klein of Klein-Heimbinde: 
Co., commercial stationers in New 
York City, rather than compete with 
the barrage of Christmas gifts to cus 
tomers, has created a bit of good will 
during a holiday season with which 
he is a little more familiar—Pass 

Last year, just before the 
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Peter Dibbs, |2-year-old from Brook- 
lyn, was presented this safe from the 
Mosler Safe Co. to safeguard his 
possessions from his two. older 
brothers 


Mosler Good Deed 
Satisfies Boy's Need 
For Security of Valuables 


The Mosler Safe Co., whose pro 
tective equipment Carries a price tag 
varying from $25 to $1 million, re 
cently was asked to make a sale for 
$6 

The 111-year-old firm received this 
letter 

Dear Sirs 

[ received $6 for my birthday. | 
want a used safe for this money. If 
you have one, please call me. And 
then my father said he will pick it up 

Thank you, Peter Dibbs’ 

A. F. Anderson, Mosler’s New 
York manager, called young Dibbs 
He learned the boy had just turned 12 
and that a need for a safe arose from 
his two older brothers. The brothers 
shared the same bedroom and that was 
about all, Peter told him 

A safe was sent to Peter which is 
now safeguarding from his brothers 
a baseball signed by the championship 
1955 Dodger team, a telescope, bas 
ketball trophy, pen pal letters, foot 
ball, airplane glue and a cigarette 
holder his mother once used 

And, of course, the $6 


these holy days for the Jewish faith, 
Klein distributed a container of tra- 
ditional holiday macaroons along with 

scribed card to the purchasing 


ts on his customer list 


Dore Orenstein — 
One-Man Rescue Team 


Dore Orenstein, the third genera- 
tion of his family to head the Jersey 
Desk Co., Passaic, N.J., has received 
more citations for his rescue work 
than we have room to say. 

The only civilian secretary of a 
police athletic league in the country, 
Orenstein is the holder of the highest 
award presented by the National Red 
Cross. He received this 10 years ago 
for rescuing 25 people at different 
times. 

In 1956, he again received the Red 
Cross Certificate of Honor for saving 
two children who had fallen into the 
Passaic River. In 1947 when two ra- 
dio men were trapped in a sudden 
snow storm on top of a mountain 
without food, he brought food to 





Dore Orenstein, of the Jersey Desk 
Co., has won many awards and cita- 
tions for his life-saving work. Here 
he is breaking a trai! to rescue two 
men trapped on the top of a moun- 
tain. 


them and packed a trail for their 
descent. 

In addition to his police athletic 
work, Orenstein is a member of the 
National Ski Patrol, Aheka Council 
of Boy Scouts in which he teaches 
safety and life saving, and the Red 
Cross first aid instructors group where 
he teaches swimming, civil defense 
and first aid 

Besides this outside activity, he is 
very much involved in his furniture 


business. 
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110 0a what PROTECTALL is doing now.. 


Low Cost Record Protection for all your Customers 


4 Sales Aids FREE 


An electrically operated dis- Catalogs on insulated files, 
play designed to stop pros- record and money safes 
pects on your showroom Strong sales tools for cus- 
floor tomer Gistribution 


4 envelope stuffers for mail- The Protectall protection spe- 
ng. Create prospects for cialist will show you and your 
nsulated files and sz salesmen how to increase sales 
of high profit insulated files, 
record safes, and money safes 


PROTECT »AFE 


FACTORY: Hamilton, Ohio 
DISTRIBUTORS: New York City, Washington, D.C 


Chicago, Los Angeles, San Francisco, Tacoma 


PROTECTALL SAFES 320 Fifth Avenue, New York 1, NLY. All 


Please send us 

2 drawer insulated files Letter at $106.20° Legal at $118.80* 

Standard Key lock Standard combination lock, add $18.00 
_ Gray Mist Green Tan 

Full information on 4 free sales aids Interested in Protectall dealership 


FIRM NAME_ 

(CE ll 
ee ee 
ll 


*This is the wholesale price to Protectall dealers, FOR Factory, Hamilton, Ohio 
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State of the Industry 





Manufacturers Point Out That 
Typewriters Are Linguists, Too 


Typewriter producers are reporting excellent volume 
for special keyboards, according to a recent article in 
the New York Times. Here’s what some of the manu- 
facturers say: 

“About 30 per cent of the typewriters we are now 
delivering, both for commercial and Federal Govern 
ment agency use, are equipped with special key boards 
or interchangeable type, or both Remington Rand 
division of the Sperry Rand Corp 

“Sales of Royal typewriters equipped with special 
characters are rising steadily’’—Carl Davis, vice-presi- 
dent of marketing, Royal McBee Corp 

“There is a noticeable increase in demand for our 
special keyboards as opposed to standard types,’’—Un 
derwood Corp. 

Several hundred of the world’s languages are now 
represented on typewriter keyboards. Among the biggest 
users of special typewriter keyboards are the weather 
bureaus throughout the nation. By striking three keys, 
for instance, on a Remington Rand special keyboard, a 
weather man can write, “A cloudy day with thunder 
storms from the northeast 

“The market is not just the large office. It is not just 
the larger corporation. It is one out of every three gain- 
fully employed individuals. It is college students, school 
students and housewives.”’ 


Typewriting Taught 
By College TV Course 


Southern Illinois University’s division of technical 
and adult education at Carbondale, Ill., is offering a 
beginning typewriting course via television. This 13- 
week non-credit course has an $8.50 fee covering tui- 
tion, a textbook and special study guid 


Something New Under Sun— 
Drive-in Secretarial Service 


Hamburgers and bank service are not the only things 
available at drive-ins these modern days 

At Indianapolis, Ind., C. A. Richey and William A 
Roth (C. A. Richey Enterprises) have provided drive 
in secretarial and phone answering service 

This ‘World's first’’ unit is designed for the travel- 
ing man who needs to dictate letters, receive mail and 
intercept phone messages without leaving his auto 

Indiana Bell, Edison Voice-Writer and Allison Secre 
tarial Service are co-operating in the venture. They even 
provide a small conference room located near the road 
side secretarial booth. 


There's a Supplies Market 
In the Average Household 


In his NSOEA regional circuit swing, Trouper L. G 
Morris of Eaton Paper Corp., vice-president of the Man- 
ufacturers Division is preaching the gospel of profit in 


office supplies. Some of the significant quotes from his 


address are these 


“There are in round figures 50,000,000 households 
in this country. Every household spends, as nearly as 
can be determined, an average of better than $5 a year 
for stationery items including paper, tape, and so forth, 
and writing materials of the commercial type and an 
even greater amount for non-office items of a personal, 
gift, social and school nature. 


“Taking only the market for supplies of a commercial 
and office type, however, we have from existing users 
a better than $11/, billion dollar market. It is a market 
where typically you can make more money than any 


other one plac e 


Automation Now Comes to Braille 
Through Use of Computer 

International Business Machines recently demon- 
strated the use of its big computers and an accompany- 
ing data processing system which transcribes printed 
text into Braille for the nation’s 350,000 blind persons 
in a matter of minutes. This has long been a tedious, 
time-consuming process even for experts, of whom 


there is a shortage 


Offices Tastes Upgraded, 
New Survey Reveals 

Today's executives furnish their offices more expen 
sively than ever before, according to a survey released 
by NOFA at the recent Miami Beach convention. Office 
furniture retailers and manufacturers reported a 30% 
increase in most office furnishing budgets in the past 
five years, although furniture prices have climbed an 


average of less than 10% during that period 


It is the purchase of “‘extras’’ and more units of better- 
quality furniture which account for the increased ex- 
penditures, the survey pointed out. Among the extras 
mentioned were radio-television consoles, built-in re- 
frigerators and bars, wall safes, additional chairs and 


more comfortable, often leather, conference furniture 


One fourth of the retailers pointed out the growth of 
popularity in bright pastel colored office furniture in the 
average office. Twenty per cent stressed the popularity 
of modular office furniture, while 18% emphasized the 
increased demand of customers for interior decorator 
services and “package” deals of complete office furnish 


ing and decorating jobs 


Most manufacturers forecast the increased use ol 
plastics, more dramatic use of colors, fabrics and natural 
wood finishes, more contemporary designs and even 
greater functional influences on furniture for tomorrow's 


offices 
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HORIZONTAL and VERTICAL 


- TABULATING CARD GUIDES 


by 


USED IN ALL TYPES OF 
AUTOMATED SYSTEMS 













RF a i way Eton. 
Smead can design and manufacture folders, pants orteortbaina n fole : c a 
and pockets for filing punched tapes, tabulating cards, and as ociated 
documents. Smead offers the advantages of a wide range of faciliti 
paper converting and can incorporate acetates or vinyls to erly “b 
of oil from tape. Furnish us with complete int : : 


| 
7s 
x 








| requirements. 
va Smead's complete selection of guides A COMPLETE LINE OF HIGHEST QUALITY 
= “oi for indexing tabulating cards will 


cover almost every requirement. If a | | D 3 > 4 G U | 8) t S 


special style is needed 
supply detoiled § specifica- 


tions ond it can be toilor- WRITE FOR BROCHURE NO. TA-2 


made for your customer 






































Ea 
+ fe) e) e) 0 0 e) 
= 
Available in plain tab, third-cut and fifth Double insertable celluloid tabs, third cut 
cut, 7% wide, 3% high, %" tab ond fifth cut, 7%" wide, 3%" high, %" 
exposure tab exposure. Pressboard stock, White in- 
serts included. 
Note — three materials 
Bristo 017) for tempo- 


rory vse Groy press- 
boord (.025) for long life under normol 
usage; Vulcanized Fibre {.020) for in- 
definite wearing quality under hard 
vsoae 


Smeod's Double 
insertable 
Celluloid Tob 


Flat-angled 
Insertaoble 
elluloid Tab 





TA-151-25—25 division A to Z, flat metal TA-154-31—Daily 1 to 31 flat angled in- 
tabs, 7%" wide, 3%" high. Pressboard sertable celluloid tabs, 7%"' wide, 3%" 
stock. Available in larger divisions. high, %" tab exposure. Pressboord stock. 


Tope Folders 








aa Pin Feed Inserts 
CS ond Labels 
. zr A ee eee a 
" f | ] 7 / / f SELF-INDEXING CARO HOLDER 
———— , y, ] | 
% “all LP / f f / Provides clear vision ond protection of 


> —— 7 ; f O card. All Acetate (10 Point), Overall size 
yo ( th f - oe 














7%" x 3%". 
Folders for Filing oe 
of Edge Punched Cords q Wallets with 
and interpreted copy Acetate Windows 


Smead MANUFACTURING COMPANY ° HASTINGS. MINNESOTA 
LOGAN, OHIO - CHICAGO, ILLINOIS - LOS ANGELES, CALIFORNIA 
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OA Editorial! 


Of what value 


is an unprofitable store? 





/ : ‘o justify their existence office equipment and supply stores must have sufficient cus- 
tomer traffic and consequent sales to cover all overhead and operating costs plus a 


reasonable net profit Can you justify the continuation of your store? 


Many dealers have become victims of the movement of business centers to other 
locations within cities. The number of drop-in customers has been severely reduced as 
costs continue and often mount to higher levels. Some dealers have met the problem 
bv going along with the shifting business center. Others have made big jumps to suburban 
areas. The majority, however, have continued at the old locations, fondly hoping that the 


laws of economics will not function in their cases 


It is time for an honest analysis. Does the rental of your store (or cost of owner- 
ship) plus all the other costs of operation, such as light, heat, housekeeping, salaries, 
inventories, insurance, record keeping, and others, add up to as much or more than sales ? 


If there is a deficit instead of a profit, some action should be taken. Delay could be fatal. 


Traditionally, stores have been integral parts of this industry. Less than 50 years ago 
a very large percentage of sales were store sales. Currently, the dollar volume of store 
sales average less than 25 per cent. This does not mean that store business is necessarily 


unprofitable. On the contrary, store selling can be highly profitable. 


The point is that retail stores should not be continued because of tradition or senti- 
ment. In the words of a store fixture manufacturer, “If you have a store. equip it, staff it, 


promote it. operate it so that it makes a profit Otherwise. discontinue it.” 


Don't let emotion blind you to the facts. In the analysis of your situation don't do a 


half-hearted job because of fear of what the facts may reveal. Face the facts. It is the only 


basis for intelligent decisions 


For a long time industry leaders have been alarmed at the low profit rate of dealer 
businesses. Strictly on the basis of profit return, a shocking number of office equipment 
and supply stores should be closed tomorrow. In addition to the fact of unprofitable opera- 


tion, store losses eat away at the profit of outside business 


Unless there is sufficient prestige value, or you can reorganize so as to make your 


store business profitab the busine sslike move its tO close the store, enlarge your ware- 


house or service center and concentrate on outside selling 
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multisumma 22 





The Olivetti Multisumma 22 Adding-Multiplying 
Machine, newest addition to the Olivetti line (seen 
for the first time in America at the 1959 NOMDA 
Convention) is one of the Olivetti figure machines 
and typewriters (portable, standard and electric) 
now available through Olivetti dealers in the United 
States. We believe the Multisumma 22, a high- 
speed (220 cycles) machine featuring a unique, 
simplified method of multiplying, is by far the best 
value on the market today. Because every Olivetti 
machine has several exclusive money-saving fea- 
tures, sales opportunities are abundant. All Olivetti 
machines are remarkably trouble-free, and offer 
dealers full profit opportunities on every sale. 


You may qualify for a dealership in 
high-profit Olivetti office machines. As 
an Olivetti dealer, your selling work 
would be backed by an aggressive pro- 
gram of advertising in Time, Newsweek, 
U.S. News & World Report, Business 
Week, Nation’s Business, Fortune and 
The New Yorker. For information, write 
to Olivetti Corporation of America, 375 
Park Avenue, New York 22, N.Y. 





21 





“By promoting 
pre-packaged 
school supplies 
before school opened 


ne uncovered 





plus sales that 
more than triple 1 ow 
volume for the entire 


previous year.” 


Robert I Moore 
Haines & Essick Co 





Create the time 
to sell school supplies 
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CHOOL supplies are sold during a very short pe 
riod so short a period that dealers are tradi 
tionally unable to serve all of the customers they should 
Time can be gained in this seasonal market, however, 
if back-to-school items are promoted before school opens 
and in such a way that they require little attention on 
the part ol! sales people 
The Haines & Essick Co., located at 122 E. William 
St. in Decat 
ipitalizing on them for the past three years. By pre 


packaging a set of supplies for use by students in each 


ur. Ill., has learned these facts and has been 


of the grades in the Decatur school system and by pro- 
moting this package deal during the last two weeks of 
August, the firm has been able to increase its volume 
sales 300% 

Richard K. Corlett, president of this central Illinois 
office supply firm, and Robert E. Moore, vice-president 


and sales 


manager who is handling the school promo- 


tion, naturally are enthusiastic about this phenomenal 
boom iles. But from a cool business view, they are 
ware that all they have done is make it easier for more 
ustomers to buy their goods 


We too often,”’ Corlett says, ‘put barriers between 


our customers and a sale. These barriers time and 
servic drive too great a percentage of our potential 


istomers to the competition 


School Supplies Is Perishable Market 
school supplies, Corlett adds, is like that 
spring dresses or Easter flowers. It is dependent upon 

erishable market. When the season's over, so are your 
sales until next year You can't keep a seasonal market 

live after it’s run its course. But you can, he adds, give 
narket a premature birth and thereby increase its lite 
and the volume of your sales 
With these thoughts in mind, he decided to cultivate 
the sale of school supplies by applying more streamlined 


nethods. Though this decision was the definite result of 


reati\ mer handising, it was, in one respect, forced 

Haines & Essick had a booming business in school 

ks before 1952. That year the Decatur Board of Ed 

1 to rent books used in its elementary 

ools. The board had supplied one third of the books 

by the students in both 1953 and 1954. In 1955 

were rented, leaving the retail outlets high and 

Haines & Essick alone lost $50,000 in sales a year 

Although the company has extensive operations in 

IT IC pment, machines and furniture, art supplies 

supplies, social stationery, gifts and sport 

gy gp was decided to regain the lost book sales by 
shing school supplies 
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by CARROLL CIHLAR 


associate editor 


This decision was based on two very good reasons. 
First, Haines & Essick had through the years developed 
a nucleus clientele in the school trade. Second, the Deca- 
tur school board published a list of required materials 
for students in each grade throughout its system — a 
situation which lends itself ideally to pre-packaging. 

Bob Moore was given the task of working out the de- 
tails. Here's what he did. 

He planned to get the customers into the store before 
school began in the fall. He remembered that, when 
selling school books in previous years, Haines & Essick 
never sold its potential market because it was impossible 
to take care of all the customers. Regardless of the num- 
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ROBERT MOORE, vice-president and sales manager (seated), 
re-evaluates the Haines & Essick back-to-school promotion of 
the previous year with Richard Corlett, president (left), and 
Virgil High, executive vice-president 


POersi0 -:.. 


ber of extra clerks hired during the school rush, 75% 
of the potential number of customers went elsewhere. 
They had to go elsewhere; for, with the operation as it 
had been, the firm couldn't have sold one more customer 
than it had during the back-to-school season 

Moore had the help, and he had the goods; but he 
didn't have the time to sell the complete market while 
it was there. So he had to create time. He did this by 
making it to the customer's advantage to come to the 
store before the school rush 

The time of purchase was controlled by offering a 
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ROBERT MOORE amid the Haines & Essick 
display of school supplies pre-packaged 
cording to school grades 


free ball-point pen, valued at 39c, with every package 
of school supplies. You'll hear more about these pack- 
ages later. This appeal was in reased by discounting 
10% from every package bought before Labor Day, the 
day before school starts. After Labor Day the ball-point 
offer and the discount were to be withdrawn 

Ads were run in the local paper to promote the two 
week sale; two three-column by 10-inch ads the week 
before and a full-page ad the day before the sale began 
(Haines & Essick advertises its various items regularly 
throughout the year.) Radio spots were also used 

An integral part of this promotion was the package 
deal. Though its discounted price was used to get cus- 
tomers into the store, its true function was to get cus- 
tomers out of the store and give clerks the time to sell 
the extras: dictionaries, portable typewriters, globes, art 
supplies etc. 


Used to Sell a Pencil, a Ruler... 
In the past, the Haines & Essick staff had been ox 
cupied during the school rush helping students buy a 
pencil, a ruler, a note tablet or an eraser. The resultant 
milling and confusion is obvious 
Because a third grader, or a student from any grade, 
from any of the schools in the Decatur district was re 
quired to have the same supplies, Moore hit upon pack- 
aging these items in a plastic bag. He acquired a copy 
of the official list of required supplies early enough to 
order his stock and to prepare packages for each grade 
The package cortained one each of the items specified 
except in the case of tablets and pencils. Here, he in 


cluded six tablets and three pencils 
The packages, each labeled with ippropriate grad 
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et as 


SECOND GRADE package with items that meet 
specifications set down by Decatur Board of Edu 
cation in official school supplies list. A portion 
of list is seen on facing page 


and discounted price, were then stacked on counters 
shape. The first-grade packages were 
nearest the door. Succeeding 


formed in a “U 
on the leg of the “U” 
grades followed around and ended at three check-out 
registers lined in supermarket fashion. 

The same 10% discount was applied to a packag 
deal of required gym equipment. The problem of vary 
ing sizes was solved by stipulating a number of items 
which would be discounted if bought at one time. If any 
one item, a pair of gym shoes for instance, was bought 
as a single purchase, it sold at its full list price 

Such a set-up as this eliminated the barriers of time 
and service. Fewer sales people were needed to move 
more merchandise. A student or his parent need only 
enter the store, walk along the counters, pick the pack- 
age or packages needed, pay for the sale at one of the 
check-out counters and leave the store. The customer 
was relieved of the chore of shopping and the Haines & 
Essick clerks were free to sell the higher priced extras 

That's the way Dick Corlett and Bob Moore planned 
it, and that’s the way it worked. 

In 1956, the first year the promotion was put into 
effect, it broke like a bombshell in the central Illinois 
merchandising world. It took the staff at Haines & Es 
sick by surprise, too 

Moore had ball-point pens on hand to give to the 
first 2,000 customers who bought a school- package 
These were gone in the first two days. Another five 
gross, which went equally fast, were ordered 

Upon checking their books, Moore and Corlett found 
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hey had sold 3,100 packages — 300% more supplies 
uring that two-week period before Labor Day than 
they had sold the entire previous year. 
Added to this happy outcome was the unsuspected 
high level of sales for the remainder of the year. Both 
these alert managers thought that by promoting 
lier they would naturally increase sales, but that part 
the pre-school sales would subtract from the normal 
rs volur 


[hat sales did maintain themselves throughout the 


lance of the year caused a definite stock problem 
Now. Mor iys, he orders his most optimistic estimate 
ght to the hilt. He adds that he places his order early, 


the end of May or the beginning of June, and has his 
iers withhold shipment until the end of July 


Promotion Caught on Throughout Area 
ess of this promotion caught on throughout 
the area. In addition to Haines & Essick’s normal com- 

titors, wholesale houses, supermarkets, department 
res, dime stores and neighborhood candy store copied 
the act 


In 1957, Moore decided to limit his same ballpoint 


ffer to 3,000. Each day he announced through radio 
s and newspaper ads how low the supply of pens 
all in an effort to get the customers into 


was vetting 


the store as irly as possible He reminded them that 


school opened the supplies reverted to their regu- 
prices. It worked and he gained more time 

Last year, Bob Moore and Dick Corlett needed a new 

twist to the promotion to keep on top of their competi 


which now was using the package idea with 
yual success 
The Sheaffer Pen Co. was planning at that time to 
listribute the school trade a Skripsert fountain pen 
t-up, a $3.44 value. This put-up, which included the 
a five-pack of Skrip cartridges and a handwriting 
oklet, w offered for 75c in conjunction with the 


Haines & Essick package deal 


Has Eye on Full Potential 


greatly increased volume of sales, Moore 
wasn't selling the potential market. He knew from 

las figures supplied by the school authorities that 

there were 11,000 elementary students in Decatur. Com 
ha 1 more 

1 never ible to sell 


uuldn’t sell them anyway, for he had 


than half, many of which he knew 


run out of time and service. But when mothers 
the store wanting to know if there were 
ickages left, he decided that here was another way 
encourage phone and mail: orders 
Orders 1 1 through these sources were filled after 
this continual search for more time that 
bled Dick Corlett and his staff to close the gap 
nf l and potential sales 

By increasing the time limits of the seasonal school 
rket and by decreasing the demands for 
Haines & Essick has created a plus volume that 

not } h on the year’s normal sales 
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Complete 
Package 


$1.65 Value 
sean 9 40 





Complete 
Package 


$1.17 Value 

















Complete 
Package 


$1.57 Value 
van 944 34 






























Official School Su 


GRADE 1 


Royal Exercise Tablet 51 or Decater Exer- Dixons Cle 
cise Tablet 51 or Zaner Bloser Tablet 600? ef, 
No. 1 or Progressive Handwriting Tad- Dizon Pe 


let No. 1-G or an equivalent 8x10% 
inch tablet raled (long way) ‘t inch at 
spacing, light and heavy alternating Note 
lines on light green or light bice paper. 

Zaner pencil or Eagie Alpha 245 pencti 
er Dixen 312 pencil or equivilent thick 
pencil with large. soft lead 

Ruler with '4 inch divisions only. 

Crayvrite 9208 or Crayonex 51 or Crayole 
38. 


GRADE 2 
Rovel Exercise Tablet Si or Decater Exer- 
cise Tablet 51 or Zaner Bloser Tabdiet 
No. 2 or Progressive Handwriting Tead- 
let Ne. 2-G or an equivalent Sx10't 
inch tablet ruled (long way) % inch 
spacing, light and heavy alternating 
lines on light green or light bine paper 
Eagie Practice pencil Ne. or an equl- 
valent medium sire, equivalent lead 
pencil. 
Raler with “% Inch divisions only. 
Cragstte er Crayonex 61 or Cra 


GRADE 8 


Zaner Bloser Tablet No. 
Handwriting Tad! 
eqtlveles — 


SECTION of full-page ad (at top) run by Haines & Essick 


shows items included in package of various grades with the 


liscount package price. Below is clipping of school list issued 


by school authorities 








Offer something different 





- e - to build traffic 


on schoo! items 


E like to promote new items for the back-to- 

school crowd and this is what brings the 
traffic into our store, relates Harold W. Clopp, stationer 
of Trenton N.J. ‘With everyone ‘making a play’ for 
this business, the stationer who has something different 
to offer the student is sure to increase sales.” 

Several weeks before the school season opens, H. W 
Clopp Inc. starts featuring school supplies in its news- 
paper advertising. Most ads are built around new items 
that have been added to stock, but one of the best ads 
has been a check list that helps students buy exactly 
what they need. 

This check list is not only a reminder list, but also 
helps to acquaint students with many of the items 
stocked at Clopp’s. Each school season sees a large num- 
ber of students coming into the store with this newspa- 
per list already checked off. As a special sales induce- 
ment, a free premium item or gift is given to students 
who spend a stipulated sum on school supplies 

“Last year, we offered a free stapling kit with every 
$7.50 purchase,” says Clopp, ‘and we gave out dozens 
of these kits. Many students combined their purchases 
so that they could take advantage of this offer. On other 
school term openings we offered lesser items for a 
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smaller sum spent—and these have always pulled traffic 
for us.” 

During school opening, the store stocks its school 
supplies on low-built counters at the front of the store. 
These counters keep the students from milling all 
around the store and at the same time permit easy ob- 
servation of the entire area so that only a few clerks are 
necessary to handle large school crowds 

A check-out counter is situated at the entranceway to 
the store, and purchases are counted up there. Students 
are asked to check any packages that they may have 
when they enter; this allows greater movement in brows 
ing. It also helps to reduce possible pilferage. 

To show students what the store stocks in the way of 
school supplies, one of almost every item stocked is dis- 
played on the perforated-board wall units. Each of these 
items is identified and priced so that instead of taking 
a lot of time browsing through the store to see what is 
available, the student has only to look over the display 
on the wall. Most counters carrying the merchandise 
featured on the wall are located directly opposite the 
display,.so that the wall display guides the student to 
what he wants right on the counter. This saves a lot of 
time and ‘rummaging’ through displayed merchandis« 

To bring the new items that the store stocks to the 
attention of its customers, Clopp’s runs a bright wide 
ribbon around those that are displayed on the wall. All 
customers like to review this board section when making 
store visits and Clopp’s keeps it up-to-date as much as 
possible. Once an item becomes a ‘staple,’ it comes off, 


and another takes its place. 
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$ BETTER GRADES EASIER WITH THE RIGHT TOOLS! ; 
$ pI A — 

+ 

$ CHECK THIS LIST TO SEE THAT YOU ARE READY TO GO ; 
¢ 

: Cellulose Tape Notebook Paper 3 
: Colored Pencils Notebook Index 3 
: Fountain Pen Paints 

: Pencils Crayons 

: Ball Point Pen Portfolios 3 
: Ink and Eraser Composition Books 
4 Drawing Equipment Scratch Pads > 
4 Waste Basket Drawing Paper ; 
$ Desk Lamps Graph Paper 

3 Carbon Paper Chalk 

: Black Boards Pencil Sharpener 

: Bulletin Boards Stapler and Staples 

> 4 Slide Rule Notebooks $ 
: Protractor & Compass Ruler > 
: Dictionary Scissors ; 
> Steno Notebooks Report Covers > 
: Typewriter Pads Index Card Sets ; 
: Typewriter Ribbon Clipboards : 
a 

° per Ringe Binders Guaranteed for 8 Years 3 
. > 
» > 
* f/f : - 
With Each School Supply $ 
: , a r hase of 7.50 > 4 
° ~ 
. a , Swingline “Tot 50” 2 
; AN STAPLINGKIT 
: | lia Plastic Case 4 
; > 
; ( with 1,000 > 
. "2 de - > 4 
—— > 
> ? 
H. W. CLOPP : 
> : > 
. QUIPMENT AND PLIES > 4 
> EAST FRONT STREET > 4 
* ° 
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ABOVE—Harold W. Clopp attaches 


his latest school supplies to the 


Items board LEFT 


List’’ advertisement helps students to 


select exactly what they 


This 


need 


‘New 
Check 
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Many factors determine an office 
supply business real value. Here’s 


how to make an accurate inventory 


What is your 
store 


weorth today? 


by ERNEST W. FAIR 


esides the natural curiosity of wanting to know 
what one’s office supply business is really worth 
today there are very necessary reasons W hy such value 
should be known and established. W<« know 
when we might wish to sell, or when death might re- 
quire such an analysis for tax purposes or sale or 
for a gift tax evaluation if the business is transferred 
to a son or daughter. 
The value put upon a store depends upon the view 
point whether it is the seller's or the buyer's. Seldom 
will the two figures be the same. Determining the maxi 


never 


mum valuation in advance, however, does yield a basis 
for bargaining when that chance to sell comes along. 

The accompanying chart may be used to establish 
the value of one’s business. Items may be added or sub- 
tracted as they fit the particular office supply business 
There is, however, a great deal more to the use of this 
or any other evaluation chart than merely filling in a 
set of figures. 

For example, under the first listing of primary assets, 
there are five items which value of the 
land owned or leased. Naturally, the 
is the value of the land as day of 


oncern the 
figure we desire 


sale rather 


than when purchased. The value of a land lease may 


change accordingly. 

Most of us are inclined to be overly optimistic in de- 
termining such a figure, so it is advisable, in making 
such an appraisal, to use outside sources of informa- 
tion. A real estate friend could be asked to do this; 
or the owner might arrive at his own figure by checking 
sale prices of property that has changed hands within 
the immediate area 

The value of buildings and improvements on the 
land is covered by the second listing. For purposes of 
tax valuation such a figure should be determined by 
taking the original cost figures and deducting the 
amount of depreciation taken thereon since construction 


Compute Primary Assets 
This basic figure should be amplified by addition of 
any further expenditures or additions as well as adjust 
ments for depreciation on each such expenditure in ac- 
cordance with the time element involved. Consideration 
should also be given to capital improvements on the 
original property, and this should also be added to the 
basic figure, and the sum total entered in the second 
line under ‘Primary Assets” on the chart 
If a very realistic figure is to be desired, it may be 
well to take into consideration any unusual deprecia- 
tion upon the buildings since their construction. In 
some instances it will pay to consider the possible value 
of such properties in the light of competition offered 
by more modern structures within the immediate area. 
The value of fixtures and equipment (third line in 
chart) should be arrived at after much the same pro- 
cedure. Original cost less depreciation will give us a 
starting which to work. A realistic ap- 
praisal of such fixtures and equipment should then be 
made to ascertain whether or not physical depreciation 
has been much greater than the book depreciation. In 


hgure with 


the latter case an allowance should be made for such 


a condition. If, on the other hand, the condition is far 
better than the book figures disclose, a boost upward 1S 


in order 


Inventory Is Necessary 
The fourth primary asset is the value of supplies on 
hand. It should be determined on a basis of cost plus 
any taxes involved. The fifth item in this group is the 
merchandise inventory. Together the five items deter- 
mine the value of the primary assets of the store 
include the 
These, of 


“Secondary Assets” value of existing 


signs of all types course, include such 
signs as have been paid for or leased into the future 
Such a valuation may be determined either on cost or 
a realistic appraisal of present value. Usually the latter 
course is the best to follow since it gives a truer picture 
Original cost less expense necessary to restore such 
signs to their original condition should be the figure 
used here 

The value of any prepaid advertising, such as listings 
in directories and other forms paid for in advance, 
should be determined by taking the total original cost 
and dividing this by 12 to determine the per-month cost. 
This figure should then be multiplied by the remaining 
months to determine the amount to be inserted in the 


second line of the chart. 
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A similar procedure should be followed on the next 
four items listed under this section; i.e., inserting only 
the value for the remaining life of the contract in- 
volved. On insurance policies this would be the pro- 
rated premium cost for the period that the policies will 
remain in force; on taxes, for the period covered; and 
on deposits, the full amount if such deposits are trans- 
ferable with sale of the business rather than returnable. 

Franchise values should not be forgotten in making 
up such evaluation charts. Any franchise we may have 
of an exclusive nature in our area has definite value 
The exact figure is subject to the viewpoint of indi- 
viduals involved; but if the franchises are transferable 
in case of sale, one recognized procedure is to con- 
sider their value or cost on a five-year basis into the 
future 

The final “‘asset’’ category covers two points. The 
first, goodwill, is one of the most debatable of all 
Many accountants recommend only $1.00 as a true 
goodwill value. However, this depends on the view- 
point of the individuals involved. One authority defines 
goodwill value as the sum a purchaser is willing to pay 
for the privilege of conducting a business. Another de- 
fines it as the value of the profits of a business in excess 
of normal or past return on the net assets the value 
an be placed on old customers staying with the busi- 


ness 


Here's Realistic Approach 

The second “intangible asset’’ item provides a more 
realistic approach to determining such assets of a busi- 
ness. This is the five-year potential now being used in 
many fields of business. It is the prospective profit for 
the next five years based on the profit made during the 
five years previous, taking into account expansion de 
velopments which may increase such profits 

If one has a successful store operation which obvious- 
ly will continue into the future for five years, that 
estimation should most certainly be included in a 
valuation chart on the business. If this future profit 
possibility is not obvious, the figure should be small. 

It should be borne in mind that profit on invest 
ment in the business should exceed the current return 
that one could make from an outside investment; other- 
wise it has little purpose in such an evaluation of our 
business 

After the foregoing have been determined, we can 
urrive at the value of our business by adding the three 
totals together. True evaluation, however, depends upon 
certain other factors which should be taken into con- 
sideration factors which may have either a plus or 
minus value in our calculations and should be entered 


cordingly 


Ownership Change Is Factor 
The first of these is the possible effect of change of 
ownership on the business. If a change of ownership 


may result a drop of business, a subtraction should 


be made from the total figure arrived at by totaling 
the assets. If the effect is otherwise, it should be added 
This is, of course, another difficult figure to arrive at, 
in some particular instances it may well be worth 

lot of careful figuring 
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Chart Your Store’s Worth Here 


Primary Assets — 
1. Value of land owned or lease upon land $—— 
2. Value of buildings and improvements . $—— 


3. Value of fixtures and equipment $—— 

4. Value of supplies on hand $—— 

5. Value of merchandise on hand $—-— 
Total Primary Assets $ 

Secondary Assets — 

1. Value existing signs, etc $ - 

2. Value existing prepaid advertising $ - 

3. Value prepaid insurance $—— 

4. Value prepaid taxes $— 

5. Value prepaid deposits, etc $ 

6. Value franchises, etc. $ - 
Total Secondary Assets $ 


Intangible Assets — 
1. Goodwill 
2. Five-year profit potential $ 
Total Intangible Assets $ 
TOTAL THREE ABOVE GROUPS .. $ 
Variable Factors — 


1. Effect of change of ownership, plus or minus $—— 
Total $—— 

2. Potential change in profit X years ahead, plus 
or minus $— 
Total . $—— 
3. Potential change in current physical asset values .... $—— 
VALUE OF BUSINESS $—— 


The same thought applies to the second item under 
“Variable Factors’’ the potential change in profit for a 
given number of years into the future. If, for example, 
a business is located in an area that is definitely on the 
downgrade, the current profit picture cannot be expected 
to endure. A realistic adjustment must be made at this 
point by subtracting the difference from the total arrived 
at to this point. 

Or, on the other hand, if new prospects are defi- 
nitely good and a boom is in the future, it is reasonable 
to calculate the increased profit that will result and 
add this to the total, for it is a definite asset of the 
business. 


Final Figure Is Reached 

A close study of the possibility for potential change 
in current physical asset value is the final figure to be 
determined. Where developments planned for the fu- 
ture are almost certain to double the real estate value 
of the property, for example, another plus figure is pro- 
vided for the evaluation chart. When this is added to 
the last listing, the final value of the business will have 
been determined. 

The chart described provides the office supply dealer 
with a valuation of a realistic nature as compared with 
the more limited evaluation that will be set up for 
tax purposes. Properties seldom change hands on the 
latter evaluation basis, and that fact makes it impractical 
for use in arriving at a reasonable evaluation of one’s 
present business. 
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Systems planning 
service gives 
Globe Office 
Equipment and 
Supply an edge 


over competition 





A 


R. H. ROBERTSON, left, and James Robertson, president of Globe Office Equipment & Supply 


discussing new systems planning department which enables firm to give customers complete service 


Selling more with a new 


HE CONSUMER can buy his office equipment 

from perhaps 50 different sources in this area 
Many of these have, as we do, a strong selling force; 
well accepted major lines and competitive prices. If we 
want to get more than our share of the business, then, 
it's up to us to give the consumer an extra reason — and 
a strong one — for buying from our firm 

So says R. H. Robertson, vice-president of Globe 
Office Equipment and Supplies, Inc., Cincinnati, Ohio 
That’s how he describes the reasons behind his com 
pany’s recent expansion into a new area of customer 
service. 

Globe has acquired the full-time services of an expert 
in office planning and procedures. A department has 
been built around his knowledge, equipping the firm to 
offer customers a well-planned, completely integrated 
office operation. 

The equipment and supplies sold are tailored to the 
individual user's needs, so that he has the proper tools 
for performing his functions most efficiently and speed 
ily. Layout is organized for maximum work flow, and 
customers get this important “‘plus’”’ service for the same 
amount of money they would otherwise spend for the 
equipment alone. 


New Service Is Extra for Customer 

Robertson explains the reason for offering the serv- 
ice this way: “We believe that it, along with the many 
other services we give here, is the reason why the con- 
sumer should buy from our firm. We give him some- 
thing extra for his money something besides desks 


30 


and chairs and file cabinets. And by so doing we are 
fulfilling an important need, for we are helping the 
customer get more. mileage for his equipment and supply 
dollar through increased operating efficiency.” 

The idea, and the resultant planning and procedures 
department, was actually an outgrowth of Globe's dec 
orating and design department, which was started three 
years ago as an extra service. At that time a professional 
decorator was hired to plan and co-ordinate the layout 
and decor of the customer’s office. This free service is 
extended to every user who wants it, whether he pur- 
chases just a desk and chair or equipment for a large 


Ope ration 


Systems Department Completes Package 
We had the lines to take care of the customer's phys- 
ical facilities, a strong sales staff to sell them, and a 
decorator to present them in an attractive package, 
Robertson says. “But, nevertheless, we felt that some 
thing was missing 
Aware that some of the larger businesses and indus 
trial plants in the country had planning and procedures 
departments devoted to finding ways to increase produc 


tion and efficiency in their own offices, we began weigh- 


ing the general need for such a serv We realized 
that smaller firms whether they employ seven, seven- 
teen or seventy workers also have a need for greater 


efficiency. And thus our new department was born 
The first step in organizing the new operation was to 
acquire the proper personnel to give weight to the serv 


ice. Robert Marcus, who has had 16 years of experience 
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y service concept 


this field was selected to head the new department 


But why not simply train the company’s ten-man 
equipment sales force in the rudiments of planning and 
procedures and then let them make constructive sugges 

ns to the prospective customer ? 

In this executive's opinion, that would have been a 
serious mistake First, it takes highly specialized train 


ng and know-how to be of genuine service to the cus 


tomer in this field,” he explains. “It would be literally 


npossible to equip our salesmen with the necessary 
i i 

knowl dg ven if it were desirable to do so 
And. of course,”’ he adds, ‘the function of a sales 


man should be to concentrate on selling the customer, 
rather thar the physical details of decorating or co 
ordinating his office. Accordingly, we preferred to keep 


our sales force strong in selling, and to look to the out 


ng and procedures directior 


Here's the Program 


and using it as 


Once the department had been set up at Globe, the 
program for carrying out the service 

ling tool was formalized. Here’s how it works 
Siep One. Globe salesmen spearhead the program. It's 

them to tell the prospective customer about the 
service and to interest him in it. Their strongest method 
f presenting the service, of course, is based on the goal 
customer more mileage for the dollar he 
7. . 


They point out the fact that a desk is more than a 


work surta ind that the comfort of an employec and 


the tools with which he is furnished ontribute great 
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DECORATING and design depart 
ment, Globe's first step in giving 
customers complete service, is headed 
by Florence Clarke Tait, at left 





ROBERT MARCUS, head of new sys- 
tems planning department, analyzes 
customers office requirements person- 
ally 


ly to the amount of production he turns out; that a well 
organized work flow, through the proper layout of the 
various work stations in an office can also save him 
many labor dollars per year 

This is not a theory,” Robertson stresses. “It’s a 
practical, proven fact which we can back up with case 
histories if the prospect is interested in knowing about 
the operation of others.” 

Have prospects thus far been quick to take advantage 
of Globes offer? To start, the service is being offered 
primarily to people who have dealt with Globe in the 
past and who appreciate the extent of services given. 

We realize, however, that it’s something that will 
have to be ‘sold’ to many prospects, even though it’s 
free,’ he says. “But we are convinced that eventually 
the consumer will be coming to us specifically to get this 
service because it fulfills a genuine need.” 

Step Two. Once the salesman has interested the pros- 
pect in the planning and procedures service, an appoint- 
ment is made for the methods man to go into the pros- 
pect’s office and analyze the operation. He goes from 
desk to desk, learning what function each worker ful- 
fills and his relationship to other workers in the area. 
He then draws up a detailed proposal, area by area, 


continued on page 128 
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decorative accessories 


Add warmth 








DWARF fruit tr lds to informality of conferen 


corner of this executis ttt Arrangement 





like others on this CLASSIC arrangement is incorporated 
5 teheete ne by Don Epstein of Chica with statue of Venus de Milo 










VERTICALITY of this gt ng of drift wor 


terr 
























h with life-like plants 


$y group ot accessories often overlooked by deal 
ers when making a complete office installation ts 
that of artificial plants and flowers 


Don Epstein, who created the arrangements on this 
spread, says this is a shortcoming that dealers would 


be wise to correct, for plants have a soothing effect 
in effect which, though your client may not recognize it 
is such, is interpreted as a satisfaction with one’s sur 
roundings. This means a greater satisfaction with the 
whole installation, he adds 

This commercial fact is based on the human liking 
for the warmth of living beauty which offsets the stress 
ind strains of the modern business world. Artificial 
plants can soften the environment of machines and 
robot-like actions 


Furniture, fixtures and machinery are basically geo- 





etric in shape and alone have a cold beauty. By adding 
1 plant, a living warmth is added. 

Realizing that the care needed for live plants pro ea : Aa o 
hibits their use in business, manufacturers have per- , 


: , 


fected artificial plants which, at three feet, are indis- 


ee 















~e af 
tinguishable from the real ' . 
Designers, such as | pstein, who has his studio at PLANTS in entrance way of bank, in addition 
809 W. Lunt Ave.., (¢ hicago, are now using these arti to providing warm, friendly feeling, soften 
ficial elements to create arrangements that please person- the lines of stone-covered pillar 
il tastes ranging from Classical Greek to the Oriental 
Their services often are available to dealers 











WIDE-LEAF philodendron plant in unglazed 
pot is used throughout bank to counteract 
public's impression of formality 





A few suppliers of artificial plants and 








flowers available across the country ar 


S. Hanfling Co., 24 E. 28th St.. New York, N.Y 





Craig Plastic Plants, 145 Baronne St., New Orleans, La 


Walker A. Muller Co., Inc., 731 Market St.. San Francisco, Calif 





rREI ngement brings the outdoor! 
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A System Designed 






for Newspaper’s Speed 







O'Reilly Office Supply Co. recently installed 
120 desks, 180 chairs, 100 filing units and tons 
of correlated equipment in the new multi-million 
dollar home of the Fort Wayne Newspapers, In: 
publisher of the Fort Wayne (Ind.) News-Sen 










THIS UNIQUE GF octagonal phone desk was created for use in the 





tinel. 
circulation department at the Fort Wayne News-Sentinel. Most of the 
Although the quantity involved in the installa units in the O'Reilly installation, such as the GF Generalaire line in the 
' tion is a tribute to the selling ability of the firm, editorial room below, were from stock equipment 


the most significant result was the integration of 


from this... 


ye 


| these units into an efficient system 


Because of the speed involved in processing 
news, newspaper plants are geared for function 
a function which traditionally ends up looking 
cluttered. 


The staff at O'Reilly, working with interior 
specialists from the General Fireproofing Co., 
studied newspaper require ments and planned an 
office system which not only streamlined the work 
surroundings but also the efficiency of the oper 
ations. 

In spite of the specialized operations present, 
the majority of furniture installed was from GF 
stock equipment, thereby keeping costs down 





. «+ to this 











34 OA-—6/59 


_ EVERYTHING'S BIG 
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about the new Smath-Corona Pacemaker! 








BIG NAME! 


Smith-Corona is the first big-name typewriter 
maker to offer a top-quality office machine at such 
a low price! The new Smith-Corona Pacemaker is 
America’s lowest-priced office typewriter! 
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BIG CONSUMER 
FEATURES! 


Besides its rugged steel construction and its 
responsive touch and speedy action, the new 
Smith-Corona Pacemaker has these other sales- 
clinching special features 


QUICKSET MARGINS — set instantly with a 
flick of the finger! Smooth, fast, dependable. 


INTERCHANGEABLE PLATENS — makes 
it easier to do special jobs faster! 


CUSTOMSTYLED KEYBOARD — developed 
for maximum speed, ease, no waste motion. 


FLICK-SET TABULATOR — a quick flick of 
the finger sets or clears stops easily! 


HALF SPACING — easiest, simplest method 


i<] @ |S) Ge Oo ey ak Ss] r for error control. Not found on most typewriters! 


















BIG PROFITS! 





eBeRs Ry Boe: Boke Rs) ce 
For more profits, more trade-in profits — sell © LF oO LH] Ls ] LK | ™% $% o¢ 
your customers on the top value the top 
performance of the Smith-Corona Pacemaker > eC ] tv 8) a ee Pr 7 
the new pace setter in typewriters! oO © @ 













Order from your Smith-Corona representative now and make the most of 
today's biggest typewriter bargain. If you are not already an authorized 
Smith-Corona dealer, write to: 


. 
mitn- 
Smith-Corona, 701 E. Washington St., Syracuse 1, N. Y. 
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Monthly discussion of window and 
as well as opportunities in disp! prom 


by JIM RICE 
display expert 


Preparatory work facilitates display 


REATING a display s not a mechanical operation 
»* to be performed at a moment's notice. A success- 
ful, sales-promoting display takes thought and prepara 
tory work. 

If anybody claims to be able to create the most fitting 
composition instantly upon entering a show window, 
he or she acts just about like the builder who, after hav- 
ing brought a lot of materials to the site, starts to pon- 
der what type of house he is going to build. I hardly 
think any reader would trust this planless builder to 
construct a home for him 

Should someone think that carefully planned displays 
are delayed-action displays and planning is only a lot 
of wasted time, he will gradually find himself further 
and further behind his wiser colleagues. Preparatory 
work faciltates the job, never impedes it 

Planning is vital if good results are desired. All cir- 
cumstances have to be fully considered before we select 
merchandise, accessories and display material, and exe 
cute their layout in the window 

What does preparatory work compris 

1. Forming of an idea 

2. Crystallizing the idea into a composition 
3. Drawing up plans 
4. Constructing displayers, decorations, et 
5. Selecting merchandise for display 
6. Preparing items selected for display 
Preparing show cards, price markers, eté 

8. Removing the preceding window 

9. Cleaning the entire window 

10. Cleaning the plate glass 

Steps 1 and 2 naturally are the main steps since they 
lay the proper foundation for the subsequent stages of 
preparatory work, and for the execution of the display 
Since window space is also too valuable to be jeopard 
ized, the importance of these steps can not be over- 
emphasized. 


Sketch To Starting Point 
A thought with a purpose is first conceived, vague as 
yet in details but still the key to all further activities. 
As it gradually becomes more and more concrete, a 
rough sketch is jotted down, it being the starting point 
for discussion, modification, perfection, and combina- 
tion with other ideas. The theme of the composition 
should be determined by the following factors: 


Type of merchandise (sel but one of its character- 
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istic features which you consider its foremost asset and 
build the theme around it). 

Class of customers. (Type of buying public.) 

Sales promoting angle 

Time of year. 

Available space 

Available technical facilities 

Available materials. 

Available funds 

Type of display in keeping with the store 

The remaining preparatory stages are mechanical to 

a greater or lesser degree. But composing the theme 


is the spark to ignite the creative fire 


Seek the Maximum Result 

Study your finished preparatory plans carefully, ac- 

quaint yourself in detail as to how the display will 

look. The merchandise, signs and materials should be 

laid out fo give the maximum in color, balance, and 
eye apped. 

EYE APPEAL . 


play window that leads a customer into your store with 


. the attractive appearance of a dis- 


intent to buy 
EYE APPEAL 


color, balance, and interest of cleanliness, bright new 


achieved by the careful use of 


merchandise, and informative signs 

The following preparatory suggestions will aid you 
in setting up a more effective window display 

1. Start Clean Wash the window on both sides 
of the glass. Check the back and side walls for stains 
and finger marks. Sweep the floor, scrub and polish fix- 
tures 

2. Check Lighting . . . Be sure every light will work, 
that bulbs are new and clean, that wiring is sound. Pol- 
ish all light reflectors. 

3. Display Fresh Merchandise 
fresh merchandise in your window. Dirt and soiled 


Use only perfect, 


merchandise will attract no one 

i. Price Everything Every item should carry a 
price ticket. You will get more sales if your window 
shopper knows that the merchandise is within his or 
her budget 

5. Check . and Recheck . . . look at your windows 
trom the outside. Check them for EYE APPEAL, for 
completene Be sure the window meets your approval 
. and then check it again, every morning, every 
evening’ 


“EYE APPEAL MEANS BUY APPEAL .. . Merchan- 
dise Prope rly Displayed Is Half Sold! 
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3 ANNOUNCING 
_ A New Esterbrook Fountain Pen... 





plunger-fill—with velvet action. 


Now, you can give them a choice of plunger or cartridge for only $3.95.t 


The Safari* 
TWIN-CARTRIDGE 
Fountain Pen 


For students, salesmen, or any- 
one that can’t carry an ink 
bottle around: The new metal- 
cap Safari is filled with two 
cartridges of liquid ink— the 
second is a spare, always ready 
in the pen! The Safari comes 
in 6 colors, with 4 cartridges. 











i. 
| | 
Twin- 
Cartridges 





Now, a precision-made plunger-fill 
pen at an amazingly low price! 
And,thenew Esterbrook plunger has 
Nylon bearings, works velvet smooth! 
Your customers will want this faster, 
cleaner way to fill a fountain pen. It’s 
the handsomest Esterbrook ever with 
its new metal cap! Six rich colors! 











Order now—and display them side by side! merchandise. And Esterbrook replacement 


: 


*T. M. The Esterbrook Pen Co 


Remember! Esterbrook pens are full-profit points are a steady year-round profit item! 


Gsterbrook | 


tRetail price 
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TOP RATING -08 PROFITS! 


MS OF YOU are saying Royal’s bouncing 
new baby has plenty of muscles, and you're 
oright! Ever since its introduction, sales records 
, plus enthusiastic comments from cus- 
tomers indicate that the new FUTURA* 800 is 
on its way to making portable typewriter history. 


and report 


If you're interested in making money (and who 
't?) you'll want to know why the FUTURA 800 
up so much excitement. So here are five 


of the more important reasons: 
PRODUCT. The Royal FUTURA 800 is the 
finest portable made. It has famous Royal 
quality and ruggedness, and big-typewriter versa- 


lity. It’s the first and only portable with ALL 


he features of the best office standard typewriter. 
PROTECTION. You're assured of a handsome 
profit ... because it’s price-protected for ALL 
dealers. Dealers sign a Royal agreement—strictly 
enforced—not to sell below a specified price. Your 
full mark-up is guaranteed. 





PROMOTION. The FUTURA 800 is backed by 

continuous advertising in full color in LIFE 
... plus ads in SCHOLASTIC and SCHOLASTIC 
ROTO. . . plus special promotion and merchandis- 
ing aids for point of sale. 

PREFERENCE. Because it’s a Royal, it’s 

“America’s most wanted portable.” And be- 
cause of its outstanding advantages, it has created 
a growing consumer demand. 

PERSONALITY. There's plenty of good looks, 

smooth lines and dramatic styling in the 
beautiful new FUTURA 800. Available in four gay 
colors and handsome luggage case. 
There’s more business in your future with the 
FUTURA 800. Check your inventory and reorder 
through your Royal Portable Representative. 


ROYAL world’s most wanted portable 
Product of Royal McBee Corporation, 


World’s Largest Manufacturer of Typewriters. 


#Trademark of Royal McBee Corp 








—_— 
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in June for NOMDA 








l’s Cincinnati 


Ne th é rland Hilton, Convention Site 





HOTOCOPY machines, dictating equipment and sales possibilities will have their in- 
P ning at the National Office Machine Dealers Association Cincinnati convention in the 
Netherland Hilton Hotel June 21-24 as a part of the Association's efforts to drive home the 
necessity for diversification of products among its retail members. A discussion exclusive- 
ly devoted to photocopying, a first, will have a prominent place on the program. The panel 
will be presided over by Art Hanrahan of the North American Phillips Corp., David Sigler 
of Nord Manufacturing Corp.; and L. A. Swain of the F. G. Ludwig Corp. 

The dictating machines panel will be handled by James Marino of the American Dic 
tating Machine Co. Jerome Dejur, DeJur-Amsco Corp., will preside over the topic of mer- 
chandising while Art Hanrahan of the North American Phillips Corp. will lead discussion 
on sales, service and accessories 

Another “‘first’’ for the Cincinnati convention will be the display of a model office ma 
chines store, giving the dealers an opportunity to see modern display methods 

Charles S. Meyers, president of NOMDA, and Harold Mann, executive secretary, have 
announced a session-packed program opening with registration and exhibits on Sunday. 

Principal speaker Monday will be Charles Bury of Dallas, Tex., famed for his ad- 
dress on “Telephone Technique.’ He will show how to overcome faults in telephone use. 

A manufacturers division panel is scheduled to be conducted by James Hackney of 
Remington Rand Division, Sperry Rand Corp., with George Stuart of Orlando, Fla. and 
Henry Berry of Milwaukee, Wis. participating. 

The electric typewriter panel will be conducted by George Plant of New York City as 
chairman with H. V. Williams of the International Business Machines Corp. assisting. 

The annual banquet and dance Wednesday evening will close the convention. (¢ 


Elmer Anderson of Pasadena, Calif., will again serve as master of ceremonies 


On the program 





David Sigler 





Charles Bury Art Honrahan G. A. Plant J. P. Marino H. V. Williams 
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Newest at the 
NOFA show... 


lounge chairs that 
are rugged enough 
for office, stylish 
enough for the 
most discriminat- 
ing home. 





STANLEY MANUFACTURING COMPANY e 2310 NORTH MAIN e FORT WORTH, TEXAS” 


*Stanley’s new #B-240 boasts all of the won- 
derful Stanley quality features, too. Ottoman 
available to match. 
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New Products 





PERSONAL SAFE 


j John D. Brush & Co., Inc. 

545 West Avenue 

Rochester 11, N. Y. 

The Sentry Cadet has been introduced 
is “a big capacity safe that can be 
sold at a money-chest price, the least 
expensive floor model in the Sentry 





line.” Built from the same components 
as_ the higher-priced models of th 
line, the mew safe has passed 1700 
legree, one-hour fire test, 2000-degre« 
explosion hazard and 30-ft. drop test 
Inside dimensions are 15 by 12 by 914 
in.; features include 3-number combi 
nation lock and heavy duty bank 


vault type lock bar 
—Inquiry Card No. 1— 


IMPROVED DESK PEN 


General Pencil Co. 

67 Fleet St. 

Jersey City, N. J. 

The Semi-Hex desk pen now mes 

with an eraser at no extra cost. It ts 

also equipped with a needle point 

which replaces the arrow point, mak 

ing line ruling easier. Eraser is mildly 

abrasive and will not tear paper, com 

pany states. Pen comes in 4 colors 
—Inquiry Card No. 3— 


ADDING MACHINE 


The General-Gilbert Corp. 

150 Broadway 

New York, N. Y. 

This fully electric credit balance add 


ing machine, Model 811, computes 
credit balances directly and 11 
column add, 12-column total capacity 


It is the most advanced in the 
pany’s line and includes multiplica 
tion key with automatic step-over as 
well as condsensed keyboar 
three zero keys and non-print 


—Inquiry Card No. 5— 





FORMS BURSTER 


UARCO Inc 
7902 S. Ashland Ave 
Chicago 20, Ill. 


[his forms burste quipped wit 
" t ncy t er trims 
te I if fastened } 
5 vith i t 
é It trims and bi t 
é 3 to inches in net 
ft. f unute. (A_ larg 
i h ndl rorms up to 2 if | § at § 
speed.) The t large shearing w 
I t ted ry tr isparent | 
t) bh id uste ai ? r on rh 





eit! 


—Inquiry Card No. ¢ oie 





COLLATING TRAY 





Evans Specialty Co., Inc 
P. O. Box 8128 
Richmond, Va. 





A new receiving tray designed t speed and 
plity paper collating is made of lightweight 
iluminum and ts inten for use with the com 
iny’s gathering rack. Device estimated to cut 
llating costs by two thirds my State 
—Inquiry Card No. 2— 
STANDARD TYPEWRITER 
R. C. Allen Busin.is Machines, Inc 
678 Front Ave., N. W 
Grand Rapids 4, Mich 
One of two new ty] riters 1 ntly 
introduced by the company is thi: 
A” model VisOmatic standard. cor 
panion to the VisOmatic | trit 
Five new features of the stand i 
an automatic bail that permits instant 
paper insertion lual built-in trans 
parent card holder han lin 
space lever, a line finder top to kee 
all typing visible nstant ribbon ten 
sion control lever. 7 Electrit f 
fers all these new features | an 
electric shift VI operat 
either side. Both lels con in a 
choice of seven off mat I 
colors with pearl te tri 
—Inquiry Card No. 4— 
EXECUTIVE POSTURE CHAIR 
Columbia-Hallowel! Div. 
Standard Pressed Steel Co. 
Jenkintown, Pa 
An independent peratu 
the special featur t this 
posture chai J back can b t 
vithout moving tl [ 
irms, thus pr i t] 
hair's feet off t loor. Equip} 
with capstan lev tor heig 
ent and plasti t 


—Inquiry Card No. 7— 


For More Information Use Inquiry Card on Page 47 
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BEST SELLER BUILDS PROFITS FAST 


Lowest priced! Only 7%-lbs. ALL-Electric! 


és, _ 


) | , Pe 
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*An Underwood Trade-Mark 


IN DEMAND FOR OFFICES—STORES—HOMES! 


Every retailer needs an Add-Mate®. Only 7'-lb. all-electric 
adding and subtracting machine that fits in your hand. 
Never crowds a counter or desk. Slips into drawer or lug- 


gage —travels anywhere. Perfect for business trips or office 

homework”. Nation-wide and local advertising are open- 

ing big, new markets for the Add-Mate with the world’s Sells at Underwood offices for 
simplest number-printing keyboard. Anyone can use it. $1685° plus tax 
Underwood offers today’s lowest-priced all-electric —terms to 
fit any budget! Styled in 5 decorator colors. Travels anywhere! As low as *5.45 down 


See the Underwood exhibit at NOMDA International Convention in Cincinnati, Ohio, June 21 to 24. 


For details — including attractive Dealer Prices — 
call your Underwood representative, or write: 


u alol—lal felele Underweed Corporation 


MAST f oo ee A UR PAPE RVW Of ’ STREET ; 
_ cmry STATE of 
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© Daypligs fom 
SU MMWMITK 
Group 


4 JOHNSON 


— 


\ I91I5W Guest Chair 














For complete information and prices, write to 


—~ . ~ 
1913 WMA Guest Choir Johnson Chair Company 


= 
‘emer 


7109 Merchandise Mart Chicago 54, Illi 




















A completely new, all-quality carbon paper for 
all-purpose use. The crowning achievement of 
42 years of leadership. 


You are invited to ask us for particulars about 
joining the distributor organization of Old Town 
—the company which continually brings you 
stimulating approaches to progressive marketing. 


Lo} ho mare)''s Miele) i tel F-yalel. 
Established 
750 Pacific Street, Brooklyn 38, N. Y 





NEW PRODUCTS (0vtinued 





TYPIST’S COPYHOLDER 


Remington Rand Div. 
og: Hse gy SINGLE-UNIT PHOTOCOPIER 
315 Fourth Ave. 

New York 10, N. Y. 

The ne Foldamati« Line-a- Time 
copyholder ts shown here in use with 
the company’s Statesman typewriter 
over which it extends by just a few 
inches. Among its advantages is the 
fact that it can be tucked into the desk 
at night. Manufacturer estimates that 
this device increases typist’s perforn 





am by O% Comes in 6 colors 


—Inquiry Card No. eas 








/ MANUAL TABULATOR 


The Denominator Co., Inc. 
261 Broadway 
New York 7, N. Y. 


F. G. Ludwig, Inc. 
151 Coulter Place 
Old Saybrook, Conn. 


The Multiple-Tally machin A new automatic s aled-systen photo- 
metal, more compact than copier called the Contouramatic Mark 
models yet retaining many of the II provides the advantages of a truc 


photographic process yet does not re 
quire the operator to touch the fluid 
iccording to the manufacturer. Th 
Seal-Pak”” system employs disposable 
sealed vinyl bags to contain the prox 
essing fluid and prolong its life. Ma 


tures of former types. Device is 
able wherever rapid and accurat 
formation on quantity is required 
in food service units, factories 
pathology laboratories. Each 

is tailor-made to fit each n 





—Inquiry Card No. 9— chine is said to combine high-speed 
exposure and processing with great 
versatility in pying ability. Space 


and waste motion are saved by the 


paper dispenser in the base of the 


achine. Comes in warm gray or red 


CARD SLEEVE al : = 
SIGNATURE MACHINE Inquiry Card No. 10 
Lev. Ets. Marme 
Rue de Sedaine 26, 
Paris 9, France 
For those who must affix their sig 
natures to many letters, forms an 


MAP-OF-THE-WORLD DESK 





documents, this company offers a new Forbes Products Corp. 
electrical apparatus which will copy 625 S. Goodman St. 
a signature exactly and reproduce it Rochester 20, N. Y. 


as many times as desired. With the 
pen attached to this device, the signer A viny| plastic sleeve to protect I.B.M 
ih: Metetess éaly on oF cards from bending, dirt or damag« 
thereafter the signature 1S pt a We was designed to accommodate several 


an electro-mechanical process. Th cards simultaneously. Sleeves are .008 
inch thick with transparent front and 


ck permitting stiffness and full vis 
ibility while providing flexibility for 
holding one or a group of cards snug 


process is activated by an_ intricat = 
mechanism whenever the machine is ' 
set at “write.” 

—Inquiry Card No. 11— 


ly in place 


—Inquiry Card No. 12— 


BALL POINT PEN 


Lindy Pen Co., Inc. 








9601 W. Jefferson Blvd. Jayem Sales Corp. 

Culver City, Calif. 31 Coffev St. 

The Legal Copy ball point pen shown Brooklyn 31, N. Y. 

here was especially developed for use An authentic full-colored Rand McNally 

on documents that require permanent map of the world laminated into the 34-inch 

signatures. Choice of medium or fine thick top is the special featur »f this 

points and of two sizes—the 7 inch moderately priced desk. Called Model D 16, 

length or the pocket-purse “Shorty the desk measures 20 inches in width, 42 in 

Retail price is 49c for either type length and 30 inches in height. Also may be 
—Inquiry Card No. 13— had with drawers, the fronts of which are 


Pionite’’ faced on %4-inch plywood 


—Inquiry Card No. 14— 





For More Information Use Inquiry Card on Page 47 
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QUICK SERVICE = #0 Grane. - 


OFFICE APPLIANCES 


INQUIRY CARDS™ | scre xr ine manshocier, tnelested iy the br 


numbers | have circled, to send further information 
without delay. 


This service is restricted to dealers and whole- | 
solers in the office equipment and supply field. 


IA's 











New Products 


To obtain more information about any of the NEW PRODUCTS 
new products | this issue which carry the ; 2734667868 PMH RBM te 
‘key numbers 16 to 90, simply circle the cor- 16 17 18 19 20 2) 22 23 24 25 26 27 28 2 MO 
responding key nbers on the card at the 4 32 33 a — * = = e me = ~ | a 2 
alll : 47 48 

ht onc ' nce. 
arate ete ce: Vour'qury wi be 61 62 63 64 65 66 67 68 69 70 Tl 72 73 74 78 


SALES STIMULATORS 


of «6102: «103 104 «(105 10607: 08 1OP te 
iPr Se ee ee) ee) ee) Be) ee 


NEW CATALOGS 


Sales Stimulators 121 122 123 124 #125 126 127 128 129 10 
131 132 «4133 «134 «3S 136 O3P 38 O18e tao 























lo obtain more rmation about any of the 
ma cturers s aids described in this ‘ seni - 
issue, circle the key numbers on the card at uae issue of OFFICE APPLIANCES, 
right which cor nd to the numbers as- me: bitten 
signed to the So Stimulators. Mail the card 
promptly 
Name _ omni 
Pesition — = 
Company aan 
Business Address _ 
New Catalogs sin oe oe = = — nls a ee <a 
To obtain copies of recent catalogs or price 
lists described in this issue, circle the key Scrwice Burocau 
numbers on the card at right which corre- et anon 
spond to the nu rs assigned to the New 
Catalogs. These quests will be promptly OFFICE APPLIANCES 
forwarded to tt anufacturers. Please ask the manufacturers, indicated by the key 
numbers | have circled, to send further information 
without delay. 
This service is restricted to dealers and whole- - 
blers in the office equipment and supply field This service is restricted to dealers and whole- 
salers in the office equipment and supply field. 














NEW PRODUCTS 


' 23 48 6 7 8 © 0 tt 2 13 14 
16 17 18 19 20 21 22 23 24 25 26 27 28 29 
31 32 33 34 35 36 37 38 39 40 41 42 43 4% 
46 47 48 49 SO St 52 53 S4 SS 56 S7 SB 59 
61 62 63 64 65 66 67 68 69 70 71 72 73 74 


aSasa 


SALES STIMULATORS 


10! «6102 «103 «104 «(105 «6106 «6107 «C08 S080 
in 012 3 SSCs e828 


NEW CATALOGS 


121 122 #123 124 #125 #§26 #127 «$128 «6129 «(130 
31 «©1320 «133)0:«134 «135 13863738 OCP 8 


June 1959 Issue of OFFICE APPLIANCES, 
Card void after August 1, 1959 


































































































for Quick Service 
inquiry Card 
covering new 
products and 
sales aids in 


See other side 
this issue 
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SIMPLIFIED ASSEMBLY WITH 
T-NUTS AND A SCREWDRIVER 


ACCOMPLISH 
WITH SAVINGS 
UP TO 50% 


Less expensive to buy and to 
ere Ay a I Vy cases costs 
the rial for a do- 
lf p 
. ' 
Lif will not 
bend. dent. or ch p. Sound- 
re qualities of high 
orade tempered hard-board 
panels. Kiln dried lumber. Sim- 
ple t it tor radiators or other 
obstructions. ( omplete inter- 
changeability to meet changes 
eds 
Wide Color Selection 
Light gray. light green, and tan, 
ill in a choice of plain, hammer- 
speckle tone finishes. 
Also lable with a prime coat 
ior | tir ifter installation. 
Choice of Top Panels 
Peg Board, Clear Glass, Trans- 
lucent Glass or Open Style. 
Write f mplete details, today. 


THE H-O-N CO., MUSCATINE, IOWA 
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EW H-O-N PARTITIONS 


IN 4 STANDARD SIZES 


These low-cost, ready-to-install units fit any requirement 


H-O-N partitions can be arranged in a straight line, or in as many right 
angle corners as desired without special ettachments or special hardware. 


The bolt and tee-nut installation method allows anyone to form the desired 


compartments or dividers with no additional hardware. 


be rearranged or moved without rebuilding or buying new hardware. 


AND, units may 





STANDARD SIZE No. 1 









































STANDARD SIZE No. 2 
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STANDARD SIZE No. 3 
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STANDARD SIZE No. 4 
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NEW PRODUCTS (0”/xe4 






COIN PACKAGER 







DUPLICATOR 










Coin-O-Matic Addo-x Inc. 




























153 E. Bay St. “ 
Charleston, S. C. 300 Park Ave. ee 
New York Za oe. 2 
A new coin counting and packagin , 
; Chis all-new Roneo 350" duplicat 
machine with coin retainer of | vailabl wer tao é 9 on 
impact styrene plastic and idee i ry ll eon a 
utilizes flat, tubular coin wrap} . r| ae ee, oe 
now available. An embossed ge w0 800 a 1 eectrs 
for every ten coins automatically P a 1] — os i. ! 
counts less than full package. Called ee ee 
the Coin-O-Matic, this portable ma i " d mechanism and 
chine weighs 214 lbs. and measures eee Other features inclu 
5 by 514 by 8 inches. Base is of heavy a solos poor, eg ye STORAGE UNIT 
steel with black crackle finish = ee bd a see a a a a ae Fleetwood Furniture 
aa . ae LLity eproduction of photos, hal! -e Od re 0 
inquiry Cerd No. 15 and all kinds of printed matt Zeeland, Mich 
—lInquiry Card No. 16— [This compact storage unit has many 
office uses s tl lesign Henry 
P. Glass Ass iates of Chi 2 Its ad 
justable shelf storage, lock-brake, and 
CASTERS FOR FILES ball bearing swiv casters to its 
versatility. Construction 1s tf satir 
Oxford Filing Supply Co., In = _ - Pere a, tubijas a nas Ben 
Clinton Road, : S: , panels with top surfa of stain and 
Garden City, N. Y. scratch-resistant sminat plastic 
High-impact styrene casters have been Comes in tht vork tot es and 
devised for the company's line of two heights. Company offers exten 
Pendaflexer mobile files. Made of this sive group of mobile equipment 
tough white plastic which tl in —Inquiry Card No. 18— 
ufacturer claims will not mar any 
floor, the wheels come in ¢ s1ZeS 
























2 by 34-inch for the | 

and 1-% by 11/16-inch. Both sizes 
will be mounted on a hea shaft 
yoke and spindle than former FOLDING CHAIRS 
The new larger ferrule permits adop 

tion of other caster sizes 
applications; e.g., a larger w 
use on deep pile rugs 


—Inquiry Card No. 17— 





SIGN KIT 


Pryor Marking Products 
$34 S. Wabash Ave 
Chicago, Ill 





H; 
] 


it. Fe 





i , y +} wit! 
ng a is f ¥ ready for 1 prem 
keting thi lealers in offi ay the a 
p Called the Movitex this I 
t nsional sigr kit i > : . A 
ona ‘oa SK 15 CO Howe Folding Furniture, Inc . 
of vy-duty perforated plas ese: 
Pris f heavy-duty perforated pla i Park Ave s€a 
| 5 I contain l, moidec New York 16. N. Y. Bond 
prong plasti letters and 
Letters are readily char These tubular steel fol g chair nt the salt, 
— sr -—-. pany's line of folding tables a t trucks 
p ind are washable. Thr ' Jag eee any 
ry . } new | i Howe 99 (lett) i-Ste¢ Vit l ro! ce z 
>} i¥ ila’ cw >< ‘ 7 
5 comelete witl t th 98 (right) repla f istered mark 
Movit paliagen ea overed with 14-gauge back Said t Bu 
| >i RGL ALL AC Tit i 
—AInquiry Card No. 19— ee ee. oe bec “ » enamesy white 
hn comes in Deige or eray 
—Inquiry Card No. 20— Cnsp 


maki 


For More Information Use Inquiry Card on Page 47 
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Dazzling new SPRINGHILL, BOND is 
actually whiter than clean white chalk 


— —YET COSTS NO MORE THAN “OFF-WHITE” BONDS! 

















le 
\ OLD A SHEET of new Springhill Bond Compare Springhill Bond for whiteness, “a 
<i. n your hand. Look at it. Feel it. Tear finish, opacity, and “crackle.” Once you 4 Ay er = 
it. Fold it. You'll r that this must be a do, you'll recommend it. WA Z AE 2 oe 
premium-grad Only the price and Mb << “7 Ay, = 
inal e of a watermark say it isn’t! Extremely printable JER | elle ne 
Look at its whiteness. A well-known We insure excellent results every time Le 
research lab proved that new Springhill by cutting a sample ream from every fn ay ae 
Bond ; measurably whiter than chalk, reel and having it tested on actual print- & Al 4 = 
alt en surgica tton. Whiter than ing presses. Springhill Bond is made to ~ r- 4 y yy 
r unwatermarked bond on the order for offset and letterpress printing ~ +, ond 4 
irket! New Springhill Bond and Mimeograph s ” ae 
But Springhill Bond is more than just ure available in white and six colors in a ™ = 
niform, too. And complete range of stock sizes and weights. 
a sheet without [he Springhill line is also available in Look for this attractive new design. Handy 
“er . %., “zip” openers on 8‘ x 11 reams. All cartons 
noise Duplicator and Ledger papers. polyethylene-lined to control humidity. 


INTERNATIONAL PAPER 220 East 42nd Street, New York 17, N.Y. 














L Modernize America’s 
est in upholstered 
e for |, office and 






jou ‘next installations, 
| Modernize, where you 


—. 


fom design at volume 


~, 





bw) modtrnize | 












Showrooms 


CHICAGO 
General Office and Showroom 
Space 1445 
American Furniture Mart 
666 Lake Shore Drive 
Chicago 11, Illinois 


DALLAS 
Space 267 
Southwest Homefurnishings Mart 
2000 Stemmons Expressway 
Dallas, Texas 


ATLANTA 
Space 425 
Atlanta Merchandise Mart 
153 Peachtree, N.E. 
Atlanta, Georgia 
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In this Modernize catalog is 
a most complete selection of 
upholstered furniture of qual- 
ity and beauty Colorful. 
complete and most helpful, 
the Modernize catalog should 
be ready at your hand for 


easy convenient use. Write 





for new catalog 
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New Shrink-Film 
Overwrap 


Handy Pocket Cal- 
endar 





Dated 


VEW swrink-FiLM 
OVERWRAP AND 
EXCLUSIVE INNER BAND 










Opens fast. Simply slit along Inner band holds refill steady Remove band and pocket calendar 
red line with letter opener. for quick, easy alignment. —SUCCESS Refill is ready to use! 


when you think 
of SUCCESS think of 
CALENDARS 


al COLUMBIAN WORKS, INC. 


a 
seas 2300 WEST CORNELL STREET * MILWAUKEE 9, WISCONSIN 
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NEW PRODUCTS continued 





DRAWING PENCILS 


COPYHOLDER MAGNIFIER 


Alvin & Co., Inc. 
611 Palisado Ave. 
Windsor, Conn. 








Three items of the Par : po 
of drawing pencils desig ~~ 
room ind commercial 


Chromo” (top) has a gilt-metal AUTOMATIC LAMINATOR 





and is said to excel in bri 
streneth permitting sharj t General Binding Corp 
blunt or fine points: it cé 1101 Skokie Highway Hall-Welter Co., Inc. 
colors. The Star (mi ) feat Northbrook, II 10 Mt. Hope Ave. i 
exceptionally fine leads in tomatic laminator { plant Rochester 20, N. Y. 
of hardness. The “Di: (bot Pe ise permanently protects by A new ystal-clear magnifies whidh 
tom) is made extra stro ng f printed material, phot iphs clips easily onto a typewriter cop 
grees oft opaque lead t ‘ k an other ite s rat ind holder ! peing marketed by thi 
extreme pressure ically vitl th pany’'s manufacturer of copyholders. The dé 
—Inquiry Card No. 21— pester { Machine tak nly vice was specifically lesigned ¢ 
n te ncase it iy bring tl opy to tl eves’ of t 
) Ihs of pressu It wil operator nd thus: t v eye a 
iterial 7 incl n widt neck strain. It fits t company} 


DICTATING MACHINE ' : a th up to the 20 t. fil Error-No copyholder at ill makes. 
—Inquiry Card No. 23— 


—Inquiry Card No. 22— 


BUSINESS CARD FILE 


Hedges Mfg. Co 
2931 S. Wentworth Ave 
Chicago 5, Ill 











Two new card files est ally designg 

Comptometer Corp. for convenient storage and filing @ 

1735 N. Paulina St business Ss ar n available 

Chicago 22, II. oF r ; » ae . “ry 
ILOCKS tl n S measul ; Vy 2 

‘ ) ry : 4 

Che new Coronet l MENDING TAPE 6 inches ind accomi iat ilmo 

table dictating machi ? scl : rd. Alphabet ev : 

41 lbs ind it will Keuftel & Esser Co every Si , so S855 aD muides fu 

, < t y lL, ‘ ] ) ‘ ; } 

case. The machine has ri 303 Adams St Nnisned Mi | 424 S$ withot 

Hoboken, N. ] cover; M | 424C has 1 COVE 


s d 1s finish i 25— 
chassis and is fini —Inquiry Card No. 25— 


and platinum. Mercury batt mpan) readers : - 


vide power for 24 hout 


and an A.C. convert icilita 
home si office use. All g. ( 1 Dul tl TABLE LEGS & ACCESSORIES 
built into the n icrophor M t n si ts and rolls 
Mylar belt is reusable. Leat n t Wit prot 
ing case is available t ved f is tack 
—Inquiry Card No. 24— at 
This 





Company supplies 
—Inquiry Card No. 26— & rs 
Smith System Mfe. Co 
212 Ontario St. S. | 


— PARTS BINS Minneapolis 14, Minn 


This manufactt 








Bay Products Inc equ ipment off +} Opt — aa for ust 
1857 “ Cambria St ton ers to § ) table Sts pre vidin 
Philadelphia 32, Pa their own table tons to 2 ; a 
A ) 1 ft b] i Leg Oo! 
1 two S ] t 
laperit t ‘ 
B | oe pula Crt 
in gtns ft | bt Crim 
I 30 inch O lud nals 
in \ r nde Pare 
t t stde of table tops ' i Opagq 
—Inquiry Card No. 27— —Inquiry Card No. 28— Prot 
Visib 
tems 


For More Information Use Inquiry Card on Page 47 
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vre’s « Graffco 


ai for fuvery 





Just one line—Graffco-—includes signals for 
all files whether vertical, protected or unpro- 
tected visible, or rotary. In addition, each 
signal is available in a full range of twelve 
distinct colors, packed either 20 or 100 to the 
box. Graffco offers everything you need to 
share in this growing signal business. 


Graffco products are sold only through the 
Office Supply Trade. Write for details on prod- 
ucts and sales aids. 


GEORGE B. Graff“ 


54 Washburn Avenue, Cambridge 40, Mass. 





Featured above is the new opaque Cellugraf 
Signal, offered for the first time in twelve colors 
with a surface which can be written on and 
erased from. 















Nu-Viz 
Metal Signals Nu - } ‘ise Metal 
: Projecting Signals 
for Vertical Records 


for Visible 
Systems 






Graf-Lok Locking 
Metal Projecting Signals 


ee 
( rimpe il Sig- 
nals , rans- 


parent or 
Opaque for 
Protected 
Visible Sys- 
tems 
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offices that 
— mean business 
ia, fOr Art 
Tt ni deale 


: a 


















The adaptability of Art Metal Modulars is limitless! Customers 
planning entire buildings or individual offices can eliminate 
overcrowding ...increase work output...save wasted space. 

And Art Metal Modulars always create offices that are impressive 

to visit and attractive to work in. 

Modulars are just one of Art Metal’s many product lines and services. 
With the Art Metal franchise, 200 types of office furniture and 

more than 10,000 accessories are made available to your customers. 
A broad source of supply—70 years of experience—customer 
confidence is assured! 


Inquire about the Art Metal franchise. Write us today about 


availabilities in your area. 


m @ Postindex Visible Records Division 


z The nation's _—— 


il 
oe 


< e a rE ...are Art Metal subsidiaries ! 






eS = @ Security Steel Equipment Corp. 
re \at Al : manuf r of vx @ Wabash Filing Supplies, Inc. 
meta e equipment it 


JAMESTOWN 12. NEW YORK s @ Spartan Metal Products, Inc. 


mee 


aot 


ba: 
on 
Nu 
ol 

det 


job 
Alls 
Phi 
Gre 









een vg 
Fi ‘s 
y What's the hottest ” 
/ 
f 7 ; esaa™ ~e. 
selling carbon paper aoe a " 
/ 7 ‘ 
\ / Z ‘ 
‘ by far? / / U E \ 
“ ey / NU-KOTE \ 
i ie , all dealers 
\ 
a know that! J 
. A 
.. o” 
ene! —— 
ef 
f 
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tories. 





Three cheers and a tiger for Nu-Kote—the original plastic 
base carbon paper that outlasts ordinary carbons three to 


My customers are very impressed with Nu-Kote's 
remarkable durability.” Seems these dealers know they've 


one. Just listen to dealer comments: “Can’t keep enough got something in Nu-Kote! (Listed below are just a few of 
Nu-Kote on my shelves, it’s selling so fast.” “As a result the enthusiastic dealers who've tried and proved Nu-Kote 
of free samples and demonstrations, we've got a landslide and written us about its success.) You'll see you've got 
demand for Nu-Kote.” “The way it fits almost all copy something, too, once you clip the coupon and try your 


jobs, Nu-Kote really solves the problem of crowded inven- free Nu-Kote sample! 


Allsopp & Chapple, Little Rock, Ark. / Ivan Allen Company, Atlanta, Ga. / Plimpton’s, Inc., Hartford, Conn. / Guckes Bros. & Hall, 
Philadelphia, Pa / Pound & Moore Company, Charlotte, N. C. / Hillhouse, Inc., Sunnyvale, Calif. / Yakes Office Supply Company, 
Grand Rapids, Mich. / Crown Office Supply Corp., Hollywood, Calif. / Old Pueblo Office Supply Company, Tucson, Arizona 


NU-KOTE® is a product of Burroughs Corporation, Mittag Division 




















: FREE SAMPLE! GET DEALERSHIP FACTS! ono} 
2 Dealer Sales Department ! 
= Burroughs Corporation, Detroit 32, Michigan 
2 Without delay send me a FREE SAMPLE of NU-KOTE i 
= typewriter carbon. | 
- Also information on how I can become an M&V NU-KOTE | 
dealer. | 

NAME 

FIRM NAME | 

FIRM ADDRESS 

CITY ZONE STATE | 

In Canada write Acme Carbon & Ribbon Company, Limited, Toronto 13, Ont. | 

P. S. Another profit-puller: quality Burroughs adding and cash machines. 

masa se cs re? me cee cee ee ee ee oe ee ee ee ee ee ee ee ee ee ee es es oe oe oe 





NEW PRODUCTS 07ued 





LUBRICANT-CLEANER 
Technilube SELF-ADHESIVE LABEL 


823 Main St. . - 
Napa, Calif. Pee Cee Tape & Label Co 
521 N. La Brea St IMPROVED MOISTENER 


Technilube No. 1000 is t Los Angeles 36, Calif 
an aircrait instrument and por 
ie ' ‘ if INnesive cok | K 
lubricant that meets milita f D ‘ 
. 2 } ad of s 
cations. It is used to clean bl , hee 
ivall2Dle is a foci ite! he) 
lubricate rotary and printi: by - i ” 
x ro { incn { ] l 
Jators, adding machines 
' t Colors includ in addi 
writers. One operation tak f = 
kK and white, blue, green, can: 
all shop chemical functions wit ,  oM 
nk nd red More info 
product, company claims. It : 
tain in Catalog 5 


keys, covers, dials an t fe , No. 32059 
—Inquiry Card No. 30— 


components 


—Inquiry Card No. 29— 
ONE-TIME CARBON 











PENCIL HOLDER & BINDER Port Huron Sulphite & Paper Co E. W. Pike & Co., Inc. 
Port Huron, Mich 577 Pennsylvania Ave 
Aa a ee a Elizabeth, N. J 
iil ] in a variety of in Si Color styling nd redu ] tail pric 
Cal Seagull, it is of particular in ing schedules for the company’s . 
st to forms designers and Better Moisteners in ave been ) 
pin multip! part { announced Covers of tl restyled ; 
t hicgh-spe  tabul tin line now cor! in a chon f bronze 
ipment, including wit printers or satin silver finish, and the porce- 
Fi rms manufacturers are Succ sstully lain base of Model 3A is now avail- 
punching and collating this able in tan beige, office gray, or black . 
ct at normal operating s} rlossy. Cast iron base of Model 3C is 
ny 1ims made with eray or black wrinkle 
—Inquiry Card No. 31— finish. All rs are interchangeable 
with all bases, so many binations 


S. E. & M. Vernon, Inc. 
65 Duane St. 


New York, N. Y PEN & PENCIL SET 


A pencil holder is the latest 

to the Clip-O ring binder lit 

manufacturer [he series f 

features a clip to hold 

The holder is part of tl 

is made of spring steel an 

to the top inside front cover 

may be had in 3 or 2-ring 1 

one-inch capacity An ext t 

model—the Vern-O 300 Met W. A. Sheaffer Pen Co IMPROVED PAPER PUNCH ACCO 

also available Fort Madison, lowa New England Paper Punch Co 
—Inquiry Card No. 33— 89 Washington Ave 


to complen cor may be achieved 


—inquiry Cord No. 32— 














igned cap irrel and nib of => 
c psert pen 7 ‘ f ntein Natick, Mass 
new look in the pen-penci : A new jam-proof featu is b 
‘ a hein fret TT] oift corporated int ery ! 
L shows : | ‘ : Clix Of paper Du i B 1us¢ 
ADDING MACHINES own | gp ie nag com.-x angarees 8 
, . f Skrip writin Ay ( ’ this featur tr punches need tf 
ick. blu reen. red an ‘ be taken apart for cleani: 
Bot and 1 + penci claims. A f liftin 
} n other assort nec leases th i 
—Inquiry Card No. 34— —Inquiry Card No. 35— 


INSULATED FILE 


Protectall Safes 
320 Fifth Ave 





Victor Adding Machine Co 


3900 N. Rockwell St New York, N. Y 
Chicago 18, IIL. sion of tl Mos! . ( 
Victor has announced a t announ t tior 
um-priced line of top qualit two-drawert 
subtracting machines, tl nit to its lis f 
perial.” Lightweight alun 4 in b 
provides streamlined stylin lels, t new 
construction and quiet operat M | writers’ Laboratories “D 
chine has capacity of t ( te lit 
minus one, electrihed tl ‘A 
total keys, printing press act binatior k 
automatic subtraction, automat ff lors: gray 
it balance and other feat \ t Ss | feat 
able in electric or hand, 10-1 t f locks iut 
keyboard models nd drawer contr 
—Inquiry Card No. 36— —Inquiry Card No. 37— y, 


For More Information Use Inquiry Card on Page 47 
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ACCO BINDS PAPERS IN SECONDS 







wee 
eS ERO 
aie = 
oo, ta . 
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ACCOGRIP® holds together business or personal papers, work sheets, photos, artwork. No marring. You insert or remove sheets instantly. 


ONE FINGER DOES IT! 


e press to open e press to close 





SURE GRIP. Test it yourself! Accogrip has HOW MANY USES have you for Accogrip? NEW! Revolutionary mechanism. Closed- 


capacity — yet holds even one sheet Ideal for reports, letters, records, blue- back design. Genuine pressboard cover — 
securely. Contents stay put until you prints, catalogs, photos, sheet music. firm, flexible, long-lasting. Red, black, 
release spring-action grip Keeps material on hand, intact, in order. grey, green or blue. Letter or legal size. 








— a aration — 


¢ Natser Std 4 






ACCOGRIP 


ACCO PUNCHLESS BINDER 


Canadian Co 


vs 
/ 


~ ae S Thcogeip- ae fregpe 







@ TM pending 














NEW PRODUCTS continued 


BULLETIN BOARD 


Master Woodcraft In« 
321 Douglass St. 














Brooklyn 17, N. Y. 
The newest addition to the manu 
facturer’s line of bulletin boards and TAPE DISPENSER 
blackboar is this odel made of 
cork and itt rat frame. It Minnesota Mining & Mfg. Co. 
was I t the school 900 Bush Ave. 
set Dy teenagers St. Paul 6, Minn 
anc i ge dormitories. Frame 1s A tape dispenser which ivers pre 
whit it 3 flower screening determined lengths of tape up to 214 
—Inquiry Card No. 38— inches is the M-95. It uses the 
company’s “Scotch” brand tape on a 
3-inch core in widths up l/,-inch 
It will deli longer lengths of tape 
BUSINESS CARD FILE on repeate *king. Mac comes 
in pine frost green equipped with a 
The Helen Hahn Co non-slip cushion 
Box 64532 —Inquiry Card No. 39— 
Los Angeles 64, Calif 
A Card ( ay vith ilphabetica: 
guid [ jjusted hold few or 
many if ip to 3 Dy inches DUPLICATOR CARBON 
Made of gold-tone a inum, the file = 
may be sed on tl lesk or in top _ aap Ink Co. 
drawe! Ot! inventory “ f Em a uM 
mailing lists, professional data, hobb, Cambridge 42, Mass. a 
and other record keeping A new sp! ye carbon called “Ul- 
—AInquiry Card No. 40— tra White G was announced re- 
cently. It is lable in brilliant blue, 
purple, or black, each master unit of 
which yields up to 10 easy-to-read 
copi¢cs company laims A special 
manufacturing process “locks in” the 
DESK SET } coating resulting in cleanliness of han- 
jlinge even when tl hands af no 
Markene Mfg. Co. ‘ ~ seer oe — 


amples are offered 
P. O. Box 162 impleare gered 


Avon Lake, Ohio 














This ball-point desk pen was | 
ioned of gold-anodized aluminu: ’ 
tortoise-shell catalin and mounted EXECUTIVE DESK 
a walnut base inlaid with rare, exot 
woods. The woods have been c ; rit 
bined to provide striking contrast 
and harmony of grain and color. T! . 
base measures 344 by 5 by %-in . 
and is available in three diff 
styles, showing the woods in 
authentic colors protected by a ia & 
proof finish. Each set comes wit! 7 
scription sheet giving full inforr § 
on the woods used 
—Inquiry Card No. 42— 
Central Desk Mfg. Co. 
154-456 Armour St. 
Chicago 22, IIL. 
[} listinctive featur tr thi xecutl SK 1S its 
haped tapered edge. Designated as No. 859134, 
1s 1¢ Of an extensive lin f quality id oftice 
sks emphasizing elegance of styling and design. All 
Central desks are made wit nuine walnut exteriors 
STACKING CHAIR feature oak drawer interiors and maple interior 
tion. Company als: fiers a ies pieces 
Sturgis Posture Chair Co —Inquiry Card No. 43— 
154 E. Erie St 4 
Chicago 11, Ill 
I less stackin ? terlocking 
s ci M 1 17. 1s stron WORLD ATLAS 
if igh P e interlocking 
p see eteck ras nb to ordes American Map Co., Inc 
ly : f lect width. Th 16 E. 42nd St 
- att jn ave New York 17, N. Y 
ib . gray, charcoa A new 1 rld a uring 
LloOw } | ) n, tan an 914 by 12 nches has t been pub- 
vhit Nylock t nuts fasten upper lished. It 1 printed in f color on 
un vas sting of 34-inch tubu heavy 80 | tock an ked 25, 
gs with s ed chrome-plate 50, of irton, ¢ lisplay 
Ball . } lat is enclos 





—Inquiry Card No. 45— 





| | if nrome-f 
—Inquiry Card No. 44— 





For More Information Use Inquiry Card on Page 47 
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TRANSCRIBING-DICTATING MACHINE 
Here’s how the 1959 ADVERTISING SCHEDULE shapes up! 


REACHING GENERAL BUSINESS WITH: 


Nation's Business: February, May, October 

Dun's Review and Modern industry: March, September 

The New York Times: February 15, February 17, May, June, September, November 
Wall Street Journal: March, May, June, September, November 

The Office: January, March, May, June, September, November 

Office Management: April, September, November 

Modern Office Procedures: March 


REACHING THE LEGAL PROFESSION WITH: 


American Bar Association Journal: March, April, May, September, November 


REACHING THE INSURANCE FIELD WITH: 


Best's insurance News. Fire and Casualty Edition: March, April, June, September, October, November 
Best's Insurance News, Life Edition: March, April, June, September, October, November 


REACHING THE MEDICAL PROFESSION WITH: 


A. M. A. Archives of internal Medicine: Apri!, May, July, September, November 
Journal of the Medical Society of New Jersey: Apri!, June, August, October, December 


REACHING THE TRADE WITH: 


Office Appliances: March, June, October 
NOMDA Program, ‘‘Who's Who in the Office Machine industry" 


... IN 14 LEADING PUBLICATIONS 


for additional information, write: Dictating Equipment Division 
NORTH AMERICAN PHILIPS CO., INC., 230 Duffy Ave., Hicksville, L. 1.,N.Y. 





TYPE CLEANER 


Griffin Products Co 
6762 Bexley Station 
Columbus 9, Ohio 





NEW PRODUCTS (01inued . 


LEAD CLEANER 




















General Ribbon Corp., 1454 
St., Van Nuys, Calif.—offers thi 
self-serve ribbon dispenser w 
tates like a “Lazy Susan.” The & 
tical compartments are divid 

so that 16 easily identified sections 
provided. Each section holds 7 b 5 
total capacity being 112 typewrit 
adding machine ribbons. Bas« 

are of fine-grain mahogany 
hardwood; metal part 
colored durable’steel. Dispens 

ures 21 inches in height and s 
in diameter 


—Inquiry Card No. 102— 


1s of 





Labelon Tape Co., Inc., 450 At 
Ay Rochester 9, N. Y is pI 
n the Labelon self sticking M¢ 
r outdoor or permanent in 
The MC Labelon deal 
rdates tne 5 bi x 
ssortment of 34 by $ 
xes yr the 1 by l i il 
rt tO any one tne f 
lors / n, bl 
[hes ire the two ft St pot ilar 
npany states 


—Inquiry Card No. 103— 








Eberhard Faber Pencil 
t wood, Wilk B P 
‘ ay iilable i pen isplay 
ibel tor the sal if ( 
us pocket ball per Tl 

of 4 dozen of this 
al placed In th parat 

attached to ) easel car 

by 13 incl 

inches. Tl fler im 
iCK blue pens 

adozen each b] h 

respectively. Tw nit 


—Ingq 
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uiry Cord No. 


An improved y of ining type is 
afford , by Ty} A silicone Contain Elward Manufacturing Cx 
ing produ I ive in iImvisiDli¢ Baker St. 
film on tl ty] keeping it clean Coloma. Mich 
longer, man Aerosol ; 
: . ; z A simple functior ine! a 
spray can pach ing issu positive 
which atta tne pany $s Tru 
and easy ipt itio in prevents p lab] 
' y f ] ointer 1 now availa - 
evaporation tl itainer. Any gan — ¥ ihe: 
. se ) i tts ot. 
overspray inhricatee ovin parts Or use Dy iral en ects engi 
1h " | a3 neers, artist na accountants The 
Contains mn on tetra ori 
. if fastens OV tl Da of 
—AInquiry Card No. 46— j ae we . -_ 
ead pointer [ wn 
—Inquiry Card No. 47— 
Indiana Cash Drawer Co 
Shelbyville, Ind IMPROVED STEP-STOOL 
An under unter sh drawer called 
Model S , signed especially for Cramer Posture Chair Co., Inc. 
lunch counters, driv 1 theatre con 625 Adams St 
cessions ila perations. Draw Kansas City, 5, Kan 
r arran nt | coin tills in The utilit p-stox Kik- CI 
line act front sizes practical Step” is a able n n yi choice 
for etl packaged orf loose coin of colors. Wi top plattor ind step 
Rear of ney drawer contains two have rubb ty and all 
urrency t its equipped with around bumper protects wall and fur- 
hinged | hts. Fit with high niture. It is equipped with non-mark- 
grade lock and which rings ing caster ontroll by hidden 
when open Constructed d springs that retract un slightest 
~ heavy steel with six rollers , pressur¢ 1using base to g floor 
—Inquiry Card No. 48— —Inquiry Card No. 49— 
Ye 
Sales Stimulators Marnay Sales Div. Rockaway Metal 
*roducts Corp., 41 E. 42nd St., New 
y rk i7, N 7 has prepa book 
ontaining samples of the newest 
Jortitic , . OV heing < 
Partitioner colors n [ g Mi 
1 for use as movable steel off: 20 
ls. The publication also contai & 
sestions On proper us f produ eni 
—tInquiry Card No. 101— 
; opens 
e- ore gente 
— t 
Pay ber ~ 
© wes eae cae 
Ai) me it wastes 
— a = 
—_ = Mc 
= re me 
= ye hei 


Co., Crest 


la me 
hicl hei 
Cliprite 
1s1sts 
i ] en 
tat cups 
ine ¥ 
+ 1l4 
ozen 
halt 
reen 
irton 
104— 
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Solve Space Problems with 


Sturgis Fiber Glass Stacking Chairs 


It is easy to stack these chairs—a dozen or more, 
and the provision for positive interlocking permits 
arrangement in orderly rows of any desired 

width. These two features enable you to provide 
comfortable, durable, attractive seating 

when and where it is needed and then clear the 
room and store stacks of chairs in out-of- 

the-way places. The Sturgis Fiber Glass Stacking 
Chair is one of a family of Fiber Glass 

Chairs which are appropriately called ‘‘all-purpose”’ 
chairs, and their modest prices place them on 


friendly terms with most budgets. 


Your Choice of Leg Designs and Seat Heights 


Model 10 Armless Chair and Model 
20 Armchair. Tapered legs, black 


enamel finish, 17’’ seat height. 





Model 12 Armless Chair and Model 


4 


22 Armchair. Tubular legs % ’’ dia- ( 
meter, black enamel finish, 18”’ seat _— 
height. | 
° / ‘a J ' 
Model 15 Armless Chair and Model a ( a 
25 Armchair. Tubular legs % "’ dia- = rT 
meter, chrome finish, 18’ seat —- \——_— 
height {TY 
: yj | \ 
a , \ 





POSTURE 





Jence to: 





17 Armless Stacking and Inter- 


Model No. 
locking Chair. Tubular legs % 
bright plated finish, 18” seat height. 


” 


diameter, 


NOTE THESE 8 DELIGHTFUL COLORS: 
red « gray « charcoal « yellow « turquoise + 


persimmon + tan + white. 


NOTE THESE POPULAR FEATURES: 

one piece molded fiber glass upper unit + wall 
saver legs - open space provides pressure relief 
for base-of-spine area + trouble free Nylock tee 
nuts securely fasten upper unit to base + 


chrome plated ball swivel glides. 


CHAIRS 


THE STURGIS POSTURE CHAIR COMPANY + 


STURGIS, MICH. 


General Sales Offices, 154 E. Erie St., Chicago 17, Ill. 
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Minnesota Mining & Mfg. Co., 900 


Paul 6, Minn 


Bush Ave., St. 


fering a ‘“Scotch’’ brand tape deal SM 
which features an M-94 finit 
length tape dispenser at a ial 
price when 12 rolls of '/-i1 by 
2592-inch cellophane type are pur 
chased at the regular price. A saving 


of $4.00 can be effected in this 
—Inquiry Card No. 105— 


West Coast Sales, P. O. Box 64, Los 
Gatos, Calif—has made th met 
chandising aids available to distribu 


tors of its writing instruments. Latest 
addition to the company’s Wescosa 


line is the Welt 4-color pencil with 
automatic finger-tip action, and it is 
featured prominently in thi isplay 
offer. The manufacturer also | pub 


lished a catalog on all its ¢ ucts 
—Inquiry Card No. 107— 


C. L. Barkley & Co., 1 
Buren St., Chicago 7, Ill.—is now of 
fering a convenient 12-pack of letter 
file folders in polyethylene package as 
an “impulse’’ item. Ideal f ypen 
shelf display to interest t ( 
market, manufacturer states. Contents 
completely protected 
—Inquiry Card No. 109— 





Cel-U-Dex Corp., 23 MacArthur A\ 
New Windsor, Newburg N. ¥ 
has glamorized its transparent sign 
with this re-usable, three-t f 
box’ package of clear plast Ea 


box contains an assortr 
colors, 100 of each. Sing! Kes 
100 are alsd available. Si 
and sample may be had 
—Inquiry Card No. 111— 





20 W. Van | al 


e 


ontinued 


STIMULATORS 


oo); 


National Artcrafts, Inc., 3000 W. Fort 
St., Detroit 16, Mich.—has announced 
availability to dealers of a disp] 
which provides “everything needed to 
ake an outstanding wedding invita 


tion window Called the Foreve! 
Yours Window Display Kit,” a larg 
ll-color easel is the central unit 
around which the built. The 
mplete kit is available on a share 


basis at $5.00, the manusac 


display 1s 


the-cost 
turer paying all transportation char 


—dInquiry Card No, 106— 





Eagle Pencil Co., Danbury, Conn 


has introduced a new lin bubble- 
pac ked pencils. Shown a pack 
— with rule, sharpener and (left) 
i i pencils with game, whist and siren 
j | (middle), an a pack of pencils witl 
ie “He *f a mystery gift hidden i le pocket 
he eile (right). Otl units at so avail 
able D lers 1 y buy if separate 
ly in cardboard display cartons or on 
| a tree wit! rack holdis issort 
‘ | ment to retail for $28.54 
d —Inquiry Card No. 108— 


Seneca Novelty Co., Inc., Mill 
St.. Seneca Falls, N. ¥ is VIS 

this ruler display to | t new 
Senco line of “4 pur] ul Th 
cylindrical display | { n No 
99 rulers. ¢ es already assembled 
with two dozen 12-inch and tv lozen 


15-inch mod 


—Inquiry Card No. 110— 





409-311 } S ond 


Smead 
St Hastings, 
W silk scree 
tion of its self-adhesive (Pt: 


Mfg. Co., 
Minn.—is ofteris a 


n display, in co 





1) le folder labels. TI lisplav Lindy Pen Co., Inc., iv 
7 inches in height and takes up a son Blvd.. ¢ r City, ¢ VISES 
by 51-inch spac All 8 colors of dealers that they may ' U fol 
s, each in its plasti ispen , lowing packaging unit f ft new 
ncluded. No cost for this sa aid Legal Copy I] point | n 
iealers stockin t! new tern to the bulk | two nt iisplay 
—Inquiry Card No. 112— cal 1: or four dozen to |} tic mer- 
chand 


—Inquiry Card No. 113— 





For More Information Use Inquiry Card on Page 47 
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The latest Sikes expression of contemporary 
design, skillfully constructed for maximum 


comfort and durability. 


Featuring: 


iw" Comfort seat...214" latex foam 
rubber on curved plywood base. 

 Comfort-shaped arm rests. 
yw" Extra-wide comfort back. 
i Wallsaver back legs. 
Fully supported seat construction. 
i Genuine Walnut. 

Styled to compliment your fine contemporary 


office and reception room installations. 


TOP-QUALITY VALUE... $118.00 list, 


top grain leather. 





THE SIKES CO., INC. 


20 Churchill Street 7 Buffalo 7, N.Y. 
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SERIES from 


Newest Sikes’ interpretation of stenographic 
posture chair... designed and priced to suit 9% 
widest variety of applications. Sets anew § 
standard in its capacity to replace multiplicity 


of designs. 


4 


Featuring... 


 Extra-large, comfortable seat, 
2” latex foam rubber on 
curved plywood base. 


Mm Kradl-tilt back rest, 
latex foam rubber over 
comfort-curved base. 


i Sikes patented 
“reverse spring” action. 


i Sikes famous 
“fixed-floating” seat. 


Mm Genuine Walnut. 


Provides all-day working comfort... for the 
daintiest “featherweight” or the sturdiest 
“heavyweight.” 


TOP-QUALITY VALUE... $95.00 list, 


top grain leather and fabric. 


AMERICA’S FINE 
BUSINESS CHAIRS 
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New Catalogs 





Box 278-A, Harrison, Ark.—is off 
ne Catalog 59 which describes 





illustrating 
aluminum business forms | \ ti ts and contractors = 
so included are aluminu t nigaaies Card No. 122 


trays specifically designed 
and special clips for securing 
in place. 

—Inquiry Card No. 121— 
v Defiance Calendar Co., Inc., 14 
Broadway, New York 36, N. ¥ has 


unced the availability 


Leedal Products Mfg. Co., Inc., yn of its catalog illustrating the 
Van Liew Ave., Milltown, N. | ete line of Defhan lesk and 
released for free distribution | calendars for busin ss and per 
dealers an 8-part “Customer's § ds. The styles s 1 range 
Know-How" consumer's pr! upright style D skaid in 
Each shows the office machi sizes to the double-desk typ 
which the list is intended and giv Perfection pad sty id tl 
( book calendars 


detail the information on ribbor 
sential to the listing. The 8 
taken together constitute a 





—Inquiry Card No. 124— 


Claridge Products & Equipment Co., tone 


illustrates its full line of —r ds 
Saunders Mfg. Co., Inc., P. O. B bulletin | and aluminum tri: 
243, Winthrop, Me.—has st | Its 24 pag 1 full color also fe: 
lished Catalog C-4 describir t company abinets and dis 
the company's f ases and ot products of intes s = 


Ub nine 


consumer-price list 
—Inquiry Card No. 123— Plan Hold Corp., 5204 Chak o St Keith Clark, Inc., 1451 Broadway 
‘ th Gat Cali has issued its 1 New York 3 N y put 
ror >> lescribing its lin f out its 19 tion atalog 
i n oll filing systems an covering tl pany's lin W ork 
E. W. A. Rowles Co., 104 N. Hick g items of sf interest t A-Day desk ndars. Var style 
St., Arlington Heights, I! ha f e1 lesigners a architects. In and model scril ind 
leased three new catalogs tw s with las llustrati shown in color. | ncluded 

—Inquiry Card No. "bens 


and picturing the company’s pr ts 
Catalog No. C-20 covers chalkboa —Inquiry Card No. 125— 
and tackboards as well as alu: 
trim and accessories. A specia 
is the prefabricated board secti 


\ 
F-30 features portable chalkb Howard Miller Clock Co., Z 
and bulletin boards as well as M : ; j , new 
and other items. No. S-40 gi $1 t f k ‘ by G 
fications and sizes of the t N . f ratif fy 
styles of classroom seating f t 
by the company. It includes ts " 
ule of recommended sizes an id sk i 
selector chart to aid U I k 

D RK s M 


classroom seating t nationally \ hat 
—Inquiry Card No. 127— Fifth A N } 
—Inquiry Card No. 128— 








Smo-King Products, 111 Pion S Regency Thermographers, 28 W. 23rd 
Brooklyn 31, N. Y is oOfterir t St.. New Y k N. ¥ is offering 
new catalog which is said t if plet revised edi 
“everything in smoking a Reg Flower Wedding 
It covers the company’s 5 I H Business Sta 

g ll printer 


of smokers, sand urns and as! 
all types for use in off! 
hotels, railroads, showroor 
and wherever else suc! 
required 
—Inquiry Card No. 131— 





—Inquiry Card No. 132— 


For More Information Use Inquiry Card on Page 47 





Rediform Div. ~ ee ae LitNing Products Co., National! Sales 
} rms. Inc _ D> M one of D ‘ Uftices 17 N Ri ) { Bly 3) 
‘ 7 ; ly Hills, Calif nnour 
l-new catal r Ww t if 
% ; npanys lin 
at sage publication tains an 
Pp, naex to aid deéa . nvent 
; |. This Catal I + 15 
ilers 
——ineutie Coed Me. 129-~ —Inquiry Card No. 130— 
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OVER 1500 ITEMS 
for Business, Industry 
and Institutions 




















By = *Quaury Proreetep 
BY LYON 
“POINT-CHECK” SYSTEM 


Vv FABRICATING | ¥ ASSEMBLING 
v FINISHING v¥ PACKAGING 





MODULAR 
WORK BENCHES 





Look for the ‘'QP”’ 
on every Lyon Carton. 
It is your assurance 
of quality equipment. 


See your Lyon Dealer 
for prompt delivery of 
the world's most diversified 
line of steel equipment 


LYON METAL PRODUCTS, INC. 


General Offices: 528 Monroe Ave., Avrora, Illinois 
Factories in Aurora, Illinois and York, Pa. 
Dealers and Branches in all Principal Cities 


THIS CATALOG ILLUSTRATES 
THE WORLD'S MOST 
DIVERSIFIED LINE 
OF STEEL EQUIPMENT 
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New Officers 
Lewis and Georas 
Stuart, vice-pre 

Ed Tyre, treasurer 
Vallet, president 

Hearn vice-pre 
John R Gra avec 
tive director. M r 
Charl: L Pettit 


vice-pr Jent 

















13th NOFA convention | 


Design, relations with architects, 
marketing, and new customer 


attitudes discussed at Miami Beach 


by CLARENCE O. SCHLAVER 


managing editor 





Meeting in sunny Miami B May 1-4 the Nation 
al Office Furniture Associati mp n change 
Displays of new off furniture w out 
with those of a Ss t pl nt 
new office design tress pletene 
of turnishings an It 
showing of disp! tefully a ized i 
huge Miami Bea xhibition ha in the his 
tory of NOFA. 
Likewise, speakers told about inging a of sellin 
which they said is concerned with new design, dealer r 
tions with the architect and d f new irketin 


ods and different customer attit 
Gone today, declared Walter H. Johnson, Jr., senior 


president of the Capital Airlines, “is the austerity wl 
marked the office furniture b for years, a feeli 
that austerity must be accompan by ult if you as 
office occupant have too muc! fort, quality and attr: 


tiveness.” 
Today, said the speaker: tion 
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indus oney and a p! i 
( nge 1 theme of this convention. You | § 
I chang ime to the nation whict kK 
he yea A introduction of 
hrank t country by 40 Traditional rk 
we k sectional will ne nationa | 
time I think he can 
id Varon 
Ch W inflationary peri for at least 
hive years, asserted Johnson. He descril tas ati 
new markets w materials and n igns will alt 
Harry Martin of Paul McCobb A 
featured S|] ikers. His subject ] { niy 
competition as it concerns architects. | re tw 
to the prot he bluntly asserted 
If ye lick ‘em, join ‘en 
If you join ‘em, lick 
Martin premise was that t in 
n t architect is not | ut 
I il nstead is there wait g t De Pick uf 
Architect Forced into Business 
Dhe t int get into oft! furniture Dusiness by 
choice, he was forced into it by the dea lisinclis ’ 
provide the type of planning and the ty t [ 
nt wan Martin 
Warning t ealers that ‘too man t you 
m your mousetraps waiting for th tomers 
t the spec iker 
it f ath pa I 
al 
n { pr tf aspect in I 
t | i Ma 1, “IS a new concept of design 
Ly i businesses al zing 
a r atmosphere n att 
h D ike it more eft t 
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VERN VALLET 


i is a Status Sy dD I progression 
Ssident 
ate is healthy, tl tax structure 1s 
stry want to sel \ ir product 
King tor the deal to provide serv 
ow through an u can do this 
ign and develo; for specia 
ymnvention was f 1 a novelty 
ichine selling tl f remarks ot 
irles Mevers, resident of NOMDA B many acai 
ll as furniture at pplies he was 
ram and t Hout the indus 
{ i lia 
s to be had in s ng the machines 
ices which y juip with furni 
Mexican Manufacturer Exhibits 
tional flavor for t vention anda 
itors fr Australia, Cuba 
M I nt trot the itt ountry an 
bit f Mexicat furniture in 
FA as Antonio Ruiz Galindo, sub-director 
DM N Mex City. Addressing luncheon audi 
M internatior y tor its modern 
thinking of it lesigners. This 
also in the ] gt tf steel offic 
been weilcon 1 wit ry t interest by 
Mex! 
idéa in I [ t man wil 
not sell a | tf furniture or 
I sells kr nd he sell 
l in Af \ 
rants arrived a day to participat 
N¢ . Institute nducted by Dr. Joseph W 
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Architect's Sketch . . . of new Bishop Office Equipment Co. 
store in Orlando, Fla. is displayed to Howard Gunlocke, W. 
H. Gunlocke Chair Co. by Bill Bishop (left) and Bill Ward. 


emphasizes CHANGE 


Thompson, Michigan State University. Under the guidance 
of Dr. T hompson, dealers discussed the various aspects of 
personal selling, emphasizing creativity as contrasted with 
set formulas. On Sunday evening Dr. Thompson led another 
group in a session devoted to “Brainstorming for Profit 
Making Ideas 

Change of pace and purpose was offered on Sunday 
orning at the NOFA sponsored non-denominational re- 
ligious service. Directed by George L. Stuart, the service 
included three beautiful a cappella presentations by a choral 
group from the Miami Beach High School, under the direc- 
tion of Mrs. Aileen Di Nino. The sermon based on the de- 
scription of “The Last Judgment” as recorded in the 25th 
hapter of Matthew, was delivered by Dr. Joseph A. Tolle, 
inister of the Trinity Methodist Church, Miami. Dr. Tolle 
emphasized the fact that the surprise indicated by th 
righteous because they were chosen to “inherit the kingdom” 
should be a cue to all of us in the ordering of our lives 
Doing good should be so customary that only failure to 
help the helpless would stand out as the uncommon way 
of life 

Attendance figures were not announced at the convention, 
awaiting analysis of category. Although representative deal- 

from all sections of the nation attended, their number 

was disappointing to those who had expected the lure of 
luxurious Fontainebleau Hotel and Florida recreational ad 
vantages would set up a new attendance record 


Go to Atlantic City Next 
Unless a change in plans is made, the convention next 
ar will be held at Atlantic City, N. J., starting in the 
hird week of March. 
Vernon Vallet of Southern California Stationers, Los An- 
les, Calif., was elected the new president to succeed Mel- 
vin J. Levin, Business Equipment Corp., Boston, Mass 
Vice-presidents are James Hearn, Atlanta, Ga., manufac- 
turers’ representative; R. P. Lewis, R. P. Lewis Co., Flint, 
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CRAFTSMANSHIP 





Our craftsmen take personal pride in their highly developed skills—in the day-after-day 


performance that consistently turns out the finest ribbons and carbons in the world. 


« carbon papers « carbon copy sets « printed master sets 
» inked ribbons » spirit carbons - duplicating supplies 
« carbon paper ribbons . master units « copyholders 


The consistent, unsurpassed quality of our products and service has kept our customers satisfied 
since 1895. 


CURTIS-YOUNG CORPORATION 


110 West 18th Street, New York 11, New York « ORegon 5-3636 


U.S. CARBON & RIBBON MANUFACTURING CO., INC. 
621 Cherry Street, Philadelphia 6, Pa. * WAlnut 2-1416 















Cl RIIS-YOUNG 


SINCE 1895 DUPLICATING PRODUCTS THAT REFLECT YOUR GOOD JUDGEMENT 
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1899 









YEARS SERVICE TO 
AMERICAN BUSINESS 





Celt! off <a} 


mis 


i’ «The Best Known Trademark 
= in Office Equipment 


... and the Most Desirable Dealer Franchise 





TopAy’s EXCLUSIVE SHAW-WALKER DEALER Extensive national advertising, a constant 
offers his customers more . . . 5000 items flow of sales helps, and seventeen strategically 
matched in appearance and matched for re- located showrooms and warehouses are a few 
ilts. All bear the symbol of quality “Built other sources of extra profits for the exclusive 
Like a Skyscraper” the best-known trade- Shaw-Walker dealer. 
mark In office equipment. Right now there are a few cities in which 
The exclusive Shaw-Walker Dealer leads we are willing to make a change. Yours may 
he f with products not available elsewhere, be one of them. Ask about it. 
exclusive items that buyers order and reorder. 
The 252-page Office Guide Catalog distrib- 
ted by Shaw-Walker dealers, is the biggest a 
ngle source for new and repeat sales. It is HAW: ALKER 
ie: the only complete sellers’ and buyers’ catalog 
in the industry. HOME OFFICE — MUSKEGON, MICHIGAN 
; EST exc SIVE MAKERS OF OFFICE FURNITURE AND FILING EQUIPMENT IN THE WORLD 
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Office in the Home . is dis- 
played at NOFA convention, of 
ject of many admiring glance 





NOFA .. . continued 


Mich., Charles Pettibone, B. L. Marble Chair Co.; and plauded for performing long and meritorious service for 
George L. Stuart, George Stuart, I: Orlando. Fla NOFA } 
Chosen directors are Ken Boyei, V. L. Caldwell, William 


Ed Tyre, All-Makes Offi Furniture Serv Co., Chicago 
was re-elected treasurer 

Herman Klein, Miller Desk & Safe ¢ Los Angeles, is 
the new activities director, su ling Daniel Waldner, D 
Waldner Co., Inc., Mineola, N.Y. Mr. Waldner was ap 


G. Cole, L. E. Fisher, Fred W. Fogg, Henry Hofherr, Melvin 
J. Levin, Irving M. Levy, J. Lou Mann, Dale McKnight, 
John B. Mossman, Bernard Nemlich, George Nielsen, Dan 
Waldner and M. G. Wheeler. 






It has been a busy and fruitful year for NOFA,” declared 
President Levin in report to the members at the business meet 
ing on Friday forenoon. He told about the avenues of progress 
including changes in the association's publication, number of 
exhibits and public relations prograi I suggest that we give 


BENTS thought to the changing character of our industry and make our 

,™ decisions based on recognition that the format will never be 
the same as before,” he told the membershy 

ST a Another report was by Executive Director John R. Gray 


who asserted that the general progran OF iF2 ) 18 


FU RNI f U geared to t the needs of the association, providing the 
' best in services 

Insuran by the NOFA plan was discussed by Bernie 

Nemlich and Ray Bohman reviewed p ss in reduction of 





A Selling . ae is given 


Voorheis, Inc., Cincinnati, | : Long (left) mfrs. rer Speakers Walter H. Johnson, Jr., Harry Martin and 
and Ralph S. Swan, sales manager of Bentson Mfg. C Charles Meyers 


72 OA-6/59 


New 
MONARCH 


POLKA DOT PACKAGES 


Py eeceeeeeeeeseeeeeeeeoeeeeeeeeeeeees? 


4 win design award! 


(and increase sales, too) 


- 

We 
y Dealers enthusiastically agree with the American Institute of 
Graphic Arts which recently selected Monarch’s new Polka 
Dot package design as an outstanding example of exceptional 
taste in design and production. The proof of this design’s value 
is in increased demand for Monarch products. 





















a 





Designed for Vail’s complete line of Monarch products by 
Morton Goldsholl, designer, this distinctive new design is 
hailed as the first completely “new look” in the paper fasten- 
ing industry in 50 years. 


Each Monarch product now comes in a different Polka Dot 
color, keyed to the kind of fastener inside. Quick identity 
... faster storing . . . and secretaries love the new- 
fashion colors! For faster sales and bigger profits 
order the Monarch line in the Polka Dot package. 


m 


in 
it, 


in 


Quicker to identify 
Faster to store 
Modern in design 


Look for Monarch—the finest paper fasteners made— 
by the color on the award-winning Polka Dot packages 


Gekebalbdncwos Paper clips and clamps 
ee re ee Thumb tacks 
- A a Tec a Pe Pins 
WOU to 8 cas stuaneeecbocesaane Staples 
GU nase scwcd ccav che daneders Brass fasteners 





MONARCH PRODUCTS, Vail Manufacturing Company, 
world’s largest manufacturer of paper fastening devices. 900 E. 95th Street, Chicago 19, Illinois 
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Fountain . . . and floral display in center of the convention hall draw 
admiration of Harold S. Cohn and Mrs. Nettie Cohn, Press Craft Co., St. 
Louis, Mo. 


freight rates. John R. Mossman told of the public relations 
program advanced by NOFA under his direction and with 
the help of the association's public relations firm, Arndt 
Preston, Chapin, Lamb & Keen, In Philadelphia. Dan 
Waldner reported on the association's publication 


WOFI Leaders .. . Wood Office Furniture In 
stitute President James K. Boling (seated) of 
Boling Chair Co. with Thomas R. Pitts, Myrtle 
Desk Co., treasurer of WOF| 


Furniture Legal Counsel Howard Newman presented a 
change in the NOFA by-laws. Ed Tyre gave the financial 
report with projected budget. Convention Chairman George 
L. Stuart was introduced. George Nielsen presided for the 
necrology ceremony 

R. P. Lewis for the dealers, J. M. Eppinger for the 


tacturers and James C. Hearn for the representatives pre 


sided at the workshop meetings which followed 


convention breakfast on Saturday mornin 


Attractive Site for Exhibits 

yus exhibition hall with h enter 

was an attractive site for the many ex! yn view for 

afternoon and ear:y evening hours during tl nvention 
A public showing was scheduled for Mond: 

Bob Maxwell's Aquacade at the Fontainebleau Hotel pool 
furnished enjoyable entertainment preceding the banquet 
attended by a capacity crowd ar tl littering La Ronde 
Room. Gretchen Wyler was featured entertainer for this 
affair with Sammy Shore master of ceremonies 

Retiring President Levin presided tor the awards 
mony at which John S. Marshall of John A. Marshal! 
Kansas City, Mo., was named “Mr. Office Furniture D 
and Chester A. Gowdey, Jr., Ives Distributors, N 
City Outstanding Office Furnitur Salesman 





nominees were 
Mr. Office Furniture Deales Leonard W 


Pointing To . . . photographs of his modern plant is A. Ruiz 
Galindo, Jr., D. M. Nacional SA, Mexico DF, visited in his 
booth by D. M. Feldman (seated) of D. M. Feldman, Inc 


Norristown, Pa. In rear is Daniel Morales of the Mexican 
manufacturing firm 


OA-6/59 
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— 


of 


( “ester () 


today’s most applauded 
Carbon Paper .. . Types Blacker, 
Sharper, Much Longer 





® 





You'll 


Type “AL } 
Carbor " f ally t 
Vanishe y h CR \ 

The co ee ’ 
if dal: aaah bi M ct 
girls fa wit RI N 
strikingly ful package 


PEERLESS iy idl 






COMPANY 


NCORPORATET 


Nework 12, New Jersey 


ae a a 
4444 j Fh, y, 


/ 


7 


/ 
‘ 
4A opts 


typewriter ribbons, corbon poper ribt 


corbonized rolls, Peerless rubber keys 


enjoy reading Carbon Capers reg 


we ii put yo 


Teli 


y. Drop 


on the list. No obligation 


onal at t 








Something New in the Cole Steel Co. line, a dupli 
cator, is introduced ut the NOFA show b 


man. 


y Victor Schein 





Talking Things Over . . . L. Richard Fuller and Richard 
S. Hill, both of Corry Jamestown Mfg. C and Rhistine 
Daniel, S. B. Newman Co., Knoxville, Tenn 





1. Chester A. Gowdey, Jr., Ives Distributors, New York 


City, receivés “Oscar” as “Outstanding Office Furniture 
Salesman.” 

2. Another ‘’Oscar’’ goes t M ho John A 
Marshall Co., Kansas City, M is “Mr. Office Furniture 
Dealer.’ 

3. The New President, Verr sllet sreeted by h 
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Rhode Island Dealers 
mount Office Supply Co., and Irving Kaplan, Allen Sta- 
tionery, both of Providence, converse with Irving M 
Levy (right), Art Steel Co.. Inc 


Irving A. Ackerman, Paro- 


NOFA é nued 


Bruhn Office Interiors, Racine, Wis.; Lawrence Blank, Blank 


Inc., Miami, Fla; Dale Fenton, Fenton Office Supply, Still 
water, Okla.; Gerald L. Hall, Desks, In Chicago, and 
Lester C. Peabody, Peabody Office Furniture Co., Boston 

Outstanding Office Furniture Salesman John R. 
Castellano, Clem 1. Bernard Co., New Orleans, La.; Seymour 


E. Harris, Stern Office Furniture, Inc., Washington, D.¢ 
John F. Healy, Bene & Co., Providence, R.I.; David E. Linn, 
Blank, Inc., Miami, Fla., and James P. Massery, Dailey’s 
United Supply Co., Little Rock, Ark 


Geyer Publications’ award was retired, upon being won 
for the third time by the Southern California NOFA Cha; 
ter. George Nielsen accepted from Don McAllister in b 
half of the group 

The best exhibit, Offureps’ Award, was won by Lehigl 
Furniture Co. The Arndt, Preston, ¢ n, Lamb & Keen 
Inc., award fo utstanding display to B. L. Marbl 
Chair Co., accepted by Charles Pettibone 





predece r, Melvin Levin (right 
4 A gift in behalf of NOFA iS pre 


right) to Melvin Levin 


5. George D. Nielsen acknowledge xeyer Trophy in behalf 
f Southern California Chapter 

6. Charl L Pettibone accept best exhibit trophy in 
behalf of B Marble Chair C 
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BUSINESS-LIKE BEAUTY IN TEXTURE AND COLOR 
9 // EYE Me 


ro Ne 


vinyl! finish 


A new style accent available on desks, cabinets, typewriters! Distinctive 
beauty on partitions, wainscoting, paneling! New eye appeal on any 
potentially decorative surface! That’s Masland Duran Clad, the vinyl 
finish with built-in beauty of texture, color and design. Durable, non- 
fading, easy to clean. Many colors. Send for details. We will also send 
you information on Clad-On, the self-adhering vinyl wallcovering to 
correlate with other furnishings. Write to Industrial Products Division, 
The Masland Duraleather Company, Dept. 59, Philadelphia 34, Pa. 
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Masland Duran Clad 
is the color accent on 
desk by the H-0-N Co., 

Muscatine, lowa 
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John B. Brain Chuck Mortensen Homer Lay L. G. Morris Chuck Patterson 


French Lick, Dallas, 
Host First Three 








Henry Chesick, new governor of Re 


gion 5 NSOEA, has badge of author @ FRENCH LICK, IND., for Region 5 served as the kick 
ity pinned upon him by retiring gov off site for the National Stationery & Office Equipment 
ernor Scott Summerville (right Association series of regional conventions in April. There 

followed in succession the Region 9 meeting in 


OA Dallas, Tex., and Region 8 session in Kansas 
City, Mo 
Staff 


Elected as new rovernors at tli ¢ well 
report attended conventions 
Region 5—Henry L. Chesick, The Century 


Press. New Castle. Ind 

Region 9—C. W. Chancellor, Jr., West Texas Office Sup- 
ply Co., Midland, Tex 

Region 8—Karl Tollefsen, Bartlesville Stationery Co 
Bartlesville, Okla 

Keynoting the addresses of the NSOEA Troupe was th: 














searching analysis of “Markets for Tomorrow” presented by 
John B. Brain, Jr., president of NSOEA. This was a preview 
é ’ of what's ahead in new products, new markets, new pro 
~~ « ai ii es cedures, automation, and so forth, and an appraisal of how 
¥.. > t i J dealers can best cash in on this futur arket potential 
, 2. ! In my judgment,” declared President Brain, “there is 
Qn és ‘i combination of discernible forces now at work—aindustrial 
Lf > a le and office movement from crowded cities to spacious areas 
New Officers—Front: Doris Dalton, Morgan's, Inc., Hunt oupled with an alarming population growth and the sup 
ington, West Va., secretary-treasurer; Henry L. Chesick, planting of workers by automatic machinery and processes 
The Century Press, New Castle, Ind., governor; Jack Burke, that could very well pronounce a rse of doom on our 
Office Equipment Co., Louisville, Ky., vice governor; Robert business as we have known it. The a lerated ra hange 
Riehl, Columbus Blank Book Co., Columbus, Ohio, lieuten- is such that there is no longer any question of doubt about 
ant governor for Ohio. Rear: Emil J. Raque, O’Connor & what can happen; it is only a question of w/ 
Raque, Louisville, Ky., lieutenant governor for Kentucky; [The NSOEA official proposed, theretore, that the associa 
Paul E. Steinhardt, Steinhardt & Hans n, Madison, Ind., ee weer oil maiiemueen tes ates intl dieuulesmmant 
lieutenant governor for Indiana; and Gene Hall, May Office SEs OP ln pct F \ Bray get prc Me ate ye 
Service, Inc., Beckley, W. Va., lieutenant governor for West Be ON ee Eee inna rd 
Virginia. Absent was Thor Marsh, Marsh Office Supply revolution already under way, rather than D i t 
Inc., Ypsilanti, Mich., lieutenant governor for Michigan f it 
Telling about the technical pro s S that wi ome 1n 
tegrated in the industry's retail operations five and ten years 
from now, President Brain state 
At tion, which will shortly h stunning propor 
tions, in the techniques of filing and ¢ rds storage is und 
vay. The process of miniaturization, utilizing magnet! 
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The Governor and His Successor... . 

mar man Office Sug 
tiring governor 
e Staty C 


ew Jovernor 


Kansas City 


NSOEA Regionals 
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“Tex’’ Kimbrell in off 
3 as a temporary 
tT Te xO 








New Executives on Region 9 . . . Seated: O. H. Craw- 
ford, Maverick-Clarke Co., Austin, Tex., treas.; C. W 
Chancellor, Jr., West Texas Office Supply Co., Midland, 
Tex., gov.; Marvin Fortner, Office Supply Co., Gulfport, 
Miss., It. gov. Standing: C. E. Cook, Arkansas Staty. & 
Furn. Co., Little Rock, Ark., It. gov.; Oliver Thomas, 
Thomas Bros. Co., Lubbock, Tex., secy.; L. W. Tabb, 
Lake Charles Office Supply, Inc., Lake Charles, La., It 


JOV 





Two Former Presidents . . . Leonard 
Wilcox, Hutchinson, Kan.; Fred 
Downs, Tulsa, Okla 





Midwest Travelers Club New Officers . . . Standing—Jack 
Lang, All-Steel Equipment Co., auditor; Jimmy O’Brien, 
Boorum & Pease Co., first vice-president; Herb Johnson, 
Wilson Jones Co., second vice-president; Seated—Clin- 
ton J. Cooper, Esterbrook Pen Co., retiring president; Glen 
Evans, Columbia Ribbon & Carbon Mfg. Co., secretary- 
treasurer; Max Keating, mfrs. rep., president-elect 


79 











STAR FORMS ARE 








NX W 
DEALER | 














x ALL NEW! Star Forms are the result of "Dealer Designing.” 


Dealers have recommended specific improvements to us... to 
make register forms more salable. We have incorporated these 


into the ALL NEW Star 
forms which will 


Outstanding features 


developed register increas 
b 


ecause they are truly "Dealer Designed!" 


Swift Dependable Delivery! 


7 


10 to 14 day shit 





a] 
© FIRM NAME OC 


STATE 











MODERN DESIGN 
(More writing space, better looking, 
easier to read) 


STREET ADDRESS City - 
PHONE NUMBER 


Advertisi ng Copy 





ALL TYPES OF PUNCHING 








([costomen's onoen no “late a 
| (Including line hole punched forms) 
Frame 
TWO COLOR HEADINGS 

ioe (Blue and red or black and red) 
S015 ey] CASH c.0.0 MARGE | OM ACCT. | MD. RTO.) PAID OUT 

| 2500 FORM MINIMUM ORDER 
“ i oa (On all standard body register forms) 


+ 





CUSTOM FORMS 
(Made to your specifications 

. economically) 
QUALITY FORMS ... AT THE RIGHT 
PRICE 
(Quality papers, materials and 
ship by experienced forms craftsmen) 


workman- 


© @e9oeeoeoee?de °®e 





















Ew US eel i bel, fete] i ife]. 7. wa =e 


BETTEN Gear F 





IOWA 






}. 7 
L ALL CLAIMS ANO fETVRNEO 


123456 | 











Gooos MUST Bf ACCOMPANIED OY THIS Or. 








ao WIDEST RANGE OF 
STANDARD BODY REGISTER FORMS! 


(Over 60 forms to choose from) 









WRITE TODAY 
FOR OUR NEW 5&SO PAGE CATALOG! 
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REND [INE by 


new concept...new character...new comfort 





the all-new modern stee/ office chair 


makers of fine chairs for over a half century 


CATALOG No.M-106 









ADVANCED INE SECTIONAL DESIGN 





Here is versatility unlimited. And what's more- 
no mechanics’ license or tools required to arrange 
and re-arrange groupings of these chairs. Each 
unit stands firmly on its own four legs and is 
designed to fit flush against its companion pieces 
Now you can arrange your seating to fit your 
particular needs and re-arrange whenever the 
circumstances require. The swept-back design 
eliminates the possibility of the chair-back 


scuffing adjacent walls. 





PLASTIC TOP TABLES 

Square steel tubular legs with stainless steel glides. Burr 
chip and mar resistant % inch thick plastic tops. (Illus 
trated above). 





M-1200 ARM CHAIR No. MT-2424 Corner Table 24 x 24 x 21 inches hig 
Height of Back 14 inches No. MT-1624 End Table 16 x 24 x 21 inches hig 
Depth of Seat 19% inches No. MT-1945 Magazine Table 19 x 45 x 16 inches hig 
Width between Arms 20 inches 


Code Word—HERO 





M-1200 R ARM ON RIGHT M-1200 C CENTER UNIT M-1200 L ARM ON 


Height of Back 14 inches Height of Back 14 inches Height of Back 
Depth of Seat 19% inches Depth of Seat 191% inches Depth of Seat 
Width of Seat 19% inches Width of Seat 191% inches Width of Seat 
Code Word—HIGH Code Word—HIRE Code Word—Hit 


Distributed by MILWAUKEE METAL FURNITURE COMPANY (Not Inc.) 
. 101 North Campbell Avenue, Chicago 12, Illinois 


No. M-106 Copyright 1958, 
Milwaukee Metal Furniture Co. (Not Inc.) 
Printed in U.S.A. 











for you, who have an eye for 


unctional beauty 


styling that 
sells... 















es. Burr 


is. (Iilus 


hes 


nig 
hes hig 


hes nig 


__ ss QUIET MODEL 
VW ADDING MACHINE 


send for REGNA literature NOW! 














REGNA is the lowest priced electrically operated full It’s low priced! It’s profitable! 
safety keyboard machine in the world. Mail the coupon—Mail it today— 
a Everyone who sees the new REGNA admires the wonder Soa ee Oras 
of streamlined FUNCTIONAL BEAUTY. = — 
Everyone who tries this sturdy and dependable adding REGNA CASH REGISTERS INC. 
ore" machine becomes a “high speed” operator — fingertips Ae ER ome Se ae So 
literally float over the moulded keys! seu ant more information on the new Electric 


Regna Adding Machine and outline advantages of 


Different capacities; fully automatic safety keyboard; ney By ee & 


models in light grey or ivory. Also low-priced hand oper- 




















Name 
ated models. 
Address 
In Canada: Regna Cash Registers of Canada Ltd., 704 Notre Dame St. City 
W. Montreal, Que., and Business Equipment Machines, 
489-R King St. W. Toronto, Ont Zone State 
OUTSIDE CONTINENTAL U.S:.:: 
Jorgen S. Lien, Box 507, Bergen, Norway —————— 
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turers’ rep., Cincinnati, Ohio, president; Donald La Vigne, 
Rockwell Barnes, retiring president; Charles Rebhun, The 


Fifth District Travelers Club Officers—Ca!l Long, manufac- 


Paper Shop, Cincinnati, Ohio, treasurer; Max Dollens, Eber 
hard Faber Pencil Co., secretary; Edwin J. Northam, The 
Central Ohio Paper Co., Indianapolis, vice-president 
quired to imprint a magnetic symbol on every piece of mail 
—a code which will activate devices, already past the per 
mental stage, which will shoot letters in i iveyor, post 
marking them on the way, dump them into waiting rockets 
with mail arriving at different destinations, all sorted and 
classified and ready for deliv 

Turning to the copying devi held, President Brain said 
“The growth of copying devices is something we are all fa 
miliar with. They have stolen the limelight at our conven 
tions and trade shows . . But as we watch the sale of sup 
plies consumed by these products the way razors consume 


blades, and cameras use film, mount into multiple millions 
of dollars—well, I wonder whether we have been sufficiently 
aggressive to try to capture a share of this business. As with 


tapes, punch cards, transistors bes, recording disks and 
the like—does it not occur to you that, when used for office 
purposes, they are items for | ate distribution through 


retail stationery channels 


Audiences are Entranced 


Audiences at French Lick, Dallas and Kansas City—just 
as audiences will in the remainder of the regional conven 
tions—listened in rapt attention as the speaker summarized 
his remarks in this manner 

1. The retail stationer in recent years, and right now for 
sure, finds his market radically chang: 

2. It is a certainty that it will be even more radically 
changed in the coming years 

3. Unless we put our knowledge into action, both colle 
tively and individually, our business faces dangers 

Emphasis by the Troupe was on ‘profit’ for the statione: 


» Charles Mortensen, general manager of MSOEA,. dwelt on 
“Management Problems and Opportunities L. G. Morris, 
vice-president of the Manufa Divisior in vice-presi 





New Officers of 8th Region William Buckner Spring 
field Office Supply Co., lieutenant governor for Missouri: 
William Shockley, Sam‘! Dodsworth Ptg. & Staty. C 
secretary; Jack Coleman, Coleman Office Supply Co., re- 
tiring governor; Karl Tollefsen, Bartlesville Staty. Co., gov- 
ernor-elect; R. B. Bricker, Bricker Office Equip. Co., Nor- 
folk, Nebr., géneral convention chairman; Ray Greenstreet, 
Schooley, Inc., Kansas City, M treasurer; William Sulli- 
van, Radar Office Equip. Co., Omaha, lieutenant governor 
for Nebraska. Missing from picture are Jack Wheatcraft 
Thacher-Hall, Topeka, lieutenant governor for Kansas, and 
Don Scott, Scott-Rice Co., Tu ieutenant governor for 
Oklahoma. 
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‘ 
Cal Long, manufacturers’ representative, gives out morning 
newspapers, courtesy of Long and Bentson Mfg. C t 
Fifth Regi n conventioners. Receiving the newspaper trom 
left) are Mr. & Mrs. E. J. LeBlanc and A. C. Gorman 
all of Office Equipment Co., Louisville, Ky., and Arthur R 
Frey, mfrs. reg 
lent of sales for Eaton Paper Corp., spoke on “Management 
or Profit in Supplies.”” Homer Lay, NSOEA mana le 
workshop sessions heavy with audier participation on 
Managing Salesmen for Profit.” At each regional speakers 
trom the telephone companies made presentations Man 
agement for Profit in Telephone Selling.” Earl Collins of 
Rockwell Barnes Co., vice-president the Field D 
spoke on the role of the manufactu salesi 
iressed travelers club meetings 
Presentations by Mortensen and Lay of the NSOEA staff 
were both tied to remarks from the dealers, stimulating thet 
to discuss such problems as compensation for s: Ca 
tion of stores in the central business area or int burbs 
selling of off: machines, discount selling, att } it 
seminars, and so forth 
Trouper Morris analyzed the profit which ca 
dealer through sale of office supplies, asserting 
In round figures, supply sales of NSOEA Dealers now 
amount to $4 million annually. They represent 43% of 
NSOEA dealers’ volume. The figur reover for sup 
plies of the commercial type only. The figure does not in 
clude supply items designed primarily for social hool 
use. Such items make the figure even hig 
‘There ls Margin in Supplies’ 
Fifty-eight per cent of the annual operating prof of the 
average NSOEA dealer now comes from tl! sal of sup 
plies. For th verage dealer, supply profit amounts to $8,00 
a year. For the more than 2,400 NSOEA deal supply 
profit amounts to $19,200 annually 
The speaker asserted, “There is margin in suppli rl 
is money. 1 is a market that many NSOEA 
t H rted that greater profit ul 
who makes supply business a r det 
Charles Mortensen . . . general manager of NSOEA, with s 


Homer Lay 


f 
manager NSOEA; Jack Coleman 
Office Supply Co., Wichita, governor 8th Region; Willian b 
Aylward, The Globe Wernicke Co 
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industry News 





Alexandria Executive Honored 
For 34 Years with One Firm 


Howard I Hap” Bosworth, manager of the Alexandria 
\ te f Charles G. Scott & Co., retailers of office equip 
ry, was honored recently for his 34 years 

lustry 
ny at the Alexandria store, located at 422 
K St.. M B rth received a certificate from Charles 


Mortensen, anager, National Stationery & Office 


i nt A 
part a record such as yours 
34 s of ice to the industry with one organization 
uld be proud. It is service like this 
gi the stationery and office equipment industry 
n it holds in American business today 
| nt at t remony was Charles A. Stott, president 
founded by his father in 1888 
Hap” Bosworth joined the Stott Co. in 1926 as a clerk 
N York Ave. store. Eventually he became the man 
pany’s branch store at 822 17th St. N.W 
\ t ny acquired the former William Lee Co 
A M Bosworth was made its manager, (in 
). Last th t store was moved to remodeled and 
ers at 422 King St loser to the 
yeal f ived a citation from the Alexandria 
G Fund for his outstanding work. He is a mem 
Alexandria Chamber of Commerce and the Alex 
Board rade 





president of Charles G. Stott & Co., 
Hap” Bosworth, manager of 
receives a certificate honoring his 
rvice to the stationery and office equipment industry pre- 


Charles A. Stott, (left 
n . Horold E 


tt’s Alexandria store 


nted by ho Mortensen (right) general manager  »f 
b 103. A mativ Washington 
D. ¢ public schools and work part time in 
After s ( lh w LS at the Nav 
th Stott n 

& Hay t in tl 

; I overs t serving fn 
Over 15,000 items tocked in the 


nstallations 


and beca of his long 

a tountain of ! mation about 
ind its activities. He was honored 
his 30 
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Cooking over blueprints for the new home of Bishop Office 
Equipment Co. in Orlando, Fla., are (left to right) William 
N. Ward, general manager; the contractor, and William D. 
Bishop, president. 


Bishop Office Equipment 
Building New Store 


ORLANDO, FLA 


Recently, the Bishop Office Equipment Co. announced 
plans for the construction of a new store and home office 
facility. Construction is now underway on the building 
which will be located at 1822 East Colonial Drive in Or- 
lando 

Organized in 1936 as a county supply house selling record 
books, forms and office equipment to court houses through 
out Florida, the company has grown over the past 23 years 
until presently it ranks as one of the leading office equip- 
ment dealers in the south 

A continual growth of business necessitated construction 
of the new building. It will contain 14,000 square feet of 
space with all but 2,000 square feet devoted to display areas. 
Chere will be a paved parking area for 42 automobiles. In 
addition, a warehouse of 8,000 square feet will be located 
nearby 

The new modernistic building is being designed to show 
office equipment in the proper office settings, including 
arpeting, drapes, pictures and accessories. This will greatly 
assist the firm in expanding its newly-established wall-to- 
wall decorator service 

President of the company is William D. Bishop, son of 
the founder. William N. Ward is general manager. 


Six New Dealers Named by Clary 


SAN GABRIEL, CALIF 
[he appointment of six new franchise dealers to handle 
the complete line of Clary cash registers and 10-key and full 
keyboard adding machines has been announced by the Clary 
Corp 
They are Dade Typewriter Co., Miami, Fla.; Carl L. Cut- 
ter Co., Auburn, Me.; Bailey Office Machine Co., Lubbock, 
Tex.; Lytton’s, Inc., Augusta, Kan.; Horton Office Supply, 
Joplin, Mo.; and Branham, Inc., Oklahoma City, Okla. 
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So | said to him, 
“OK, boss, I'll forget 
about that raise if 






| you'll buy me that 
N new Gunlocke chair.” 


P. S. to dealers: 
Good office morale is 
encouraged by good 
seating—and that me@ 
Gunlocke. 





ormerTisrer 


i - ; ( 
‘ s 


“ Cor 9 
Gul “WwW. H NLOCKE CHAIR COMPANY, WAYLAND, NEW YORK 












HARTFORD 
MAIN ST. 


STATE ST 


FRONT ST. 


»~ BARNEY'S 


MARKET ST. 


TO FOUNDERS BRIDGE Y 


PROJECTED 
REDEVELOPMENT 
AREA 






FREE 
PARKING 


EXPRESSWAY The Interior of Barney's 30,- 
000 square foot building has 
been completely redecorated. 
The next step planned is the 
‘‘face-lifting’’ of the building's 
exterior in keeping with Hort- 
ford’s redevelopment program 


RAMP mettied ln 


Barneys in Step 
With Hartford Redevelopment 


Barney's of Hartford, Conn., the first firm to push through Many executives from the larger business and industrial 
its own redevelopment program in Hartford's Front Street firms in Greater Hartford attended the preview. They were 
Redeveloy nt Area, recently held a preview of its newly shown the enlarged assortment of office furniture which 

orated store for trade representatives, the press, radio Barney's now displays in a “mobile” sales area that allows 

id TV for constant changes in display. The contemporary decora- 

Heading th list of guens Breeted by Julius Roth of tion scheme, allows customers to see Barneys wide selection 

arney s and his staft, ws ord Mayor < ' 
ag aga as Slartios iayor James Kinsella of wood and metal office furniture in partitioned offices 

[he 3 quare foot Barney building, located in the 

much as it would appear in actual use 
eart of t redevelopment area at 450 Front St., has been a tA d st 
letel ’ The Barney's firm, specialists in office furniture and shop 
ompletely renovated inside, along contemporary lines. Ex 4 ' <4 4 
; : 930. It is the exclusive dis- 
gn will be undertaken as soon as an architec equipment, was established in 1 < 
tural the has been established for the several new build tributor in Greater Hartford for a number of nationally 
ings that will be erected in the area known brands of office and shop equipment 


Of the guests who enjoyed themselves 
rs: at the recent grand re-opening of 


Barney's office furniture and shop 


ile is equipment outlet in central Connecti- 
d cut were eft ft right, * Russell 
goo »pets, sales representative for several 
mea f Barney ippliers; Robert Firth, 
rry Imestown representative; 


Samuel Katz, Art Steel Sales Co.; and 
Hugh Morgan, Eisen Bros., Inc. At far 
right is Julius Roth, executive vice- 


resident tf Borney' 's 
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Mid-year sales will 















































IN 
LETTER . 

LEGAL 

INVOICE é 
X-RAY \ 
LO-FOLDER XY 


Guide O fol 














THE HANGING FOLDER WITH THE ADJUSTABLE STEEL TAB 


Wouldn't all your customers like to save up to 30% on their 





filing and finding costs? Sure they would! So now is the time to 
concentrate the efforts of all your sales force on Guide-O-folders. With oe | 4a 
their metal adjustable tabs, Guide-O-folders fit right into every figs 7. 
filing system. No extra housing to buy. In fact, they actually save * we og 
filing space in many cases. And file clerks will go for them because ig 
it’s so easy, fast and sure to file and find with Guide-O-folders 





Start an intensive sales campaign now and watch your sales soar! 


FILING SUPPLIES 

The GUSSCO line of ‘Filing and e 

finding’’ supplies is complete. Our 

lealers know they can always de Ht, 

pend on us for good quality and y 


uniformity. All GUSSCO Products 
always represent the best “buy” for 
the money. Write for catalog today 
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\ when you sell > products! 


Transfile 


STEEL FRONT FIBREBOARD 
TRANSFER FILES 





In the Popular New 
GRAY Finish 


Now TRANSFILE Transfer Files match 
the new look of modern offices. The new 
gray finish added to all the features of low 
cost filing and finding for which they have 
long been renowned, firmly — establish 
TRANSFILE Files as the finest value in fibre 
board files. For surprisingly low cost your 
customers can keep all their semi-active and 
inactive records right at their finger tips Style S — The Leader — TRANSFILE 
Put these new GRAY finish TRANSFILE 


Files on display at once. Send your order 





now ! 


FLUSH FASTENER FOLDER 


Guide O.tiay Sun 


Made to fit the lower deep 
lrawer of all standard 
lesks. Using this unit, the 
desk worker always has 
mportant and vital data at 
the finger tips—always in 
an upright position. In 
\ stantly available and in 


























i stantly replaced. The unit 

nsists of a metal tray 

seit, GUSSCO now gives the dealer end 2$ GuideD)-folders 

. .S f supply for this long ymplete with adjustable 

te, Available on etal tabs and an assort 

kraft and pressboard ment of inserts for tab 
| Send for samples headings 

ae 
‘ 


2 System unt Supply Co. 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST-GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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You trade up 
your line 

when you trade up 
its Presentation 


WITH MODERN, PLASTIC 
3D COVERS BY NATIONAL 


These covers are called ‘3-D’’ because 
the design is in three dimensions. 
Your name is a stand out in plastic 
applique letters. The beautiful, 
virgin plastic cover material offers 
a wide range of decorative and 
color possibilities. These covers 
may be silk screened, stamped 
and embossed. 





You'll find the cost surprisingly 
low. Our NBB Representative can 
provide expert counsel and a choice 
of designs by our Design Depart- 
ment. Send coupon now. 


Nationa Bank BBooxk company oe 


Dept. 306, HOLYOKE, MASSACHUSETTS 


Please send information about how to select a decorated cover and about the new 
NBB Covers © Have your representative call 
ee ee 
a 
ie iets sh a ldahe 6 ws 6.a0W 6 6a. wreieseseSeesceneeeeres 
Te ak ae heed Pees 6 4.0 ZONE oy y SPP Pee ere ae ae oe ee ae 














Your Customers 
are being pre-sold 
month after month by 


ADVERTISEMENTS 
LIKE THESE 


in magazines /like 


THESE 











Feature Your 





NAT! 
aad | 
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Husk PRINTING = OFF SUPPLY = 





Husk Printir & Offi Supply 108 S. Fourth Ave Pasco 
W ecent lecided to sel! its office furniture by pro 
office interior. To adequately display its 
s, carpeting, lamps, pictures and other ac 
ics is ne de i 
Construct ts eliminated the possibility of a new 
ng. A \v nt building, which formerly housed a car 
et t ompany's requirements for space and lo 
but 1 1 extensive remodeling for Husk purposes 
appr 1, the owner of the building agreed to a 
n, including a new front, lowered ceil 
heatir plant, modern lighting, tile floor and air 
litionin Re-done from sidewalk to alley, the building 
st ade space for the company 

feet of floor space half was devoted 
t splay an ffi use and 1,200 was given to storage 
pace for off! pplies and furniture. The remaining 1,800 
quare feet w llocated for the four-man job printing shop 

which is a n part of the firm's business 
hough a 1 nt open house marked the resumption of 
business at the new location, Verne L. Husk, president of 
CY tl hrs Says t lisplays of furniture are not as yet con 
. plete. Upor pment, Alma Trend line partitions will be 


lisplays into model offices 





New interior dex 
ratina 1 ort 


ment it Husk oo 
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Husk Turns Car Agency 


Into Modern Showroom 





Supplies counters at new quarters of Husk Printing & Office 
Supply allow and encourage self-service. At previous loca- 
tion, items were in boxes making it necessary for customers 
to ask for everything 
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Congratulations . . . are extended to George L. Stuart (left) 


George Stuart, Inc. Gets 
Highest Retail Honor 


NEW YORK CITY 


George L. Stuart, George Stuart, Inc., Orlando, Fla., was 
honored April 15 as the nation’s outstanding office equip 
ment and stationery store dealer in Brand Names Founda 
tion’s 11th annual brand name retailer-of-the-year com 
petition. 

The award of a bronz plaque to George Stuart, Inc. as 
the nation’s top store in this category was made at the 


Brand Names Awards banquet in the Grand Ballroom of 
the Waldorf-Astoria Hotel, before an overflow audience of 
more than 1,500 key figures in government, industry and re 
tailing. 

In addition, four Certificates of Distinction were pre 
sented to the runners-up in this category of the competition 
Perry A. Waldner, D. Waldner Co., Inc., Mineola, New 
York City; County Stationers, Inc., Ventura, Calif.; Arthur 
A. Williams, Howard W. Boise, In "ainfield, N. J., and 
The R. P. Lewis Co., Flint, Mich 

The awards, often termed “retailing’s most coveted hon 
ors,’ are given to 140 outstanding firms in 26 Categories of 
retailing. A plaque is presented to the top winner in each 


classification as the nation’s “Brand Name Retailer-of-the 
Year” in its field. Four Certificates of Distinction are also 
presented in 25 of the 26 categories 

Following the impressiy eremony, the winners wer: 
congratulated on their achievements by John L. McClellan, 
United States Senator from Arkansas, who then delivered 
the keynote address at the banquet 

The Senator's speech was followed by an hour's show 
produced in honor of this occasion by the National Broad 
casting Co., starring Vaughn Monroe, Diahann Carroll 
Augie & Margo, and Jack ¢ 

The dinner climaxed a day which had begun with the 
annual business meeting of the Foundation’s membership 
at which the winners were guests. Also announced at the 
dinner were the new officers of the Foundation’s board 


elected that day 

New chairman of the board is John H. Breck, Jr., execu 
tive vice-president, John H. Breck, Inc. Elected as chairman 
of the executive committ Edward R. Taylor, executive 
vice-president, Motorola, I: returned to the board as an 
active member. Vice-chairmen of the board, elected at this 
time, are Frank H. Armour, Jr., president, H. J. Heinz Co 
and Robert E. MacNeal, president, Curtis Publishing Co 


Robert L. Connelly, vice-president, Drexel Furniture Co., 
was re-elected chairman. Henry E. Abt was re-elected pres- 
ident of the Foundat sition he has held since 1947 
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Third Generation of Macauleys 
Marks 90th Year in Detroit 


In 1869 James F. and ‘William Macauley opened a small 
shop in a niche at the Union Station in Detroit. An ad ap 
pearing in a local paper at the time told potential customers 
that “Every train brings bouks to Macauley’s 

[his small enterprise with its modest stock of the latest 
books and the best quality stationery available at the time 
has gone a long way during the past 90 years. Today the 
firm has five stores, employing 45 people, in the metropoli- 
tan Detroit area and supplies everything from a pencil to 
desks 

Throughout its 90 years of expansion, the business has 
been managed continuously by the Macauley family. Its 
present president is Arthur A. Macauley who took over the 
reigns of the organization in 1932 after serving in various 
posts for 14 years. 

On looking back on his 41 active years with the firm 
Arthur Macauley remembers the days when most of the 
trade arrived in carriages; when the firm was the first in De 
troit to handle lacy valentines and greeting cards 

He also remembers when ink used to be sold by the quart 
and gallon and paper by the quire (24 sheets) 

It was not uncommon for us to barter for our products 
he adds, “paper and ink for a tailored suit or the services 
of a dentist 

John, Arthur's son ard vice-president of the organization, 
will ascend to the presidency when his father retires. John's 
son, Mark, four years old, already shows signs of interest in 
paper and pens and modern office furniture 

No one would be surprised if a fifth generation would 
someday head Macauley’s Stationery in Detroit 


Oxford Filing Changes Packaging 


The Oxford Filing Supply Co., Inc., has made an im- 
portant change in the packing of its line of Pendaflex fold- 
ers and guides. All items are being packed without tabs, al- 
lowing on-the-spot combination with any of the eight tab 
styles now being offered. 

Popular letter and legal size folders will continue to be 
packed with third cut and fifth cut plastic tabs as in the past 

New metal tabs, one inch and full length plastic tabs, 
ind planned additions to the ever-expanding Pendaflex line 
make this change necessary. With more than 100 folder-tab 
varieties possible, dealers now need carry only a selection 
of components to provide an inventory of great breadth 
and unmatched flexibility. 

Lower costs accompany these s 
because fewer items taking less space are needed under the 


rvice-to-consumer benefits 


old packing method 


Jens Risom Opens Chicago Office, 
Names District Managers 


Jens Risom Design, Inc., has opened a new regional 
sales office in Rm. 626 in the Merchandise Mart, Chicago 

The firm has also established three district sales areas 
which were formerly serviced by Pritchard & Roberts, Inc 
Sales managers named for the areas are R. J. Roberts, Chi- 
cago metropolitan area; William T. Weber, Indiana, Ken- 
tucky, Michigan and Ohio. The district manager for the 
west central area comprising the states of Illinois (exclu- 
sive of Chicago), Iowa, Kansas, Minnesota, Missouri, Ne- 
braska and Wisconsin, is to be announced 


The Houston Pen Shop Moves 
The Houston (Tex.) Pen Shop, which has been located 


at 904 Texas Ave. since its establishment in 1945, has moved 
to new and larger quarters in the Shell Bldg. Fred K. Carek 


and Charles Drenk are partners in the business 

















HIPMENTS 


SHIPPED IN YOUR NAME 


STANDARD & CUSTOM 
REGISTER FORMS 


Let Royal’s famous, fast-moving production line handle your 
orders for standard or custom forms — and ship direct to your 
customer in your name. Enjoy liberal discounts . . . bigger 
profits . . . customer satisfaction . . . repeat orders! 


ONE-TIME CARBON 
RAPID-SETS SNAP-APART FORMS 


~=A new series of multi-purpose business forms — for invoice, 
purchase order, reply message, bill of lading, weekly expense 
report — with your customer’s imprint on all parts of set. 





Now... Small Quantities 
Crash Printed For You! 


Orders of 500 sets and up can be crash-printed by Royal. Your 
customer’s imprint registers on all parts of set as a clear carbon 
impression. 





MODEL PD-1 


All-Steel Portable 


‘} ALL FORMS SHIPPED Register with 
BY ROYAL Automatic 
ARE MANUFACTURED = Snap-Out 

BY ROYAL File Drawer 





write: 132 Simon Street 
for catalog, samples and prices 
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This third and newest branch factory of the Gunlocke Chair Co 


Gunlocke Builds New 
Factory on West Coast 


Whittier, Calif., is the location planned for the third and 
newest branch factory for the Gunlocke Chair Co. Scheduled 
for occupancy about October 1, it is the first to be set up on 
the Pacific Coast by an eastern wood chair manufacture! 

The new factory will serve all of the company’s dealers 
on the west coast, Alaska and Hawaii. Under the supervi 
sion of manager John L. Conrad, it will offer dealers all 


the advantages that a local factory provides. These include 
more prompt shipments, lower transportation costs, and op 
portunities for closer co-operation on projects requiring spe 
cial features 

The Whittier plant was designed specifically for chair 
manufacture by Allison and Rible, architects. With a floor 
area of 27,000 square feet, it will be 15% larger than the 
company’s branch factory in Dallas. Exterior walls will 
be of concrete, with decorative patterned masonry and por 
celain enameled screens on the street facade. It will be fully 
air-conditioned. 

In addition to the company’s main factory at w ayland 
N. Y., it has branches at Almond, N. Y. and Dallas, Texas 


Tops issues New Price List 
Tops Business Forms of 107 N. Wacker Dr., Chicago, has 


issued a new price list #59-5 which became effective May 
1, 1959. Some prices have been increased while others have 
been decreased due to a modification in forms 

The company’s previous list #57-8 was issued in August 
1957. Rudy Janovsky, president, says many economic changes 
have taken place since that date and that the company has 
had to absorb the increased costs. He added that in ordet 





to maintain the level of quality and service w 
pany has extended, the present price adjustment was neces 


uch the con 


sary. 

The: new list will make it possible to order forms to s 
cure the best price. Items are listed and marked in groups 
enabling the buyer to combine items and secure quantity 
prices. 


Construction is under way in York 
Pa., of the $1 million warehouse for 
the Masell Manufacturing Division of 
the Cole Steel Equipment Cx Inc 
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is expected to be completed in Whittier, Calif., by October 1. 





Recordplate Names Three New 
Representatives across Country 


7 
O. Morey Smith, president of the Recordplate Co., has in- . 


creased the facilities for distribution of the company’s prod- i 
ucts by appointing three new representatives 
On the west coast, L. P. Clark and his Stationery Supply@ 
Co., 340 N.E. 28th Ave., Portland, Ore., will service all of @ 
the company’s accounts in Oregon, Washington and Idaho, 
Western Montana and British Columbia. All shipments will] 
be direct from Portland ; 
he representative appointed in the Great Lakes region 


Wis. The territory covered includes the Great Lakes regions 
of Illinois and Indiana, all of Wisconsin and Minnesota 
ad the Michigan Peninsula 
In the South Central area, the Wilcoxson Sales Co., 208% 
j 


is the Schumaker Co., 3803 N. Oakland Ave cal 


Pennie Ct., Arlington, Texas, covers Arkansas, Louisiana, 
Oklahoma and Texas for Recordplat 


Cole Plant Expands 
Warehouse Facilities 


Construction began April 15, 1959 on a $1,000,000 ware- 
house for the Masell Manufacturing Division of the Cole 
Steel Equipment Co., Inc 

Located in York, Pa. the new building, which will have 
a total of 250,000 square feet of floor area, will warehouse 
the complete line of office equipment and furniture manu- 
factured by Masell for the Cole Co 

As designed by Buchart Associates, the warehouse will 
be essentially a structural steel framework with insulated 
aluminum siding. It will have ample facilities to load seven 
railroad cars and 22 motor trucks at one time, and will 
incorporate the newest handling equipment 

[he proposed warehouse site is directly opposite the 
Masell plant. The factory will be connected to the ware- 
house by means of an overhead bridge which will carry 
finished products to the warehouse. Work is expected to be 
completed by January 1, 1960 








™ Stores youd be proud to call your own: 


McWhorter -Young 


San Jose, California 








er & 
in 
Supply 
| of 
ldah ), 
ill 
rion 
iukee 
Pions 
ta 
8 
Bulman wall shelving and island units help 
McWhorter-Young do large volume in small space. 
Col 
Bulman planning and fixtures profit- 
ably utilize modest selling area 
Mc Whorter-Young’s Valley Fair Store in San Jose, 
af Califor: one that any stationer would be proud 


to have. The selling space is modest — only 1500 
re feet — yet creative planning has made the 

st of the store’s key traffic location. “Bulman 
ur play a tremendous amount of merchan- 
se it ery limited area” and produce “additional 
iles at minimum expense.” All this without crowd- 
without infringing upon the planned open look 
self-shopping so pleasant. Your store 
can look as attractive as this — and be as profitable. 


Call your Bulman representative—or write Dept. O 


LEADERSHIP BUILT ON THE RESEARCH AND 
EXPERIENCE OF OVER 34,000 STORE INSTALLATIONS” 





THE BULMAN CORPORATION 


Grand Rapids 2, Michigan 





NEW YORK, FT. LAUDERDALE, INDIANAPOLIS, MILWAUKEE, LOS ANGELES GRAND RAPIDS 





fies @ Canadian subsidiary: Buiman of Canada (Store Equipment) Litd.. Toronto 
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Northern Stationers, Inc., Morquette, 
Mich., recently remodeled its store 
New lighting and self-service count- 
ers can be seen here 


2,500 See ‘New Store’ 
Of Northern Stationers 


2.500 fri ently at 


complet 


An_ estimated and customers re¢ 
tended the two-day 
remodeling of the Ni 
Marquette, Mich. 

P. L. Bennett, Northern 
from the new fluorescent lig 
Walls and new fixtures were well integrated 
use of three different colored paints. In addition to th 
new showcases, display was enhanced by the use of 
board throughout the stor¢ 

The remodeling came after seven years at the company’s 
present location. Northern has been doing business for 21 
years, and today employs nine persons 

In addition to the regular lines of office and 
plies, the firm is the headquarters in Upper Michigan for 
a franchised dealer 


open house marking the 


rthern Stationers, Inc store in 
refurnished the store 
asphalt tile floor 


manager 


htine to the 


through the 


school sup 


gifts, children’s books and toys. It is also 


for school furniture, folding chairs, wood and steel furni 
ture, duplicators and typewriters 
Arthur E. Nyquist, assistant manager, purchases the offic« 


and school supplies and Bennett buys the rest of the in 
ventory. 


Diversified Partitions Installed 


New York 
Desks, In 

Products in 
430 Madison 


Arnold Storch of Associates, 
City, reports that his firm in conn 
New York City dealers, recently made a G R 
stallation at Padgut, Cress & McCormick 
Ave., New York City 

This was a particularly ve 
tions including natural birc! 
height with full glass, ceiling-high steel and 
all in a single installation 


Storch-Tepper 


tion with 


installation of parti 


cherry finish, ceiling 


natural walnut 


rsihed 


with 


Oklahoma Typewriter Adds To Building 
OKLAHOMA CITY 

Oklahoma Type 

nm is expected 


Construction of a $75 


writer Co.'s new home at NW 13 and Robins 


to be complete in late June. T iddition will provide bot! 
office and parking space. The new office space will be 
stilts and join the second floor of th xisting building 
Ground level parking will be availab! iderneath 

The new construction 1 about square feet 
space to the building owned by Roy Harris, Sr., head of th 


typewriter firm 
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ike Cornish Changing Territory 
In Yawman & Erbe Representation 





Irving R. (Ike) Cornish, with Yaw- 
man & Erbe Mfg. Co., Inc. { 35 years, 
is leaving his familiar ¢ ral West 
territory t over Col ( Utah, 
New Mexico and part Texas and 


Wyoming 

Residing at 
Cornish has covered much of the na- 
tion for “Y and E” and developed 
many industry. He is 
inventor indus- 
try patents in 


Ill Mr. 





ideas in the 


. or -inventor 
Ike Cornish ee 
Profile. As 


luding the 


specialist in systems he has helped train some of the lead- 
ing men in this field 
The new territory was his own choice for many reasons, 


mainly th allenge of this fast growing area. He has a 








host of is, not only among dealers but among manu- 
tacturers and travelers 
Kent Office Supply Completes Expansion, 
Adds Duplicatirg Service 
KENT, OHIO 


Expansion and modernization of the Kent Office Supply 
114 W. Erie St., Kent, Ohio, has been completed, according 
to Richard Blair, owner-operator of the outlet. The store 
now has double the space it formerly occupied and a com 
pletely 8 | lernized office 

A rapidly growing voiuine of business 
necessitated the expansion, whi has been s 
t nabl fficient handling of further growt! 


Blair attributes the 
licies he and his wife have practi 


growing volume of 





ver tl business. These, he said, are courteous 
ipled with a sincere eagerness to help the cu 

Way ff problems; reasonable prices 

fine S as highest quality product at the | 


nsistent with good manag nt 
to special orders 
Supply was purchased by 


ing the managership in Feb 


| 


ith Blair assun 


ms for the 


Juif nt, bookkeeping and payr books, poster king 
als, typewriter and adding machine sup} rubber 
stamps and desk signs made t rder. Sis t pan- 
sion, mi graphing and duplicating serv ve been 


Ce tran Nd 
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10 KEY ELECTRIC 


PRINTING GALGULATOR 


da als 


_— 








| 
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AT THE AMAZINGLY 
LOW RETAIL PRICE 


/ P b. plus F.E.T. ; 


{ (SLIGHTLY HIGHER WEST OF THE ROCKIES) 
EXTRA! 
EVEREST “M4” Printing Calculator introduces a New Exclu- This is but one of the many features which make the 
Feat The Decimal Point in the Quotient is posi- EVEREST “Printing Calculator” the most desirable machine 
natically and prints on the tape! No more on the market! Now available for immediate delivery 
e Decimal Point belongs in your answer! through Authorized Everest Dealers. 


FULLY 
AUTOMATIC 





10 YEAR PARTS GUARANTEE! 


a Alma Office Machine Corporation, Dept. OA! 
34 East 30th Street New York 16, New York 
Gentlemen: 
Please send me more information on: 
(1) Everest “M4” Printing Calculator 
[) FREE demonstration 
() Authorized Everest Dealership 


werent 
TYPEWRITERS 


ADDING MACHINES 
CALCULATORS 





B onane TITLE 
FIRM 
- 4 ADDRESS 
“STANDARD 92” “K-2" PORTABLE CITY STATE ... 





"‘@EEB BEB Ke 8882 & 
NATIONAL DISTRIBUTORS 


ALMA OFFICE MACHINE CORPORATION 


34 East 30th Street © New York 16, N.Y. © MUrray Hill 4-4364 
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Haskell of Pittsburgh and H. A. Steg- 
er recently opened a new warehouse 
in St. Louis with ample showroom 
space, a portion of which is shown 
here, providing a display center for 
dealers who can’t display the com 
plete line. 


Haskell-Steger Provide 
Display Center for Dealers 


ST. LOUIS 


Haskell of Pittsburgh and H. A. Steg have opened a 
showroom-warehouse in St. Lo whi will serve as a 
display center for the firm's dealers who cannot display the 
complete line. Such dealers can now bring their customers 
to these showrooms where trained personnel can offer sug 
gestions and helpful guidance in the selection of merchan 
dise. 

Conveniently located only blocks from downtown 


St. Louis at 824 Spruce St., the new operation will b 
the direction of Hugh A. Steger, who has 


representative for Haskell products in th 


served as 


Midwest 


since 


1947. Steger is also the manufacturer Hasco steel type 
writer stands, In addition, the n operation will warehouse 
the full line of Stylex chairs, Art Specialty lamps and other 
related products including shelving and paneling 

Several hundred dealers and key salesmen visited the 
showrooms and inspected the warehouse facilities during 
the recent two-day open hous« lebration. They came fron 
Missouri, Arkansas, Kansas and southern Illinois the 
territory which the wareho. wroom will serve 

In addition to the 16,000 square feet of floor space, th 
new location provides railr siding facilities, a block 
long all-weather loading dock, adequate free parking spac: 
and other advantages to meet 1 ern operational demands 


C. A. Sossong Joins Oakville Co. 
nt of the Oakville 
appointment of 


R. C, Chapman, assistant presids 
Co., a division of Scovill, has 
Charles A. Sossong as sales representatiy 
in the company’s Chicago office. His te 
Wisconsin, parts of Michigan and Illino 
counts in the Chicago area 

With broad experience in many phases of sales work in 
other fields, Mr 
tribution of Oakville’s complete line of clips 
thumb tacks, staples and other paper fastening devices. His 
home is at 7444 Wilson 7 Morton Grove, IIl 


innounced the 
headquartering 
rritory includes 


1S ing assigned at 


Sossong will devote his efforts to the dis 


clamps, pins 


Addo-X Offers Chart as Machine Aid 
Addo-X, Ific.., f 


has extended tl offer o practi il, easy 


to-use chart which lists reciprocals of all whole three-digit 
numbers from 101 to 999, giving nine decimals. The chart 
is intended as a convenient when using tl ompany s 


multipliers for division. It 
from the company’s offi t 3 Park Ave., New 
NY. 


ivailable ft upon request 
York 22 








Earl Keys, Dean of Furniture Salesmen, 
A Member of General Fireproofing Family 


Recently when the General Fire 
proofing Co. nat 1 the Western Bank 
& Office Supply Co. of Oklahoma City 
as distributor in that area, it ac- 
quired not only services of a fine 
company, but those of one of the na- 
tion's top salesmen as well 

Earl Keys, 78 years of joined 

Wesbanco” in 1915. After 43 con- 


tinuous years with the company, he is 


still a human reservoir of energy and 


perseverance. A few years back he led 


the field in a national contest selling a circular fan, building 
up a total of 25,000 points while his nearest competitor 
poll l ) 

Mr. Keys is not only a top salesman but a colorful Okla- 
homan as well. Long active in political affairs, he has come 
to bi arded as an expert in predicting Oklahoma politi- 
cal trends. Known as “Senator” Keys political circles, he 
has long held the friendship of the state's officials from the 

( rnor down to the State Hous init 

Personally active in political affairs as well e was as- 
istant secretary of state at the tin t apital ved 

om G to Oklahoma City. H one of two remaining 
members of roup, including tl hen Governor C. N. 
Haskell, who on a June night in i‘ met in the Secretary 
of State's offi during pre-dawn hours and quietly “re 
moved” tl state seal from Guthr Oklah« City, thus 

ing the state capital before t itizenry knew what 
is hap} 

His present sales area still includes the st ipital as 
well as the county courthouse, and the universiti at Nor- 

in (home ot the Big Red otball team) i Imond, 
Langston, and Oklahoma State at Stillwat 

Mr. Key looking forward to 1965 when com- 
plete his first 5O years as an oftice equipment sa in 
Edward T. Kemp Resigns 

Edwa lr. Kemp announced his resignation as director 

id vice-f nt of Ever Ready ¢ ndar Mt CK eftec- 
tive April 3 

Mr. Kemp joined Ever Ready 2° i sman 
t ré ting from New York Military A y in 

44. H Ever Ready in 194 st as te in 
the U. S. A During four years of active ser in the 
North African and European theaters he ro to tl rank 
yf captain. Upon his discharge from t Army, Mr. Kemp 

‘ Ev Ready where in » > ae was na 1 vice- 
president irge of sales and, in the same year, was 
' 


c board of directors 
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and now... just in time for the big wedding seasoi 


Regency presents a beautiful new 
FLOWER WEDDING LINE CATAL( 
Now, in one easy-to-handle book... you can show brides-to-be 
the most complete selection of distinguished wedding 7 i, A, 3, ' fm 


stationery ever! Regency Heliograving (not to be confused 








with engraving) lets you offer all of the most asked-for ates tT 
styles...exclusive new scripts... fine papers... a : ‘3 rT 
superior craftsmanship ...at amazingly low prices. Gives you ,2 
a full 50% discount. And guarantees you 48-hour 
processing of every order, large or small! Send for your = . 

smart new window and counter display 





new Flower Wedding Line Catalog today. It’s FREE...and 
so is this smart new full-color window display! FREE! 





REGENCY... for the finest 
raised letter business stationery! 


The Regency Catalog offers the country’s largest, most complete selection 
of Business Cards... Letterheads... Envelopes... Business Announcements 
and Folders... Personal Stationery. And Regency GUARANTEES 


’ 


you 48-hour processing of your orders! 
FULL 50% DISCOUNT, POSTAGE PREPAID, ON BOTH GREAT LINES! 
TO GET YOUR FREE FLOWER WEDDING LINE CATALOG AND YOUR 
FREE REGENCY BUSINESS STATIONERY CATALOC... 





write today on your own letterhead to— 


REGENCY THERMOGRAPHERS 


28 WES! STREET 225 WEST OHIO STREET 13212 SATICOY STREET 


NORTH HOLLYWOOD, CALIF. OA 


NEW YORK, ? RE CHICAGO, ILLINOIS 








Domore Chair Co. Holds 
Southwest Sales Conference 


| D I ( r Co Inc. held a Southwest sales con- 
WX ta Falls, Tex. April 3-5 with the following 

d) nted. From left to right 
FRONT ROW Rex Shreve, Domore; Perry Holcomb-Russ 
Smit Muti Fur & Fixture, Denver; Jim Brotherton 
Off Servi ( t Fl Paso; Dave Hilborn, Dallas Office 
Supply, Dalla Henry Roldan, Office Servi Center, El 
—~ | itt D Bob Gallagher Co Hou ton J R Mc 
LSO D 1D ff Supply, Dallas; Jas. R. Jones, Mutual 
& Fixt Denver; Randy Sanvik-E. B. Shellenberget 
Galla ( Houston; Jerry Hard, West Texas 
tt Supply {) : Jos. M. Pogue West Texas Office 

s Mi l 

Row Moeller, Paul Anderson Co., San 


H I Wil ms Ir Pres D more hair Co 
M. (¢ trey-Chas. Giggling, Wilson Office Sup 
Hartung, Paul Anderson Co 
S Antoni k E. Morris, Office Service Center, El Paso 


eer 
——. 
> 





4 ( i! S.v : Rep Domore:; Ray Woytek, (¢ apital 
Of Outhitter Austin; R. E. Brusman, Domore 
a t E. Hi 3 ard Office Equip., Ft. Worth; R 
. W. K I Thurmon Lumpkin-Homer R. Royet 
St Oft I ipment, Ft. Worth: Ral Christman 
X x Smit New Orleans; Paul Fiske, Dallas Of 
Supply, D G. A. Bettcher, Domore Cl Co 
+ 5 Storch Tepper Increases 
’ Warehousing Facilities, Services 
Storch Tepper Associates, New York manufacturers’ rep 
lisplay tat i t larger quarters and in reased its 
t to | mor omplete service t tt equiy 
—— is eaboard 
\ 9th St.. New York 1, t quarters 
space tor showroon Ss and com 
All of the company’s lin are being 
standard olor Ur of the 
ible to dealers is t pick-up and 
St Tepper truck to or f tl dealer's 
ston locatior 
to its staff David Kohansky of 
Sate ( Kohansky, who has | calling on 
York area for 30 yea! now repre 
1 by Storch Tepy 
lition is the app« f Irving 
1 Plisken tising lirectol [he tor 1dvertising 
Ss f t l r Shops, Plisken will rdinate the 
XJ ty ar idvertising. He ntly work 
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Domore conference . . . In Wichite 
Falls, Tex. puts emphasis on sales. 








Non-technical folder, prepared and published by C. L. 
Barkley & Co., describes the relative advantages of open 
shelf filing 


C. L. Barkley Offers 
‘‘Open Shelf Filing’’ Information 


C. L. Barkley & Co., Chicago manufacturer of filing sup 
plies, has prepared an attractive, non-technical folder on the 
relative advantages of open shelf filing 

[he company distributes supplies for all types of hling 
and is therefore not biased in favor of any one system. It 
recognizes that in many installations the conventional file 
cabinet is the most satisfactory, but also that there are many 
instances in which the open shelf system is preferable 

lhe folder emphasizes the fact that economy, both in 
space and housing, and quicker access to wanted folders, are 
advantages of the open shelf system. These are offset to 
some degree by lack of privacy and difficulty in protecting 
trom hire 

However, the fact that many of the largest companies, 
with immense filing problems, are turning to the open shelf 
system indicates a growing belief that in many cases the ad 
vantages outweigh the disadvantages. It is available on re 
quest to C. L. Barkley & Co., 1220 W. Van Buren St., Chi 
ago 7, Ill 


Meredith Buys Replogle Globes, Inc. 
DES MOINES 
Meredith Publishing Co. here, publishers of Better Homes 
& Gardens and Successful Farming magazines, has purchased 
Replogle Globes, Inc., announces Fred Bohen, Meredith 
president, and Luther I. Replogle, president of the globe 
ompany 
The purchase price was not disclosed. Bohen becomes 
chairman of the board of directors, and Replogle will con- 


tinue as president and chief executive officer. Company 
offices and manufacturing plant will continue operations in 
Chicago. There will be no changes in personnel 
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Of those attending the Bowman-Engelberg-Levy testimonial dinner were (left to right) Mort Libien, Libien Press; Max Dreyer; 


Henry Bowman, Venus Pen & Pencil Cc 
Faber Pencil Co.; Arthur Friedland, Advanco Products; Mrs 


Sig Engelberg, Eagle Pencil Co 
Levy; Irving M. Levy, Art Steel Co., Inc 


Mrs. Engelberg; Howard Shoemaker, Eberhard 
Henry Silver, Silver 


Stationery Co.; Fred Steinhilber, Geyer’s Topics; and Murray Weinkrantz, Universal Pad & Tablet Cc 


Bowman, Engelberg and Levy Honored 


Tribute was paid to three members of the stationery and 
office equipment industry at a dinner in honor of Henry W. 
Bowman, Venus Pen & Pencil ¢ Sigmund H. Engelberg, 
Eagle Pencil Co, and Irving M. Levy, Art Steel Co., under 
the sponsorship of the Stationers Square Club of Greater 
New York, at the Hotel New Yorker on April 16. Ong 
hundred and twenty-five were present because they wanted 
to demonstrate their friendship and appreciation for these 
men. It was not a fund raising deal and had no commercial 
aspects. 

Preceding the dinner, an hour was spent in elbow-bend 
ing and story swapping. J. Howard Shoemaker, Eberhard 
Faber Pencil Co., as master of remonies, recounted in 
brief the purpose of the gathering of friends. One after the 
other, he called on the following three, who in turn made 
presentations of beautifully inscribed plaques and handsom« 
leather bound books with the 
present: 

Henry Levy, Silver Stationery )., presentation to Irving 
Levy 

Max Dreyer, to Henry Bowman 

Mort Libien, Libien Press, to Sig Engelberg 

Each of the recipients acknowledged appreciation for the 
honor. Several of the group of diners added their sentiments 

The committee responsible was composed of J. Howard 
Shoemaker; Sid Diamond, Diamond Stationery Co.; Albert 
Seidman, Venus Pen & Pencil Co.; Mort Libien, Libien 
Press; Harry Sills, Commercial Stationery, and Arthur Fried- 
lander, Advanco Products 


signature all who were 


Facit Story Told to New York OMDA 
Machin alers Associa 


it-of-towners 


The April meeting of the Off: 
tion of New York City brought a number 
to the Advertising Club 

President Harry Ritchie, Addressing Machine & Equip 
ment Co., welcomed the new president of the recently 
formed New Jersey Chapter of National Office Machine 
Dealers Association, Robert Woletz, Modern Business Equip 
ment, Newark, N. J. Bob invit ll the New York member 
ship to attend the New Jers roup’s charter night on May 
11 

Facit, Inc. played host to the pre-dinner cocktai 
that evening and also introd d tl latest additions t 
the firm's line of adding 1 lcul machines and 
typewriters. 

A color slide film was sh t 
which told the ‘Facit Story t revealed interesting high 
lights of the parent company id told of its broad 
line of machines and equipment 

Harold Knecht, Facit's district 
commentary regarding the firm's plans for its 
then the group heard from George W. Haag, genera 
manager of Facit, Inc. Mr. Haag pointed it that a new 
bookkeeping machine and t tyvpewrit uld be avail 
able soon 


| hour 


lemonstration 
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Plans Advancing for 
Region 13 Convention 


SO reads the 
licity release 
NSOEA conv 
Grossinger's tamed resort 
N. Y 
Governor Al Pickar announces that 
President John B. Brain, Jr., of NS 
OEA heads the T: will be 
heard at the 
In order to assi hose planning 
Sake & Beale to attend and leaving fr the New 
York City area, a car pool committee 
has been organized under chairmanship of William Lowen- 
thal, 3025 Ocean Ave., Brooklyn, who will cover the Brook 
lyn area, Others, and their addresses 
Mildred Hayworth for Central New Jersey Main St 
East Orange, N. J.; Harry Fensterheim for Manhattan, 520 
E. 20th St.. New York 9; Saul Chapman, for Long Island 
415 Madison Ave., New York Robert 
Liscomb for Long Island, 150-11 72nd Rd., Kew Gardens 
Hills Long Island; Michael Weinstein for Bronx, 3130 
Grand Concourse, Bronx 58, N. Y Emil Contreras for 
north New Jersey, 269 Fulton Ave Jersey City, N. J 


o Cole Ste 


New Office Furniture Association 
Formed for Montreal Dealers 
MONTREAIL 


Officers were elected at the first official 


Montrea ttice Furniture Association, held Mar 
Queen 
Elected president was James Laffoley of John C. Prest 
Ltd. Other officers are: first vice-president Thomas Hanson, 
Office Equipment Co. of Canada, Ltd.; second 
nt, Jacques Catudal, Atomic Steel P: 
Bruce Lummis, National Typewriters 
Estelle D. Seguin, Mitchell Houghton 
publicity, Harry Barshaw, H. Bars 


meeting will be held 
t the Queens Hotel 


1g planned 


Six More Join Stationers 12:30 Club 


rs 12:30 Club in Apr 
bers. Announcement was 
at Harrison Country Club 
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“Tomorrow's Chairs Today” ...... By FRITZ-CROSS CRAFTSMEN 


THE NEW PREVUE GROUP 


THEY’RE READY—chairs for today with tomorrow's look—modern but moderate in 
their ‘‘square-line’’ design . . . new from flight-styled bases to dual-tone upholistering. 
Beautifully planned, beautifully made—that's the new PREVUE GROUP of custom- 
quality chairs by Fritz-Cross. Seven matched models of marvelous comfort for every 
seating situation; full range of colors and coverings. And priced to add to their sales 
appeal! 


Write for dealer's PREVUE FILE to FRITZ-CROSS CO., 300 E 4th, ST. PAUL 1, MINN. 
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Olympic Office Supply Corp. 
Participates in Cole Steel Clinic 


Olympic Office Supply Corp. participated on April 9 in 
nother of Cole Steel Equipment Co.'s sales clinics held at 





These inars and discussions are designed to bring 
dealer an inufacturer sales organizations together for an 
evening r disseminating new product information, discuss- 
ing policy nges, offering sales helps and generally bring 
ing about cl lealer-supplier relations 

Officers ond Directors of Louisiana printer-stationery group the New York City commercial stationery and office 
From left: Mrs. Ines Land, Franklin Press, Baton Rouge quit nt firm was represented by more than 15 members of 
secretary-treasurer; Marjorie Gaines, Oak Office Supply t sal i Oo were treated to repast of cocktails 
New Iberia; Douglas Jones, Jones Printing C New hors d‘ ind a roast beef dinner before getting down 
Orleans; Guy Bordages, Pelican Engraving, Luke Charles; to “brass 


Charles; Paul Jordan, Jordan Printers & Stationers, Alex- 
andria; Francis P. Holliday, Franklin Press, Baton Rouge 
Jim Renton, A. Blanco, New Orleans; Connie Ruysenaars 
Office Machines & Supplies, Lake Charle ut-going presi- 
dent; Tom Porter, Journal Printing, Shreveport. Some of the 
officers and directors were absent when photograph was 
taken. 


Mrs. Elizabeth Roberts, J. C. Roberts Office Supply, Lake N | 


Louisiana Printers & Stationers ‘Th 





Hold Annual Meet at Lake Charles « 
iptrate: 
by Art Carrow rs. T 
4 for 
Lake Charles, La., was the setting for the annual conven shape 
tion of the Louisiana Printers & Stationers Association, pre ipedes' 
sided over by Connie Ruysenaars, Office Machines & Sup jpartit 
plies, Lake Charles, as president and Mrs. Elizabeth Roberts, Victor Schei ETS a OR oe P plan 
J. C. Roberts Office Supply, Lake Charles, as general chait el “ reat Corres §=oraw Construction © of thr 
man. a , ing to 
The annual meeting was he! t the Belmont Motel in Cole's Vice-president Victor Scheinman, assist hy Sid Tike cc 
Lake Charles with a very lar attendance. which started Gelder, Saul Chapman and Sales Manager M. E. Schnall, Globe. 
off with registration on Friday afternoon, April 3, and tl introduc ‘ditions to the comy y's lin liscussed 
suppliers’ party on Friday night sales p handising plans an iles age 
Connie Ruysenaar called the meeting to order with ad relations + 
dress of welcome by Parker R. Ledbetter, Manager, Lak The n Madison” line of steel files and ks wast ee 
Charles Assn. of Commerce. This program f wed viewed Mr. Scheinman, who pointed out the construction pe 
Frank Heyward, Director of Public Relations, The Gay letails ar gz points of ea h unit. R ntly ad lines grid ~ 
lord Co., Bogalusa, La. ‘“‘The Paper Industry in Louisiana of mol ffice ct airs and vinyl wastepaper baskets were ? foldi 
Campbell Palfrey, president of Palfrey Rodd-Pursell GC pe pe 
New Orleans, La., “Printers and Stationers Industry and tional 
Louisiana Economy pees 
Edward H. Nuun, resident manage: St Francisville pam, 
Paper Mill, St. Francisville, | New Paper Mill at St use. T 
Francisville, La.” jand pr 
After lunch, Paul Jordan, Jordan Printers & Stationers Dlobe. 
Alexandria, presided, when a fil: And Women Must 


Weep", was presented by Printing Industry of Louisiana 
Robert Ives, general manager, Wilson Stationery & Print 
ing Co., Houston, “Hiring and Training of Salesmen 
Donald Larson, assistant general nager, Art Metal Con 
struction Co., “Making Capable Salesmen Competent 
The afternoon session was finished with reports of com 
mittees and the election of off 
Paul Jordan, Jordan Printers & Stationers, Alexandria 


usta 
ech 


ers, which were as tollows 





president for 1959-1960; Tom Porter, Journal Printing Co i 
Shreveport, first vice-president; J. A. Pritzen, Baton Rougs 
Printing Co., Baton Rouge, second vice-president, and Mrs . ; 
Inez Land, Franklin Press, Baton Rouge. La.. secretary and Saul Chapman (left) and Victor Scheinman of Cole Steel ; 
Deeeeeet Equipment present personally engraved binders containing } 
New directors elected were Bob Rollosson, Rollosson & latest Cole aan g to Herbert Lerman and Mike Rothschild @ 
Son, Crowley; James Sliman, Lake Charles Printing ¢ f Olympic Office Supply Corp 
Gilbert DeGrey, Thos. J. Moran & Son, Baton Rouge: H Joining the ¢ portable typewriter line is t Dic. @ 
G. Crawford, West Calcasieu Printing ¢ Sulphur; Walter tator lictating ma h was len 
Phillips, Phillips Printing Co.. Lake Charles, La.; H. A onstrated at ales session and vok ¥: leal @ 
Kuhimann, Jr.. Kuhlmann Office Supply, Baton Rouge f interest f the Olympic group 
Paul Piazza, Piazza Office Supply, Abb: ind, Martin Following + review of new {| ts t ( ind 2 conve 
Abbington, Monroe Printing ¢ Monro Olymp torces discussed at lenet f ti tual use 
The convention was completed with a banquet addressed ndising problems fronting t rgat 
by Colonel Eddie Argo director of public relations, Interna tions : As a 
tional Paper Co., Shreveport. The ladies participated in all On the v it each of the dea group © thow yo 
festivities of the convention wit ain extra feature of a th ¢ itest catalog, encased is personal! gra pffice 5 
luncheon and style show at the Lake Char ( try Club se leaf binder into fun 
niplan | 
Ample « 
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NEW TECHNIPLAN OFFICE PLANNING KIT 
SHOWS HOW TO SAVE COSTLY OFFICE SPACE 


This new TECHNIPLANNER Kit with 
14” scale models dramatically demon- 
strates office layout to prospective custom- 
ers. The components simply snap together 
bo form a wide variety of Techniplan L- 
shaped work stations, double and single 
pedestal desks, credenzas, tables, chairs, 
partitions, bookcases, files—everything to 
plan a complete office. Here is a new kind 
of three-dimension realism, the latest sell- 
ing tool for effective office planning. Un- 
like conventional planning techniques, the 
Globe-Wernicke kit allows changes and 
arrangements to be made on the spot by 
the customer. This dramatizes the extreme 
flexibility of G/W equipment. 

It contains 750 pieces; a folding layout 
prid simulating an office floor 40° x 48’; 
a folding wall section; large sheets of lay- 
put paper; and G/W’s new guide “Func- 
tional Office Planning.” All these compo- 
nents are packed in an attractive attaché 
case, 20° x 12” x 4°—easy to carry and 
This is another reason why sales- 
and profits—come easier when you are a 


Globe-Wernicke dealer. 


use 


Customers quick to see 
Techniplan advantages 





2 conventional desks 
use 55 sq. ft 


TECHNIPLAN Z-unit 
uses only 45 sq. ft. 


As a Globe-Wernicke dealer. you can 
thow your customers how expensive wasted 
Piiice space can be quickly transformed 
into functional, profitable areas with Tech- 
hiplan metal modular equipment. An ex- 
emple of how Techniplan’s “space engi- 
Reering’’ accomplishes this saving is clearly 
shown above. Notice also how the efficient 


| 








Techniplan “Z” unit, comprising two desk 
tops and one auxiliary top, occupies 10 
square feet less than the area necessary 
for two conventional desks, yet with the 
same amount of working surface. 

The space saved, multiplied by cost-per- 
square-foot ($4 to $6 average), becomes 








an important factor in office economy. 

At the same time, a simple demonstra- 
tion will prove to your customers that G/W 
Techniplan L-shaped desk arrangement 
also offers a greater working area than 
ordinary desks. A conventional desk and 
a Techniplan desk, with auxiliary top, are 
shown, both with everyday working tools 
—desk trays, pen set, calendar, ash tray, 
a few papers, etc. oF 

The customer can instantly see that 
Techniplan has an uncluttered, free-work- 
ing desk top area that is 100% usable. All 
working tools are out of the way, yet with- 
in easy reach. Globe-Wernicke Techniplan 
metal modular equipment is easier to sell 
because it’s easier to demonstrate its supe- 
rior features. 





How to revitalize your business for greater profit 


As a Globe-Wernicke dealer, you can 
sell Techniplan metal modular furniture 
and equipment along with the world’s most 
complete line of metal office furniture, fil- 
ing supplies, and accessories. You will have 
the cost-cutting advantage of ordering all 
your business equipment, filing wealiie, 
and accessories from one reputable source. 
This means simplified inventory, consoli- 
dated purchasing, and superior service. 
Clip and mail the attached coupon today. 
It can lead to an entirely revitalized busi- 
ness — and greater profit — for you. Re- 
member...success depends on the strength 
of your line. 


The Globe-Wernicke Co. 
Dept. DO-6 
Cincinnati 12, Ohie 


Information on this page interests me. Please 
send me details on a Globe-Wernicke Dealership. 




















Industry Meetings 





GAGIAG 
Vi, 
quality carbon papers 

assure you of 


SECURITY 











A happy occasion for John Price (second from left) is this 
as he is awarded “Dealer Salesman of the Year’ trophy 
from Robert Johnson, president of Penn-Mar-Va Travelers 
Club. Looking on are Taylor Kellogg (left), chairman, and 
Poul F. Steever, president of Philadelphia Stationers Asso- 


ya ciation 


| -Penn-Mar-Va Sales Rally 
_ Honors Salesman Price 





Hoskins does it again! For the second time in three years 
the Hoskins Co. of Philadelphia sponsored the “Dealer 
Salesman of the Year” for the Penn-Mar-Va Travelers’ 
award. The winning salesman, John Price, was feted dur- 
ing the annual sales rally of the Penn-Mar-Va Travelers, in 


NE 


he eee 





: , . co-operation with the Philadelphia Stationers Association, 
Can unauthorized persgns read — confidential on April 16 at the Poor Richard Club in Philadelphia 
correspondence through Jour discarded carbon After hearing from last year’s winner, Francis Massing, ¥ 
paper? Yeo & Lukens Co., the trophy was presented to winner 
You don’t have to worty @vhen you use Panama- — by the president of Penn-Mar-Va, Robert Johnson, The 
, : , h arshaw Manufacturing Co., Inc. On behalf of the Trav- 
Beaver high quality rego carbon papers: Eac elers Club, Bob extended the Prices an invitation to be the { 
Panama-Beaver sheet i ed many, many times Club's guests at Galen Hall during the Third Regional } 
before it has outlived ifs Ysefulness and then it is meeting. Runners-up for the award this year were Eric 
almost impossible to de¢ip}er any message written Fishler, S. F. Curry, Inc.; John A. Kiley, Yeo & Lukens Co 
on it—the rich full body offcolor guards against it. and Louis Iannucci, Roslyn Stationers 
The forthcoming regional meeting got a boost from Lt 
Everyone who uses Panafma-Beaver high quality Governor Irving Roth, Roth Bros., Philadelphia, pinch 
record carbon papers is/bofind to get the deep feel- hitting for hospitalized Governor Mike Runnels. 
ing of security and satjsfgction, that goes with a The “Hard Sell” portion of the rally was ably handled 
job well done, with thé cfeation of a permanent by Woodrow Spear, Industrial Office Supply Co., Newark, 
Aa nama-Beaver copy will N. J. W oodie’s presentation, “Selling in a Competitive 


. 
record. Remember, your 
f 


last as long as the papel Market’, dramatically conveyed the advantages to a dealer 


of selling service over price. With the visual assistance of 
Convince yourself— Cal] y@ur Panama-Beaver man, charts and “props” Mr. Spear succeeded in making a num- 

always 4 le wire! ber of rather dynamic points to prove his case. His views 
, on selling have been put to the acid test on a number of 
occasions, most recently before the Newark Chapter of Na- 


; eauel tional Office Management Association, a group in which 
Ta d 
a guest speaker Spear is quite active 
Paul F. Steever, Office Equipment Co., president of the 
Philadelphia Stationers Association, was heard from prior 


RIBBONS 4naj CARBONS to the introduction of the evening's second guest speaker, 


i@is written on. 

















Coast to CohstiDistribution William Fluck of the Penn Salt Co. As a purchasing agent 

for a major company, Mr. Fluck was able to effectively 

MANIFOLD & PLIES CO. ' point out the do’s and don't’s of selling the purchasing 
Brooklyn, w York agent 

The light touch to the rally was furnished by one of 





Philadelphia's leading disc jockeys, Jack Pyle of Station 
WIP. Mr. Pyle interjected his delightful brand of humor 





1 from time to time during the rally, and acted as toastmaster 
as well 
’ The rally came to a close after a special word of praise 





was bestowed on Taylor Kellogg, C. Howard Hunt Co., and 
his hard working committee, who were responsible for hav- 
ing staged one of the outstanding sales rallies ever held in 


Always send a “TIME SAVER” courtesy carbon copy. | the Third Region 
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For stencil work with that printed /ook . 


IT’S AUTODYNAMIC! 


ROI AVA 


The latest refinement in stencil duplicators - AUTODYNAMIC 
inking! Forget all your messy, uneven-inking problems. Now you 
can get sharp, clear impressions - like real print - with the new 
ROTO 421 Dynam, because its revolutionary internal inking pro- 
pellant assures a clean, even, automatically controlled ink flow. 


In addition, the ROTO 421 Dynam 


has these outstanding features: This outstandingly engineered West 


German duplicator is now imported 


te inking zone adjustments full widltl 


ber Gn tignt and distributed also inthe United States. 


text positioning while madhine is | 
For more details apply to: 


lependable paper feed contro 


on roller on ball bearings M b- 4 C U a ~ 


e-lree ink-container inserlio! no fuss, no 
ers BUSINESS MACHINES CO. INC. 
e streamlined casing, metal-gray finish 40), sIgelelohiaehy - New York, N.Y 


meee cece ROTO-WERKE AG. 
Konigslutter | Germany 
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Dealers Everywhere Report — 





THE PROVEN “SPACE- 
SAVING” FILING SYSTEM 





GET IN ON VISI-SHELF PROFITS NOW! 
WRITE FOR CATALOG & FULL DETAILS OF 
THE VISI-SHELF DEALER PROMOTION! 


VISI-SHEDRReaetige, INC. 


New York 7, New York 


225 Broadway 








Ad Clinic 


by JACK BEDFORD 





advertising consultant 


What Is Public Relations ? 
‘Common Sense in Practice’ 


Problem: An office equipment dealer writes I have 
noticed in your Advertising Clinic several mentions of pub 
lic relations. Can you tell me what it is and how I can ap 
ply it in my office equipment business ? 

Solution: Some businessmen think of public relations in 
much the same way as they do their fire station to be 
called when there is an emergency. Public relations—good 
not the doc 


public relations—is preventive medicine 
tor or the undertaker 

What is public relations? 

Even today public relations is a mystery to many people 
Some, for instance, consider it a high science. Others think 
of public relations as printed publicity. Actually, public 
relations is just good common business sense in the way an 
Office equipment dealer conducts his business with the pub 
lic. The things you and your employees do mold public 
opinion—good or bad—about your business 

You cannot go out and buy a pound or a yard of public 
relations. It is not for sale. You and your organization must 


must plan it. And, you st work on it to make 


create it. You 
it a success 

Here is a check list of the elements that go into making 
a successful public relations program for an office equipment 
dealer. Check each of the points listed that you can honestly 
answer with an unqualified ‘yes’. Then, add up your check 
marks, multiply by two, and you will have your score for 
your firm's present public relations. 17 unchecked questions 
will point the way to developing a more successful public 


relations program for your office equipment busin 
PUBLIC RELATIONS CHECK LIST 


Civic RESPONSIBILITY 


Do you belong to organizations in your community in 
each of these classifications I h lodge service 
club ? 

Do you take an active part in at least one of these or 
ganizations of which you are a member 


Al you a strong supporter of programs designed for 
the civic betterment of your cor unity even though 


there is no personal gain involv 


Do you participate in the gnized worthy charity 
drives in your community? 

Do yor ontribute your business know-how, facilities 
ana tin to make every civic nt prise a suc SS 


PERSONNEL RELATIONS 


Does your salary and employ benefit program com 
pat favorably with other pioyers plans in your 
< nity 

Do you take a genuine and a sincere interest in your 
employ and in their problen 

When it is necessary to dischars lay off an pleyee 
lo you explain the situation completely to the worker? 
Do most of your advancements to better positions in 
your Dusiness come from within Organization 

Do you keep all of vour employees infor about the 
goals, problems, and position of your business all the 


BUSINESS CORRESPONDENCI 
Do you answer all letters you 1 iv is promptly as 
pe SSIDI 


Do your business letters have a pleasant, friendly tone 
















. 

4 
i A FEW MODELS 
PICTURED FROM THE LINE OF 


KAM 


UPHOLSTERED ALUMINUM CHAIRS 


a model for every use... unlimited choice of 

upholsterings, natural aluminum or color 

anodized frames for any interior... 
MANUFACTURED IN YOUNGSTOWN, OHIO, HEART OF 


THE NATION'S EXTRUDED ALUMINUM INDUSTRY, BY THE 
NATION’S FINEST ALUMINUM FABRICATORS AND FINISHERS 













MOVING UP 


Progress vupwerds at Obie Chair includes 
@ move from pony's famill 
rooms of post yeors at the Conred Hilton 
during the N.5.0.5.A. Show. Moke @ note 

. now to visit us this September in the new 
Export Dept: 25 Beaver St oh ge a maooms 70}. 
New York 4, N. Y. 702. 


FINE CHAIR SPECIALISTS 
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TEL“ SE Aristocrat, 
5° Capacity 
List Price $171.60 


was included in the sale! 





The only System of key control 


You, too, can add extra profit like this to almost every 
sale you make. Every present customer for office 
equipment or supplies is an active prospect for 
TELKEE. With TELKEE, you offer customers the 
only system for complete key control . . . you sell con- 
venience, orderliness, and protection. And, you'll make 
profitable additional sales of TELKEE Expansion 
Sets, too. 


TELKEE is easy to demonstrate, easy # sell. From 21 
to 2240 key capacities in 8 popular models, TELKEE 
gives you complete selling flexibility to fit every instal- 
lation, every budget. Even at commercial discount, 
every TELKEE sale produces meaningful profits. 


We are opening new dealer territories right now. And, 
we’re backing them with national advertising, in- 
store displays, sales aids and personal sales assistance. 
Write today—see how a TELKEE Dealership can add 
extra profit and extra customer satisfaction to every 
sale you make. 


Vite... P. O. MOORE, INC. 


A Subsidiary of SUNROC Corporation 


The MOORE KEY CONTROL System 


GLEN RIDDLE 9, PENNSYLVANIA 








that gives a true impression of your business? ; q 
Do you personalize your letters so that the person re 
ceiving the letter does not feel ‘you say that to every- 
one? 
—Is there anything in your letters that might have a dif- 
ferent meaning than the one you intended? 
Does the physical appearance of your letters create the 
kind of impression you want people to have of your 
office equipment business ? 


TELEPHONE TECHNIQUE 


-When answering the telephone, do you have a “smile 
in your voice? 

Do you introduce yourself and give your firm identih 
cation when answering the telephone? 

Do you make it a point to get your caller's name when 
you start talking on the telephone 4 

Do you personalize your telephone conversation 
ing the caller's name while talking 


by us 


Do you always answer your telephone calls as promptly 
as possible? 


ADVERTISING ATTITUDE 


Do all of your advertisements fit into the character you 
want to create for your office equipment business 

Are your advertisements prepared in good taste to give 
people a feeling of confidence in you 

Do you avoid a tendency to knock your competition in 
your advertusing ¢ 

Do all of your advertisements have some means of 
identification for your office equipment business 

Do you avoid any misleading or semi-true advertising 
that will be a business boomerang 


PRINTED PUBLICITY 


Do you know the publisher or editor of your local 
newspaper personally? 

Do you keep your newspaper informed of any personal 
or business activity that is newsworthy ? 

Do you avoid the tendency to be a publicity grabber 
for any little thing that happens ? 

Do you refrain from complaining about the amount of 
public ity you receive in CcOmparison Ww ith other business 
men? 

Do you give. the common place publicity about your 
store a different twist to make it more interesting 


HANDLING COMPLAINTS 


Do you make every effort to handle all complaints and 
adjustments promptly ? 

Are you fair in all settlements offered to your cus 
tomers about their complaints? 

When you are at fault, do you quickly shoulder the 
blame instead of grudgingly making an adjustment for 


the customer ? 

Do you live up to the spirit as well as the letter of all 
agreements you make with your customers ? 

When dealing with a ‘chronic complainer”’ are you fair 
but firs 


SUPPLIER RELATIONS 


Do you ake it a point to see and examine the mer 
chandise of every salesman calling on you? 

Do you treat visiting salesmen as friends rather than 
as business enemies? 

Do you avoid any criticism of the merchandise being 
presented by the salesmen? 

Do you offer suggestions that might lead to some im 
provement of the line? 

Do you avoid all sharp-trading practices, such as ask 
ing tor unusual terms, special discounts, et 


CREDITOR RELATIONS 


Do you pay all invoices as promptly as possible within 
the dating allowed? 

Do you take only the discounts allowed on the invoi 
instead of misinterpreting the terms or datings? 

Are you fair in seeking credits and adjustments for the 
supplies, merchandise and equipment you receive 

Do you re-check carefully on any errors that seem to 
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wi ” - endl CASES Was 


ee. With or Without its own stacking frame 


* 













Easily assembled .. . Space saving . . . Low 
cost . . . and guaranteed to last indefinitely 
when equipped with corner locked frame. 


FRAMES 


are removable to use over and 
over again. Corner lock steel frames save you money 
over any type of storage case. Corner lock construc- 
tion prevents side sway; insures square opening for 
the pull out drawer and carries any weight of contents. 










May safely build up to any height. Durable during 
its active life and perfect without the frame for 
permanent storage. 

















THE WEIS MANUFACTURING CoO. 
MONROE, MICHIGAN 





Sold exclusively by the better class of commercial stationers everywhere. 
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indicate a difference in invoice amount and the amount 





received ? 
When it is necessary to delay payment of an invoice for 
some reason, do you inform the supplier of the situa 


MY CHOICE is 


LOOSE LEAF ACCESSORIES 










tion 


Crepitr ACCOUNTS 
Do you explain all your rules and regulations about 





your credit plan to your customers when the account ts 
opened ? 


Do you handle poor credit risks in a tactful manner to 


“Customers’ re-orders | avoid any ill will with other customers 
prove there's more When obtaining credit information from a customer, do 
profits in the you make sure that the questions you ask are not e1 
Charles Leonard barrassing ? 


4 , 
| f Line.” When following-up overdue accounts, do you have a 
ALUMINUM system that still holds the good will of these slow pay 





ing customers? 


SCREW 
POSTS Do you give your customers every opportunity to make 
; AND 

‘o | Cha tes EXTENSIONS 


~ prod- 


some plan of settlement before taking drastic action on 
your charge accounts? 

These fifty questions will give you a cross section of your 
office equipment store's public relations program. All aré 
important to the future success of your business and all have 
a bearing on the opinion the public will have of your office 
equipment business. By applying good common business 
sense to any areas that show a weakness, you can improve 
your public relations in your community 


Write for 











avin Seda teed ; 
. Newall \\ information on 
NS SPECIAL PKG. | Krenz Sells Taylor’s Office Equipment 





DEAL FOR EXTRA 


PROFITS! 
CHARLES LEONARD, Inc. 
e leaf and Stationery Specialties aTWining 


79-11 Cooper “Ave. Glendale 27, N. Y.° 4-6832 i 


(hamer- 


OFFERS 
CONTEMPORARY 
COMFORT 

WITH THE 


x 





GRAND RAPIDS, MICH 

Upon the advice of his doctors, Clare B. Krenz recently 
sold Taylor's Office Equipment Co., located at 308 N. Mon 
roe Ave.. N.W. Krenz has been afflicted with a heart condi 








ee ee 









Contemporary design and function have been artfully com- 
bined by Cramer craftsmen to create the “K” Line series. 
Offered in five chair models and in a galaxy of luxurious 
fabric colors. Cramer brings not only new beauty and style 
to office furniture. The unmatched comfort and reasonable 
cost of the “K” Line puts it on the “best seller’ list. 


Write for complete details. 


CRAMER POSTURE CHAIR CO., INC., 625 Adams Street, Dept. oa-6, Kansas City 5, Kans. CRA 
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Royal McBee Creates Corporate Symbol 


The Royal McBee Corp. proudly 
announces the birth of Mr. Roy Type, 
slightly whimsical personification 
in alert, indefatigable and ap- 
ling friendly salesman. He has 
created by the company to serve 
symbol that will give instant 

itity to its Roytype ribbons, car 

nm papers and other’ typewriter 


Weeks of planning sketching 
ning and selecting preceded the 
on to build the character into 

mpany'’s image. Soon, Mr. Roy 





will be appearing in all the 

rtising, sales brochures, promo 

letterheads of the company’s 

X. N. Benziget rtisin manager, says the object is 
the { t me job for the company that Elsi« 
Campbell Kids ar joing for other 

ters have come to stand for quality 


said, and that is what he 


Chicago International Trade Fair 
To Include Office Equipment 


of onsul na mmercial 
59 Chi International 
I f S ving of of juipment 
July 3-18 in celebrat of the open 
St Seaway and the « reer of Chi 
ature pr t Tf 3.000 
$34 llion 





Created for surefooted office efficiency. Kik-Step rolls when 
you kick it. Holds when you climb. Non-marring casters 
retract. Base “grabs” floor. Step down, casters release, and 
Kik-Step is ready to roll again! Rubber safety tread. All- 
around bumper protection. Sturdy steel construction. Baked 
enamel finish in choice of colors. Step-up your sales with 


new Kik-Step! 


Write for complete details. 


s. CRAMER POSTURE CHAIR CO., INC., 625 Adams Street, Dept. OA-4 Kansas City 5, Kans. 
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Are you in the carbon paper 
imprint business? 


The services of specialists in the manufacture of 





spirit carbon, duplicating masters and one time 


carbons are now available to you on an exclusive 


basis. 
We offer as well, the latest electronically con- 
trolled methods, engineered and designed by us : 
for coating materials used for reproduction pur- 
poses. Let us solve your coating problems, elec- 
tronically. 

; 


For complete information, including facts about 
our diversified new services, soon to be released, 


write 





Dr. A. Di Mino, Ph.D., President 


IDEAL CARBON PAPER 
CORP. 


somes ssenaenee eas spe: ieksceer eres 


83 Gold Street 
New York, N. Y. 









OFFERS 
SAFETY AND 
CONVENIENCE 
WITH 


KIK-STEP 
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NEW Large Capacity 
SLIDE LOCK RING BINDERS 






re) 
ine ef two bindings — first-grade 
black Fabrihide or green Army duck 
—with or without label holder. 


ufity for yourrecords. = | Capacity: 114°—27=244") 


Also new 1” capacity binders 

















ae These new large capacity Slide Lock Ring Binders 
WS ‘ : demonstrate once again Boorum & Pease leadership in 
Za record-keeping forms and devices. No doubt about it, 
ae . | they’re the finest! Boorum & Pease products have been 
— not only the standard of quality, but the standard 
1. Easy to open 2, Easy to of comparison for more than a century. 
— single lever close . 


Contact your B & P Representative 





now — he'll be glad to show 





Standard 
you these new Slide Lock 
é; , Tay 
Ring Binders and other =} 
. : — 
fine B & P products. 
oe: f Product 
y W 
bf A positive 4 ill not Over o century of leadership in 
lock « jar open record-keeping forms and devices. 


General Offices: 84 Hudson Ave., Brooklyn 1, N. Y. « Boston 10: 


Boorum & Pease 80 Summer Street « St Louis 2: 155 So. 8th Street + ¢ hicago 7 310 W. 


Polk Street «* New York City Salesroom: 349 Broadway, New York 13 
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Appointments 





Royal McBee Names District Representative 
Daniel J. Sullivan been 


ntative ror 


appointed 


‘ rt according t 


G. Walker Ly- 


Philip Hano Dealer Sales Manager 


me | E. David Hinkley, as 1 with th 
W ier relations of t Philip Ham 
( for 15 years i been name 

manag I the company 

For t last four jy | has been 

Mi stern dea sales manage! 

t pany s plant in Mt 

Olive, Ill. Prior to that he was in 

arge of Hano’s dealer service at the 


n Holyoke, Mass 





New District Manager for All-Steel 


Donald I L) 


All-Ste« 
n Ono 
West \V 
\ \t D 
( ror i 
g H 


raff, superintendent of schox 


rr the first typewriter 
any at its tems y { t in Spring 
w has an advance group of 100 em 


1 prepora 
yuare foot 
manufacture 
j there w 


prinofie 
} y 
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\S_ STEP AHEAD 
voy with confidence!... 










Advanco’s 
policy of 
selling thru dealers 
exclusively assures you 
of “PROTECTED PROFITS.” 





For constant use 
ADVANC 
slelis nee 


» } 


O PUNCHLESS PAPER HOLDER 


4 


COLORS 


ADVANCO’S Bristol 
A TO Z GUIDES . 


ADVANCO coil 
ATED 
MANILLA FOLDERS __ 


.. Manifold Books «+ Printed 


Also manufacturers of . 


Stock Forms « Pressboard Guide and Folders + Bristol 
and Pressboard Guides - 
Supplies. 


Suspend-O-Folder «+ Filing 


Write for general Catalog and Price List. 


ADVANCO 
PRODUCTS Inc. 


76-05 Sist Avenve, Elmhurst 73 
Long Island, New York 
Telephone . . . Hickory 6-4848 
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13 Graduate from 
SPS Training Course 


JENKINTOWN, PA 
Thirteen distributor and inside salesmen were graduated 
in April from a three-day coursé 
and use of Columbia office furniture and 
shelving at Standard Pressed Stee! Co., her 
Graduates were: Bob Nielson, Jr., salesman for SPS; Al 
Strobel, Jr., salesman for Wm. F. Murphy's Sons, Philadel 
phia; Ralph C. Segee, salesman for Filing Equipment Bu 
reau, Inc., Boston; John N. Hack, Jr., salesman, Charney’s 
Freehold, N. J.; C. M. Romboli, salesman, Filing Equipment 
Bureau, Inc.; Paul Harris, chairman of the board, Les Shaw, 
salesman and Kirby Malcolm-Smith, salesman, all of Harris 
Office Equipment, Inc., Hartford, Conn.; Cliff Bennett, 
owner, and Jerry F. Donoghue, sales manager, Bennett Of 
fice Supply, Holyoke, Mass.; Marvin H. Koursh, salesman 
and Al Hein, president, Modern Bin Equipment Co., Min 
neapolis, and Jack A. Lauhoff, sales manager, Maurice Perk 
Metal Products, Inc., Indianapolis 


in the design, manufacture 


Erectomati 


Stempco Offers Dealers 
Free ‘‘Vacation Schedule’’ 


As a complimentary service to all dealers, Stempel Manu 
facturing Co., 2830 Roberta St., Dallas 3, Tex., is offering a 
free copy of its new “1959 Vacation Schedule’ to every 
dealer writing for it. The purpose is to provide a convenient 
schedule which may be filled out to give a complete chron 
ological picture of employees’ vacation periods throughout 
the entire season. The schedule has a column for listing all 
employee names and co-ordinated columns for each week of 


the summer season. 


Mosler Safe Protects China at Exhibit... 








Model Pat Johnson studies some rare china in a Mosler safe 
at the National Antiques Show held recently in New York 
The safe was loaned to the show, as is done often through 
out the country, to safeguard priceless item 
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© Don't do it the hard way 
> -do it the PRONTO way! 


LOCATE YOUR RECORDS EASILY—No more fussing 
and fuming. With Pronto files your records are 
as active as your regular files. 


BEAUTIFUL APPEARANCE—Finish in attractive 
olive green to match your regular office files. 


© STURDY CONSTRUCTION—Built of 275 Ib. tested 





Bd corrugated fibre board... reinforced with steel 
©) on the shell and the four corners of the drawers 
= as well. 

| SAVE FLOOR SPACE—Prontos are constructed to 


interlock into solid units and stack as high as 
the ceiling. 


PRONTO 
| STORAGE FILES 


Legal Size $4.55 












Letter Size $3.71 


Prices slightly higher 
in Texas, Colorado, 
West of the Rockies and 
outside the U.S.A 


PRONTO FILE CORPORATIO! 
415 MADISON AVENUE, NEW YORK 17, N. 


“ Check Size $2.50 
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ize $3.0 


$2.50 
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.sponges clean. It actually pays for itself in long, 


Dhat [ if last C- itiful wear. Look into *‘Fabrilite’’ today. See the wide 
1 every- color choice in leathery surfaces, in iridescent finishes, in 
scufl opulent tooled designs est investment you Can make! 











This will help you 
sell HERCULES: 
INSULATED FILES 


Look at this picture. At the left is a non-insu- 
lated file after a fire, crushed, its contents 
reduced to ashes. At the right are two Hercules 
insulated files, upright and intact, their con- 
tents safe and sound. (Fire in question de- 
stroyed the Community Employment Office, 
Wilson, North Carolina, December 16, 1958. 
Files contained irreplaceable microfilm and 
other paper records.) 


What's the lesson here? Just this: Before you 
attempt to sell a file, ask your customer what 
he intends to file in it. If it’s routine, relatively 
unimportant records, sell him a non-insulated 
file. But if it’s vital, irre- 
placeable records, recom- 
mend an insulated file—a 
Hercules insulated file. A 
Hercules insulated file is 
built like a safe, and there 
are no safer insulated files in 
the whole wide world. Legal, 
letter and ledger sizes. Both 
C and D label. Do you 


have our catalog? 


See 





MEILINK STEEL SAFE COMPANY: TOLEDO 6, O. 


omplete line of 


nsulated products: A, B and C labe 
safes, insulated flies, money chests, vault 


os well as busi 


Braducere of the most 


s, home VA 


ess machine typewriter stands 
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Men on tre Move 


H. Edward Ehlers and Warren A. Zimmer, alrea 


Josep! Dixon 


presidents if teran executives 
Crucible Co been elected senior ' il 
Sherwood B. Seeley, technical directo 
ent il ‘ of research 
Ehlers join t ompany in 1935 and beca ger 
tl rucil n refractories division in 1948. Si 
ustrial sales ma r and a 
sales manager. Ir b 
iles 





Warren Zimmer H. Edward Ehlers 


Sherwood Seeley 


Traine sa ramic engineer, Zimm«e ined Di s 
f lepart nt in 1935. He pacar neral s nten 
nt of tl ip vision in tY 5 if OrkKs 

» icy W t n-aved scientist. At ¢t in of t 


xperiment in 





if 1 I won acclal if til n H 
“era { ! Ne York Un tv witl eI 
| wg and went dit 
Dixon company. Secley is a frequent 
ind prof seminars 
The 
sele 
Cecil Heilman lect 18 | 
president in cl f inufacturin ham 
Diebold. In t recent ting 9% 
of the coal ? I ard at tors 
Raymond Koontz, n , 
Heilman’s responsibilits b I 
i icturil ( 
ton and Ma O " 
s at Rece I ! K. | 
Cecil Heilman Cline ¢ Di h D 
ol r D 
Car a, Lt Ss he joined tl f f i H 
s y positions in th | ict . 
LOT nt j ts tf the busir D t t ‘ No.: 
ssisted velopment of D iult The 
‘ 1 manutfact ft Super | mult 
Rotary File line as t f t " plete 
M r Cycle Billing Ee nt xan 
ship. 
guid 
James L. Quinlan has bees thre: 
= nten P ’ pour 
Ss I int b mert 
l f lan and 
B uall 
O 
H 
James L. Quinlan 
Vv 
Cory to Charles M. Scholz, 
Robert I. Huffman wi ft pany s 
st trict Thomas Fleming t ger 
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The finest quality, high capacity desk punches 


MUTUAL 


the punches which center 
the paper automatically 








Quality control is the one important guiding prin- 
ciple behind every punch that bears the MUTUAL 
name. It is quality you can see; quality you can 
feel; quality you can discover in the very “heft” of 
Mutual punches. Mutual punches center the paper 
automatically . . . saving time and errors in punch- 
ing. Mutual gives you high capacity, too. Up to 
25 sheets of 16 pound paper, for example, with 
Mutual’s distinguished No. 400 Model; up to 30 
sheets with the popular-price No. 200 Two-Hole 
Punch. Sturdy, good looking, competitively priced 
. . . Mutual’s complete line of 5 desk punches and 
3 hand punches can be ordered in any combination 
for quantity discount. Write, or ask your distributor 
for full details. 





ae? 
No. 250 Centamatic® Multiple Punch No. 300 Centamatic Multiple Punch 
The number 250 is a popular economy model. By setting the (Not illustrated.) 
selectors in place, you can punch up to three 44” holes through 
18 sheets of 16 pound paper. Heavy steel construction. Grey This punch is similar to the 250 described at left except the 
hammertone finish with nickel-plated paper guides. Base 534” x handle is nickel-plated and the four selector heads click into 
9%”. Individually boxed; 12 boxes to a carton. List price — $13.75 position with ball-bearing ease. List price — $14.95 





No. 200 Two-Hole Centamatic Punch No. 50 Two-Hole Punch 


No.400 Dial-Contro! Centamatic Punch 


/ 58 


The number 400 is a fast, heavy-duty, The only two-hole punch available any- Strong and efficient. It accurately punches 
multiple precision punch which is com- where equipped with Centamatic guides two %” holes, 2%” center to center, 
pletely automatic in action. It is the finest which automatically center the paper. It through 25 sheets of 16 pound paper. Of 


example of engineering and workman- 
ship. Set the dial—adjust the Centamatic 
guides, and you can punch one, two, or 
three 44” holes through 25 sheets of 16 
pound paper. Ruggedly built. Grey ham- 
mertone base with nickel-plated handle 
and guides. Base 5%4” x 11%”. Individ- 
ually boxed; 6 boxes to a carton. 

List price — $35.00 


PRODUCTS COMPANY, INC 


f the fan 


110 Barber Avenue, Worcester, Mass. 





OA-6/59 


punches two %” round holes, 2%” center 
to center and punches through 30 sheets 
of 16 pound paper. Heavy steel construc- 
tion. Finished in grey hammertone with 
nickel-plated guides. Base 4%” x 7%”. 
Individually boxed; 12 boxes to a carton. 

List price — $5.95 


heavy steel, finished in grey hammertone. 
Equipped with adjustable gauge. Handle 
Hold for compact storing. Punch Lifters. 
All bright parts nickel-plated. Punches 
hardened and ground. Base 44%” x 6%”. 
Individually boxed; 24 boxes to a carton. 

List price — $3.95 


PLUS! Mutual’s fully adjustable hand punches . . . the best on the market! 


No. 23 SPACEMATIC® 


List Price — $5.95 





You can't find a better 
hand punch line. Care- 
fully constructed of heavy 
sheet steel, finished in 
grey hammertone, with 
nickel - plated adjustable 
heads. Punches 2 to 7 
holes by the touch of a 
finger tip. Models 20 and 
27 not shown. 








femzstiee Of QUALITY isle 2010), (0)... ae 


it to last 
pice to sl 


Four Drawer, Two 
Drawer and One 
Drawer Files with 
Nylon Rollers and 
Compressor Blocks. 





FILING EQUIPMENT 





Seven Styles 
and Sizes in 
Durable Grey, 
Mist Green and 
Desert Sage. 
Beautiful 
DURA-STYLED” 
Piastic Molding 
in matching 
colors. 





| STEEL DESKS 





BLUEPRINT CABINETS 


—m 2. VY O£icr 


Write for our attractive color 
Catalog Illustrating the com- 
plete line of Tables...Desks... 
Filing Equipment... Sectional 
Desks... Bookcases and Sec- 
tional Bookcase... Telephone 


and Utility Equipment and Engi- 
neering Blue Print cabinets. 





PROMPT SHIPMENTS FROM OUR WAREHOUSE STOCK 


DURABLE DESKS ARE CAREFULLY PACKED IN 
STURDILY CONSTRUCTED WOODEN CRATES 


DURABLE FILES ARE PACKED IN INDIVIDUAL CARTONS 


DIUIRABLE 
DEPT. 0-6 


38-42 REVIEW AVE. LONG ISLAND CITY. NEW YORK 
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the Dallas district. Huffman has worked ou 


f the Chi- 


cago district for eight months prior to his new appointment. 
Fleming had been a sales representative ear in the 
Dallas istrict 

Grover W. Foard, Jr., has been named sales ¢ sentative 
throu t North Carolina, South Carolina Tennessee 
tor the Cole Steel Equipment (¢ Inc. Foard iS 
sociated with the Burroughs Corp. for 20 y prior to 
joining Cole, will make his headquarters in H N. ¢ 

Charles A. Gover, Jr., has joined Facit, In issistant 

the general sales manager, it is ann by Karl 
Siewert, president of the firm. Gover was isly em- 
ployed by the Remington Rand Division Sperry-Rand 
Corp. as a dealer sales representative. In Ww position 
he will work under George Haag, vice-president and general 
sales manager, in directing the company’s rk ma- 
chine dealers and distributors. 

Anthony J. Arancio has been appointed the 
northeast district sales manager of Facit, it ilso an- 
nounced by Siewert. In his new post, Aran will assist 








Charles Gover, Jr. Anthony Arancio 


Lou Merlano, district sales head in the Nort! 


in supervising the distribution of the company’s 


; 


} 


throughout the New England and Middle Atlant 


ition to parts of Ohio and Kentucky. H« 
ciated with the company for the past seven 
most recently as assistant in the sales depart 
this he was employed in various administrativ 


the statistical, accounting and service departs 


George Tapner has been appointed to handle 


Northwest Leather Goods Co. throughout the 
souri, lowa, Kansas and Nebraska 


Six new branch managerial appointments at 
Corp. have been announced by W. A. Eiseman, 


I 
manager, Royal Typewriter Division 

H. B. MacAfee, formerly district manager 
Ohio, has been named district manager at 
Texas. MacAfee was a typewriter salesman at 
1953 until 1956 when he was appointed to tl 
nana } 


1 






yr 


i 





Dp 


rritory, 
sroducts 
states in 
mn asso- 


serving 


nt. Prior to 


ities in 

lines of 

tat or Mis- 
Royal McBee 
neral sales 

y sungstown, 
I W orth, 
ni ro Trom 
Youngstown 


5 
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H. B. MacAfee R. D. Berger R. P. Greer 
R. D. Berger, formerly Chicago southside ty; sales- 
an, succeeds Mr. MacAfee as district manag Youngs 
town. Mr. Berger had been associated wit Chicago 
southside sales staff since 1955 
R. P. Greer, formerly district nager at ¢ leston, W. 
Va., now assumes managerizl responsibiliti Milwaukee, 
Wis. Greer, since first joining the Company in 1939, has 
sitions of typewriter salesman at Bost listrict 





ne for 


Good measure 


at ooo FREE 
48 We GO 


B20k to Sahoo! 








ALL PURPOSE 
MARKING 











Lind y V, 

















































UTILITY PEN* 
PEN . 4 AUDITOR'S Broad Point® 7” #393 
STENO- Medium Point" PEN Y 59¢ retail 
PEN * 4 5” Shorty #450 or 7” #460 Fine Point’ 5” — #450-F 
or 7° #460 
t+ rome 396 = 49¢ retail 


















. 
pees Lindy 
LAUNDRY & DRY 

CLEANING MARKING fl 
PEN ( 

Bread Point 7” 
Special BLACK indelible ink 


59¢ retail 


IT’S THE LINDY 


BAKER'S DOZEN! 


All the most popular pens in the famous Lindy 
line are offered in your choice of 
packaging with one EXTRA UNIT 

per dozen FREE! That is... 


YOU PAY FOR ONLY 12 — YOU 
RECEIVE 13 LINDY BALL POINT PENS! 
























Lindy 
LEGAL coPY 4 
PEN* 


Medium or Fine Point 
#454—5”" or #4747 


49¢ reta 







tf Mi 


BRILLIANT 
COLORS 





*All Pens marked with * are available 


in 12 sparkling ink colors: 

Color of Pen is Color of Ink 
BLUE + BLACK + RED + GREEN 
TURQUOISE + BLUE-GREEN *« GOLD 
BROWN + LAVENDER + ORANGE 

















¥ 3) BLUE-BLACK » MAROON 
pn Whe BR GIANT INK SUPPLY 
wd 3 ‘\wN 1 FOR FULL INFORMATION WRITE, WIRE, OR PHONE: 
ae ee 
\ \ eee al ry g LINDY SALES CO., Dept.BD - A O 
4) SNe aes a oe eo ow wre a § 9601 W. Jefferson Bivd., Culver City, Calif. 
ye ne a Sts iat enh’ at _ 
pid hE cath unter P* HOt Paced Mie eh 
pi’ we we cor nr? wr es a Was ¥ ns er now 7 1 NAME__ 
ger® ,1¢° nts wet Ww A\\) 
, ego ott Tategt Weal act —' pe 
CITY Re 
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Lakes and Pines 


by 
Princess 


QP 





from the Land of 





In the sales promotion head office, the Big Chief was 
looking over an assortment of glass eyes while balanc- 
ing an ice pack on his left shoulder. ‘You sick?” | 
asked. “No,” he said, selecting a cold blue glass eye, 
“as long as we're going into the banking business, 
I have to look like a banker—glass eye, cold shoulder 
and all that.” “This is the Quality Park Envelope 
Company,’ | said, “what's this about banking business?” 
“The Quality Park Envelope Company is a bank,” he 
continued, “an ENVELOPE BANK for our dealers. Our 
‘assets’ are over 500 stock items of envelopes for 
immediate delivery to any dealer anywhere.” “I get 
it,” | said, “and like branch banking we have...” 
“Exactly,” he interrupted, “Quality Park has four 
branches for extra prompt service. And that's not all." 


“| get it,” | said, “we're like a savings bank, too, 
because ...” “Exactly,” he interrupted, “dealers save 
because they don’t have to carry large inventories, 
they can draw on ours as required. And they save 
more because when orders amount to 200 Ibs. or over 
all items are prepaid. Dealers can immediately deter- 
mine landed costs. Quality Park is the first in the 
envelope industry to do this for dealers.” 


"| get it,” | said, “and like a bank our service is... 
“Exactly,” he interrupted, “complete prompt service 
on machine made envelopes, Ellingsworth Duotang 
Covers, Leatheroid Expanding Products ...al!l prepaid 
on orders of 200 Ibs. or more and orders can be one 
item or mixed. And that's not all."’ "'! get it," | said, “and 
like a bank, when unusual..." “Exactly,” he inter- 
rupted, “for unusual needs, we are specialists in 
making envelope specialties for any and all purposes. 
And that's not all.” 


“| don't get it,” 1 said, “what else can there be?” 
“More service,”” he said, ‘merchandising help, promo- 
tional aids, selling suggestions to help dealers move 


anager at Nashville and Huntington district manage 
When the Huntington headquarters were moved to Charles 
1952, Greer continued to conduct branch operations 


ton in 








E. P. Kennington J. D. Leftwich 


lo fill the vacancy created by Greer’s appointment to Mil 
waukee, E,. P. Kennington, formerly district manager at 
Mobil Ala has been named to thk anagerial St at 
Charleston. Kennington had been manager of the Mobile 
branch sin 19 Prior to this appointment, h ad ref 
esent the pany as a distributor in Winston-Sal 
N. ¢ 


J. D. Leftwich, formerly district manager at Norfolk, Va., 
is been selected as Mr. Kennington’s successor to the Mo- 
Leftwich entered the company’s employ in 
1949 as a typewriter salesman for the Richmond, Va. branch 
In 1954 he was advanced to the post of Norfolk district 


E. W. Biel, formerly Miami, Fla. typewriter salesman, has 


las 


been promot to district manager at Norfolk. Biel 


served the company since 1953 as a member of the Miami 


Ralph A. DeJur, president DeJur 





Amsco Corp., has announced the ap 

pointment of Armand E, Rivehun as 

head of the con pany $s advertising and 

A af sales promotion departments. Rivehun 
’ formerly was an executive with Ruth 

rauff & Ryan, Grey and Sullivan and 

, Stauffer, Colwell & Bayles adv tising 
agencies. In addition he has broad 


\@ | 


background in merchandising and 


Armend Rivehun vertising of multi-unit retail opera 
tions 
Marnay-Rockaway has appointed Ben Shluger as New 
England sales representative. Shluger, who has had ten 
years of experien as manufacturers representative tor the 
iffice and institutional trade, will cover all of tl New 
England stat vith the exception of Connecti 


Arthur H. Ames, manager of the Detroit offi 











: Ames Supply ¢ was recently appointed sales manager of 
MORE envelopes to MORE consumers. Our Visu-sell the Chicago office. Ames joined the firm in 1951. He was 
Film presentation tells the Dealer-Salesman how to sell recently elected a director of the company. Donald C. Rich- 
envelopes. And remember, we do all this for dealers ter has heen named to replace Ames as manager of the D 
only —consumers are THEIR customers.” troit oft: Richter began his career th Ames in 1940 
and has been ploved the Ne York, San Franci 1d 
"IL get it,” I said, “Quality Park dealers can BANK on ae om "hea ccbeiainiag * pasa , 6 
Quality Park. Maybe we should tel! dealers about this a . © went to —— “ae — 
and...” “Exactly,” he interrupted, "so get busy." presenta 
The Quality Park Envelope “Bank” is ready to serve Donell S. Rasmussen will represent the Binney & S: 
et ” . 
you— check” on your inventory and draw on your In line of jucational and comme: | art supplies in 
QP account anytime. Utah, Mont Idaho, Western Wyoming and Elko, Nevada 
This territory was formerly serviced by John C. Mulville 
pRK » has be ransferred within the divisi ' 
Sold Through Dealers Only a I % Mr. Rasmussen, who was born in Murra,, Utah, attended | 
QUALITY PARK > Ps. ° University of Utah. Prior to joining Binney & Smith " 
RS j o Inc. makers of Crayola, he was with the Massachusetts Mu- . 
ENVELOPE Co. CG 4) ual Life Insuran Co * 
° : lac ne<sen resid ] ly Teoh teh 
General Office & Factory, 2520 Como Ave., St. Paul 8, Minnesota + Mr. Rasmussen resides in Midvale, Utah wit 
Chicago Office & Warehouse, 564 W. Monroe St., Chicago 6, Illinois %& Geniel, and their three sons 
West Coast Office & Warehouse, 837 Traction Ave., Los Angeles 13, Calif eK ss 
Dallas Office & Warehouse, 2150 Irving Bivd., Dallas, Texas — 
aed eS. W. H. Beckwith, vice-president, Applianc Division, 
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Smart-looking efficiency center at 
First National Bank & Trust Co., 
Racine, Wis. Installation comprises 
Invincible’s Modernaire desks and 
Modernettes with modular auxiliary 





units, and Modernease chairs. 


Seeeeeeeeeeeeeeeeeeeteeeeeeeeeeeee 


INVINCIBLE 









at work in the world of finance 


office . 


Wheels of commerce and industry are 
geared to the banking and credit facil- 
ties of firms like the First National Bank 
& Trust Co. of Racine. Here, as in many 


builds your ¢ 


Invincible furniture 
has a full-time schedule... enhancing 
the efficiency indispensable to office pro- 


such institutions, 


ductivity and customer service. 

‘“‘Customized”’ Invincible units per- 
form brilliantly in every field of exec- 
itive, professional and general office 


activity. They have become so widely 


business- engineered 





for your hetter business spy 





Dept. G-6 
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furniture sales in every market 


known and admired that Invincible 
dealers’ sales have grown continually. 

To spread the good word even further 
among your prospects, Invincible adver- 
tising continues its back-up job: pages 
and full-color spreads in Business Week 
and continuing frequent ads in the Wall 
Street Journal. Your services as the 
Invincible Man with the office plan are 
always featured—suggesting that you 
order plenty of Invincible catalogs and 
Planning Kits, and then tie-in for profit! 


= INVINCIBLE 


INVINCIBLE METAL FURNITURE COMPANY 


MANITOWOC, WISCONSIN 


In Canada: 1162 Caledonia Road, Toronto 10, Canada 





S...CHURCHES 


SPEED-O-PRINT’S 


SKIP BUTTON 


NON-SMUDGE 
RIBBON 


ADJUSTABLE GAGE 


ttt 


Using 


LIFETIME METAL PLATES 
NON-SMUDGE RIBBON INKING 


ever there is a need for repetitive writing of addresses, fill-ins 
mprints, the all-new Speed-O-Print Automatic Addresser 

a time-saving, error-eliminating solution at exceptionally 

st. Impressions are clear, sharp and always accurate. Mail- 

JS are ready hours earlier .. . payroll, inventory or other business 
FigcMmolaziel-1acie mu lame: tie-(eidlelamme) am dal: Me lanl-Mea-vel0lia-1¢ ma lelamr-lelelaiel et 

Take Mmant=sdalelek-wum- Wii coliil-llomma-oa, aialellale Mol Male)olela mm at-lelcela ca -1e10lle)el-10) 
for popular ‘'B'' Style Frame-Plate. *‘E’’ or *‘CB"' Style Frame-Plate 
lalealceow- NYE Ti- 10) (cee) olelan-) ol-leil-imelae|-1am Mel, prelel-jaa-)e)t-le-1-1e](--lelelg-t-5 
provide economical revisions. Finished in baked beige and 


enamel with chrome trim. Blends with any office furnishings. 


Steed-O- Print corroration 


1801 W. LARCHMONT AVE. e CHICAGO 13 


ALL-NEW 


REPEAT BUTTON 


—— QUICKLY. REMOVABLE 
FEED TABLE 


RECEIVING 
HOPPER HOLDS 
35 FRAME 
ASSEMBLIES 


129" 


PLUS FEDERAL 
EXCISE TAX 


Plates can be 
skipped or 
repeated as 
often as 
desired, and are 
always in 
sequence 
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' R McBee (¢ 
lohn Hill, f 
N k. Hi 
tO 


& it 


John Hill 


Blair Rodgers, 


ABLE 





D 


tion, has named four 1 to new pusts 


e corporation 


ntral region applian anager, has 
newly-created post or appliance sales 
with headquarters at Port Chester 
i the company as an office typewriter 
} and transferred t appliance 
representative in 1955. H was ad 
in 1957 


inager tor the central : 





Blair Rogers 


rly Great Lakes 
appliance training manager and 
at Port Chestet New York Mr 


npany in 1956 as portable mer- 


appliance manager 


was appointed Great Lakes appli 





i D n's Great Lakes and central regions 

into one and will be known as the 

ion. Heading this important applian segment 

Kenneth Clark, with headquarters in Chicago. Clark 

3 , 

Kenneth Clark Walter Kennedy 

the company since 1947. He has 

ons of office typewriter salesman at 

presentative at Memphis and Dallas 

ppliance manager, and appliance sales 


Wilbur 


+‘ wr 





-6 / 


Walter 
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D. Kennedy 


ferred to the 


H. Cooper 


sentative re 
Kennedy 
1953 as a typewriter salesman, but 
i Appliance Division as a 
Newark territory. He was 


assumes portable 
Los Angeles territory 


for the 


s training manager in 195 
has been named head of the office 
f Rochester Stationery Co.'s office de- 


H 





Richard O. Bailey 


has 


branch as a salesman 


Rochester, N. Y. Cooper is current- 
airman of the National Office Furni 
vas been associated with the office 

ter since 1940 

Richard O. Bailey, dit of pub 

relations tor the Burr hs Corp.., 


been named assistant to the presi- 


lent, Ray R. Eppert. 7 new posi 
on public re 


iS In addition 


ons duties whict issumed at 
e beginning of this y 

Bailey, who joined t mpany in 
17. worked in the §S x City la 


in the cen- 
headquarter it Omaha 

fore being transferr Detroit in 
signed to specializing in applications 
training 


rezion 


manager of t sales 









: TT 
A" 


=~ ss : 
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Why? Because Hano’s Lithographed Snap- 
a-Part List provides litho quality forms at 
prices competitive with ordinary printing 


methods. Here’s a price list that lets you 
sell easily, not only for that first order but 
for those profitable repeats. Two plants to 
give you the needed deliveries too. 


Be sure you and your men have the best. 
Sell Hano, today’s complete line of Business 
Forms and Systems. 











For the right Litho Snap, 
Standard Snap, Garage Re- 

pair Order, or Meter Ticket, 
write today for Hano’s new 
Snap-a-Part price lists. 
Some dealerships open. 


COMPANY, INC. 


MANIFOLD PRINTERS SINCE 1688 


General and Sales Offices: | Warehouse and Branch Plant: 
Holyoke, Massachusetts Mt. Olive, Illinois 
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Parking meter and traffic v ition env ire 


currently being featured by the Justrite envelope 


companies of St. Paul and Atlanta 


Furnished in 3 functional styles, these popular en- 
velopes are tailor made for any traffic department's 
requirements. They open up new avenues for in- 


creasing your sales and profits 


Styles ] and 2 are specially designed for cities using 
the Traf-O-Teria or Fine-O-Meter fine box systems 
They come in the standard size of 

waterproof and red kraft stock complete with 


carbonized sheets, ready for printing and binding 


No carbon sheets are required in Justrite’s Style 3 
violation envelope. It's furnished in white stock and 
measures 3}/9”x51/.” with an additional 43/4,” for its 
extended flap. This flap is removed by the traffic 
officer; the violatcr uses the envelope for remitting 
the penalty. 
Get in on your share of this fast growing market. 
Write either Justrite factory for 
of these and other items in Justrite’s complete line of 
standard and specialty envelope products 
Two Modern JUSTRITE Factories 
NORTHERN STATES ENVELOPE CO. 
Jus 300 East Fourth Street . Saint Paul 1, Minnesota 
JUSTRITE ENVELOPE MFG. CO., INC. 
S23 Stewart Av e, SW = 
Sold for Resale Only 





Atlanta, Georgia 
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) and assistant to the 


general sales man- 


Harold B. Black has been appointed branch sales n anager 
PI 
Ang les t ritory 


in the ¢ ptometer Corp. southern Los 
with i n Huntington Park. He is a veteran in 
the office ma ne held, specializing in calculating machines 
Comptometer has also added Mrs. Louise Brimberry to 
Los An s staff as manager of administrative services 


ind Mrs. Margaret Cameron to head the firm's calculating 
i 


George J. Belzel is the new representative for the Lack 
iwanna Leather Co. in New York and Ohio. He will handl 
entire territory except for New York City and Cit t 


Arnold F. Firle, executive vice-president and general man 
r ofr th Canvas Product Corp ot Fon ju La \ 
nad ait emb r or the board ot directors of the | M Na 


Co., In of Milwaukee, Wis., has been elected { ident 


tf Canvas Products, it was announced today 


Other officers elected to head the corporation are Herman 
J. Jongebloed, chairman of the board; Victor A. Nowak, 

cutive vice-president; Leonard R. Bartell, vice-president 
Richard R. McGinn, secretary; Norman J. Fischer, treasu 


ind Henry H. Haht, assistant treasur 


Firle has been with the firm since 1930. I 
Ip sales t mpany volume er intially 
5 i rly 40's. In 1943 he was nat 
inager and in 1946 he become sa ana Firl 
became vice-president of the corporation in 1950. \ n 
corporation i sold to the J. M. Na Co. of M 
Kee in 1958 as chosen to head tl 
president id neral manager 


Gilbert E. Morcroft, naire 
the board of General Offi 
ment Corp., Pittsburgh, announces the 
election of Marvin Padower 
president. Mr. Padower will continue 
to serve the company as genera 
manarer 

Dempsey Cook has been named to 
& Salesbook Cx 





represent Ennis Tag 

in that company’s sal throu the 
Marvin Padower area covered by Alabama Tenn 

and portions of Mississippi. This is 
! territory f 


ously covered by Clyde Lowe. Bi 
as headquarters for Cook, who pr: 


viously was associated with Hudson Off! Supply 


Donald V. Cole is the new Hamil 
ton Cosco, Inc. oftice turniture repre 
sentative in the San Francisco area 
including northern California and 
Nevada. He will handle the complete 
Cosco line, rejoining the company 
after his fo affiliation with it in 
the oftice and as an oftice turnitur: 
salesman in the Midwest. Since then 
nployed on the West 


Coast in the oft 


has been 





turniture held on 


Donald V. Cole 


a retail level and as a manufacturers 


Charl M Jatters & Associates of Wooster. Ohio 
n named to handle the Rubbermaid commercial prod 
line for tl stationery and office supply fields. Charles 


kL 


Jaffer and Jack Haggerty, who will work on the Rubb 
naid line, have been assigned the territory which inclu 
Pennsylvania, southern New Jersey, Delaware, Mary 
Washington and Virginia. 
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YY Semperial 


a bold new concept in desk engineering 
combining wood, stee/ and plastic! 


It's new...it’s exciting... it’s ‘‘Predicta’’ by Imperial! For the first time, here is 
a truly ‘‘engineered"’ desk which combines the best use of wood, steel and solid molded 
plastic—each in its most practical application. 

@ the strength and rigidity of STEEL in its framing members 

@ the practical efficiency of WOOD for drawers 

@ the enduring beauty and indestructibility of PLASTIC for drawer fronts, side 


panels and tops. 


Other features of the new ‘‘Predicta”’ group: interchangeable drawers, three-point 
drawer suspension using self-lubricating bearings to reduce friction of sliding parts, 


and extreme flexibility in adaptation to individual use and space requirements. 
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T 
Destined to create nationwide sales excitement, ‘‘Predicta’’ by Imperial opens up 
a whole new world of office planning through new efficiency arrangements for the general 
office as well as executive areas. 





WRITE FOR NEW ‘‘PREDICTA’’ CATALOG! 


Imperial desk company 


evansville 7, indiana 


127 











Delighted! of course... 


this expression is your assurance 
for orders and re-orders with the 
famous... 


Fulton Line of... 
MARKING DEVICES 
and MARKING INKS. 








DRI-KWIK 
STAMP PAD and 
DRI-KWIK INKS. 

COLORS: Red, 
Black, Violet, FULTON 
Blue and Green. DATE} DATER 





Write for free catalog and price list! 


Manufacturers of Marking Devices for Over 50 Years” 


FULTON MARKING EQUIPMENT CO., INC. 


82 Fulton St., Elizabeth 1, New Jersey 








Selling More 





Continued from Page 31 


l ons \ S 
mg with the d tors plans ither by 

Dy the service Staff itseif, 1s then nted to 
Any mecessary explanat f eact nda- 


n at this meeting 


5 Ll} next logical ste tO ask { 
nN s. We have done 12 t ret 
\ ave presented a < t 0-ordl ted pack- 
spect, and we have it no 
ld pay tor the it 
Experi thus far has revealed that, while this series of 
. guarantee the sale, it es play ’ rtant 
any sales. There is n ioubt at ( but 
what it ng run, the expense of this service will be 
ustified by increas d 
A Run, Not a Sprint 
Het t ¢ [ we compare our | iness with a ss-coun- 
n with a sprint,’ Robertson says. We believe 
iz-term good will, friendship and service that 
pays off in terms of lasting success and future 
pinion, the new sery is a logi step t 
{ S 
But what about the negative side of the pict Aren't 
there | biems inherent in Offering such a service 
Globe inagement considered two tential pitt vhen 
setting up t service, and has since found one to be non 
easy to handl i 
feared that by offering a planning and procedure 
stud a sal ght be dragged out over too long 1 of 
Robertson says In most cases the opposite as been 
The tact that we have t rvices t l', in 
lines, seems to help the prospe 
ickly. Once he decides tr wi b 
itter oF ¢ S 
nere will be n 
ntation of the package 
Too Much Reliance on Service 
S | executive who empl a sales ft knows 
ndency tor sot 
1 salesmanship 
iS st | rrected through 
I rtson says ror pany nts t v1 
cases where 
doing. N¢ 
SCTVICé as a Ss re I [ Sif 
i to ad if 
] esults t 4 
being instituted ( 
{' S SCTVICC x 
i i iis Culid 
Mar t c feels that the is f 
of ix gq { sul 
S s nto s ( 
) square reet 
Ar 1 addition, it has 
n his dollar by linating 
iciency of his 1 fr pusin 


Keith Clark Calendar Co. Names 
Western Sales Representative 


R. L. Smith Co., 215 West Fifth St., Los A 


Calit., | amed exclusi sales represet 


he Keith Clark ¢ idar Ci 


MA t mn area dealers wi 


rt 


mt service 
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" Golden Streale 


SPIRIT DUPLICATOR 


Clean, sharp copies without ink, gelatin, type or ribbons... the speed and efficiency of an 
all-electric operation, plus the most advanced features found in any spirit duplicator! 


Finest hammerloid finish keeps clean longer, keeps beauty longer. 














Cm) oe ew | 44) 
\ Pe \ 
at 
“~~ ae ot 
Engaging one lever locks master— Last sheet fed shuts off All working parts com- Margin-Adjustor in- Pilot signal light indi- 
starts cylinder—feeds paper—counts machine and master cyl- pletely enclosed for sures even, perfectly cates electric current 
impressions automatically inder halts sofety. aligned reproductions. is on. 

















For full details on our complete /ine of Spirit and Stencil 
Duplicators and Supplies, Write Dept. OA-15 





\ 4 copy-rite by 1201 West Cortland Street * Chicago 14, Illinois 


Redwood City, Calif. * Brooklyn, New York 





WOLBER DUPLICATOR 
AND SUPPLY 
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are 


SELF 
STICKING! 


— 
aS 


Dennison takes the licking out of sticking and gives 


looseleaf reinforcements more sales appeal! for back-to- 


school. More 


convenient, more sanitary, less waste! 


Stock them in the 


HANDY PRES-a-PLY 
DISPENSER BOX... 
150 
REINFORCEMENTS 


Simply pull the backing 
tape and up pops a re- 
inforcement... 
apply. Retail 35c 
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ready to 





and the THRIFTY 

PRES-a-PLY BOOK... 
105 

REINFORCEMENTS 


in handy sheets. Peel off 


and apply. Retail 25c 


FRAMINGHAM, MASSACHUSETTS 





Regional Meetings 





( ; “ea fron P. Ss 
aintains prices better and by reaching out for the colleg 
chool and home markets 
Each of tl regionals has speakers tro in or out of the 


industry to augment the Troupe. At French Lick, Charles 
“Chuck” Patterson discussed the decorating department and 
its place in the stationery business 

Attendance at French Lick for a convention which con 
ducted business sessions from 9 A.M. to 12:30 P.M. daily and 
left afternoons open for golt and other recreation was above 
80. It was a convention which reflected credit upon retiring 
zovernor Scott “Slim” Summerville and General Chairman 
Chesick 

New ofticer: lected at French Lick are 


Governor—Henry L. Chesick, The Century Press, New 
Castle Ind 

Vice-governor—Jack Burke, Office Equipment Co., Louis 
ville, Ky 


Lieutenant governor for Ohio—Robert Riehl, Columbus 
Blank Book Co 

Lieutenant governor for Kentucky—Emil J. Raque, O'Con 
nor & Raque, Louisville. 

Lieutenant governor for Indiana—Paul E. Steinhardt, 
Steinhardt & Hanson, Madison. 

Lieutenant governor for West Virginia—Gene Hall, May 
Office Service, Inc., Beckley, W. Va 

Lieutenant governor for Michigan—Thor Marsh, Marsh 
Office Supply, Inc., Ypsilanti. 

Secretary-treasurer—Doris Dalton, Morgan's, Inc., Hunt- 
ington, W. Va 

he Fifth District Travelers Club met under the direction 
of Donald La Vigne, Rockwell Barnes Co., retiring presi- 
dent. Machinery was set in motion for a possible job clear- 
ing house patterned after that of the Metropolitan Travelers 
Club, New York City. Reports from the various chapters 
were heard and the club elected these new officers 

President—Cal Long, manufacturers’ representative, Cin 
innati 

Vice-president—Edwin J. Northam, The Central Ohio 
Paper Co., Indianapolis, Ind. 

Treasurer—Charles Rebhun, The Paper Shop, Cincinnati 
Ohio 

Secretary—Max Dollens, Eberhard Faber Pencil Co 

The Club had a busy role in the convention and host 


ocktail party. Dealers were host to the opening night party 


Next year’s convention will again be held at French Lick 


Region 9 Assembles at Dallas 





Recording a registration of 419 (150 dealers 
136 ladies and 133 manufacturers) Region 9 ot 
NSOEA met in the Statler Hilton Hotel, Dalla 
lex., April 19, 20 and 21 
Because of the untimely ath of Earl Story, 
Story-Wright, Inc., Tyler, Tex., on January 18 
1959, William G. Kimbrel, The Offi Supply Company, 
Greenville, Miss., was called back into serv as governo! 
to fll out the t ot Mr. Story 
On the pr im in addition to national officers of NSOEA 
were Cuel W. Hudson, superintendent of employee services 
Dallas Transit Company; Earl Champion, communications 
engineer, American Telephone & Telegraph Company, an 
Max Clampitt, Clampitt Paper Co., Dallas. Messrs. Hudson 
and Clampitt presented entertaining addresses, nicely balan 


ing humor and philosophy. Mr. Champion offered a larg 


fund of information and suggestions on ‘Manager 
Profit in Telephone Selling 

At the final business session on Tuc Ly orning 
lowing officers were elected for the 1959-60 term: C. W 
Chancellor, Jr., West Texas Office Supply Company, Mid 
land, Tex., governor; Marvin Fortner, Office Supply Co 
Gulfport, Miss., lieutenant governor; L. W. Tabb, Lak 
Charles Ofti Supply, Inc., Lake Charles, La., lieutenant 
governor: C. E. Cook, Arkansas Stationery & Furniture Co 
Little Rock, Ark., lieutenant governor; Paul Fiske, Dallas 
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SWINGLINE NO. 27, modern desk sta- 
pler, in 3 handsome decorator colors, 
popular throughout the nation. 





THE FLEXIBILITY OF THE NATIONAL 
SYSTEM enabled this firm to mecha- 
nize all its record-keeping procedures 


“Our Calional System 
saves us °12,000 a year... 


pays for itself every 15 months!’’—swingtine. inc.. tong Island City, New York 


“By mechani all our record-keep 
ing work, our National System im- 
proved the efficiency of our accounting 
lepartment considerably,” writes Mrs 
Belle Linsky, Secretary-Treasurer of 
Swingline Inc Three years of out 
tanding service have convinced us that 
the National System is the most effi- 
nt accounting system available 
We are now able to handle our ac 
counting faster, and with much more 
accuracy. Our National Accounting 


Machines’ great flexibility permits 
them to process data on cash receipts, 
sales, sales analysis, disbursements and 


iyvroll records. Our employees prefer 


Nationals because of their fast, easy 
operation. In fact, our employees 
learned to operate them in only two 
hours. And our National System en 
ables us to keep all records up-to-date. 

“We are very pleased with the Na 
tional System. Records show that it 
saves us $12.000 a year... pays for it- 
self every 15 months.’ 


Secretary-Treasurer, 
Swingline, Inc. 


THE NATIONAL CASH REGISTER COMPANY, payton 9, Ohio 


39 OFFICE 
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121 COUNTRIES @ 75 YEARS OF HELPING BUSINESS SAVE MONEY 





THE NATIONAL ACCOUNTING SYSTEM 
modernized the accounting of this lead- 
ing manufacturer of stapling machines. 





MRS. BELLE LINSKY, 
SECRETARY -TREASURER 
of Swingline, Inc., Long 
Island City, New York. 


Your business, too, can benefit from the 
time- and money-saving features of a 
National System. Nationals pay for 
themselves quickly 


through savings, then — aa 
continue to return a Y Vatonal 
regular yearly profit T =, 
» . A — 
National's world-wide YEAR 
service organization ISL: 


will protect this profit. 


*TRADE MARK REG. U. 8. PAT. OFF. 


ACCOUNTING MACHINES 
ADDING MACHINES + CASH REGISTERS 
wer paper (No Carson Reauirep) 
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Designcraft’s 
dimensional group 
brings forward the 
architective look to 
interior office design 
and decor. Application 
of Designcraft’s 
dimensional components 
provides a creative source 
for the integration of 
| steel and wood and formica with all 
contemporary architectural! elements. 


| 


__ DESIGNCRAFT METAL MFG. CORP., 







office accessories\\\ 
of beautiful | 
spun aluminum 


No. 408 
Statesman 
Costumer 








EEE 





No. 1900 


WGR 
Bel Air Wall 
Garment Rack 





~ 
7 








Regal Sand Urn 








ell tal 


No. 17-C 
Monarch 
Costumer 





No. 1500 
Nobility 


| 
Costumer 
/ 
& 
> 
J 








DIMENSIONAL GROUP 





a Y 





155 27th ST., BROOKLYN 32, N.Y. © SOurn 8-3303 


When you sell the VALCO line you can 
be sure there won’t be complaints and 
returns ... or calls from irritated cus- 
tomers to “please come fix the darn 
thing!” VALCO accessories are lifetime! 
They’re built to last forever. 














> 





noe j 
> TIT 
A O|2 ig | = = 
= llr] |* 
= = a 
AVAILABLE 
AT NO COST 


Write today for the com- | 
plete folder that contains |) 
all specifications and price / 
data of the complete VALCO Y 
Line. It’s designed to fit a / 

standard file and ncoden 
separate reproductions of | 


each item 


LIFETIME 


OFFICE ACCESSORIES 









VALCO COMPANY « 1311 ANN AVE. e ST. LOUIS 4, MO. 
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S ( Dallas, Tex., lieutenant governor; O. H. 
Crawford, M rick-Clarke Company, Austin, Tex., treas 
Oliver Thomas, Thomas Bros. ¢ pany, Lubbock 
Aust as selected as the site for t 960 conven 


t sen were April 1 and 2 





Texas Travelers Club Officers for 1959-60 . . . Seated: 
Charles C. McDaniel, second vice-pres.; Robert C. Straf- 
ford | pre W. H. Daveler, first vice-pres. Standing: 
Doyle May, immediate past pres.; Chandler Shakleford, 
ecy.; Thomas B. Gulledge, treas. 


Tex Travelers Club, whicl ponsored a dinner 


on Monday evening and a golf tournament on Tues 
t in its annual business session on Sunday 

After a brief address by Charles H. Hucke, vic« 
held division, NSOEA, the following officers 

ted for the coming year: R. C. Strafford III, presi- 

W. H. Daveler, first vice-president; Charles C. Mc- 
Daniel, ice-president; Chandler Shakleford, secre- 
Thomas B. Gulledge, treasurer 
A pl t official action was the election of the following 
t ership in the Texas Tr lers Club: O. D 
Mann, L. R. Klein, L. H. McDaniel, Sr., and Wolt Stempel, 


Eighth Region Returns to Kansas City 


a . 


ting tf t Fighth Regior 


NSOEA listrict f its president, John 





SE B. Brain of Omaha. was April 27 and 28 
Hot Muehlebach, Kar City, Mo., the 
report iss dian on a 
ir-state area. | pres } 
Leonard Wilcox of Hutchinson, Kan Fr Downs 
Ok 
pr ling ft was continu 
\ phases o Take 7 to Find 
x sCcuss by } NSOEA 
President Brain, Charles Mortensen, 
Homer Lay, manag ind L. G. Morris, 
I t president of manufacturers’ division 
i panel of Kansas (¢ tationers, with 
< t Coope I »*k Pen Co., as rator. Mr. Cooper 
Midwest Travel Club. Panel mem- 
Bill Shockley, Sam’! Dodsw Printing & Sta 
( Ray Greenstreet, S y, Is Ken Pender 
gast, G Baird & Son, and Ray Kline, Security Sta 
( 
by t peration at 
( x t evils ts which ca 
S ssential t sal pay A 
not used but examples of fallacy in pricing 
tua xperiences in e€a tate of the dis 
s W presented t in attentive 
( G Jack Coleman of Wichita 
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Se ee 


a 


OKS BETTER... | 
LASTS LONGER 


GENUINE 
PRESSBOAR 


’ PE I 


¥ 





GENUINE PRESSBOARD “& nely bewer 
er 


For long-wearing durability, attractive finish, and full-strength 
protection of poper contents nothing beots Cose Brothers’ GENUINE 
PRESSBOARD. No wonder discerning and quality minded manufacturers 
insist on GENUINE PRESSBOARD for binders, brief covers, file guides, 
presentation folders, and many more office supplies 


No imitation of GENUINE PRESSBOARD offers the hordness, dur- 
ability, attractiveness ond range of colors thet you get with the 
genuine. The difference is in the making of GENUINE PRESSBOARD — 
experience dating back over 98 yeors at Case Brothers — and leoder- 
ship represented by Case Brothers position os the world's largest pro- 
ducer of GENUINE PRESSBOARD ——— TYPE I pressboord per Federal 
Specifications UU-P-70IC. 


Write for the new informative literature and actual somples 
of GENUINE PRESSBOARD 





BROTHERS 


INCORPORATED 
FREE FACT FOLDER py 
SO 


(4A, 


CASE BROTHERS inc. 


GLEN ROAD, MANCHESTER, CONNECTICUT 


Plecse send foct folder *‘GENUINE PRESSBOARD" ond somples 
NAME (Please type or print} 


TITLE 


COMPANY NAME 


ADORESS 





street & no 


ET EM RE AAR PR So A oT Oe i A A ll A 


city rone stote 
—————— 
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with the Time Saving 


ELECTRO POINTER 


World’s Finest Electric Pencil Sharpener 





YOUR BEST 
SALES POINT Is a 


PERFECT 
POINT! 






Electro Pointer sharpens instantly 
automatically without loss of time effort and 
materials. Puts a perfect point on any sizé 


wooden pencil... 


won't “eat up” pencils like 
outmoded hand sharpeners 
often do. 


Sharpens entire stock of 
pencils in one effortless 
operation. 


Let Customers Try It 
... They'll Buy It 


-CRAFPT Mté. 
- $T. LOUIS 10, MO 








t SSION Of 1 with a stirring address by the Reverend 
Ralph R. Rhea of Lee's Summit, Mo. His subject was “The 


Master ( K Tir he said, is 


ugh spz He t of his establishment which has 
master clock. He said we are ru 


K and ist something about t It we 
Reterrin 
eferring 
50 or 60 he 1s pasf 
inking was W 
golf 18 
s not go ge. H g 
entnhu 4 
“ De 4 i 








Convention Figures . . . Earl Collins, R 

. r dent NSOEA Field Division; Sc Pp v 
Dixon Crucible C Billi Shockley, Sam’! Dodsworth 
. Staty. C Kansas City; Bud Caru Quality Park 


Hours IPT t eh the courtesy of Marsh Stencil M 


( It wed by Mr. Brain's 
Telephone to Sa l by Miss 


Jean _Happer nting Southwestern Bell I 


i peak s Dr. Robert H. Meneilly, : 
\ ze Chu Prairie Village, Ka His 


Ss t t Great Salesmanshiy H 





Some of the Wives . . . about to leave on five-hour t 


KOwW Cc Mrs. Jac C Enid M 
) cieo n Secon Ke McK 
L a Wilcox, / F. McLo 
T Row—M Fran 
Karl Tollefsen S ( tl 
H 
conven Ut 
f William Sullivan, R Or Equi} t 
O Jack Wheatcraft, Thacher-H peka: Wil- 
liam Buckner, S f Office Supply ¢ Dan Scott, 
t-F ( Isa, each lieutenant governor for his 
Ray Greenstreet, Schooley, In Kansas City, 
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BEST SELLERS WITH BUSY PEOPLE 


EATON’ OR 


RECORD BOOKS 


Busy people depend on NAscoN Record Books to keep 
pace with their busy lives. Be sure to stock and feature 
these big-demand favorites for business, professional 
and socially-busy customers who are already pre-sold 


The complete Nascon line of Record Books is designed 
to serve every modern living purpose, and produce 
handsome Stationery Department profits for you. Get 
fully acquainted with it now. Write for the 1960 


on the NASCON w ay to organized living. NASCON Catalog. 























NASCON MONTH-AT-A-GLANCE 














NASCON DAY-AT-A-GLANCE 


NASCON WEEK-AT-A-GLANCE 
In Desk and Pocket Sizes 


Desk Size 


Full month of appointments, deadlines 


Desk Size Full week of engagements or memoranda and plans can be entered on each double- 

jay of quarter-hour appointments n each double-page spread. Also, an in- page spread. Additional section of 

n 8 A.M. to 9 P.M. on the single page lexed address section. In simulated and perforated pages for detailed notes. Simu- 
simulated and genuine leathers, in genuine leathers, in library colors and lated and genuine leathers, in library col- 
lors. Retail: $2.50 to $6.25 pastels. Retail: $1.45 to $6.25 ors and pastels. Retail: $1.75 to $6.50 





cee 





irefully balanced selection of 136 books is handsomely 


ynly $12.50.. 





$199.50 IN RETAIL SALES 
IN LESS THAN 3 SQ. FEET OF SELLING SPACE 


t of blond polished Vermont hardwood enables you to capitalize 


rgestion-selling of 14 different NASCON numbers. Full stock 


1yed to encourage impulse sales. Net cost of merchandising 
with your pre-packed NASCON 


Assortment. or individually 


Eaton’s NASCON Assortment No. 5] in this handsome merchandising 
























Nasc 


“AT-A- > 7 
Ore oiance” Produc ts | 





NASCON PRODUCTS DIVISION, EATON PAPER CORPORATION, PITTSFIELD, MASSACHUSETTS 
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The feet of relaxed, 
efficient employees... 


... stand on 


HYGIENIC \ 


Foot Comport — 





MATS and RUNNERS 


Employees who must work standing will be 
happier and more efficient when they stand on 
Hygienic Foot-Comfort Mats. That’s because 
these quality mats, scientifically designed to dis- 
tribute body weight, relieve strain and reduce 
fatigue. Hygienic Mats quickly pay for them- 
selves, for they change the usual afternoon slow- 
down to a period of profitable accomplishment. 


Hygienic Mats offer smart styling, too. Eight 
modern color combinations to match any decor. 
And their long-lasting beauty, beveled safety 
edges and ease of cleaning 
make them the best mat 
buy today. 

Your customers will ask 
for these top quality mats 





Here's the Secret... A 
beautiful rubber tile 
flooring bonded to a 
sponge rubber base pro- 
vides proper support 
“ without being ‘‘mushy.”’ PA 


them. Write today 
for complete dealer 
information. 


—— = ae aes ae ees ees eee ees eee ee eee oe os 


and runners. Be ready for 7 
| 


a a 





[= —_ aes 


THE HYGIENIC DENTAL MANUFACTURING CO. 
Flooring Division, Dept. A 
Akron 10, Ohio, US.A 









treasurer; William Shockley, Sam’! Dodsworth Printing 
& Stationery ¢ Kansas City, secretary, and R. R. Bricker, 
Bricker Business Equipment Co., Norfolk, Nebr., general 


convention chairman 
Western Hills Lodge, Wagoner, Okla., scene of the 1958 
meeting, was chosen for 1960. The site committee recom- 
mended Omaha for 1961, definite action to be taken later 
Kansas City greeted its visitors with fog, weeping skies 


and a closed air port. The second day was all sunshine. Some 


planning arrival the day preceding flew above the city an 


hour or more and landed later at St. Louis and Wichita 
The night bus ride from Wichita was an unexpected bit 
tra 
Governor Coleman was master of ceremonies at the ban 
quet. His expert handling of the program helped make the 


event a thoroughly enjoyable occasion. On behalf of the 
association President Brain awarded plaques for meritorious 
service to Mr. Coleman as governor and to Clinton Cooper 
as president of the Midwest Travelers Club 


Stott & Co. Opens Suburban Branch 


[he 70-year-old firm of Chas. G. Stott & Co., Inc., sup 
pliers of stationery, office equipment, furniture, school and 
paper supplies to three generations of Metropolitan Wash- 
ington business men, opened a newly remodeled branch 
store at 422 King Street in the heart of Alexandria, recently 

The manager of the Alexandria branch is Harold E. Bos- 
worth, known to his friends and customers as “Hap.” He 
has been with Stotts for over 34 years 

The new store was remodeled with the self-service idea 


in mind. Easily accessible stock, convenient display units 


TOTT & CO. 


STATIONERS-OFFICE OUTFITTERS 





New suburban branch of the Chas. G. Stott & Co. in Alex- 
andria, Va. The company’s fifth store in the Metropolitan 
Washington area, it will be managed by Harold E. Bosworth. 


and an attractiv or makes this one 
and modern stationery and office furniture outlet in 

Alexandr 

The front wi w, with an extend floor going back 
into the store giv ustomers a three sided view 
viting furnitur lisplay as well as permitting full view of 
the well lighted store trom the street. 1 proot 
type of planning has resulted in increased store trafti 
ticeable from opening day, according to Bosworth 


Chas. G. Stott & Co. was founded in 1888 by Charles G. 


Stott who turned over the management to his son, Charles 
A. Stott, who has built the business from a single store to 
now include five stores, three in Washington, one in 
suburban Silver Spring, Md. and another in Alexandria, Va 
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your company 
is judged 
by the office 
you keep 


This Cole Steel office affords a discriminating set- 
tingcombining luxury withefficiency,comfort with 
quiet good taste. Desks, credenza, settee and chairs 
harmonize in texture as well as color ... and are 
constructed to last a lifetime. Here is but one ex- 
ample of how Cole Steel office furniture creates the 
office you want... the impression you want to give. 


Cole Steel gives you the distinctive atmosphere 
that reflects the character of your organization, 
and makes your office an inspiring place to work. 
See for yourself why Cole Steel is so far ahead in 
the office equipment field. Send for our FREE color 
catalog... today. Cole Steel Equipment Co., Inc., 
Dept. 32, 415 Madison Ave., New York 17, N. Y. 


COLE STEEL 


NEW YORK CITY ¢ CHICAGO e¢ PHILADELPHIA ¢ LOS ANGELES 
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STOP! LOOK! 


America's most complete line of . . . 


e@ DRAWING SETS e DRAFTING MATERIALS 
@ DRAFTING INSTRUMENTS e DRAWING EQUIPMENT 
@ DESIGNING AIDS e MEASURING DEVICES 


EARN UP TO 50% PROFITS 


Here’s QUALITY merchandise for engineers, draftsmen, 
architects, designers, students, etc. . . . at DOWN-TO- 
EARTH PRICES! Line-up with Alvin — sales stimulating, 
sure-fire traffic and profit builders. 





No. S000D - FREE Counter Display 
with 12 Alvin Precision Lead Pointers. 
Four knife-edge blades- assures a per- 
fect trve point every time. A sure bus- 
iness builder! 


Ne. 5013D - FREE Counter Display, 
with 12 Alvin Mechanical Lead Holders. 
Pocket size, featherweight-push but- 
ton design with finger-tip control. A 
real soles stimulator! 


Retail price:......... $17.00 Retail price:......... $21.00 
ES Sere tee ee i ere 12.60 
Your profit:...........6.80 Your profit:........... 


No. 5018D FREE Counter Display 
with 24 tubes of refill leads. 12 leads 
to a tube. A choice top grade refill 
drawing lead of superior quality and 
strength. A real soles leader. 


No. 5012D - FREE Counter Display 
contains 12 lead holders H, 2H and 
4H having 2 ec. with clip and 2 eo. 
w/o dip of ea. A traffic stopper. 


Retail price:......... $16.50 Retail price:.. $19.00 
ge Se ee 9.90 Your cost:. ... 11.40 
i Cs cunts eee « 6.60 Your profit: ote 


THE ABOVE DISPLAYS ARE SUBJECT TO A 40%, DISCOUNT. AN ADDI- 
TIONAL 10% WITH EVERY ORDER OF 3 ASSORTED DISPLAYS. 


FREE GIANT - NEW 
» 


ALVIN 
CATALOG 
84 pages — fully illustrated showing Alvin's 
complete line. 1001 quality items ot the right 
price. Orders promptly filled. Also an ideal 
soles tool. 


“QUALITY AT THE RIGHT PRICE” 


ALVIN & COMPANY, INC. 


Windsor, Connecticut 





ALVIN & COMPANY, INC. Windsor, Connecticut 


Please send me the following items which | have checked below. 


FREE folder showing Alvin's complete line of 
Soles Aids 


0 No. 50130 ©) Ne, 5000D 


O FREE 84 Page Cotoalog 


No. 5012D No. 5018D 


on above items 


© Information on FREE imprinted envelope stuffer 


Name Title 














Company 


Address 





State 





City Zone 
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4th District Notes 


R. E. HILBURN, correspendent 
P.O. Box 2935, Greensboro, N.C. 





Greensboro, N.¢ has a new hrm 
or, perhaps I should say a reorganiza- 
tion of one of the younger firms. Ray 
Lawson has joined forces with Herman 
Coates and formed the Coates-Lawson 
Oftice Supply 
Mrs. Lawson (Dot) is 
and bookkeeper which 
boys free to get out and 
busy They 
ner location, just two blocks east of 
Woman's College 


largest you could find but it lacks 


900 Spring Garden St 

inside man 
leaves the two 
keep ner 


ordering have a nice cor- 





The stor is not the 


for nothing in the way of good lighting, new tile floor and 


attractive decor. My prediction is that they will be looking 


for much larger quarters in short order. It was just about 


one year ago that Ray had a very, very close call with a 
ruptured blood vessel in his head but as indicated fro 
above he is now back to par and hitting on all eight 


May is expected to be a busy month in Charlotte. Men 


tioned Fowler's new store last month and have had an op 
portunity to see it since then. It is really one of the ‘show 
places” of the area, incorporating some very unusual effects 
such as imitation fish tanks, flowers and br 
The job was not complete when I saw it but enough was 
formal opening, about May 15, was 


an event I wouldn't want to miss 


ick wall sections 


done to easily see the 


One of Charlotte's new wholesalers, S. P. Richards Pa 
per Co., held it's open house on May 1 and 2, out at 204 
Dalton Ave. Have none of the details as yet but feel sure 
one of their boys who sends in a news item once in a while 
will wake up long enough to see that his firm gets the 
proper publicity. (Mean, ain't I?) 

Had the pleasure of visiting Charlotte's other new whol 


sale outlet, Ramsay Co., 2409 Distribution St., recently and 


meeting the iable manager, Bill Carey. The firm is lo 
cated in one of the brand new industrial sections on tl 
south side of town. The warehouse is, naturally, modern as 
they come and exceptionally well laid out and lighté 
Have no information re a formal opening or open hous 
so will hay ive that one up to Bill 
Tom Smart, owner of Stuart Office Supply, Augusta, Ga 
writes in that the Augusta Business Machines & Equi 
Ass ation another Augusta Business Sl! 
1959. Octob 3, 14 and 15 are the dat The show this 
will hav litional exhibitors and a wider ng 
products on display, including certain categories of 
ception 1 n furniture and special syst 
vs. Ad ils will follow 
Paul Barnett that James D. Bell, 
Ss le | & Printing Co. as st 
gen the entire Paul Ba tt, In 
Mia I 2 S effect! Apr 
Jimmy Holland, Jr., “inside’’ man f ( I 
Gafiney, $.¢ ist be quite a man about t n B 
the | il Jun ( A 
s kie of the year H is is I 
M Gaftney beauty contest n April 3. ] 
st t before getting putt 
t [ in ¢ pa Kak 
guess b ? ne D 
S H andings Ji \ 
Att upl ot 4 
gh in much b 
S se. In Inky was i 
if a ofr ot il 
. ik eula look mig! 
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are you taking advantage of 


Borroughs illustrated price list? 


there’s a mighty sales 
wallop on every page! 








Thousands and thousands of Borroughs illustrated 
price lists are already in the hands of office furni- 
ture dealers and their salesmen throughout the 
land. And these interesting and informative price 
lists are supplying the old 1-2 sales punch for more 





sales and bigger sales because they have all the 
facts to make a prospect say “yes” on the spot. 
Every Borroughs metal office furniture product — 
including each accessory —is illustrated and de- 





scribed in detail, right down to the retail price. Are 










you using your price list to the utmost? Do you 
want more copies? They’re yours for the asking! 


Beh RREE 


FURNITURE 


Hess 


Price 


Wwi@Wr 




















“Borroughs of Kalamazoo” is a name 


known and respected from coast to 





coast for metal office furniture and 
| ~ equipment of the highest quality and 

per es Ny most dependable value. In this modern 
a” plant are also designed and manufac- 
tured, steel shelving, automotive bins 
and steel shop equipment, which like- 
wise bear the proud Borroughs name. 





B oO R 2 Oo U G H Ss MANUFACTURING COMPANY 


SUBSIDIARY OF THE AMERICAN METAL PRODUCTS COMPANY OF DETROIT 
OF KALAMAZOO sth ap 


3004 NORTH BURDICK ST. ain KALAMAZOO, MICHIGAN 
K 
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LOOKS GOOD 
FROM ANY ANGLE... 


JASPER CHAIR 
COMPANY’S 


Award Group 


h 
os 
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THE RIGHT CHAIR AT THE RIGHT PRICE 





S-6 $6.00 
S-5 $5.00 
S-7 $7.50 
S- 1 





0 $15.00 


Be sure to stock the complete line for 










RANDOM HOUSE 
REFERENCE 
BOOKS $29. $1.00 








Nationally advertised 
Nationally promoted 


Internationally famous 











*For example, an order for only 

N 20 assorted copies of THE 
CA AMERICAN COLLEGE DI 
ent cN TIONARY (any assortment of 
bindings) earns 42°. discount! 

Ss RANDOM HOUSE, INC. + 457 Madison Ave., New York 22 
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Sth District Notes 





PAT PATTERSON, correspondent 
3710 Grosvenor Road, Cleveland 18, Ohio 





THE FIFTH DISTRICT 1959 RI 
a 
GIONAL CONVENTION at Fren 
Lick, Indiana 1s now history, and d 
tails will be found on other pages of 
his publication. The important part 
that the attendan and registra 
tion was the highest in years, and du 
dit should b n Gov. Scott 
Summerville and his hard-workin 
ymmuttees. The 19 onvention will 
be held at this ime site, and 1s 
scheduled for A} 8-30, 1960 
E} ON ALL TRAVELERS: A mittee has been 
t k into tl idea of forming a central ¢ 
placer ent servic for our club to 
who may be interested in a change or 
| in acquiring gainful employment. Thx 


iken under -advisement by the club's board 


OO SOON OLD, AND TOO LATE SMART is an old 


f to most of us, but Walter Deutsch of 
Office Supply, Newark, O., decided to beat this 
Walt turned 45 in April and on that day he de 
t intettered torever more, and so he retired 
who really “thinks for himself,” and 
vill no more be embroiled in active busi 
strictly the life of ease. Walter has ap 
Carl Glassmeier as general manager of the busi 
in the process of planning sensible retire 
[his writer is green witl nvy 
GOL! ARTIES ha been set up for the followin 
travel s, dealers and tl mployees ar 
n 
( it J i Park ( Club, Mil 
) bal 1 j inment 
( Sleet H Golf Club n 
( Oak ( 
I ELLS—Dan Campbell, n 
Cent Of Sup] ( Detroit, took 
Ay Jean Ferguson 
Earl |. ¢ son a ’ g £ oka f 
F. 5. me Printing ( Columbus, Ohi 
FLIES ON—Carol Armon Ashton, 
\ Winn Divisi t Associated st 
( or their s f ld, Cathy Sue, 
yn, Randy. Cor tulations! 
Ke W « ‘ n sti in ¢ 
Q ( O Suppl: 
M \ was st in } 
1 ti itl 1eEss 
Fred Godfarb. s manager for Utility Wholesale Sta 
inces tl appoint nt of two repr 
ile in tl Fittl District Pete 
Slezak, n Chicagé ill ver thern Illino: 
f tucky. Bob Daley, | relocate 
O O nd West Vis 
Robe E. Bennett been appo pres 
| As ited Stati S ly Co. Bol 
I il Kok , ‘ 
I Supply Co. has mov ¥ and 
Fort Wayne, Indiana. N Ss 1S 
DOCTOR OF THE YEAR—this w t title recent! 
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B= automatic multiplier 2341E 





Expand your sales with the machine that is priced to sell fast. 


This automatic multiplier costs no more than conventional adding 


machines. Does a wide range of office calculations automatically. 


write : —“‘addo-x’’, 300 Park Avenue, New York 22, NY 
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“CLEAN CHANGE”™ 


TYPEWRITER RIBBON 


COPI-MATE'.... offers 


a complete 
* merchandising package ° 


3 POINT PROGRAM 


for BIGGER and FASTER TYPE- 
WRITER RIBBON PROFITS and reduces 


high inventories. 

COPI-MATE Double Pack ... The only rib- 
e bons available with a DOUBLE SPOOL PAT- 

ENTED “CLEAN CHANGE" package in a se- 

ries of 12 packs. One of the 12 packs will 

fit any standard, manual, electric and all 

portable typewriters, imported and domestic. 


COUNTER DISPLAY — RIBBON SELECTOR 
e CHART and FREE SALES LITERATURE 

A sure fire counter display (illustrated) con- 

taining complete ribbon inventory and sales 

aids. Display near cash register for quick 

impulse sales. 


COMPLETE LINE... Leedal! has a complete 
e line of COPI-MATE PATENTED “CLEAN 
CHANGE" typewriter ribbons, COPI-MATE 
non-curl carbon papers and duplicating sup- 
plies. Carry the COPI-MATE PATENTED 
““CLEAN CHANGE" line and you won't 
miss a sale. 
Dealers: Write for complete catalog and 
price lists. 
LEEDALL products mfg. co., ine. 
MILLTOWN, NEW JERSEY 


* COPYRIGHT 1957 BY LEEDALL PROD MFG . 
INKED RIBBONS - CARBON PAPERS - DUPLICATING SUPPIES 
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78-year-old Dr. Claude Dollens 


Oolitic, Indiana try and eulogize this wonderful 
be impossible. What can you say with mere w 
aby man who has brought over five t sand ba 
into the worl 0 has saved countless lives, wl 
many more thousands of {| 
l In who picked I as Doctor 
Y i i any doings in his hon t ulmina 
of Dollens Day in Oolitic, Indiana, on Ma 
In attendan this day will be a family elev 
vi Drought into this world by the 
Dr. Di D u wonder what thi as to d 
Our industry this; Dr. Dollens is also the fatl 
M Doller EI ard Faber Pencil ¢ | pus | 
COMING UP IN CHICAGO NATIONAL CONVE)D 


PION SEPTEMBER 


Moak Completes 50 Years with Carter’s 


Glen D Moak 


years of serv it ti ( 


I ni 
sil Paul R 
Moak vho tor tl 
ven Carters 5s 
ith the ompal 1 
r the pany s ( 
Ave. in Boston. H gressed 


and then went 


South Atlantic states 
t Carters emplo 
enin f the ny s first Cambridge { t in 19 H 
experien nad his keen understandings f 
\ 
high 


Mosler Camera Takes Candid Movies 
Of Bank Robbers in the Act 


I Mi S ( Vhich has nk 
irn it ( 
i-change Dank \ 
I the | 
] St 
on 
( | tne indi 
1K The 
i im ac on 
anners 
| h wl snc 
t Re anc ik 
} of Si na 
DI land bank wa 
1 \ nex 1ay 


Banks ha pul these 


OFA of Canada Names Executive Secretary 


l Ott I t Associates of ¢ It 
i 1 trat ftice at 5 Jordan St 
B. A. Marsh as its executiv 
In thi pacity, Ma will be pe 
f nd f n between memb panies 
t H nnected 1 
¢ past several y 
has! agent tor H Stationery, Ltd., London, Canad: 
With the ay nt t of a full time ex 
MOKS forward t in era of increas 


e€ and accessories 
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Can there be something wrong 
in NMiocose Chunk ?::... must be . . . we haven’t had a single 


letter from there reporting Oxford’s impressive 
sales success. Dealers have been sending us 
the good word from just about everywhere 
else, however: 


“Oxford outselling all other brands.” 


“Customers like the quality, competitive price 
and completeness of the Oxford line.” 


“Sales and profits are bigger since we featured 


the full line of Oxford filing supplies.” 
“Oxford PENDAFLEX® is the backbone of my business.” 


et 


Of course, there are good reasons why Oxford 
filing supplies should sell better than other 
brands . . . Oxford’s plain-to-see quality and 
customer “‘buy appeal.” But see for yourself, 
Stock the Oxford line with your other filing 
lines and watch your customers show their 
preference for the bright new Oxford packages. 
If you are a full line Oxford dealer you already 
know the full profit story! 




















Are you receiving your free copy of “The 
Filing Line’? Send your name in today. 


Oxford Filing Supply Co., Inc. 
9-6 Clinton Road, Garden City, L.I., N.Y. 
St. Louis + Chicago + Dallas 
Los Angeles + New York 


Distributed in Canada exclusively through Luckett Loose Leaf Ltd. 





Ox! 


FIRST NAME 
IN FILING 
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Today’s most accepted line 
of STEEL Waste Receptacles... 


The LAWSON Line 


The complete line, the profit line . . . styled 
and finished to meet today’s demand for 
modern, office beauty and timeless serv- 

ice. Quality at promotional prices! 






Send for literature. 


Lawson Executive, 
Space Saver and Pan- 
eled Stee! Baskets. 
Modern office colors 
and also wood grain 
finishes 


No. 2180 















Lawson Smokurns 
and Sandurns... 
A wide selection in 
glistening baked 
enamels, copper 






No. 6000 
No. 2990 


Lawson Torpedo’ Waste Recep- 

tacles. Originated by Lawson 

Bonderized before enameling. In 

red, white, grey and green; stain 

less steel trim. Four sizes; Heights 
3114", 37° ¢ 42 


Lawson High Boy 
. rust resistant 
steel. Excellent 
wherever extra 
large basket 
needed. In olive 
green, grey and 
white 
No. 108—20” Hgt 







Open Top 
Drop-in 


No. 3003 









No. 110—29” Het. 


Lawson Sanitary Step-on Waste 

Receptacles. Foolproof mechan 

m, rubber gasket sealing, glts 
ng white enamel 


Lawson “‘Organizer” 
Desk File. Rigid, verti 
cal, steel, with index 
channel. Rubber cush 
ioned. In standard of 
fice grey. 








No. 2850 





Lawson Waste Baskets for 
Home Desks, Hotels, Motels. In 


attractive hammerloid bronze, 
mist green and desert sage 


THE F.H. LAWSON Co. 


¢ CINCINNATI 4, OHIO 


LAWSON PRODUCTS ARE NATIONALLY ADVERTISED 
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6th District Notes 


FRANK J. RYBICKI, correspondent 
35 E. Wacker Drive, Chicago 1, Ill. 





On to Nippersink! District 6 NSOEA regional 
tion starts on Sunday, June 7. For thos ilers whi press 
of business does not allow them to attend tl ntit 

iys a “pow packed"’ Sunday afternoon dealer foru 
been scheduled und the direction of Willis Wolf of H 
ders and Ralph Lowe of Minnesota Mining & Mfg. ¢ 

Under the subject of “Operating Proble: und "O 
ing Plus Sales at Ni al Gross Profit’ th peakers ass! 
at present to various categories include Expense Contr 
Quintus “Curly” Frederickson, Frederickson's Offi Supply 
& Equipment Co., Aurora, IIl.; “Inventory”, Don Pike, W 
J. Saunders & ¢ Chicago; “Freight Cost Clarence W 
Clemen, G. J. Aigner Co Financing or Refinancit Ey 
pansion’, Harold W. Jacobsen, Cruttenden, Podesta & ¢ 
Chicago; “Help f Manufacturers’ Rep ntativ Earl 
Collins, Rockwell Barnes Co., vice-president NSOEA | 
Division Addin New Products Harold Brosk, B k 
Oftice Supply, Kenosha, Wis., and “Advertising and |] 
motion’, Milton D. Harper, Frank C. Jacobi A 
In 

Including Sunday evening meal and entertainn 
Sunday only registration expense is $10.00 per person 
$15.00 for man and wife combination. After dinn that 


night there will be a film, “South Africa, a Preview 
sented by noted lecturer, Col. Eric F. Noonan of Happin 
Tours. 


includes addresses by 1 
Charles Mortensen and John B. Brain Jr. and 


afternoon, following up on the Su 


Monday's prograt 


discussions in the 


meeting 


Tuesday's progra will have addresses and work shoy 
discussions led by Troupers L. G. Morris and Homer B 
Lay, the GLTC luncheon, “Management of Telephone” talk 
election of officers, House of Friendship, and banquet 
dressed by John Christianson of Quality Park Envelope Co 
on the subject [he Goot-Oft Age 


You may have noticed in last month's issue that I 

an 18 hole golf course about seven miles, which wasn't an 
easy task. It was reported that the June golf tourney w 

be held Tuesday, June 30 at the River Forest Golf Club 
in River Forest, Ill. This golf course is located near Eln 
hurst, Ill., at Grand and Mount Prospect Rd., about 7 Miles 
northwest of River Forest. John (Geyer's) Smythe and Sam 


Riggs, co-chairmen, hope you'll be able to find the pla 


now that I’ve really confused you 


The July golf will be held at Cog Hill on the south 
near Lemont, IIl., Thursday July 23. Chairman Jerry (A 
can Pad) Henningson and co-chairman, Bob (Oxf: ) 


1 


Ragen, co-ordinator, is working out the details 


September golf at Tuckaway Country Club, near M 
waukee, Wis Friday September 1. Rus (American Pad) 
Ragen, coordinator, is working out the detail 

Tom (Rockwell-Barnes) Gillice was appoint 
tor of the Maynard Westring Invitational to b 
August at Rockford. A date will be announced lat 


President C. O. Schlaver of Great Lakes Travelers ¢ 
was re-elected trustee of the Village of Mount Pr 


Running as an independent against the “machine,” he t 
the ticket 

Great Lakes Travelers Club has had s distinguis 
guests at their luncheons during the past few months 
Willis Wolf, Hord and “Curley” Fredrickson, Au: 
have made frequent visits getting things set for tl 
District regional convention. Harold “Lucky” Brosk 
Kenosha paid us a visit and Ben Brohm, retired, of | 
Pencil Co., stopped by on his way up north 


WX 


at Frank Doolin, president of Industrial Off 
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WEBSTER’S NEW WORLD 
DICTIONARY 


of the American Language 


COLLEGE EDITION 


NEWEST! BIGGEST! 
142,000 words defined 


(10,000 more than any other 
desk dictionary) 


1,760 pages 
{300 more than any other 
college dictionary) 
More than 3,100 terms 
illustrated 


Officially approved at 
more than 1,000 colleges 
and universities 


Regular, year-round 
advertising in 
national publications 


TIME LIFE 
NEW YORKER 
Saturday Review 





among others 
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Double Your Profits 


ON YOUR 
BIGGEST BACK-TO-SCHOOL ITEM 


Big Discount, Big Volume, 
Fast Turnover on Students’ 


Favorite Dictionary 
and you get 


_ | FREE with every 10 


ORDERED BETWEEN JUNE 1 AND AUGUST 15 


HERE’S HOW IT WORKS OUT 
IN DOLLARS AND CENTS 




















SELLING 
ORDER cost ELLING | PROFIT 
10 . 
GET 11 | $40.50 | $74.25 | $33.75 
30 $119.48 | $222.75 | $103.27 
GET 33 . . . 
60 
GET 66 | $234.90 | $445.50 | $210.60 
GEr e109 | $384-75 | $742.50 | $357.75 














CLIP THIS COUPON NOW— MAIL IT PROMPTLY 


THIS OFFER GOOD BETWEEN JUNE 1 AND AUGUST 15 ONLY 


The World Publishing Company, Dept. 0-2, 2231 W. 110th St., Cleveland 2, Ohio 


Please ship the order of thumb-indexed Webster’s New World Dictionary, 
College Edition, checked below @ $6.75 a copy less discount indicated, 
it being understood that we are to receive 1 FREE bonus copy for 
every 10 ordered. 


C) 10 at 40% discount 
[) 60 at 42% discount 


[] 30 at 41% discount 
[] 100 at 43% discount 


Name 





Address 








City. Zone State 
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There's a 


WESCO 





DE: 


for every SALE! 








Sell the 


Quality..High Profit 


Office Furniture Line 
With WESCO, you offer office furniture for 


every need... priced to sell! Enjoy maxi- 
mum profit and easy repeat sales through 
WESCO complete customer satisfaction. 


WESCO provides 
maximum filing efficiency 
at minimum cost... <> 








it’s the file line that sells 
with ease. There is a 
WESCO file size and fin- 
ish for every filing need. 


Cutaway illustrates 
WESCO’S exclusive in- 
terlock welded joint con- 
struction . . . completely 
eliminates side sway. 


Fashion frie Secovoneen 


STERN MFG. Co 















DESKS FILES CREDENZAS 


TELEPHONE CABINETS 
TF RS 7S" 
AURORA, \Lt- rm 





WESTERN MANUFACTURING COMPANY 


Aurora, Iilinols 





Supply, Franklin Park, Ill, was quite lucky. He won a trip 
around the world tor two from the local Theatre Guild 

Our deepest sympathy to the family of John Paleski, buyer 
at A. C. McCl Chicago. John passed away April 23 


Letters 





( Pa 

on succeeding years when stationery and office furniture would 
be the main topic 

To sum up, I think regionals can be rewarding if we do th 
following have more open forum meetings have a spe if 
theme for the entir« ecting and place the e1 phas s on on I 
the three major divisions of our industry 

C} ( | 


Lee's Oftice Supply 
Fort Collins, (¢ 


Dear Edit 

Business is different now, times have changed. We have 
work hard tor every sale we make and competition is pretty 
stift. While volume is holding up reasonably well under hard 
selling, expenses are going up and net profits are becoming 
pretty thin. Under these conditions many dealers feel reluctant 


to attend conventions, especially if the distance is great. Yet 


this is the time that a dealer should attend and see if he can 


learn new and 


improved methods of selling and servicing his 


customers or uncover new merchandise that would help him on 
his volume and profits 
I believe I can agree with just about everything you say in 


your April editorial. I have been .a member of the National 
Oftice Machine Dealers Association for many years. I make 

definite point of attending the national meeting each year 
which is held during the summertime. I attend one regional 
meeting during the year if it is convenient. To me the national 
meeting 1s the in portant one NOMDA has followed your idea 
on programs pretty well the past few years. Speakers have come 
mainly from our industry and we have had many well planned 
dealer panels. As you know, NOMDA national conventions 
have shown an increase in attendance almost every year during 
the past five years. Personally, I feel that manufacturers exhibits 
at our annual convention have been good. Our talks, discussions 
and panels have been excellent. Our officers, directors and 
convention committee have kept the convention well undet 
control so that we have had very concentrated meetings. In fact 
almost every dealer that I know feels that he gets his money's 
worth when he attends a NOMDA convention. From the in 
formation given out at our panel discussions I feel sure that 
any of the panel members spent days preparing for the dis 
cussions 

Many things go into making a convention successful and, as 
you can see, I feel that NOMDA conventions have been success 
ful. The various publications such as Orrick APPLIANCES play 
a large part in Our success We hope to be even more successful 
in the future 

Again, let me say that I can agree in full with your editorial 
Ailing Dealer Meetings 

WILBUR | W ALKEI 

Wilbur E. Walker Company, 
Wichita, Kans 


Dear Editor 


Your April litorial concerning dealers’ meetings, was 
strong medicine” in word as well as advice. In a few para 


graphs you have pinpointed and diagnosed one of the deep 
seated problems which have upset the industry as a whole 

As we, in « 50th year, review the many years we have at 
tended regionals and national conventions we recall the en 
thusiastic response which some of the programs engender 


We trust that serious consideration will be given to 


A. ( AIGNER 
President 
G. J. Aigner ¢ y 
Chicago, | 
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Stetco 


Co 
[U] fii Cases, School Binders, 
and Note Books 
LOOKS like leather FEELS like leather OUTWEARS leather 5 to 1 
UNCONDITIONALLY Guaranteed 5 Years! 





Cash in on that expanding Student Market. Get those profit dollars rolling in YOUR 
way! Feature and display STEBCO'’s complete School Line. Hard-hitting, national 
advertising, plus newspaper mats and eye-catching point-of-purchase Merchandise 
Displays. 

Remember, STEBCO is “Tops for Class,” so put yourself in the “Student Selling 
Circle” with Stebco. Write for full color 59 Catalog and details. 


STEIN BROS. MFG. CO., 1401 Jackson Bivd., Chicago 7, Ill. 


Over 40 years of superior quality and experience 
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Advanced Styling 


...-A BOLING TRADITION 


THE WORLD BANKER .... a new series of 
contemporary business chairs for general office and 
executive use by Boling, creators of many famous 
office chairs—today’s standard for long-lasting qual- 


ity and service. 


Ihe all-new Series 6600—in design, comfort and 


use—“‘belongs” in any ofhce, conference room or re- 





ception area. Metal trim on both chairs available 
ARM CHAIR -~ 





in either brass or chrome finish. Exposed wood in 






No. 6610 
REVOLVING 
ARM CHAIR 


rich Walnut finish. 





CONSTRUCTION FEATURES 
All curved parts steam bent from solid wood. 
Deep foam rubber cushioning (over solid saddle seat), 
Rubber cushioned glides. 





Trim hardware—brass or chrome finish. 
Long-lasting, full-size plastic scuff plates. 
Wall-saving back posts. 











BOLING CHAIR COMPANY 
Our 55th Year SILER CITY, NORTH CAROLINA 


UNGROUND 
BALL BEARINGS 


For the Office Equipment Industry 


ILIAN 


Long life and service are assured you because — 
1. All component parts are machined from steel bars. 

2. Each component part is properly heat treated. 

3. Every Kilian Bearing is designed for a specific application. 
Neoprene and Nylon tired outer races are avail- 


















able where quiet operation is desired. 





Distributors in All Principal Cities Catalog on Request 


KILIAN MANUFACTURING CORP. 
SYRACUSE, NEW YORK, U.S. A. 


ASSOCIATED Kilian Manufacturing Corp. 
COMPANIES: (Canada), Ltd. Kilian Steel Ball Corporation 
90 Queen Elizabeth Blvd. Toronto 14, Ont. 100 Wellington St., Hartford, Conn. 
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7th District Notes 


CHARLIE CORDRAY, correspondent 
914 W. 801, St., Bloomingten, Minn. 





I} convention program for the 
Region meeting, to be held June 
1-5, in Duluth, material for 
nearly every phase of the office sup 
ply field. Subjects range from eco 


nomic trends in our own locality to 


markets of t 


from spe 


inc management proble: s to ways of 


increasing your pronht 





Then too there's smorgasbord 
Paul Bunyan party, g and fishing 
partics and the banquet with its 
dancing 
H planned details of the meetit t the Duluth 
Hotel, Di Min 
iF 
sruncl iS A.M. Governor's Welcor Howard Schaub 


Dr. Julius F. 
Lake Superior 
Homer B. 


W olfe, Jr. 


Shipwrecks on 


Lay—' ‘Managin Salesmen for 

Doughnuts—Re Meeting 

Dr. Richard O. Sielaff, University of Minne 
ta, Duluth 


Cofttee and gionette 


Economic Trends in the Upper Midwest.” 
j A.T.&T. Presentation Managing for Prof 
its in Telephone Selling 
1 Adjourn 
8:00—Smorgasbord 
Paul Bunyan party 
Friday, Ju 
Breakfast on your own—Regionette Breakfast 
Morning Session—Larry Johnson, president N.W. Travel 
I [ sidain 
Charles Mortensen— ‘Management Prob 
lems and Opportunities 
Lunch (Ladies Luncheon at Flame Res 
irant) 
j John Brain—''Markets for Tomorrow.’ 
15 John Christianson. 
L. G. Morris Management for Profit in 
Supplies 
Dealers’ Business Session 
Travelers’ Session 
House of Friendship 
Banquet—Dancing 
Golf Party x inesday noon 
Fishing Party (Lake Superior) by arrange 


ent (Saturday) 


Tempo Holds National Sales Conference... 





representatives from across the country attended the 

ional sales conference held recently by the Milo Harding 

aot its | iquarters in Monterey Park, Calif. Those at- 

tending discussed the marketing plans for the future and 

aw new Tempo stencil products and two new Tempo- 

3eha stencil duplicators. The two medium-priced duplica- 
bring the company’s line to a total of nine 
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BIG NEW PROFITS 


PLU ae ay! rine wr : 
io ost Complete Line o 


e MARKING DEVICES 
e OFFICE PRODUCTS 
e RUBBER STAMPS 


you ever sold! 










The More You Buy, the More You Save 
and Make on B & M unique Preferred Dis- 
count Volume Plan. You can earn Extra 
discounts based on quantity orders and total 
dollar volume. All this in addition to the 
time and money savings of a dependable 
one-stop shopping source. 


Nationally 
Advertised= 
top Quality Line 


assure you of full customer satis- 
faction and repeat business on 
fast-selling Faymus and Bami 
office supplies and accessories: 


gt 


& ADHESIVES 
*& STAPLERS 
%& STOCK STAMPS 
+ MARKING PENS 
r 2 + CARBON PAPER 
% RUBBER BANDS 
| + NUMBERING MACHINES 
st *& TYPEWRITER RIBBONS 
and many other items 














Write today for your BRAND NEW CATALOG NO. 90 


Faye DIV. 


& MERCHANTS, IN 
CHICAGO 13 


BANKERS 


3229 N. SHEFFIELD AVE e 





c. 


ILL 
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| For the “Up-to-date” 
and the “Up-dated” office... 


PEAK EFFICIENCY 





“MATIC” 


posting equipment 





P.E.C. keeps pace 
with modern office methods 


DUO-MATIC 
POSTING TRAYS 
AND STANDS 





PORTA-MATIC 
POSTING TRAYS, 
AND STANDS 





THT-O-MATIC 
TRAYS 


(Fer Register Forms) 






V-MATIC TRAYS 


(Small Capacity 
Containers) 





HANDI-MATIC TRAYS 
{Fer writing beord and 
machine accounting rec- 
eords requiring small 
tapeacity containers.) 


ALSO POSTING BOXES, SPECIAL SIZE 
TRAYS AND STANDS, AND INDEXES. 
Ask for complete information on 

sizes and prices 





M-L MEAD-LEE Associates 
| associarts | SOLE DISTRIBUTORS FOR 


POSTING EQUIPMENT Cozccrartan 
1721 Elmwood Ave., Buffalo 7, N. Y 








9th District Notes 


CHARLES C. MCDANIEL, correspondent 
4909 Overton Ave., Fort Worth 15, Tex. 








THE PLACE—Statler Hilton Hotel, Dallas, Texas. THI 
EVEN T—9th region meeting of N.S.O.E.A. THE TIMI 


April 19-20 959. If you weren't there feel sorry 
you, as you mis ne of the best regiona t the 9 S 
ever ha The thi ays were hlled with tnt sting and 
for tiv t-te thers in various rooms, meeting halls and 
in th DDY 

The business sions were run oft in clock-like precision 


ble | ship of Gov. Bill Kimbrell, and Gov. 





Elect Bill Chancellor. There will probably | full 
of tl ting elsewhere in this issu Please read 
ke your plans! to attend the meetin ext yeal 
b Au lexas 
T} i been set as yet ( I wa 
hey we little earlier im Aft As 
hinit for f ived, I will f ic t 
| { i 
I would like t neratulate the deal ner hairman 
B. B. Webb, Tex Oftice Furniture ¢ Dall nd his 
rious tt tor wondertul job in preparing tf 
ting. To Steve Allen, National Blank Book Cc 
Travelers neral chairman, our deepest thar for his 
ring effort in behalf of the Travelers in puttin f 
party. And a s} i| word of thanks to Al Marschall, 
SS oe 3 ticket I ittee lor the Tt | S part I 
) t IS I oT y hands 
A most su golf tournament was due to t vork 
put in by Roger Barrett, Vance K. Miller ¢ Dallas. In 
putting on a convention, there are always those who con 
tribute time and effort who do not rece the publi 
plaudits of the convention. To those of yo vho read this 
l ink st thank 
After seven years and eight conventions, the off! of 
5 tary-treasu! is vacated by Vera & Charles McDaniel 
f t cas Travelers Club. Both of us want all of you to 
know that we have enjoyed every minut f this work. It 
aftord us tl wonderful opportunity of eting most 
you dealers, a great number having becon ood friends 
We have appreciated the opportunity of working for and 
you at tl registration desk it each con ntion, an 
rtainly going t iss this association 
Howey we felt that the younger men in the Travelers 
should have the opportunity of serving you and th lub 


Therefore, we would like to introduce, through this column 
G. Chandler Shackleford, Sturgis Posture Chair Co., 815 W 
Greenbriar Lane, Dallas, the new Secretary-Treasurer of the 
Texas Travelers Club. Will you please mak note of this 

ress in case you wish to write the Club for one reason or 
nother. The other officers are R. W. “Bob” Strafford, third 
vice-president; W. H. “Dave” Daveler, first vice-president 
Charles McDaniel, second vice-president; H. Doyle May, 


past president and chairman of the executive committ 


I am sure that most of you will remember Herb & Flo Re’ 


Beckman who owned and operated an offi supply stos 





in Houston for many years. Before that, Herb traveled tor 
Boorum & Pease Co. Several years ago Herb & Flo sold their 


sto in Houston and moved to Missouri. They returned to 
Houston recently. On April 11 they wer iving north to 

some friends when near Bryan, Texas, their car was 
if lved in a hea collision in a rainstor Both ot 
suffered iltiple fractures and lacerations 


On Saturday irning the 18th Bob Silliman called and 


told that Flo had passed away early that morning. S Cc 
was buried April 20 in Houston. I t that Herb has 


understan 


been yved to Houston. I do not have his address, but will EL, 


) lad to for iny cards that any of you ight wi 
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Revival of elegance...in Vinyl Upholstery! Brilliantly staged 


by Colovin with the richness of authentic moiré! Milano... plush 


contrast to the clean lines of contemporary furniture styling! Milano 
. in a rainbow of seventeen shades with the shimmer of silk! 


Milano beautiful proof of Colovin’s style leadership in vinyl 


IN 
COLOVIN - 
upholstery! For samples of Colovin elastic vinyl upholstery and the 


ELASTIC VINYL UPHOLSTERY 


| 
name of your nearest distributor, please write us 


FOLUMBUS COATED FABRICS CORPORATION, COLUMBUS 16, OHIO 











send to me in his name. In the meantime, I will tind out 
what his address is 

To you Herb, our deepest and sincerest sympathy 
best wishes for your speedy recovery 


and our 


Harold Vertel, formerly manufacturers representative in 
our area, advises that he has given up all other lines and 
has assumed the position of sales manager of Frontier Man 


ufacturinge Co., Dallas. Good luck, Harold, in your new ca 
pacity 
New members of the Texas Travelers Club who have 


joined since the last regional meeting are Loyd Brotherton, 
Royal Metal Manufacturing Co.; John D. Godwin, Richard 
Best Pencil Co.; Billy Jack Anderson, The Heyer Corp.; Ben 
Davis and Bud Caruso, Quality Park Envelope Co.; I. S. 
Johnson manufacturers representative; Mike Cieslak, Eaton 
Paper Corp.; Joel Tibbott, Harter Corp.; A. K. Wilcoxon, 
manufacturers representative; H. M. Gildea, Wallace Pen 
cil Co.; Ralph Weedman, Cramer Posture Chair Co.; Sam 
Patterson, Invincible Metal Furniture Go.; D. H. Jackson, 
C. Howard Hunt Pen. Co. Victor C. Hayes, Art Metal Con 
struction Co.; Bill Putnam, Stationers Dist. Co. & Whole 
sale Office Equipment Co.; H. K. Herbert, F. S. Webster 
Co.: Wiltz B. Trible, Sanford Ink Co. Three others rejoined 

Dick Lanham Sr., Binney & Smith Co.; Guy R. Logan, 
Apsco Products, Inc.; and J. Forest Jones, Dennison Manu 
facturing Co. I think I failed to mention at the time of thei: 
becoming members, Dick Musgrave and Bill Johnston, Jess 
L. Musgrave Co. Dallas. Again welcome to the club fellows 
NOW-— eet on the ball and send me some news 


I am happy to report that Mrs. William Shaw, Shaw Of 
fice Supply. Abilene, is improving nicely after a very serious 
operation a few weeks ago. I understand that she is recup 
Dallas. Hurry 


home of a sister in and get 


erating at the 









Sensational New 
PRINT-O-SCREEN 


k pad permits silk- 
screen printing on any single 


NEW weavy-pury 
FOLD-O-MATIC 


All the features of the famous 
FH-5C Fold-O-Matic now avail 


able in a heavy-duty FH-5HD cylinder duplicating machine 
size folding machine PLUS Machine nay be r st higt 
SUPER-POWER MOTOR for est 4. Extra-sharp cos 
large production runs. 100 ‘ Five different ny 
fully automatic with conveyor mest pr perfect 
belt and receiving tray, port penetra and d $a f 
able work and jogger table paste-tyrs nk for electronic 
Folds 120 sheets per minute ste k. Everla y ny 
(all popular folds) . . . conveys -e wt “ Fe 


and stacks folded pieces. 


WITH Revolutionary 
t PRINT-O-PASTE INK 





back We all miss you 


In Abilene, our good friend Bill Haney has a very lovely 
office supply store on 2nd St. between Pine and Cypress. | 
am sure that most of the travelers have been in to visit with 
him since the opening in February. Congratulations, Bill 


on the job Mrs. Shaw 


I know some of you are wondering what happened to the 
convention cruise for 1960. Without 
straw vote, of those in attendance at the 
last week was taken and the vote was in favor of NOT hav 
ing the cruise. This information was given the 
city committee and the idea died from apparent lack of sup 
port. I would like to thank Ed Basquette, of the cruise lines 
tor his presence at the meeting, and for his cooperation in 


going into detail, a 
regional meeting 


convention 


trying to put the cruise idea over to the member of 9th Dis 
trict 


We have a new slate of officers in the regional district 
and we know where the 1960 convention is going to be held 
Now is the time to start thinking about it. What would 
YOU Lke to have on the program. I know that Gov. Bill 


Chancellor would appreciate any comment you might mak« 


If you are one who gripes about this and that berng done 
and this and that not being done, why not take a few min 
ates out of your daily routine, concentrate a little and jot 
down your thoughts on some note paper. Then mail it to 
Rill at 204 West Texas Ave., c/o West Texas Office Supply 
Midland, Texas. Perhaps your question or comment is just 
what we need to make the 1960 convention the Best ever 
Please think it over 


Again I would like to congratulate all those who worked 
so hard on the Dallas convention. A great big 
THANKS to the national troupe for coming to Big D, and 
d double | 


Texas thanks to you many dealers and your lovely 
wives for helping us make this a fine meeting 


Texas 





U4 new 


PLASTI-PAKT INK 


FOR USE WITH 
PRINT-O-SCREEN 


All the flow chara tics of 

» fluid ; k Marvel vention! 

that re] € t ,f te on en Ls nk ¢ print 750 ‘ y 

c act w tr Won't typed post ards is 

dr won't w t sealed in a throw-away plast 

offset. W t th li film pouct for quick ean 

sheet. De ack inking with t waste New 

pr xe es faster ary } ' meo ink spe 

time, work y May t cially coms nded tor postcard 
work. No no fuss 





copy every time. 


worry. Perfect 


Other famous PRINT-O-MATIC productse a.2G Card Size Duplicator @ Impress Twin-Pakt Stencils 
for all makes of machines @ Impress Formula 27 Liquid Duplicating Ink ©@ Fully Automatic Models 5-A (Manual) 
and 6-A (Electric) Stencil Duplicating Machines @ Model FH-5C Fold-O-Matic Office Folding Machine @ Diagraphy. 


PRINT-O-MATIC CO., INC. 


724 W. Washington Blvd. 
Chicago 6, Illinois 
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This portfolio shows you 
how to sell modular furniture— 


; . 
teas 
x ao 
7m cua ” 
* 


4 Ss 


— ee 


24-page portfolio with full 


















illustrations; just off the press. 
There’s a copy ‘‘ear marked’’ 
for you. Contains complete data 
on every style of Peerless 
Modulettes . . . with numerous 
illustrations of popular selling 
modular combinations. Helps 
you to get more than your share of 
the vast modular furniture 
market. Ask for your copy 
today ... just say, “‘Mail my 
copy of Portfolio #144 and 

rush it in the return mail.”’ 


We'll do just that. 


PEERLESS 


STEEL EQUIPMENT CO. 


6600 Hasbrook Ave., Philadelphia 11, Po 


NEW YORK 7 lier Tere) HOUSTON ‘ ANGE ' 
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10th District Notes 


GEORGE E. WHITE, secretary 
Rocky Mountain Travelers 
413 Mono Place, Colorado Springs, Colo. 


T 


It's springti in the Rockies 
and snowing on the Continental 
Divide. Nevertheless the rob 
ins are bob-bob-bobbing about 
and Travelers are out in full 


force looking for and getting 


business 
I met up with an army of six 
the other day Frank Lipp 


(Esterbrook), Howard Showen 
(Ross Company), Edmond 
Tardy (Natl. Blank Book), T. 
H. Ramsey (West Coast Sales), Glen Barclay (Carpenter 


Vy | v y L j T £ Pp L A S T j r Paper) and John Stewart (Manufacturers Representative) 
L Bill Griffey (Manufacturers Representative) is off on a 
ABEL HOLDERS 





combo’ business and vacation trip first to New York City 
then Miami for the NOFA convention, winding up in Nas 
sau where his missus will fly to meet him. Remember us un 





6“ i Td fortunates at home, Bill. Sure is great for them ‘what has 
w il not warp, curl or crack But watch out for Bill when he returns—someone has to pay 


for such trips. Gentle breezes, Bill and Wifey 


SO EASY TO USE Carl Nicoulin is no slouch when it comes to travel, either 


1. SMIP—You can cut to the desired size, What was he doin’ way down in ole Kentucky? Vacation 
easily and quickly. 







he says, in the old home town. Entering a restaurant with 
his brother in Louisville someone yells at him. Guess who 
None other than Traveler Keith Gordon (B&P) back in his 
old stomping ground. Small world indeed 






2. STRIP—Remove  back- 
ing to expose the acti- 
vated adhesive. Poet-Guvner Gene continued to break out in verse to 

adequately describe the lush surroundings of the sparkling 


new Western Skies Motel headquarters for our regional ho« 
3. STICK—Apply with finger pressure. It down in Albuquerque, May 14-16 
sticks permanently to metal—v. vod—cork— 
glass—plastic—any clean surface. The glad hand of welcome to two new members for our 


[ravelers Club: Charles L. Palmer (Carpenter Paper, Albu 
querque), Andrew C. Thigpen (Lindy Pen, Albuquerque) 





4. INSERT—insert label or 


ans It's open on three Bowling and pizza now there's a combo for you. Guar 
sides for your conveni- anteed to make one bowl and roil A flock of Travelers 
— and wives had a ball at a bowling party in Denver, April 


4. We took the short cut via gutters, but it was fun. Then 
on to the pizza feed. It ain’t all work, buddy. Travelers enjoy 








both their work and play. For some, when they cant dé 


HUNDREDS OF USES 
J 


You con enjoy neat attractive 
labels anywhere in office, factory 


both, they just cut out the work 





GOOD and BAD: Hear John Stewart is down again an 





or home. Derek Jonson (Dixon) took ill while at Phoenix; Ernie 
on desk trays cabinet drawers Sawyer’s had a sick spell. Dealer John Norton (Colorado 
library shelves storage shelves Springs) is doubly busy being housewife for the four youn 
display units parts bins = ens while wite Ruth rests in the hospital following a 
FOR AUTO DEALER attack. And that’s bad. Cheers, folk. Out ishes for ce 
AVAILABLE IN 3 SIZES PARTS BINS, ETC. plete recovery. April 16 was a birthday for Dolly Barclay 
z who's still young and beautiful. And that’s good. A 
Ten 6° strips per package— baby recently for Len Constanten and wif mak 
PS-% wr" x 6"—PS-% % 2 ge te cena ' ~ h syeiy ia 
now. Nice going, and our congrats, Len 


x 6"—PS-1 1” x 6” 


Special Sizes on Request Did you know? Hugo Nord (Nord Stationery, Raton) 
sold the business to Delmar Lee and Jim Bugg recently. New 


nam¢ Raton Office Supply 


CONVENIENTLY PACKAGED 


Out Salt Lake City way two of Adrian Pembroke's 


: 3 








In individual plastic packages, won vacation trips for par excellence sales effort in IO 

—" both Holder and Label | FOR SUPER MARKET And up in Cheyenne where the west remains, Theron Fiske 

—. FOOD SHELVES (formerly with Stanfield’s) bought the Bartlett Business 
Equipment Co. Best wishes, Theron. Drop in, Travel 


a!lable from your Office Supply Dealer or for information write to 


Office Products Inc. aa iaaiaanas 


26029 W. 8 Mile Rd. ¢ Detroit 40, Michigan 





h tecion ting t 10 ational Stati 
os) Cia K. Ansty Canadian Distributor The Re — cting ol District ; N nal Sta 
The Luckett Loose Leof, Limited Association, has been scheduled for March 30-31 in Deny 
Toronto 14, Ontario William Mason of Out West Printing & Stationery Co 
Colorado Springs, is district governor 


Territories available for Dealers and Distributors 
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New York Coliseum, October 19th thru 23rd 
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to buy your products 


In the world of business equipment and 
services the National Business Show is 
the outstanding showcase. Year after year 
the Show has: 


Presented the products and services of 
leading companies through more than 
370 exhibits under one roof. 


An audience averaging over 144,000 
visitors, 74,000 of whom are top busi- 
ness executives from every state and 
most foreign countries. 

An exhibitor selected audience . . . four 
out of five attend as a result of ticket 
distribution by exhibitors. 


Over 75% of visitors report that they 
will buy or recommend purchasing one 


or more products displayed at the Show. 
Sales booked, together with estimated 
potential sales generated by the Show, 
exceed 2% billion dollars annually. 


Located in the heart of the largest mar- 
keting area in the world, the National 
Business Show is your greatest sales 
opportunity. 

Be sure that you will get your share of 
sales which the National Business Show 
will generate again this year. Check with 
your manufacturers, urge them to take 
full advantage of the Show. Make sure 
their products are fully presented to your 
customers and prospects. If you want full 
information about the Show, phone or 
write us for it. 


1959 NATIONAL BUSINESS SHOW 


owned by the Office Executives Association 


Exposition Management, Robert T. Kenworthy, Inc. 


10 E. 40th Street, New York 16, N. Y. 


LExington 2-4613 
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NEW FROM CESCO! 








NYLON POST BINDERS 


for marginal punched continuous forms 














of 





Sheet loading 
is faster, 
easier, with 
continuous posts 


nylon 


flexible 

















with the user in mind . . . the Saratoga 
Now!—Two all-new binders designed 
for unbursted forms . . . the Arlington 


for bursted forms. Clear unobstructed 


covers . . . 4” capacity flexible nylon 
posts from one continuous cord that 
cannot slip or be pulled out at the base. 











® Positive locking mechanism that cannot slip 

®@ Smooth covers... no protruding posts or catches 
@ One continuous nylon cord forms both posts 
* 
s 


Binding edges reinforced with steel angles 
Stock sizes available for most sheet sizes 











The C. E. SHEPPARD CO. 


Div. Yawman and Erbe Mfg. Co., Inc. 
Rochester 3, N. Y. 























DISPLAY PORTFOLIO (pP-135) 


Designed for effec 
tive and dramatic 
presentation where 
sequence, compori- 
son, ‘‘before & 
after’ technique, or 
display of many 
items is important. 
The DP-135 contains 
ten 11” x 8Y2" sec- 
tions with a cleor 
acetate protector 
over each section. 
Easy to handle .. . 
folds to 11’ x 81/2 





(= Chicago Desk Pad Co. 





THE 
DIRECTOR LINE 
(281 series) 


This beautiful new desk pad 
and accessories add the per 
fect custom touch to any of- 
fice. Luxurious top grain cow 
hide, color accented by rich 
contrasting overlay bands 
Available in standard or cus 
tom colors 





PRESSURE 


SENSITIVE | CONVENTION BADGES (8P.223 


The newest and greatest im- 
provement in convention 
badges. NO PINS OR CLIPS 
NEEDED the white coated 
paper badge has a special ad- 
hesive back that will hold the 
badge firmly to any fabric 
without leaving any residue. 
Printed attractively in red, 
green, or blue with plenty of 
white space for name and 
identification 














IMPROVED 
““CLEER-ADHEER”’ 


This wonder work- 
ing do-it-yourself 
Mylar laminate 
product was intro 
duced with out- 
standing success. 
NOW it is improved 
and better than 
ever. The new back- 
ing leaves no lines 
or score marks. 
New sizes, New 
packages, New rolls 
. all add up to 
new and bigger 
sales for YOU! 








THE “DAILY DOODLER” PAD (+1741) 


Designed for the busy 
executive, the ‘Daily 
Doodler’’ has a com- 
plete 1959 and 1960 
calendar on each 
sheet, as well as a 
Daily Schedule and 
plenty of “doodle” 
space. The pod has 
Fab-Lea panel and 
two corners with a 
stiff board center. 















JUST OFF THE PRESS! 


The completely new and fully illustrated Chicago 
Desk Pad Company’s catalogs ore just off the press 
. « - Get your FREE copies by writing to: 
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CHICAGO DESK PAD COMPANY 


4640 N. Oketo ° 





Chicago 31, Illinois 
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|= 13th District Notes 


Milton Stone, Correspondent 
320 Broadway, New York 7, N.Y. 


Gov. Al Pickar of t sth Region 
s reated a ca : tor each s 

| n orf nis area ft t rezionai con 

ition at Grossin June 14-17. As 

| chairman in har ft the car 

] ol, he has select t very capable 
Bill Lowenthal. B in be reacl 








Nightingale 8-1 


tak ul yn. H Nha 
Milton Stone : : psceen 
nd gon tt j 
How To R S Slums 
tion ml { ) con 
sf 1 set \ Nn 


Ba is. 
: poi hg p ich 
. rs 

Seed 





; 
| 
i 
: ' a 

. : et in the rn elegates to the |3th District meeting at 

Club June 15-16 will be treated to the 
: wimming pool anda |? with club The 
jirection of Florence Chadwick, show 

| ra teps the only womon ever to swin 
: hoth wo 
: t ay 





itv of Newark, N |. Plans ha 


nitely OT 


t nt hk 
t ‘ iv 
industry. | ious a 
I lectus ill also b 
Kn lca ge importan 


‘ 4 tion of New \Y k and the Metro 
: ( ) New York hav flered their as 
s rs It is hoy t t other trade 
: pitch in to ppor worthwhil 
Al will do more than i he will 
Ed Golde t of the Of ps Club of New 
is now ti tribut 
I k Seri His any f1 sh him " 
Arth Fol i ss Steel Products been passing 
idy ot the recently arrived Susan 
P ic ¢ 
Mr. & M Arroe-Rubber” Silver ha turned to work 
t ition trip in B Welc 
n 
} } business 
Sa Newman, Ruth, 
it’ In i gl 
Sandra, to Stanley Pilchick 
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for quality— 
value—reliability 


And, you'll 


too for Oly, 


preter s« lling Olymy 


» 
mpla | recision Ll ype 


sold ni through r:uthorized ty 


dealers. A successtul business pol 
assures a full-profit opportunity on ev 
Renowned for their trouble-trec 


ance, every Olympia ts precision-builtl 


most exacting st indards in Europe Ss 
most modern typewriter factory 


manufacturing that guarantees a minin 


service Costs 
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There's money for you iw HERRING * HALL» MARVIN 


HERRING *HALL* MARVIN SAFE CO. 





Don’t be confused — and don’t let your 
customers misunderstand. Square-door 
record safes are no place for carrying 
cash — they’re designed to protect from 
fire only. 


Herring-Hall-Marvin round-door 
Money Chests are designed to resist bur- 
glarious attacks. They earn a substantial 
reduction in burglary insurance rates. And 
today, with burglaries on the increase and 
the trend to evening shopping hours def- 
initely established, there’s a wider market 
than ever before for this form of protection. 


An extra degree of protection is pro- 
vided in every Herring-Hall-Marvin 
Money Chest. This is a special drill-resist- 
ive plate of Cu1-TEN®, a newly developed 
metal, that resists attack on the combina- 
tion lock and mechanism by chisel, bar, 
carbide-tipped drill and other burglarious 
tools. All models carry Underwriters’ 
Laboratories Relocking Device label and 
S.M.N.A. Burglar-Resistive Chest label. 


26 models of Money Chests and Safe- 
Chest Combinations are shown and de- 
scribed in our big 24-page catalog of 
Herring-Hall-Marvin Money Chests. We 
shall be pleased to send a copy, on request, 
to any dealer in unassigned territory 
Write for it — now. 


HAMILTON, OHIO 





MODEL 123 ENCASED. Encasing in a 
steel-clad, reinforced concrete block 
discourages carting the unit from 
the premises. Also affords additional 
protection against attack upon the 
body of the chest. 





MODEL 123 ANCHORED INSIDE A 
MODEL 3020-C RECORD SAFE, This 
is just one of many possible chest 
and safe combinations available for 
safekeeping of both cash and records. 






Every business that carries large sums 


of cash needs this form of protection 
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14th District Notes 


BUD SPANGLER, correspondent 
3510 S. Garfield Ave., Los Angeles 22, Calif. 





Bill Brown (Brewn Shop, Pasa 


lena) recently bought a new station 
wagon. He loaded it down with his 
golf clubs and drove up to Las Vegas 
tor the regional, May 17-19 


The Travelers are planning a break 
tast meeting there. George Fry made 
the arrangements. Friendship hour 





sponsored by the Golden State Travel 

ers was held from 6:00 to 7:00 on the 

Bud Spangler Lido Deck of the Desert Inn Country 

Club 

Thanks to Ralph Maneval and Bob Lauterjung, the Travel 

s April 20 meeting had two guests. Ralph's guest was 

Al Spicka (The A. Lietz Co.) and Bob bought lunch for 
Bud Gierke (Exeter Paper Co ( hicago) 

rhe Los Coyotes Country Club golf party winners were 

low gross: Bill Green (Rust Craft Greeting Card 

Co.), 77 id low gross (2-way tie): Bill Shelton & Philco 

Holland, 82; Blind Bogey (3-way tie): Bob Hoven, Art Grey 


ind Tom Hagen. Other prize winners: Lee Schaffer, George 
Collup, Bob Lauterjung, Sam Katz, Ben Cahen, Bob Hutton, 
Wayne Journigan, Jack Sproat, John Radovich, Paul 
Schmits, Ed Riddle, Joe Kingsley, Fred Heinzman, Danny 
Kerr, Harold Hall and Bob Garver. 


Stew Anderson did a terrific job 


[he Stationers Association dinner had a fine speaker in 
Dr. John Given, president of Los Angeles Junior College 

the April dinner meeting. Winners in the sales training 

ISS We inded a TWA trip to Las Vegas by Vern Val- 
litt and a beautiful hostess. The trips were given to Bob 
Langford (Industrial Printing and Stationery) and Milt 
Shock (West Coast Stationers & Printers) 

R ) Miss Rice the great gal who has always been 
well to t id time Travelers (and to quite a few of 
new ones who know her) all the years at Crocker's and 

Schwaba r-Frey. Well, she is now with Joe Henesay at 
Cor rcial Stationers and Printers 
Saw Max Spak and Tony Love at the Business Show. Tony 
ght his good looking wife and a new whit 
Cadill trom San Francisco 
On t lent and sick list Jack Ellis is home and Col. 
Fred Coots so laid up How about a cara 


REMEMBER THE MAIN, PLYMOUTH ROCK AND 
rHE GOLDEN RULE DEDICATED TO: SERVE, EDI 
CATE AND CO-OPERATE 


Herring-Hall-Marvin Names Two V-P’s... 





Warren Mosman (right) president of the Herring-Hall-Mar 


Safe C srouped here with his three vice-president 
ture wa taken n the occasion f the promotion ft 
e0rge } 7 second from left) to the post of vice-presi 
jent and treasurer, and Basil T. Lawrence (second from 
yht) t vice-president and director f marketing At the 
wt is Koy Ff uNnTey 
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WHY 


CRAFTSMAN 


woodworkers 
would make 
good machinists 


E skills are similar. A machinist must 
cut metal parts to extremely exact measurements. 
Craftsman chair artisans cut wood in much the 
same way — to very close tolerances. They use 
many, modern automatic precision woodworking 
machines including the cutoff saw, the rip saw, 
double-surface planer, and moulder. This preci- 
sion work insures proper joining and fitting of all 
parts of a Craftsman Chair another reason why 
office chairs bearing the proud Craftsman brand 
last years longer. In a Craftsman Chair, you ex- 
pect perfection . . . and you get it. Not only is it 
carefully built, but it is inspected on 20 different 
quality points before it is shipped to you. If you 
take pleasure in offering office chairs that yeu are 
proud to sell, here is a line worthy of your con- 


sideration. 


SCANDIA 
No. 2701 





GUEST ARM CHAIR 











MEMBER 








a typical 





CRAFTSMAN 
quality chair 








a 


®@ Made of select hardwoods, kiln-dried to less than 5 % 
moisture content to avoid swelling or shrinking. 


Precision built to close tolerances. 
Shaped parts steam bent for greater strength. 


Perfect-fitting joints held together by strongest 
practical methods known to furniture industry. 


@ Six-step process gives mirror-like, flawless finish to 
beautiful woods. 


@ Our own coil springs and pre-shaped, rubberized hair 
pad over cotton assure relaxed comfort. 


WRITE FOR COMPLETE CATALOG! 





VRP TsMAN Cuairs 


by JASPER SEATING COMPANY 
Jasper, Indiana 


159 











<n Sor S; 


TENOS 
- 


ii 
“~ F O< 
3 a. 
| 
oe ai 


Ball pens here, there 
and everywhere- but 
the big news for Sta- 
tioners is STENOSTIK 
companion to ERASERSTIK 
which has captured a 
substantial slice of the mar- 
ket because it is especially 
designed for Secretaries. 


STENOSTIK'S long, tapered 
finger grip is the exclusive fea- 
ture that reduces finger fatigue 
and enables a girl to take dicta- > 
tion by the hour with comfort. Its 


full, pen-length blue-ink cartridge Nf 
outwears 7-—yes 7--lead pencils. 

Tens of thousands of girls, staunch i 
ERASERSTIK fans, have extended a / | 


I The Bake Pep, Sor Siorthan d 7° 





Aitidnde, 





warm welcome to STENOSTIK. ‘A fine 

: ’ — 
writing instrument!” is how many of 
them describe this white, gold and blue \ 
beauty. } 


~ 
AW. FABER STENOS 


Handsomely packaged STENOSTIKS come 
in an easy-to-sell box of 3, 24 boxes to a half 
gross self-display carton. If you want a new 
and happy source of profits, QUICK-order 
STENOSTIK! 





A.W.FABER-CASTELL 


PENCIL CO., INC. NEWARK 3, N. J 
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Ground Broken for 
New Frontier Plant 










I. B. Beren, | lent of Frontier Manufacturing 
announced plan for the construction of a modern 
equipped steel an isonry plant at 112 Hi 
Dallas, Tex. The b ing will be completed about the 
dle of July and will provide approximately 10 
feet of both manufacturing and storage facilities 











Ground breaking scene at Frontier Mfg. Co. Left to right 
Jack Jenkins, plant superintendent; Bob Frazier, plant er 








ginecring supervisor; Homer Beren, vice-president im 
Smith, Smith & Williams general contractors; David Beren 
secretary-treasurer; |. B. Beren; E. £. Walters, consulting 
engineer 
tiers complete line of steel shelving, storage bins 
equipment and display racks. Ground has already been 
broken 

[he company has been in operation since February, 1947 


‘ 


and has grown steadily to become the larges 
of steel shelving, racks, and shop equipment in the S 


west 


Challenger To Exhibit at Canada Show 


The Challenger Manifold Corp. and its Divisions, Carbor 
Paper Service Bureau and Peerless Distributors Ltd. wil 
be featuring the following new products at their Exhi 
at the Canadian National Business Show to be held June § 
9, 10 at the Coliseum Building, Canadian National Ext! 
tion Grounds, Toronto, Canada 

New CBP Challenger black process copy-making paps 








New Model 9H Old Town spirit duplicator designed 
produce jet black copies 
New cobalt blue process master units. Cobalt blu: 7 
new clean process in spirit duplicating; 4 
New Challenger Executive mimeo bonds for use on a y 
stencil duplicators r 
Kodak Verifax photocopiers and New Challenger Ver : 
fax photocopy tables : 7 
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you build a 
solid business with 
rubber bands by 


“THE NAME INDICATES THE QUALITY” 


é 


and we'd like to 
have you with us... 


(See Other Side) 


AS > —* 
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because the natural rubber compound 
is unsurpassed, the finished prod- 
uct superb in stretch and 
strength. This better 
band that’s in demand is 


packed 1 ounce, % pound 
and 1 pound in “PIK-TOP” boxes. 





There is no substitute for Keener QUALITY tnis pate, pure crepe 


“Supreme” Line is your consistent money-maker... 






‘ ‘“Stift eee 


Lualitly " 


All sizes are promptly available in popular Round or conventional Flat styles, same price. 


COLORS from Keener are vivid, brilliant. . . 


we produce a wider range of colors than other band manufacturers. 


for the sale of Keener Kolorbands is increasing as huge quantities are being used for 


“color-coding” operations in 
industry ... grading and 
pricing by growers, for 

example, and the gen- a\% 


eral appeal of color to everyone. 


and — 






like the current big 2 oz.! 


with amazing elasticity. We believe 


This is important, 


there’s always something new in ideas from Keener... 


(yes, 2 oz.) All Colors, All 


Sizes Assortment in Poly bags that you sell @ 25c and 


make a fine profit. 


l Wee ® 
PRICE situation ? Keener makes a competitive priced GREYLINE (Stationery Bands) 


that lands the order when price is the main factor. ALSO... Newspaper Bands, Service 


Bands, Colored Celery, Vegetable & 
Flower Bands packed in 1 |b. 

boxes or 5 Ib. bags. Special 
size bands for any need 


are produced promptly at low cost. 


MAIL THIS CARD . . . POSTAGE WILL BE PAID BY: 


KEENER RUBBER, INC. ° ALLIANCE 4, OHIO 


Gentlemen: Send samples and prices of: 


[] “Supreme Quality” Pure Crepe [_] Keener Kolorbands 


[] 2 oz. Poly Bag Assortment ] Greyline Bands 





COMPANY NAME (PLEASE PRINT) 





STREET CITY ; ~~ STATE 





YOUR NAME, PLEASE 


a oa = 


. a 





We make Rubber Bands exclusively. We 
cement strong, loyal friendships with mer- 
chants because we sell only through regular 
trade channels. You’ll like the way we do 


business and we'd like to hear from you. 


KENNETH B. MILLER, President 


KEENER RUBBER, Inc. 


700 Commerce Court Alliance, Ohio Phone TALBOT 11880 
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. the new HPean Write 


100% STATIC FREE Stencil 


for Gestetner, Rex rotary and other foreign make duplicating machines 


‘ 


Frankel continues to lead the field of stencil making by bring- 


ing you an absolutely 100% STATIC FREE stencil especially 
designed for foreign make machines. Other so called ‘‘non- 
static’’ stencils are only static resistant or partially static free 
a 
all... the Klean Write 100% STATIC FREE stencil! 


These oroltine stencils have all the fine features of the 
regular Klean Write stencils. They can be supplied with or 
withouf the film top and come in glare-pruf colors—blue, 
green, bronze, or white. 


ALWAYS THIS with CLIP THIS COUPON — ORDER YOURS TODAY 


Klean Write 100% 

STATIC FREE stencils 

TO: FRANKEL MANUFACTURING CO. «+ 285 Rio Grande Bivd. + Denver 23, Colo. 
Send me a supply of Klean Write 100% STATIC FREE stencils. If for any reason these stencils 
are not completely satisfactory, | can return them and receive full credit 


Mr. Dealer: The Klean Write 
STATIC FREE stencils and our 
specially designed tubes of paste | Nome of person ordering 
inks to fit Gestetner and Rex 
machines opens up a fertile 
field of extra sales 
for you. 


FRANKEL MANUFACTURING CO. 


285 Rio Grande Bivd. Denver 23, Colorado 
















HARTER C-100 
EXECUTIVE 
ARMCHAIR 





SOLID 
HARTER QUALITY 
AT LOW PRICES 


The Harter C-100 series is a refreshing change from the usual 
rule that low prices are achieved only by cheapening the product. 
The C-100 combines low price with solid quality. Harter- 
pioneered one-piece heavy gauge steel base. Seat cushion, 3- 
inches thick, of molded and cored virgin foam rubber that’s 
bonded with pure latex. Choice of high impact styrene, molded 
hard rubber or upholstered armbands. 

Youcan sell cheaper chairs but they can lose you customers and 
eat up profits with service calls. Harter chairs are made “for 
keeps” and that points up the value of a Harter dealer franchise. 


MATCHING SIDE 
ARMCHAIRS AND 
SIDE CHAIRS 





MODEL C-110 MODEL C-120 


HARTER CORPORATION, 625 Prairie St., Sturgis, Michigan 


HARTER fae 


STEEL 
CHAIRS 
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Marvin Herskowitz, president of Marnay Sales Division 
Rockaway Metal Products Corp. is shown at his desk in hi 
private office. The partition unit contains acoustical panel 
for maximum noise proofing. 


Marnay Sales Division 
Opens New Showroom 


NEW YORK CITY 


An open-house party for the trade was held on April 
at the new showroom and sales offices of Marnay Sales Di 
vision, Rockaway Metal Products Corp., 41 East 42nd St 

The showroom was designed as a permanent display 
where Marnay dealers may bring their customers for a first 


hand inspection of the complete partition line’, said Marvin 
Herskowitz, president of the firm 

Decorators and architects will be invited to use the she 
room's facilities as well’, Mr. Herskowitz added, “provid 


they are working through an accredited Marnay ealet 





Show room area and partial view of advertising office 


The highlight of the showroom display is the Partitioner 
which has been used to divide the 1300 square feet of spac 
into a suite of private and semi-private offices, each of 
which is completely and elegantly furnished. Since thes: 
offices are actually used by the firm's sales and advertising 
staffs, they provide a “live demonstration” of the Parti 
tioner's versatility and space-saving advantages 

The showroom has been partitioned into five separat 
areas, including three spacious, private offices 

One of the most exciting elements in the showroon 
decorating scheme, is color. Bright yellow, pale gray, soft 
blue, dark and light values of green, red and beige blend 
beautifully together to create an original and dramatic colos 


scheme 
Dennison Appoints Agency 


Dana C. Huntington, president of Dennison Manufactur 
ing Co., has announced the appointment of Chambers, Wis 
well, Shattuck, Clifford & McMillan, Inc., Boston, Mass., as 
marketing counsel and advertising agency 


OA-6/59 


SAY LIK 


lArns KV DARA, 


~*~ 
sa 


” 


4 


>i 


O/ 







































everything it takes... 


to create fine office printing — 


How can she miss? She's using 

Tempo’s coordinated line of stencil 

duplicating supplies and the Tempo- 

Geha— today’s biggest value in sten- 
You, too, can make a better impres- 
sion with the clean crisp perfection 
of Tempo-produced copies. They de- 
light the eye, impress the mind. And 
they’re so easily, economically pro- 
duced using the equipment and tech- 
niques pioneered by the makers of 
Tempo. 


Why not get better acquainted with 
this years-ahead line which gives 
you everything you've ever dreamed 
of in stencil duplicating results. 


Tempo-Geha duplicators are avail- 
able in 9 models priced from $199. 





For details: write, phone or wire 


SS" .7EMPO 


America's highest quality and 
most complete /ine of Stencil 
Duplicators and Supplies 













’ 
. —_ MAP tats ? ‘ eae A 
. a 
7EuPe, MILO HARDING COMPANY plished 1904 * 154 Tempo Building, Monterey Park, California - 
7" = LOS:- ANGELES + PITTSBURGH + SAN FRANCISCD + WASHINGTON, D. C. + MEXICO D. F. AND DEALERS EVERYWHERE 
¥ 
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NOW =amazing 
related dictating, transcribing 
recording system. See it! 


* Now BOTH conference or lecture-length recording . . . AND 








shorter, general-purpose recording, interchangeable with dictation- 

General transcription ... are served by ONE related system of portable | 

Purpose units. This all-inclusive service brings wholly new convenience to : 

. users, and offers new, quick profit to distributors and dealers. E 

Recording Usable separately, three related, miniaturized units comprise 
* the Geiss-America voice recording, reproducing and transcribing 

‘ 


Conference 
Recording 
* 
Dictating 
* 
Transcribing 











system. They are: 


For Dictation-Transcription 

Central unit is Geiss-America’s 7-lb. Minifon “OFFICE” dictator- 
transcriber. Smaller than a standard letter, 2 inches high, this 
one-hand-controlled unit has a 15-minute magazine tape. 


For General Purpose Recording 

Second unit is the new Minifon “ATTACHE” recorder. It has 
more than 25-foot range and uses the same magazine tape inter- 
changeably with the OFFICE dictator-transcriber. This instant 
snap-in tape may be mailed, filed, erased by conventional method 
or as new material is recorded, and is good for indefinite re-use. 


Completely portable, pocket size. 


For Long-play Recording 

Third Unit is the conference- or speech-length long-play Minifon 
P-55L recorder. It has more than 25-foot range. It is the only 
4-hour, 2-lb. pocket-size recorder on the market. Wide range of 
accessories for many different uses. 

All three units are usable separately. All are in matching metal 
cases — the two recorders in identical cases. All units play back 
immediately. Recorders are transistorized. 

% This is the first related, unitized, miniaturized system em- 
bracing all voice recording, reproduction and transcription re- 








: ; , . : [ 
quired in business, Government and professional work — at a , 
popular price —a very great user convenience, a very great 
distributor-dealer opportunity 
. 
a GEISS 
-AMERICA 
Franchises 
. Exclusive U.S.A. Importer 
Available ye 
6424 N. Western Ave., Chicago 45, Ill. 
OA-—6/59 OA 
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Jim Marino, president of American Dictating Machine Co HOM 
| at his desk at his newly-opened retail outlet, Business 
Machines Mart, 51 West 45th St., New York City. Dis 

yyved are four products American Dictating Machines rep- 
resents exclusively in America: the Rex Recorder, the 
Eskaphot phot pier, the Oliver typewriter, and a line of 


= 


Jim Marino Opens 
Business Machines Mart 


; M f Mart, a new concept in oftice equip 

1 large interested rowd of New 

s, office managers, and plain ordinary 

s te {1 opening on April 9. Business Ma 
Mart t retai! outlet for American Dictating 

M f ( y 1S1\ ('.S. marketer for business ma 
including tl Rex Recordet 

tating machine, the Eskophot line of photo 

4DM push-button staplers, and the Oliver type 

Accordir t lim Marino, president. th Business Ma 
Mart ry is a business equipment shopping 

n showroom at 51 West 45th St 

Avenu iftice executives will be able to 

tions of all the ADM imports as 


i selection of hundreds of used and 


All these people 


and 499,999,990 more 


are seeing Elmer's 
mame = (5lue ads this year! 


ted by attractive fixtures A 
i ae ’ 
. oo Prog, arene ee ee Stock up now! A B 


buildin 









ting machine serv technicians 


Operatis t of its previous headquarters or ver Madi 
th ist’s largest tatir machine 
hether he plans yntinuc s 
M irino say It's a ha K “ meal m senerties 
! th ana 
to keep all t lictating 
ti of if t tory on 


OA-—6/59 167 









NEV. 1 STANDARD SIZE 
ee LOW COST FILE 
FOR BOTH LETTER & LEGAL 


DOLIN 
DOUBLE- DUTY 







RECORDS 
STORAGE FILE NO. 65 


TRUE RECORDS STORAGE ECONOMY 
AND SYSTEM FLEXIBILITY 


‘STURDY 
ALL-STEEL 
CASE 


FOR LONG LIFE 
With 


HEAVY-TEST “& 
CORRUGATED 
TRAYS 


SET-UP, READY FOR 
YOUR CUSTOMERS' USE 


Sell your share of the year ‘round volume sales in records storage 
equipment with these new Dolin DOUBLE-DUTY record files. This 
combination letter — legal storage system, developed by leading 
independent records specialists, offers true storage economy with 
system flexibility — a proven saleable combination. You can offer 
and sell your customers moro, with the following advantages: 


@ LOW COST for original re- that saves the cost of one letter 
quirements and for expansion file for every four DOUBLE- 
needs. DUTY files used. 

@ CUTS 95% OF INSTALLA- @ ADD A STEEL DRAWER — 
TION TIME AND COST — standard legal size nylon glide 
stack cases to any height or drawers can be added at any 
= oe special oT time in place of trays. 

clips or tools — permits fu 

use of ALL storage space. @ EASY TO HANDLE — small 
@ READY FOR USE — record 
trays already set up — no K.D. 
headaches or assembly needed. 
@ SAVES 20 TO 30% FLOOR @ DOUBLE TRAY USE — add 
SPACE — no wasted space as covers and use same trays for 
compared to other systems — _ transferring records to the stor- 
only a 30" aisle needed. age area — large imprinted 
@ 30" OF LETTER FILES IN A __ labels eliminate need for addi- 
24"' DEPTH — a 6" filing bonus tional special label. 


COMPLETE INFORMATION AVAILABLE FROM: 
315 LEXINGTON AVENUE, 


DOLIN METAL PROD. srooxivn is, x.y. 





size trays for a convenient load 
— easily accessible for quick 
reference 
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tracts run out, and I guess we're elected. It also keeps m¢ 
in close touch with users, where I can lay my hands on good 
used models, and used dictating equipment will continu 
to be the backbone of my retail business 

For Mr. Marino, the Business Machines Mart represents 
the first part in a grand design: a network of Business Ma 
hine Marts operated on a franchise basis by independent 
business machine retailers in other major markets. Many 
new concepts in advertising, displays and merchandising will 
be tested at the new New York facility. Mr. Marino hopes 
that within a space of two years he will have proved that 
the “mart” concept is the most effective one for the buyer 
ind the seller of business machines. Proprietors of the Busi 
ness Machines Mart franchise would handle all of ADM'’s 
import lines, and would be on the receiving end of wide 
variety of advertising and merchandising aids tried and 
proved in the New York store 

Mr. Marino joined what was then a nine-year-old firm 1 
1932 as service manager. At that time, American Dictatins 
was specializing in servicing dictating machines and rebuild 


I 


ing them for sale to the domestic market. By 1951, Mr 
Marino, by then owner of the firm, saw that the balance had 
swung completely away from the export position on dictat 
ing machines. It was at that time that he secured U.S. mar 
keting rights for the Rex Recorder, a Danish product, and 
gave it complete U.S. distribution with approximately 250 
lealers. In 1957 and 1958, he added the Eskophot line and 


the ADM staple: 


Rogersnap Uses ‘‘Traveling Showroom” 
To Sell at Dealer’s Door 


Rogersnap Business Forms, Inc., Dallas, eager to boost 
sales through stationers, is bringing a “traveling show 
roon to the dealer's tront door 


The company had htted out a Volkswagon Station wagon 
complete with multi-colored advertising exterior and an 
interior display of its line. Will Rogers, president of th 


| 


firm, said the unit will be on the road almost constantly to 


encourage on-the-spot buying 





in an effort to expand its distribution of stock business 
forms, Rogersnap has outfitted this Volkswagon to demon- 
strate its product at the stationer’s door 


A fleet of these vehicles is expected to be created as sales 
volume grows 
We have initiated this program,” Rogers says, “to attract 
stationers attention to the mass sale possibilities of business 
forms. Stationers, with many thousands of items to buy 
sometimes overlook a product unless its advantages aré 
brought to their attention in some dramatic fashion 
In order to help participating stationers expand their out 
lets for stock forms, the program calls for Rogersnap 
\ ; 


sonnel to make consumer contacts to demonstrate pro 


advantages to the users 


Joins Sales Staff of Service Office 
DETROIT 


August J. Tremblay, associated with Richmond & Backus 
for 39 years in sales of office equipment and turniture, has 
joined the sales staff of Service Office Supply Co., 3511 W 
Fort, Detroit. 
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See you in Cincinnati— NOMDA Convention «+ Visit The FACIT Booth 421 & 422 






Never before has a typewriter combined such 
modern elegance of design and precision oper- 
ation. It’s Facit’s new T-1, sister-machine to 
Facit’s world-famous line of calculators. In T-1, 
you will find the important features that have 
distinguished the Facit name as oftice aids in 
102 countries the world over: ease of use, speed, 
durability, magnificent Swedish stee] construc- 


tion. T-1’s touch is “supple” . . . it writes easily 
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eW FACIT Is 


Tomorrow’s 


typewriter... 





and efhciently ...there are two tabulating sys- 
tems*for remarkably quicker work. . . and its 
attractive new color, Viking Grey, adds a deco- 


rative look to every office. 


FACIT, INC. 404 FOURTH AVE. N.Y.C.16 » 235 MONTGOMERY ST. SAN FRANCISCO 4 


FACIT of SWEDEN 


»f precision made instruments+ Sold and served in 


SOME DEALER FRANCHISES STILL AVAILABLE! 


one of the world’s largest manufacturers 


102 countnes 


“DUAL TABULATING SYSTEM—There's an 
extra tabulator, easily operated by one lever 
with up to 20 fixed pre-set stops to meet 


your many routine office tasks 
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If you have an 
offset duplicator 
...and a direct-print 
copying 
machine... 













you need | 
EAGLE-A 
TRANSLUCENT 
BOND 


Here’s a master paper that’s a star 
performer two ways! Eagle-A Trans- 
lucent Bond gives you sharper copies 
when used as the master sheet with 
Bruning, Ozalid and other direct copy- 
ing machines. And it prints so well 
on offset duplicating equipment, you'll 
find it perfect for running printed 
forms — for use as masters in your 
copying work. Eagle-A Translucent 
Bond can also be used for preparing 
positive working offset plates. Com- 
pare its performance and low cost! 
Made by the manufacturers of Eagle-A 
Business Papers and available through 
Eagle-A distributors. 





Clip this coupon to your letterhead 


AMERICAN WRITING PAPER CORPORATION 
HOLYOKE, MASS., DEPT. O 


3 
& 
% 
Send FREE packet of Eagle-A Translucent ¥ 
Bond with printed samples and blank test & 
a 


sheets: 


a ies 


0 = aid 
heme ememe mo ee 
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Dates to Remember 





May 22-28—Annual meeting and exhibit of Stationery & 
Office Equipment Guild of Canada, Inc., Sheraton Mount 
Royal and The Show Mart, Montreal, Province of Quebec 
Canada 


May 22-28—American Rack Merchandisers Institute, mid 
year merchandise meeting, Americana Hotel, Miami Beach, 
Fla 


May 24-27—Fortieth international conference and annual 
exposition of National Office Management Association, 
Roosevelt Hotel and Municipal Auditorium, New Orleans 
La 


June 21-24—WNational Office Machine Dealers Association 
Netherlands-Hilton, Cincinnati, Ohio 


Sept. 26-30—National Stationery & Office Equipment As- 
sociation convention and exhibit, Conrad Hilton, Chicago 


October 4-8—National Business Forms Associates annual 
convention, Chalfonte Haddon Hall Hotel, Atlantic City 
N.J. For information contact F. J. Ring, secretary, P.O. Box 


1199, Fort Lauderdale, Fla 


October 8-10—Canadian Office Machine Dealers Association 
Convention, Royal York Hotel, Toronto. Canada 


October 17-21—Eastern Commercial Stationery Show, New 
York Trade Show Building, New York City 


October 19-23—National Business Show, Coliseum, New 
York City 


October 21-22—American Records Management Association 
Ww orkshop Sheraton-Palace Hotel, San Francisco, Calif 
October 23-24—American Records Management Association 
fourth annual meeting, Sheraton-Pala Hot San Fran 
isco, Calit 
NSOEA DISTRICT MEETINGS 

Dates Location District 

June 4-5 Hotel Duluth, Duluth, Minn 


June 8-9 


Nippersink Manor 
Genoa City, Wis. 


June 12-13 Otesaga Hotel 2 
( oope rstown, N. , 

June 15-16 Grossingers Country Club 13 
Ferndale, N. Y. 

June 22-23 Galen Hall, Wernersville, Pa 

June 26-27 W entworth-By-The-Sea l 


Portsmouth, N. H 


WHOLESALE STATIONERS ASSOCIATION 
Regional Conference Schedule 


September 16—Canadian Conference Poront Westbury 
Hotel 
September 25—Mid-Year Conference of wholesalers 
anufacturers of stationers’ products, Hilton Hotel, Cl 
Tower Room. Afternoon roundtable, dinner meetin 
October 16—Eastern Conference of wholesal 


products Hot New Yorker New York City All 


vund table 
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Hundreds of NEW uses for INK-STIK.. . 
Thousands of NEW sales opportunities! 


* Holds permanently to all surfaces 


x Gold-finished swivel . . . permits pen to be 
positioned at any angle 

' Available in 

Two Stunning Counter Displays 


No. 2100 COUNTER DISPLAY 


* Decorator colors to blend, contrast, or 
harmonize with any decor 





* 6 attractive colors ... blue, red, black, green, (12 INK-STIK 'N’ HOLDERS) 
turquoise, lavender Retail Value $14.28 

* Finest writing quality ... because it’s a Dealer's Cost —_ 
MICROPOINT INK-STIK! a ia 


No. 2150 COUNTER DISPLAY 


* When dry, replace with a new INK-STIK 
(12 INK-STIK 'N’ HOLDERS with chains) 








Retail Value $19.08 
ONTENT Y , 
C ENTS OF COUNTER DISPLAYS Dealer's Cost $11.52 
Quantity 4 3 2 l 1 l Dealer's Profit $ 7.56 
Base B Red Black Green White White 
Pen Blue Red Black Green Lavender Turquoise fi we MICROPOINT, INC. 
i with 1039 Utility-Point INK-STIK , = rt pi awe Sunnyvale, California 
! e cna - P ’ lers oO 
Also available in open stock, 12 individual boxes per carton Lowa pawpermnedube A ra Gs —_ ee Seane S 0 U6, 

















easy to show! 
easy to use! 


.and a cinch 
to sell 


CURTIS “Add-On” Desk Enclosure 


They're brand new! When customers see them, they want one 


ee: 


re adds 30% 


more working 


or more. that’s why the new Curtis Enclosures are a real 





spring tonic for your profits. These enclosures fit perfectly 
in any office. Low cost, assemble in three minutes. Fasten tight 
by self-adhesive. Made of steel and EXTRU-LITE fiberglass, 


fit desks from 42” to 60” wide. Order now! 


space, cuts 


noise and 
drafts! 


' 
rt ttt eee 
i 


W rite for Literature and prices. Manufacturers’ Representatives: 


1 few « hoice territories open, Inquiri¢ s invited 


‘URTIS Office Partition Co., Inc. 
22 Liberty Ave., North Bergen, N. J. 


} the make if tis Aluminettes 


( 


row! 
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The Olivetti Lettera 22, above, and the Olivetti 
Studio 44, at right, offer dez lers these advantages: 
(1) Full profit opportunities on every sale. (2) Full 
value and top quality that make satisfied 
customers. (3) A solid background of national 
advertising. For information on dealerships, write to 
Portable Division, Olivetti Sales Corporation, 

375 Park Avenue, New York 22, N.Y 


olivetti 
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Entries for the Metropolitan Travelers’ Club ‘‘Dealer Sales 


f th Y award are being carefully checked by 

nbe f the mmittee Shown are Committee Chair 
Wallace W. Fisher, OFFICE APPLIANCES; John J 
rcoran eph Dixon Crucible Co.; Robert S. Meyers 

é & ’ and William Lindenberger, National 
Blank Book Not shown is John Fisk, All-Rite Pen Co 


Metropolitan Travelers Seek Top Salesman 


l f ted title of “Dealer Salesman of the Year 
be best n a deserving dealer sales while he 1s 
guest of t Metropolitan Travelers Club during the 
Regior ting at Grossinger’s Country Club in June 

nominat submitted to the Club by NSOEA dealers 
New York Metropolitan area will be carefully 
by t D.S.Y. Committee and passed on to a com 

2g for selection of the winner and two 

ti t snaring the regional this sam«e 

f | be entered in the nation petition 
Travel Cup awarded at the NSOEA Convention 

This t that the Metropolitan Travelers have 

sman competition, but they plan to 

ke t t 

I D r Salesman of the Year ward commit 

in Wallace W. Fisher, Orrice APPL! 

John J. Corcoran, Joseph Dixon Crucible Co 

Robert S. Mevers, Binney & Smith, In William Linden- 
berger, Nat Blank Book Co., and John Fisk, All-Rit« 


Waldner Co. Hosts NOMA Members... 


* 
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Large Variety of 


SBiltiiieme elo <- 


Style: 


Sizes and 


Noesting aelattiel-t6- OUAL 1] y 


Temolansle iam lilelelac-lila= 


NOESTING PIN TICKET CO 


moO C 


Spacesaver¢ 
FOR BUSY DESKS 


These all-metal racks have attractive 
appearance. Save valuable space on busy 
desks. Each rack consists of a base, exten- 
sion rods, one or more wheels to hold either 
6, 8, 10 of 12 stamps, and a top stud 
Wheels have spring metal clips to hold 
stamps in readiness for instant use. Wheels 
revolve for instant access to any stamp 
Supplied as complete racks, or as parts 
for assembling racks to your individual 
needs 
All parts are beautifully plated to retain 


COSCO 
STANDARD 
CASTOR 
RACKS 


<> 





Cosco 
IRON 
CASTOR 
RACKS 


ast metal racks designed to pr 
nomical storage of rubber stamps 
desk or table. Each all-metal rack ha 


a base, extension stud, a top and one or 
re whee which revolve for instant 
ess to any stamp, Can be assembled to 


Jer and are available in 8 practical sizes 


LIBERAL DEALER DISCOUNTS 


i30th Street 


| 
New bela 


The stamps you need 
are always within reach — 


at your fingertips ! 





Compact and practical on modern desks! 
There's even a pencil and pen rest! Porta- 
ble and lightweight for use anywhere 

Beautiful mahogany finished wood base 
supports plated crossbars and individual 
holders, even when filled to capacity with 
rubber stamps 

Made in two poowter sizes. No. 1 for 12 
rubber stamps, No. 2 for 18 rubber stamps 
Mahogany finish is standard. Can also be 
supplied in modern gray finish 


ATLAS DESK STAMP RACKS 
preg epreg oe Te TENS, 


—— 







COSCO STANDARD 
STRIP RACKS 





Heavily plated. all-metal strip racks have 


spring clips riveted to’ flat steel bars 
Each end of bar has a drilled hole for 
attaching the bars to wood or steel. Can 
be mounted tables, desks, in desk 
drawers or wall mountings. Made in 
sizes to hold 3, 6, 9 of 12 stamps. Also 


supphed as individual clips without bar 


CONSOLIDATED STAMP MFG. CO., INC. 


CHICAGO « DALLAS « LOS ANGELES « NEW YORK CITY « SPRING VALLEY, N.Y. + TORONTO 
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Irving Ritchie 
of 
Typewriter 
Distributors 
is proud 

to offer — 


the MONTANA 


_.A portable typewriter that 
/ 


ind, alia pr fil. 


; 0X 





Now at last 
you can sell — in quantit) 





Check these advantages 


* Amazing low price so low, you won't believe it 

* Featherweight — only 8 Ibs. 

¢ Standard 84 character keyboard 

¢ Beautifully styled. 

¢ Three attractive decorator colors 

* Plus 8 all important “standard typewriter” features 


The Montana was designed for thes ntapped tHiton 
dollar’ markets 


Student market Professional people 


Housewives Airline travelers 
‘ and the fast growing “second typew 


You may order your supply during the next 90 days 
guaranteed delivery at the present price, in time f 
to-school and Christmas merchandising 


40% GUARANTEED PROFIT 
DON'T MISS OUT! ORDER NOW! 
See the Montana at Booth 46 


NOMDA Convention — June 21-24 


TYPEWRITER DISTRIBUTORS, INC. 


313-315 Broadway New York 7, N. Y. 
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A Conference Room ‘‘on Wheels’’... 


Pictured above in a conference room ‘’on wheels’’, a meet 
ing room that stores beneath a projection booth, a lecture 
room that converts to a training room in minutes It is an 
installation of Howe-folding furniture handled by Braun & 
Rutherford, Inc., New York City dealer, at Socony Mobi 
Oil Co. using the space-saving items produced by Howe. | 
A lecture room at 9 a.m. The tables are placed in a closed 
V formation. 2. A conference room at 11 a.m. The com 
pany folds and stores some of the Howe tables and rear 
ranges the others. 3. A training room at 2 p.m. The table 
are arranged in a multi-purpose set-up —_ 


New NOMDA Publication Sent Members WI 


One ot the most important booklets ever sent out 


the National Office Machine Dealers Association was Insi 
cently put into the mails. The material was made up ot it c 
Cost of Doing Business” figures that had been presented com 
at the Milwaukee convention by Paul McWilliams, treasur M 
er of the organization. Complete facts and figures wer : = 
included, plus blank charts that enabled each member to this 
enter his own amounts to determine just where he stood com 
profit-wise in his various departments tion 
We consider this booklet to be one of the most 1 hab’ 
portant ever sent to our members, said Charles Meyers, . | 
president of NOMDA, “and hope to follow it with others in 
of a similar nature. It is this type of information that dea! The 
ers are seeking and it is NOMDA'’S privil ge to supply thor 


it to them 
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MEMO TO MEN 
TAKING THE 
NEXT STEP UP: 





WHERE THERE’S BUSINESS ACTION THERE’S A BUSINESSPAPER 


Inside information—when it’s genuine—is invaluable when 
it comes to picking a winner. It’s also invaluable when it 
comes to doing a better job in business. 

Men on top and men on the way up in business know 
this. They're constantly on the alert for information— 
complete information, sound information, timely informa- 
tion. They get that information most consistently by 
habitual reading of the businesspaper they subscribe to 
in their particular field. 

They read for profit, not pleasure. They read carefully, 
thoroughly—looking not only for information, but for 


One of a series of advertisements prepared by THE ASSOCIATED BUSINESS PUBLICATIONS 


fresh ideas, new methods, new products they can put to 
work. And they find so much that’s worthwhile in the 
advertising that they read it with the same searching con- 
centration they devote to the editorial pages. 

You can profit by emulating the reading habits of key 
men at every level. Subscribe to your businesspaper. 
Read every issue. Carefully. Thoroughly. Searchingly. 


OFFICE APPLIANCES 


600 W. Jackson Blvd. 
Chicago 6, Il. 











0 
SERIES 





Worden of Holland 


WORDEN Company offers the office equipment 


plete line of wood desks, tables, chair 
chairs and suites all manufactured with 
standard. We invite you to investigate the 
selling Worden products. A complete cata 
on request 


the 


HOLLAND 
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WORDEN company 


MICHIGAN 








Deaths 





William H. Morris, 


vice-president of Morris Brothers’ stationery and offi 
equipment firm and manager of the College Booksto: 
Stockton, Calif., died April 9 in his home 

Until he became ill several months ago, Mr. Morris 
been activ in tl inagement of the book stor on 
campus of the Coll t the Pacific for 21 years. He was 
enthusiastic follower of college sports 

Mr. Morris was born in Mexico Mo wher [ Was CICrK 


of the Audrain County Court until coming to Stockton with 
the late Mrs. Morris in 1911. He joined his brothers, Otis 
and Edwin H. Morris, in the stationery company which 
eeded a firm first established in Stockton in 1854 

For mor than 30 years Mr. Morris was teacher of 
adult class in Gra Methodist Church scho« and at tl 
time of his death was steward emeritus of the official board 
of the church. Mr. and Mrs. Morris celebrated their 50th 
wedding anniversary in 1954, about a year before her deat! 

Mr Morris leaves a son and three daught rs [hey are 
William I Morris ecovernor of Region 12 NSOEA presi 
dent and general manager of Morris Brothers; Mrs. Horac 
Hay of Hollister, Calif.; Mrs. Harold Cunningham of San 
Francisco, and Mrs. Virginia Holden of Stockton 


William C. Hunn, 


51, vice-president and director of the Accurate Sales Book 
Co. in Milwaukee Wis died recently of a heart attack 
near Baker, Mont. Mr. Hunn and his wife, Ethel, were r 

turning to Milwaukee from a California vacation when |} 

was stricken on the train. He joined the Accurate company 
as a salesman in 1931. He was a director of the Newport 
Business Forms Co., inc., Newport News, Va., and the Na 
tional Business Forms Association 


Henry R. Johnson, 


who tounded Johnson s Bookstore in Springh ld Mass 66 
years ago, died on April 4 three days before his 9\st 
birthday The store which he started in 1893 was serviced 
by himself and one boy. Today the second and third genera 
tions are carrying on with more than 100 employees. Mr 


Johnson was active on a retired basis in the store up t ) 


Ernest E. Thornton 


of Los Angeles died April 3 in Las Vegas, Nev. Mr. Thi 


ton spent m« than 50 years in the office 


f 


as a retailer, wholesaler and distributor an tiv 

support of the national organization and his local grout 
[he decedent mad his first sale of a tyy 

Eugene, Or: in 1¢ in never left the industry t 

tin ot his death. H survived by his widow, | 


} t Ww National Cash Regist ( 
t 45 y is ied recently D O 
M B; sw t ne indust 
D 


5. ov r t 6 Lypewriter & Supy ( Ss 
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OA REPRINTS 


The following reprints are available at $.25 each: 


S—Dealers Say: 

/—Fixtures Tools that Make Retail Merchandising a Success 
or Failur 

12—Industry Sales Potential for 1959. 


l1—What’s Happening to Office Furniture? A ; ; k 


1S—Electric Typewriter Rental Plans and Office Machine Leas- 
ing Opportunities. 


16—Office Furniture Nears $1 Billion Status. A 


17—Booming Potential in Furnishing New Office Buildings. 


3—Dealers Are in the ‘Packaged’ Office Business. A special 
: t determining the extent " h dealer 
ind ting 


8—Business Forms Sell Best When You Sell Ideas. 


9—Copy Machines . . . Developing a New Mark 

10—Color Is Your Business. 

20—Three Out of Every Four Dealers Sell the Complete Office 
Interior. 


The following are available at $ .15 each: 


2—How to Determine Your Break-Even Point. 


13—Basic Color Guide. For dealers and s elling the 
1—School Equipment and Supplies. Four exces nt case his 
6 howing how to penetrate this big market 
2—Self-Selection. Three approaches to the problem of dis 
; r I sual selling 


14—Discount Selling Spreads its Tentacles. 

* 
The following booklets are available at $.50 each: 
18—Today’s Best Buy—Office Machines. An extensive study 


comparing the big price in 


nsumer items with the esser rise 


19—-Automation Comes to the Office Supply Dealer. 
s 


The following booklet is available at $1.50 each: 


ll—The Salt Lick. A compilation of 47 brief but i: 
rct essa written for salesmen by a su 





Circle the number of the reprint and enclose this coupon with 
the exact amount in coins, stamps or check. 


ee EERE EEE REE RRR RRR RE RR REE REE ERE SRR eee eee eee eee Ree enone eeeeeeenn 


Service Bureau, OFFICE APPLIANCES 
600 W. Jackson Blivd., Chicago 6, Illinois 


Enclosed please find $————— to cover the cost of the 
booklets circled below: 


1 2 3 5 7 8 9 10 11 12 
13 14 15 16 17 18 19 20 21 22 
Nam 
Position 
Address 
City Zone State 


Check here for quantity prices on items circled. 
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A proven way 
$ to accumulate 


$ money 
















THE C. L. DOWNEY CO 


Wall-Saving Arm 
(No. 8213 matching 
side chair) 


eos 
Wide assortment of chairs and tables. See 





STEEDS <7RONG 


COIN HANDLING SUPPLIES 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 


Seal Presses * Legal Seals * Downey Change y-- 
Teller's Moisteners * Currency Recks * Manual 
Counters * Packaging Trays * Linen Shipping Tegs 
Steel-Strong Coin Trays & Lift Pans 
COIN WRAPPERS 


Old Style * Rainbow * Automatic * Duzitall 
Kwertet * Tubular * 


BILL STRAPS 

Federal * Colored * Banding 
* 

Write for informational 







HANNIBAL, MO 


—— 
3S 
- 


a: 
No. 8212 


or write us for our distributor's r 


AMERICAN CHAIR COMPANY 


Manufacturers 
Sheboygan, Wisconsin 


Permanent Displays: Chicago * ‘New York * Miami * Boston * San Francisco 
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THE NEW IMPROVED | business trip. Mr. Mathieu, who was 63, was a native of 


New Orleans and lived most of his life in Jacksonville. He 
COPY. RIGHT Co holde is survived by his widow, Mrs. Margaret E.; four daughters 
= py r and six grandchildren 
pe — 


for over 30 
"= years the 





Wilfred N. Curry, 













*“mostwanted" 
for the past 16 years a salesman for Jefferson Stationers 

copyholder... : ; 
Inc., in Springheld, Ill., died recently from a heart attack 

now manufac- H ( A Sal ( M ] 

‘ was 62. A natiy ot a ¢ Mo., ! ed in 

tured by Curtis- e W lative in ounty re Liv I 

Yeung Corpe- Springheld for nearly 30 years. He leaves a widow, fath 

ration. three sisters and one brother 
Charles D. Ledwidge, 
pioneer Beaumont, Tex., office appliance man and later post 1505 
master for the city, died at his home, April 7. He opened an : 
east Texas agency for an adding machine firm in 1914 


1958 Export Statistics 


of U. S. office machines, equipment and supplies 








Released in April, 1959 by U.S. Dept. of Commerce 






















Net Value 
Quantity Dollars 
Bookkeeping and Accounting Machines Non-Descrip- 
tive Etc., New, except Punched Card 8,212 10,247,687 
Fir Bookkeeping and Accounting Machines Descrip- 
e Fastens tive, Text-Writing, New, except Punched Card 6,608 16,982,591 
quickly an Bookkeeping and Accounting Machines Used or Re- - 
| built, except Punched Card Type 2,550 914.121 
Bookkeeping and Accounting Machine Parts, Nec 
except Punched Card Type 8,492,890 
tn mene Meonln nucleic) ) uel ly meaner. tote ae ——— a: —" 30,468 4,496,599 
' oct isting dding achine arts ec except 
ry ‘ uplicating Supplies — Corbons — Ribbons Punched Card Type 5 938 819 HZ 
est 1 8th Street» New York 11, N.Y.» Cable: CURTYOUNG Calculating Machines, Nonlisting New, except — 
Punched Card and Pocket 12,905 5 269,234 
Printing Calculating Machines, New 5,780 1,461,258 
Card Punching, Punched Card and Auxiliary Ma- 
chines, New 3,265 11,499 387 
Calculating, Card Punch and Punched Card and 
Auxiliary Unit Parts, Nec 10,401,198 
Electronic Computers, Related Information Proc- 
essing Machine and Accessories, Nec 14 883 464 
Parts Nec. and Tape for Electronic Computers 
Etc. and Accessories, Nec 2,743,302 
Addressing Machines except Punched Card Type 3,531 1,154,966 
Addressing Machine Parts, Nec., except Punched 
Card Type 764,654 
602 BILTRITE PEDESTAL TABLES Duplicating Machines, Lithograph Offset Type, ex- 
cept Photocopying 1,039 1,412,763 
Duplicating Machines (except Photocopying) except 
Lithograph Offset Type 9 871 2,019,560 
aS Duplicating Machine Parts, Nec 1,631,645 
. ; Cash Registers, New 11,835 3,890,107 
TOP-BOARD SIZES: Fy, Cash Registers, Used and Rebuilt 3,176 361,009 
Cash Register Parts, Nec 5 042,717 
No. 602-1—23"x31"” Typewriters, Standard, New, except Electric 21,375 787,30 
4 - te | Typewriters, Standard, Electric, except Automat- 
No. 602-2—24"x36 ic, New 8,435 2,350,112 
4. 21" ” Typewriters, Portable, New 11,197 699 424 
No. 602-3 31 x42" Typewriters, Used or Rebuilt, except Automatic 13,587 604,841 
No. 602-4—38"x48 Automatic Typewriters and Typewriters, Nec 1,469 1,207,693 
-S—2R” ad Typewriter Parts, Nec ? 039,122 
No. 602-5 38" x60" Staplers, Office Type .. 596 602 1,052,348 
No. 602-6—38"x72 Dictating, Transcribing and Recording Machines 
No. 602-7—44"x72” Designed as Office Machines 4671 1,083,321 
Mail Handling Machines and Parts, Nec 1,187,737 
Check Handling Machines and Parts, Nec 1,079,603 


PREFERRED by AGENCIES and STUDIOS Office, Accounting and Computing Machines, Nec en 





Mechanical Pencils, All Materials, Doz 141,245 646,650 
' Mechanical Pencil Parts, Nec 208,107 
| New...steel end channels for more ac- Pencils, Black Lead, except Mechanical, Gr 281,811 948 692 
curate draftsmanship! The first table to Raney a” nes Lane ane Teoma, Gy —— a Hh 
- ail and ser- Crayons eas 618,985 
feature a full-length guard ~ Pens, Ball Type, Doz DIIIIT! 2,727,042 5,313,424 
rated arcs on size 38” x 48” and larger. Pens, Fountain, Doz . 337,152 6,770,673 
sa: 3 Ball Pen Refill Ink Cartridges, Doz 1.702 264 092.281 ‘ 

Two stabilizing wheels plus _—s grip , Fountain Pen and Ball Pen Parts, Nec 3,062,009 

handwheel provide fast and easy tilt and f Fountain Pen Points, Including Points for Dip 
. P ./s ” 3 Pen Desk Sets, Gr . 240,826 998,623 

3 } 
height adjustment. Minimum 32% to ! Pen Points, Carbon Steel, Plain or Plated, Gr. . 84,715 105,999 
Maximum 4212” high. : : Desk Pen Sets ... 194,247 343,977 
; Ink, Writing - 741,403 
se | 

= | Ink, Nec 2,479,312 
: ee. | Carbon Paper, Lb , 1,929,444 1,541,624 
Ribbons and Ribbon Cloth for Office Machines, Inked 534,624 
AN C 0 W 0 8) 8) S P E C | A LT ! E S; | N c: Office Supplies and Parts, Nec 5 453,460 





> vile . m Nec.—Not elsewhere classified 
71-08 80th Street, Ciictalet-ii> 27, New York | (A breakdown by countries is available from the Foreign Division of the Bureau 
| of Census, U. S. Department of Commerce, Washington 25, D. C.) “J 


178 OA-—6/59 3. 











POSTAL 
SCALES 


> For reliable, 
round-the-clock, 


service 





ont 


Tr LIeh 







Exact postage 
at a glance on a 
computing dial 





1530-—25 Ibs. 
1515—50 Ibs. parcel post 
Hanson postal scales have earned the reputation for long 

life with hard usage under all conditions from light 
office mailing to heavy duty parcel post shipping depart- 
ments, Thousands of these Hanson postal scales are in 
daily use. The most acceptable postal scale you can offer 

to your customers. 

Official Postal Guide packed with each scale 


HANSON SCALE CO. (Est. 1888) Northbrook, Ill, 










for sales and profits... 
YOU CAN’T TOP THIS! 


ANNOUNCING 


HASCO 


ropes I BRAND } 


SQUARE 


TUBING 
OFFICE 
MACHINE 
STANDS 







STRONGER!! STURDIER!!! 


r details, pictures, and prices on this 
revolutionary, new office machine stand 


ALL NEW! 


te us today f 


YOU'RE INVITED...to the big preview showing 
at NOMDA in Cincinnati. Don’t miss it! 


h. a. STEGER CO. 


Spruce St St. Lovis 2, Mo 


“An office machine stand for every office machine need.” 
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Lifetime Steel 


east qablel= 
Roll File 


low-cost— 
space-saving |. 
file & find system 





Rolled drawings, maps, plans, 
blueprints, etc. stay cleaner, safer, 





T tind in the new space av 
Staktube r Teé Available 
ee. ae witt cks. 15"° Square F 
4 complete wit 36 2 4 r9 4.4% 
Stee! Rimmed Filing Tube: 


Now in 5 lengths: 18", 30", 36", 42", 60" 
Stack to any height 


—.__‘~Write, Wire, Phone RIGHT NOW = 
for STAKTUBE literature and complete — (2) 
Stecor catalog. Dealer inquiries Invited i | 4 
— 


STACOR EQUIPMENT CO. 


309 Emmet St., Newark 5, N.J. @ Bigelow 2-6600 








SHOW ’EM THE -Sf%ap/ex 
... AND 


YOU'LL SELL IT! 








Just demonstrate this Staplex 
Automatic Electric Stapler 
and customers will want it. 


e Thousands in use in offices 
everywhere 


e For all stapling operations 
e Nationally advertised 


e Users will come back regularly 
for staples! 


Automatic electric stapling is a must in today’s business. 
You can’t be without it. 


Write today 


tHe —Sfapp/ex company 


for complete 777 Fifth Ave., Brooklyn 32, N.Y. 


r 
| | 
| | 
| | 

information | Department OA. ; 

on how to make NAME ee fi 
quick profits | COMPANY . ——_— 
+h & ft 3 eee = es a 

with Staplex: — 4 

i ananenenanpenanana=eranenanasenases i 
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READY 
SELLER 
AT 


$1775 


(Slightly higher west 
of the Rockies) 
TAX EXTRA 
INCLUDING 
TELESCOPIC 
EVYEGUIDE 











Takes all copy up to 20 inches 


A money-moker that is easy fo sell. 
Now the RITE-LINE Copy holder has 
the new Telescopic Eyeguide at no 
extra cost. Takes all widths of copy 
from a machine tape to 20 inches. 
Self-contained, all-metal, compact, at- 
tractive. Requires no installation or 
service. lilustration shows it with LINE 
MAGNIFIER attached. Magnifier is 





EYEGUIDE CONTRACTED 


(ers ee 43 — 
- 20" 


a a ‘- = a 
EVEGUIDE EXTENDED 
For full particulars, discounts, etc., write to— 





extra equipment you can sell. 


RITE-LINE CORPORATION, 4209 39th Street, N. W., Washington 16, D. C. 












ONLY The ‘‘Precise’’ 


TRIMMING BOARD 





Has All These Wanted Selling Features 


@ Patented Finger Tip Controlled Paper Guide 
@ Finest Steel Blades, Carefully Ground 

@ Two White Scales on Black Background 

@ Only Finest Seasoned Hardwood Used 

e Every Board Completely Guaranteed 


You offer the finest in the New “Precise’’ Trimming 
Board. It has everything your customer should have for 
trimming, cutting paper, paper board, etc. The patented, 
adjustable paper guide locks and releases with a finger 
flick, 2 white scales on black 


background speed accuracy and 5 POPULAR SIZES 

measuring time. Models 5, 6 & 31300 "tene 
7 have special safety spring. No. 5—151/,"—Blade 
The “Precise” is a steady seller No. 6—181/."—Blade 


wherever displayed. Ne, 7-24 '/,"—Blade 


Prompt Delivery — Order Your Needs Today! 


AMERICAN PHOTO LABORATORIES 
2511 W. MOFFAT ST. Dept. A = CHICAGO 47, ILL. 

















(Copies of patents can be obtained from the Commis- 
sioner of Patents, Washington, D. C., for 25 cents each. 
Stamps and personal checks are not accepted.) 


Granted March 31, 1959 


2,879,744. Sponge Activated Water Filled Ink Cartridge Per 
2,879,772. Loose Leaf Binder. Maynard 
2,879,773. Cumulative Paper Filing Device 


2,879,775. Binder with Individually Operable Binder Rings 


» Wire-0-Corp re Les 4 N 


2,879,876. Single Element Printing Machine. Leon E. F ik 
rage rougnKkeepsié und t Hickersor Wapp 
to ternational Bu e N\ i Corp New Yor 
2,879,877. Automatic Cut Off Device. Stig B. Tibt j, Hyde Park, N 
mor to nternat a Bb e Machine orp New Y N Y 
2,879,878. Form Guide Apparatus. Oakley G. Isaa r., Washingtor 
gn ta Burrougt rt troit. Mich 
2,879,879. Decelerating Mechanism. Ronald D. Dodge, Poughkeepsie 
ork nternat Busine Machines Corp., New York, N 
2,879,993. Paper Feeding Device. Milton V. Scozzafav Arcadia, and R 
| Busch a ent lif assignors to Clary Cor; ,abrie 


2,880,048. Posting Device. Herbert Weston, New York, N. Y., assignor 


V record New York . v 


Granted April 7, 1959 


2,880,702. Ball-Point Pen. Robert T. Joyce, Kansas City 

2,880,703. Writing or Drawing Instrument. Charlies Henry Chadbourn, M 

2,880,837. Anti-Jamming Device for Typewriter Type Bars. Harry 
Lambert and F F Page West Hartford, Conn assignors t Royal McB 


rt Chester 


2,880,839. Locking Device for Typewriters and like Machines. George 


th Windsor, and Richard P. Cero, West Hartford oe 
Royal McBee orp.. Port Chester. N. Y 
2,880,841. Ribbon Spool Construction. Henry Adam Heinrich, Middletow 
1 Ne Wat i t ford, Conr assignors A 


a 
‘ 


2,880,930. Interspersed Totalizer Selecting and Engaging Means Frank R 


Werner, Kenneth C. Flint, and Walter G. Sterzer, Dayt OF } 
The National Cash Register ayton, Ohio 
2,880,932. Record Card Accounting Machine. Roder A vis, Hopewe 
t Robert M Poughkeepsie, and Stept inat, New Yor 
N. Y mors t terna 11 Business Machines Cort New York. N 
2,880,933. Rotary Differential Actuating Mechanism. « Westinger, Er 
te t Hirt t dorf (Neckar), Germany 
2 880 994 Means for Feeding Record Cards for Use in Statistical, Account 
ancy and Other Machines s Last, St. Albans, Engla r to f t 
+ bd nwood, Enaland 


Granted April 14, 1959 


2,881,538. Combined Chalk Board and Bulletin Board 


2,881,556. Telephone Pad and Pencil Holder 


2,881,735. Retractable Writing Instrument 
2,881,736. Writing Instrument Construction. Natha New 
¥. Y } . Per Co f New 
2,881,737. Fountain Pen Feed Construction onald 
ynor t Wate New York, N 
2,881,766. File Tab or Signa ven A. E. Torns 


¥ rs 
2,881,293. Strip Feeding Device. Albert W. Metzner 
2,881,894. Spool for Typewriter Ribbon. Ff " t i W 
VV pert cidert f any 


2,881,895. Carriage Control Apparatus 


2,881,896. Typewriter of Sectional Construction. Ant W 


Werke Aktie 


2,881,971. Letter-Envelop Unit V V 
2,881,977. Key Operated Portable Calculating Machine ald H. R 


2,882,112. Drawer Lock rl W Wexford, F assignor to Hask 


2,882,183. Silicone Pressure-Sensitive Adhesive Tape 
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Start Planning for the 


Selling 





60; 


by First Selling 
STARK 


GF . CALENDARS 







STARK... * Easy To Read 
*® Easy To Use 


A quality line of stands and pads featuring all popular 
styles and sizes. Calendar pads are lithographed on a high 
grade, white — 16+ paper. Stands available in bronze and 


grey. DAILY FIGURES ON SMALL MONTHLY PAD 


PRINTED IN REVERSE FOR QUICK REFERENCE. 
Slot punched for neater appearance after removal of page. 
No more perforation. 


write or phone for complete details 


STARK CALENDARS cncorporcied 








100-112 BISSELL ST. PHONE }°°:5 * JOLIET, ILL. 





naulated 
FILE CABINETS 


LETTER and LEGAL SIZES 
1-2-3-4 DRAWER MODELS 
. in DECORATOR COLORS 






Cong D 


LABELS 






M co. 832 W. JEFFERSON ST 


abs LOUISVILLE 2, KY 
A SUBSIDIARY OF THE MURPHY ELEVATOR CO 
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THE NEW ROBERTS 49 


TOPS IN 
SALESABILITY 


Since 1889) 


always was popular. Today 


‘ mproved Roberts 49 





The w Is 7 tT saleable aut 
mat me machine at 4 
fc me w pay 
? t *| eritively yet 
ry deta sy 5 T 
pick ay ake 
% c k t 3 x c way ? c » 
th act the ricf Y t G pilast 
TI y M € T y Nake c Tif and 
i tor hapry. We y Thre ve 
5 9 whee deeply aved ster p k 
r é course n ne :) é t fam 
Roberts numbering machines. For ful! details, write or wir 
Roberts Numbering Machine Division, Heller Roberts Manu 


facturing Corp 700 Jamaica Ave Brooklyn 8, N.Y 


INTERNATIONAL 
has the machine 


(“=F 


you want, 
when you want it 
as you want it! & 






Choose from the world’s 
largest selection of 
SELECT ROUGH ond 
REBUILT Office Mochines. a 
You get Higher Profits: %, 
ey, because of our gigantic volume p. 


G buying, savings are passed on “wee \ 


to you. 








You buy with Confidence 

because every machine is tested by factory trained 
specialists on that particular machine to assure pate 
operating proficiency. 








Join thousands of satisfied customers who 
have bought with confidence and savings from 
INTERNATIONAL” for more than 39 years 
Save up to 60% of the cost of new equipment with 
our completely REBUILT Machines, guaranteed to 
look and perform like new 





Affiliate of: Addressing Machine & Equipment Co., Inc 


ee ALE MATIUM 


Yy Ae 


Department Store 
of Office Machines 


rida 44/7 (44 Fld 4 
J 


326 Broodwoy, New York. N Y. WOrth ? 
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Adjustable OPNWINBO metal tabs make it easy, eco- 
nomical to expand or Tevise present filing system; 
start new systems; or convert to shelf filing. Avail- 
able in | and 2 inch widths, the tabs are complete 





with clear or colored plastic label covers. 


Write for information on the 


complete line 








or ; oT 1 60 a 





There are four reasons why 
BAY is the fastest growing 
company in the field of 
steel shelving and shop 
equipment manufacturers: 
better products, lower 
prices, quicker delivery, and 
sensible sales policy. Our 
system of limited franchise 
distribution and complete 
distributor protection 
insures freedom from 


of time-saving signals and indexes 


complete line 





immediate 
shipment on 


complete line 





wanton price cutting—and WORK BENCHES 
leaves us free to make STEEI re ht 
. . HANDICAB 
finer value any for our NENCHES 
distributors to sell. STOCK CARTS 
Even though some areas are SERVICE TRUCKS 
now closed to new STAC KING BOXES 
ae ‘ ° : PARTS BINS 
distributors, we'll still be SMALL PARTS 
glad to send you our CABINETS AND 
CASES 


catalog. See for yourself 
what has made BAY grow! 





BAY PRODUCTS DIV. 


AMERICAN METAL WORKS, INC. 
1837 W. Cambria St., 
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Phila. 32, Pa. 


BAlidwin 9-1805 


ARD mini-space 


Sturdy, dependable, finest construction. Self-lock- 
ing 
steel 
and beauty. Fold to 3” height. 


No 
top 
No 
No 
No 


Revolving pedestal style 


pol 


black crackle finish base 


No 
No 





luding Federa 1x 


RETAIL $15.15 (inc 
A coin counting and packaging machine at a 
price that anyone can afford to pay. 
CONSTRUCTION Hi-Impact styrene 
tiner. Heavy eel base, black 

n I every ten 1 
6 han full package of coir Portabl. 

size O° x SZ" x 8". Weight approximately 
Mig t s nt Pending 
THE ONLY SMALL MACHINE OF ITS KIND THAT 
os FLAT TUBULAR COIN WRAPPERS. 
Wrappers furnished 

Will count pote’ package $5.00 in Rei. " 50c in pennies, 
$2.00 in nickels, $10.00 in quarters. 


SEE YOUR WHOLESALE STATIONER OR WRIT! 
cOIN- O.- MATIC 
Charleston, South Car 


seeeeeeeee CUEEEEOUEEEOEER DEERE COEE OEE D CHET EERE UEEEOOEOEERECEOEEDOCEER EER EOTEROROUEEEECERODOROEERCHEORE 





FOLDING TABLES 


stainless 
strength 


in aluminum-like finish; 
wood rims add 


steel legs 
moldings and 2” 


LOOK AT THESE LOW LIST PRICES! 


| 








830F (illust.) 96’x30"x30". Genuine Formica 

each $65.90 

830M. Same with Masonite Presdwood top . $39.90 

836F. 96"x36"x30". Formica too $75.00 

836M. Same, Masonite top $47.90 
ARD’S No. 14CB COSTUMER > 


triple-bend hooks, 12” 
ished wheel, 158” tubular chrome column, 25-ib 


$31.90 
ne wheel and base $30.90 
shaft and base $35.90 


14BB, same, black crysta 
14CC. polished wheel. chrome 


We sell thru Dealers only. Write for catalog. 


13 VINE STREET — —_ 





-, INC, 


4 
AECA MANUFACTURING CO 
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EVANSVILLE, INDIANA 





ro Rose e ISS'G t Minnesota V 
Granted April 21, 1959 
2,882,626. Record Index Means. Allan H. Tod t ttesville, Va 
roze Va 
882,859. Ballpoint Pen with Ink Tube Adapter. N Poritz, Brookly 
ting Instrument. Natha p tct New York 
882,908. Fastening Device for Loose Leaf Ledgers. Emmett f 


ypewriter Ribbon Attachment i \ ray u 
} ray v 
3.044. Adhesive Label Dispenser e W 
Register Drawer Selecting Apparatu: 
Key Adding Machine Clearing Mechanism 


Punched Card Sensing Apparatus 


9. Self Contained and Combined Loose Leaf Binder and Display 


2 883 21 Autographic Register. Aloy Beck } t Jhio, assignor t 
33 25 Limited Access Remote Controllable Visible Record Equipment 
‘ r A , ++ onors t Acme 


Granted April 28, 1959 


383, 9¢€ ble Ended Bali Point Pen Vertiz, New York 
2,883 969 roe Capacity Ball Point Ink Reservoir Tube. Herbert W : 
2,883,989. Filing Systems har B } kewood, N. Y assignor 

V tow Y 

884,11 Typewriter Ribbon Shield. Edg f¢ 3, Hartford 

384 126 Pressure-Sensitive Adhesive Sheet Material. Erwin W 

on 26 hining and Mfa 
384.19 peration Control Means. Edw H ffe, Norwood, and | 
3 Ma 


table Feed Mechanism for an Autographic Register 


884 295 rd Mounting Means for Horizontally Mounted Doors of Filing 
t Harry W. Le 
34 299. Web Control for Facsimile Recorder. + undrock. fF 
New Y 


Boston Stationers Elect Officers 


Ofti ted at the annual meeting ot the Boston Sta 
Association in April were 

William P. Greeley, Greeley's Stationery Co 

Hyman Richman, M. Brown Co.; second 

John J. Dunne, National Blank Book Co 

nt, Joseph P. Sheehan, |. P. Sheehan Co 

1 secret isurer, Harley Lewis, Ward 

Raymond Tremblay, NSOEA, told thos« 


p insurance and mayor 


ittending of the 
lical programs 


Underwood Holds Southern Sales Meeting 


NEW ORLEANS 


S itatives of the Underwood Corp. from 
‘ siama and Mississippi met recently for 
f typewriter models and a discussion of sales 


V if 


Lawrence Heads Dictaphone Sales District 


William D. Lawrence has been nan 

listrict manager of the Dictaphon 
Corp.s newly created Long Island 
territory, with headquarters in Reg 
Park, according to an announcement by 
Lloyd M. Powell, president. Law 
rence started as a salesman in Chicago 
in 1946 and shortly after moved to the 
company’s Denver office, where he be 


came district manager n 1953 
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GIVE YOUR EMPLOYEES 
THE TOOLS THEY NEED 
TO DO A TOP JOB 
FOR YOU 


Every executive and salesman working for 
a retailer of office products should have 
his own copy of OFFICE APPLIANCES 
each month. He needs it as a working fool, 
just as much as a carpenter needs a ham- 
mer. 


Pass along readership doesn't work. Long 
waits, copies not passed along at all, torn 
out pages, impossibility of maintaining 
one's own file — these are just some of the 
objections to it. 


Give your employees the tools they need 
to do a top job for you. Order a personal 
OFFICE APPLIANCES subscription for 


each executive and sales person. 


To make this economically attractive, a 
special reduced rate of $1.50 a year has 
been established for dealers ordering five 
or more OFFICE APPLIANCES subscrip- 
tions. Present subscriptions may be con- 
sidered as part of the five minimum. Copies 
will be mailed to either your office or each 
employee's home. 


Have your girl Friday type out a list 
of your key people today, and mail it 
in on your letterhead. Enclose your 


check at the rate of $1.50 each or 
we'll gladly bill you. 


OFFICE APPLIANCES 
600 West Jackson Blvd. 
Chicago 6, Illinois 
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armaments 








Iustrated: 1148 
Winthrop with 
shaped wood 
legs. Sketched: 
New Yorker box 
bases placed 
end-to-end. 





for the man 


who 


everything 





¥ T | | } ws Y \ v 

| a ei > Hale’s three new 

— 1100 groups now giv: 
your customers the 

widest de sign choice... 

custom-built appearance 

at down-to-earth prices 


YT tom AM 
gk 

















In shape d wood le gS, 
tapered brushed brass 
legs or box base, the 
1100 series will fit 
perfectly in any 
modern office. 





Have you seen Hale 
traditional cases in 
sectional and solid 
end . or the dra 
matic 1000 line 
series? Write today 


INDUSTRIES, INC. ae meal NEW YORK 


MANUFACTURING CO 


Civistionw or rs 


YOU CAN’T AFFORD TO OVERLOOK BOOKCASE PROFITS . 
TRADITIONAL, CONTEMPORARY OR MODERN ...HALE HAS IT! 





























Distinctive Appointments created 
to complete office decor . . . not 
primarily utilitarian. 





Rubber insulates and absorbs of- 
fice sounds . . . hard or rigid 
types are noisy. 


&. Enjoy now this new exper- 


ience in office completeness , 
with Bickett Rolmaster or Flex- 
ible Rufbak Rubber Floor 
Mats. 





Bs L. M. BICKETT CO., Watertown, Wis. 


Send coupon for FREE beautiful colored literature in box reply form 


DEALER INQUIRIES INVITED 


a ee een STATE 


L. M. BICKETT CO., Dept. OA-659, WATERTOWN, WIS. 
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Wemo to the Boss: 


Give your key employees their own copy of 


OFFICE APPLIANCES every month. 


[he best method is to enter an inexpensive OA 
group subscription for each of them which in- 
cludes the Annual OA Buyers INDEX at no addi- 
tional cost. Over 200 dealers have taken advan 
tage of OA’s special “group rate” which is a 
substantially reduced price, when five or more 


subscriptions are entered. 


Write for full details of OA’s “group subscription 
plan” or better yet, just send us a list of your 


employees (five or more) and we'll enter their 


OFFICE 
APPLIANCES 


600 West Jackson Boulevard 
Chicago 6, Illinois 


subscriptions at once. 























LOOKING 
FOR THE 
BEST? ... 


\ You'll find... 

) “THE 

CROWN LINE” 
OF DATERS 
CLINCHES THE 
EXTRA SALES! 
guaranteed to 
outlast any 
competitively 
priced stamps 

on the market. 









Send for 
information 
on our 
complete line 
today! 


R. A. STEWART AND COMPANY, INC. 


80 Duane Street - New York 7, New York 
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ad 
—————————— 


a tip from Beauchamp the efficiency expert ..«-« 


“an index tabbing 
that saves up to 
56% typing time” 


























Beauchamp’s right! AlCO’s Typerite 
index tabbing and inserts fit the spacings 
on your typewriter. The line space lever 
automatically up-and-down centers 

titles on inserts . eliminating time 
consuming soft roller centering 
previously required. 


6" strip of durable plastic tabbing is 

easily cut to exact length of title inserts. 
Tubular top for strength and easy title 
inserting, gummed linen skirt for secure 
attachment. Choice of 8 colors and 3 sizes. 


AVAILABLE AT YOUR STATIONERS 
or write for samples and prices. 


G. J. AIGNER CO. 
426 S. Clinton St. 
Chicago 7, Illinois 


Piants in Chicago 
Rochelle, Illinois 
New York and Calif 


DEALERS! OVER 200,000 CUSTOMER READERS* WILL SEE THIS AD! 
* consumer readers of business magazines carrying this AICO advertisement, 


Hedges 
puts EFFICIENCY 


into daily routines 
=] 





“DANDY” 
BOX FILES 





CARD TRAYS 


HEDGES MFG. co. 
2931 WENTWORTH AVE. 
CHICAGO 16, ILLINOIS 








Birthday balloons . More than a thousand guests who 
attended the party celebrating the 20th anniversary of the 
Clary Corp. released balloons to mark the occasion. A picnic 
luncheon was held on block-long tables in the newly dedi- 
cated Clary Ave. which runs adjacent to the company’s 
headquarters. 


Clary Corp. Host to 
1,000 on Birthday 


SAN GABRIEL, CALIF 

This city’s largest birthday party, with more than 1,000 
persons attending, was staged March 30 as city, county, state 
and national officials joined with company employees to 
mark the 20th anniversary of Clary Corp., largest industry 
in San Gabriel 

The gathering paid tribute to Founder-President Hugh L. 
Clary and his 20-year associates in the corporation 

Highlight of the affair was the changing of the name of 
the street, which runs alongside the plant, to Clary Ave. 
Mrs. Helen Achilles, member of the San Gabriel City Coun- 
cil, dedicated the new street sign by breaking a bottle of 
California champagne over the standard 

The San Gabriel High School band serenaded the guests 
during the picnic lunch served at three block-long tables. 
The tables were decorated with a balloons im- 
printed “Clary 20th Anniversary balloons 
launched as a celebration finale 

Among paying tribute to were George A. 
Kasem, member of Congress from the 25th district and 
James Durdem, mayor of the City of San Gabriel. In addi- 
tion, congratulatory telegrams were received from other na- 


thousand 


These were 


those Clary 


tional and state officials 


Commemorative gifts were presented on behalf of the 
Clary board of directors by Paul J. Meeks, president of 
Clary Dynamics and member of the board, to Clary and 


William H. Petit, Sr., vice-president, who was a member of 
the firm when it was founded on Mafch 30, 1939 

The 20th anniversary of Clary Corp. also was marked at 
the company’s other business machine plants in Searcy, Ark.; 
loronto, Ont., Canada; and Rastatt, West Germany 


NOMA Plans Conference & Show 
Robert Kaye and 


consultants, was named general 
Conference & Equipment Show 
Francisco chapter of the National 
Office Management Association on Oct. 26-28 at the Shera 
Hotel, San Francisco 

of the Conterence & Show 
Age 


manufacturing firms will exhibit at the Show 


Robert Kaye, president of Associates 


San Francisco management 
biennial 


sponsored by the San 


hairman of the 


ton-Palace 
will be “The Office 
Representatives of nationally prominent 


The theme 


in the Space 


business and 











—— 


PREMIER 
TRIMMING 


QUALITY DESIGNED WITH 
SAFETY IN MIND! 


Guest Book 








BOARDS 





e 7 Sizes 













e From $6.00 
to $55.00 


e Wood or 
metal base 


Precision 
machined markings 
on select heavy hard 
maple. a brand new easy-on- 
the-eye pastel green, in lifetime lacquer 

. removable self-sharpening blade of 
hardened tool steel . . . exclusive design 
slide-guide all new safety guard to make 
cutting safe and fast. 


For shop, school, studio, office, industry. 


PHOTO MATERIALS CoO. 











PREMIER 
QUALITY 
PRODUCTS 










Completely 
ible! Place it any- oa 
Move, it BOSTON 
from desk to desk. 

\ll metal construc- 

tion. Stronger cutters 
sharper points. Available in 
Green, Blue, Sandtone, Gray. 
Order today from your lo- 
cal stationer. 


oe) a 


where 
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R. Del Dunning Rumrill Co., Roches N. ¥ 

iS a VIS at ou ffices on April 6. Mr. Dunning 1 

search in, ha g lo particularly witl handis 
pro F¢ y torm< that serv M 
& Co Ss, a I]-k ertising agency tn its y, whi 
vas merged with R rill. The Rumrill Co. ts a first 

rtising ag rough its history | f 

a number of prominent offic equipment actul 
Amon its pr nt-da lrents are the Yawman and Ert 
Manufacturing Ce al Stromberg-Carlson ( Mr. Dur 
nin is not an individua iccount man Dut I f 

Il of eR rill 

J. L. Jackson, representing the wholesal ivision 
Clary Cory visit Chicago headquarter OF FIé 
APPLIANCES on Apri |. He was on an extensive trip whicl 
had included Honolulu and was to take hit ist to Detroit 
and on to Boston and south along the coast states 
Flori Mr. Jacks been selling offi achines 
various types, including cash registers, for many years an 
has established a remarkable sales record. He is well known 
to office machine mea throughout the United St 


Stanley Aids Dealers with 
Four-Color Photos of Installations 


The Stanley Manufac 


photographs of 


turing Co. 1s providing its deales 


four-color installation made with its line 


Che 8l/, x11’ photos have three holes punched along 


one side for easy insertion in a sample book. A description 
of the dealer making the installation and the place of in 
stallation, along with specifications of the chairs, wall 
paneling, etc., used is listed on the back 











SCHWAB 


sells 
protection 





manufacturers of 


@ FIRE & BURGLAR || 
PROOF SAFES | 


} 

@ BURGLAR PROOF | 
CHESTS — VAULT || 
DOORS ] 
Underwriters A, 8, and i] 

C T 20 Label 


insulated ] 
© ‘FORTIFIED | 


FILES’’ —— HOME | 
CHESTS 





1832-C 1-20 U. L. Label 





SCHWAB 


| 
| 
SAFE COMPANY 





























S==LAFAYETTE, INDIANA 
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POSITION WANTED 


Highly successful salesman. Will work 24 
hours a day. No salary required! 


Sf aity st 1 sell Aps 















SEALS 


NOTARY AND 
CORPORATION 


+1 Pocket Seals 
$8.00 Dealer 
Discount 40% 


Sold Only Thru Dealers 


| LOUIS MELIND CO. 


3524 N. CLARK ST. 


CHICAGO 13 








fundamentals 


THE, OFFICE FURNITURE DIVISION OF EISEN BROTHERS INC. 
i WILLOW AVENUE, HOBOKEN, N. J. 


Mw r 







Write for our new brochure 


More and More Leading Draftsmen, 
Accountants and Artists 


are INSISTING on » 
Tra- Potut 


LEAD POINTER 





For Perfect Lead Points 
Blunt to Hairline. Two Models 


Standard Model gives you points up 
f ong without breaking Just 
1 and rotate lid. 





Variable Taper Model 
lets you dial the taper 






you won. 


SHORT 









ind Dealer Prices 









ELWARD MANUFACTURING CO. 


Baker Street e 






OR IN 
BETWEEN 


Coloma, Michigan 
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ACELINER 
one of a full lineof 
stapling machines for 
every purse and purpose. 









ACE FASTENER CORPORATION, 3415 NORTH ASHLAND AVE., CHICAGO, 13 
CANADA: Canadian Staples Ltd., 6705 Upper Lachine Road, 
Montreal: 258 Wallace Avenue, Toronto 


STAND-B 


e Patented Knee-Action Grippers 
Hold All Copy Securely 


THE VERY BEST VALUE 
IN COPYHOLDERS 






Loose-leaf enve 
punched ard-hoiders 
any site; menu covers 
factory record pro 
tectors; tag holders 


bill-fold envelopes 








stamp containers, et< 


CELLULOSE ACETATE PRODUCTS 


902p SOUTH WABASH AVE CHICAGO 5, ILLINOIS 


Made of acetate 
flame resistant 
transparent cellulose 


We build to fit your 





particular need 


Write us details 


CuRManCo 


STEEL 


i 
aq LETTER Sorter 





Helps the busy office worker sort the incom- 
ing and outgoing mail. Inwardly sloping 
shelves increase Capacity and keep contents 
from sliding out. Ample sheif clearance and 
newly designed siotted shelves allows quick 
sorting, insertion and removal of papers. No 
corner posts to dodge. Electrically welded 
Ln) nto one sturdy unit 
ws NO. 202 — LETTER SIZE — 2 TRAY.$4.00 
OVER 50 NO. 203 — LETTER SIZE — 3 TRAY.$5.25 
QUALITY WO 204 — LETTER SIZE — 4 TRAY. $6.50 
ITEMS! NO. 205 — LETTER SIZE — 5 TRAY $7.50 
Boron LEADER IN THE FIELD FOR MORE THAN 43 YEARS! 


rerenss=c*) CURRIER MFG. CO., INC. Zcirrrnot rounesora 
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MIST GREEN 
OLIVE GREEN 








ee eee 









FOR THE OFFICE WHERE EYE-APPEAL IS A MARK OF EFFICIENCY 
Oe ‘ 











owen Peessuer © 
© LAMINATED °* 


PLASTIC 





DECORATIVE 
DURABLE 
DIMENSIONALLY 
STABLE 


in: 

SHADES 

OF GRAINED 
WALNUT 
AND GREY 








1829 Levee Street 


JESS L. MUSGRAVE COMPANY, INC. 


WRITE 


© P.O. Box 10594 «© Dallas 7, Texas WIRE 











You Can Make 
VOLUME PROFIT 


usc" tobe SENTRY * 


that sells for $48.55 less than lowest 
competitor — $130.04 less than highest 


Only SENTRY offers so many quality features 
at so low a price! “¢ labe protection—plus 
Vermiculite insulation, all-welded construc 
tion, built-in 4-number combination lo 
bank vault type lock bar, 2 dr awers Dine en 
sions: Outside 24 5” x x >”: Inside 
—15" x 12” x 13”. We. 240 Ibs, Fi ail erode big 
market. Write for details 


Suggested 37g JOHN D. BRUSH & CO., Inc. 


Pg nee Al Allow. 563 West Ave., Rochester 11, N.Y. 


MANUFACTURERS OF DRAFTING SUPPLIES 


od 











Keep Klean 
POCKET PROTECTOR 


A VERY USEFUL GIFT! Protects 
clothing against ink stains . . . wear 
and tear, pencil marks, etc. Easy to 
transfer from one pocket to another. 
A real goodwill builder! Priced from 
7¥%c. Trade marks etc. can be re- 
produced. Stock colors: white, blue, 
red, brown, or yellow. An undupli- 
cated and appreciated item in 1/8 
gauge, durable, heavy-weight plastic. 





KEEP KLEAN PRODUCTS CO., INC. 
4077 PARK AVE., N.Y. 57, N.Y. 








“The World's 
Largest 
Independent 
Rebuilder of 
Office Machines.” 


SUPERIOR 
TYPEWRITER 


Select Rough and 
Rebuilt Manual and 
Electric Typewriters 
e Adding Machines 
e Calculators 
Write for confidential dealer's price list. 


SUPERIOR TYPEWRITER CO., INC. 
34 Hubert Street. © New York /3,N.¥. * WOrth 6-2626 











for type that sparkles 
ike MEW 


Push the FASTEST type 
cleaner for faster turn- 
over! Non-spattering 
and non-inflammable. 
Once tried, repeats 
steadily. Get the 
smart orange-and-blue 
display working for 
YOU. Dealer aids free. 
Order direct ...or 
from your own jobber. 


WO CARBON-TETRACHLORIDE 
CLAROTYPE CO., Inc 


26! Broadway New York 






















Factory: Cherleston, S. C 


ROLLING STORE LADDERS 


ROLLING LADDERS—Made from eT 

Oak or Birch Ni 
SIDE and CEILING TYPES—with h it KK NX 
steel track for mounting on shelving, 1 i ‘ 
filing cabinets or ceiling. , | i \ 
“A” and LIBRARY TYPES—require Lita \ 
mo track and are mounted on wheels AL SA 
with Automatic Safety Brakes. ON 4 
WELDED STEEL SAFETY LADDERS . S 
—Made from 1” diameter round Fe 





furniture tubing, with expanded | x 

metal steps. Mounted on Swivel i] 4 
| & 
| 





Brake Casters. Ladder can be rolled 
freely when no one is on it. When 
you step on the ladder the rubber Ml 
tipped legs rest on the floor and sb) == 
prevent rolling. Made in 1 to 13 — 
step heights, and 4 widths. 


Send for Circulars S58BWOA (Wood) & 56-OA (Steel) and Dealer Discount. 
Manufactured by 
123 W. Spring 


I. D. COTTERMAN Naperville, Illinois 
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Bob Reid Honored for 1958 Sales 


At the March 
Holyoke, Mass 


meeting of the Sales Executive Club of 
Robert V. “Bob” Reid, west coast repre 


sentative the American Pad & Paper Co., was honored as 
pany 's outstanding salesman for 1958 
In recognition of his achievement and sales performance 
vas the recipient of the Distinguished Sales Award Oscar 
National Sales Executives Club and a Certificate of 
Ex ij Sales 


WSA Publishes Directory 


It \ salers’ Association has published its 1959 di 

tory and ride of ethics 

In addition to the officers and board control, other 

ategories listed are member of office supplies and equip 
\ livision, members of school and art sup- 
t ind sundries wholesalers division and man 

A ] f thics 1s included for each of the first two 

tego! well as the by-laws of the association 


Consolett Now Manufactured by Luxco 


Badger, | of LaCrosse, Wis., announces the purchase 

tl turing rights to the Consolett machine stand 

1 cabinet formerly made by Stolper Steel Products Corp 

Mert Falls, Wis. James E. Kuppe, sales manage 

Ba invites inquiries from all former Stolper 
price information and catalogs 


Media Office Supply Expands 
MEDIA, PA 


I M O Supply Co. has expanded its quarters 
nt store. Its address is now 11-13 W 
S St. A itational pre-opening was held on May 13 


n house the following tl lays 


White 


cooperates! 


Write for fast-action merchandising program on our new top 
juality STATESMAN line of carbon paper and typewriter ribbons. 
Full protection! 


WRITE, INC. “°\*#2&ry*snapeoort: conn.” 




















Write for Dealer 
Literature & Prices 


HARDBOARD FasricarTors, inc. 


59 BRANCH ST eS ¥ LoOuls 7 
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Show the LEADER 


and 
build 
steady 
SALES 








Show BEACH Books 
in COUNTER DIS- 
PLAY shipping car- 
ton; they sell on 
sight. Tops in serv- 
ice and in sales! 


Samples, Prices: 


BEACH PUBLISHING CO. 
19829 W. McNichols, Detroit 19, Mich. 





SEEING IS BELIEVING 


Ask your salesmen to carry a sample of Barkley’s MAGNI- 
FYING Index Tab to SHOW their customers how it speeds 


up File Look-Ups. For FREE sample packet write to: 


C. L. BARKLEY & CO. © Founded 1921 © Dept. oas 


1220 W. VAN BUREN ST. © CHICAGO 7 © ALL PHONES MONROE 6-706! 













¥ou can earn good 
commissions selling 
our complete line 
of passbooks, pocket 
check covers, coin 
suvers, and other 
forms to financial 
institutions. 


PASS UP THOSE 
EXTRA 
COMMISSIONS 





Write for Information 





THE LEADER 
IN PLATENS 


AND OFFICE MACHINE ROLLS 
Typewriter Tools—Parts—Supplies 


Ames Supply Company 


ATLANTA DETROIT 

156 Alexander, N.W. 6527 John C. Lodge Expwy. 

CHICAGO NEW YORK 

564 W. Randolph St. 37 Murrey St. 

DALLAS SAN FRANCISCO 

1232 Crampton St. 545 Mission St. 
CLEVELAND 


1122 St. Clair Ave., N.E. 
AGENTS IN ALL PRINCIPAL CITIES 
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OA Advertisers 








A 
Acco Products .. 59 
Ace Fastener Corp. 187 
Addo-X, Inc. 141 
Advanco Products, Inc 115 
Aico Indexes 185 
Aima Desk Co. 3rd Cover 
Alma Office Machine Corp 97 
Alvin and Company 138 
Amberg File & Index Co. 176 
American Carbon Paper Mfg. Co. 15 
American Chair Co. 177 
American Passbook Co 189 
American Photo Laboratories 180 
American Writing Paper Corp. 170 
Ames Supply Co. 189 
Anco Wood Soecialties 178 
Apex Business Systems 191 
Apsco Prods., Inc. 187 
Ard Mfg. Co. 182 
Art Metal Constr. Co 56 
Art Steel Co., Inc 8,9 
Assoc. Business Publications 175 
B 
Bankers Box Co 11 
Bankers & Merchants, Inc 149 
Barkley, C. L.. & Co 189 
Bay Products, Inc 182 
Beach Publishing Co 189 
Bickett, L. M., Co 184 
Boling Chair Co. 148 
Boorum & Pease Co 114 
Borden Company 167 
Borroughs Mfg. Co 139 
Brush, John D., & Co., Inc 188 
The Bulman Corp 95 
Burroughs Corp 57 
c 
Cardinell Corp 188 
Case Brothers, Inc 133 
Chicago Desk Pad Co., Inc 156 
Clarotype Co., Inc 188 
Coin-0-Matic 182 
Cole Steel Equip. Co 137 
Columbian Art Works 53 
Columbus Coated Fabrics 151 
Consolidated Stamp Mfg. Co 173 
Cotterman, I. D 188 
Cramer Posture Chair Co., Inc 

112, 113 
Currier Mfg Co 187 
Curtis Office Partitions 171 
Curtis-Young Corp 70, 178, 187 
D 
Decatur Industries, Inc 191 
Dennison Mfg. Co 130 
Designcraft Metal Mfg. Corp 132 
Dolin Metal Prods., Inc 168 
Downey, C. L., Co. . 177 
DuPont DeNemours, E 117 
Durable Meta! Prods. Co 120 
E 
Eaton Paper Corp 135 
Eisen Bros., Inc 187 
Elward Mfg. Co 187 


While every precaution 15 taken t 
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Ennis Tag & Salesbk. Co 14 K 
Esterbrook Pen Co 38 


Keener Rubber, Inc 161, 162 


Keep Klean Prods. Co 188 

f Kilian Mfg. Corp 148 

Faber-Caste A. W 160 

Facit, Inc 169 

Frankel Mfg. Cc 163 t 

Fritz-Cross C The 103 

Fulton Marking Equip. Cé 128 
Lawson, F. H., Cc 144 
Leedal! Products Mfg. Cc 142 
Leonard, Chas Inc 112 
Lindy Sales Co 121 

G Lyon Metal Prods., Inc 67 

Geiss-America 166 

Globe-Wernicke Ci 105 M 

Graff, Geo. B., & Co 55 

Guide System & Supply Cx 8, 89 

Gunlocke, W. H., Chair | Be Manifold Supplies Co 106 
Marble, B. L Chair Cc 37 
Markilo Co 187 
Masland Duraleather Cc 77 

H Meilink Steel Safe Cc 118 
Melind, Louis, Co 187 
Mercury Bus. Mach 107 
Micropoint Pen, Inc 171 

Hale Industrie nc 184 Milwaukee Metal Furniture Ce 31-82 

Hamilton Cos¢ Inc 4 Modernize, Inc 52 

Hano, Philip, C Inc 125 Moore, P. 0., Inc 110 

Hanson Scale C 179 Murphy Mfg. Co 181 

Hardboard Fabricators r 189 Musgrave, Jess L., Cc Inc 188 

Harding, M C Ltd 165 Mutual Products Cc Inc 119 

Harter Cort 164 

Haskell 

Hedges Mfg 185 

Heller Roberts Mfg. Corp 181 

Herring-Hall-Marvin Safe C« 158 N 

Heyer Cort The 4th Cover 

H-0-N C 49 

Hunt, C. Howard, Pen Cc 186 National Blank Book Cx 9( 

Hyaienic Dental Mfa. C 136 National Business Show 155 
National Cash Register C 131 
Noesting Pin Ticket C 173 
North American Philios ¢ 61 
Northern States Envelope Cx 126 

i 

Ideal Carbon Paper Cort 113 ° 

Imperial Desk ( 127 

Inter-Continental Trading ( 157 

International Office Appliances 181 ffice Appliances 177, 183, 184 

International Paper Co Mffice Products 154 

Invincible Metal Furniture C 123 Ohio Chair Co 109 
Old Town Corporatior 45 
Olivetti Coro 21, 172 
Oxford Filing Supply C« 143 

J 
P 

Jasper Chair ( 140 

Jasper Seating 159 Peerless Stee! Equi Ce 153 

Johnson Chair 44 Peerless-Imperial Cc nm 5 

Justrite Envelope Mfg. | 12¢ Photo Materials C« 186 


bring quicker 
and more complete responses ! 
OFFICE APPLIANCES 


mention 


when writing advertisers 


imiure atcur 


Posting Equip. Corp 

Print-O-Matic Co 152 
Pronto File Corp 1lé 
Protectal! Safe Corp 17 


Q 


Quality Park Envelope Co 


Random House 14 
Regency Thermographer 99-10 


Regna Cash Register, Inc 83 
Rite-Line Corp ] 
Roberts Numbering Machine Div 18 
Rockwell-Barnes Co ] 
Rogersnap Bus. Form 
Royal Metal Mfg. Cx 12, 13 
Royal Register C ? 
Royal Typewrite f 39 


Schwab Safe C 18¢ 
Shaw-Walker Co. The ] 
Sheppard, C. E., C 15¢ 
Sikes, The, Co r 65 
Smead Mfg. Cc 19 
Smith, Chas. ¢ f 187 
Smith-Corona, Inc 3 
Speed-0-Print Corts 124 
Stacor Equip. Cort 179 
Stanley Mfg. Cx 4] 
Staplex 179 
Star Forms 18 
Stark Calendar ] 
Steelmaster 
Steger, H. A 
Stein Bros. Mfg 14 
Stewart, R. A, & C 184 
Stile-Craft Mfgrs nc 134 
Sturgis Posture Chair ( ¢ 
Superior Typewriter C f ] 


C 179 


Technilube 191 
Typewriter Distrit 4 


U 


Underwood Corr 4 
U. S. Carbon & Ribb Mfg y 


Vv 
Vail Mfg. Cc 
Valco Co 


Visi-Shelf File ne 


w 


Want Ads 19 
Webster, F. S 2nd 
Weis Mfg. Co 

Western Mfg. C 

Wolber Duplicator & Supply 
Worden Cc 

World Publishing 

Write, Inc 


sibility for error © , ion 
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| SECOND SHEETS 
in the New *FLIP OUT DISPENSER BOX 


have all the qualities essential for creating demand and 
increasing your stationery department volume 


Sold only through stationers 


joners. ROCERSNAD 
For complete information TRADEMARK 
oo Eee ee ee . PO. BOX 10425 - DALLAS, TEXAS 








Letter trays ... legal and letter size 


of SOLID WALNUT 


Our quality, solid walnut 

: letter trays are in growing 
1300 Series by Steelcase won an award for its “‘excellence demand. Like the No. 102 
: tray shown here, all are 
artistically designed and 
precision built. 





lesign’’ from the National Industrial Design Council of 
nada. The executive desk of the line is shown here 





Write for catalog giving {rices and complete information. 


Steelcase ‘‘1300 Series’’ 


. . a 4 
Wins Design Award Decatur Industries, Inc. 











. oe t steel office desks and tables, and a secretat B 209-211 S$. Eighth St., Decatur, Indiana 
postu! r designed and manutfactu by Steelcas¢ 
l tf G Rapids Mich have beet sel ted tor “ex 








| Phy ae’ akeeel ema tae 1 SNAPEX TAX & STOCK 
Koval oi Gosia The des les ani <huitase alo | BUSINESS FORMS MANUFACTURERS 
. bart } 














Canada by Canadian Steelcase Co., Ltd 
Don Mills, Ont — | W-2—Approved Federal, State and City wage 
Know! t 400 Series the desk lin has been Be ae nadie cites for pressing & 6ne GEran 
' ' - Forms specifically designed for NCR, Bur 
g yritat ror its good lesign as based on its a —_ roughs, etc 
funct iginality, and good valu by the council t - STOCK FORMS—invoices, Bills of Lading, Pur- 
I ret posture chair, similarly judged, is from th ' + 


chase Orders, Expense Reports, Speed Letters, 


t Line group of office chair Credit Memos, etc 





; re presented to Fred A. Bell, president of You accept the orders—we do everything else 
n t an NIDC dinner in Toronto, Ont., by under your name. Excellent profits. All forms 
Allan Jarvis, Dit tor of the National Gallery Ottawa imprinted or plain 
| ) l I mad ear h year DV men be rs’ of the IMMEDIATE SHIPMENTS right from stock from 
D » ( ich include manufacturers. retailers. de New York or Los Angeles 
tatives of consumer n government Write for trade PROFIT-PLAN now! 
to encouraging good design in Cana Serving the trade from Coast to Coast 






Ss 
APEX BUSINESS SYSTEMS 


540 PEARL ST.. NEW YORK 7, N.Y. * Phone: BE 3-7133 
WESTERN OFFICE — 356 S. BROADWAY, LOS ANGELES, CAL. + Phone 











MA 8.3431 





Ruggles, Inc., Buys Four-Story Building 


sine pomar tae one wap om cco | TECHMILUBE—1000 
ght t t tory Lucknow Bldg. at 


know di Second Ave., $ 
G. L. Ruggles, president, said his company will consoli >» Needs No Solvent 
| offices and —t house in the brick build >» No Other General Lubricant 
parking in the rear 
i b remodeled an xpected to b ~ CESS . . RINSE . LUBRICATE Rot iry ana Printing 
\ fal rs Addin J Machines Eepvertiers, Weapon 
ONE ‘CHEMICAL — ONE OPERATION 1 nance systen 


mbines all your shop chemical fur 
a idds key {f{ ty 


Payne Enterprises Opens Texas Branch 


i } warranty periods ar 
PORT ARTHUR, TEX ase for keys os, © 
Bert J. Payne Enterprises of Chi - a 
| stablished by Mr. & Mrs. Louis Atwater Write 


Mrs. & Mrs. Jules Hail. They wil the company's 


and devices throughout most of TECHNILUBE — 223 main st. — Napa 
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Want Ads 





Deadline 10th of month preceding issue date. The rate for classified advertisements is twenty-two 
cents a word, minimum charge $4.00 payable with order. Add five words if dept. address is used 


Address Dept. Reply to OFFICE APPLIANCES, 600 W’. Jackson Blud., Chicago 6, Attn: Dept 








SALESMEN WANTED 
ENT PPORTUNITY for gressive salesman t rep exclusive 




































































} Gistridutor of porta ypewriters and standard ma é g J 
icts at best prices. Tt w first ad giving you gr F r yw 
and make excellent y. Write territory covered and other es. Writ ff 

: Apr t., New York 17 
ACTIVE MAN WANTED to handle fast-se } 
Good commission. M C WN Enterprises, 114 West 
EXPERIENCE and } ffice chair representative 
DUPLICATOR SALESMAN youthern California fast wing Protected t wood and upt tere fice chairs. Equipped for contract work. Reorga 
territory. A. B. Dick complete line. Offset pirit V sograph Machine and rganization. A territ y able. Write Office Apr pt. 2 
Supplies. Experience Necessary. Bales Office Ea npany, 1903 Nort 
Main Street, Santa Ana, Calif 
ST MANAGER GRAPHIC ARTS FIELD. We want xperienced 
EASTERN TERRITORY OPEN for experienced salesma time representat ee, See See + 
leading manufacturer of stationery specialities. Excellent opportunity f an witt ST eee ee ae Ay ee Bye o-sge Reg. a ‘ 
necessary qualifications to affiliate with a progré rm. Must ve k paggenicBe Pinccge awe pa gl ge noe A ee oy 
ground in industry. Give complete information. Answ fide Writ fice ; _—— salle 
Appliances, Dept. 586 
SALESMEN AVAILABLE SALES REPRESENTATIVES AVAILABLE 
FLORIDA SALESMAN AVAILABLE for full time co t witt anuf r of 
stationery or office equipment. On best of terms with st er efe WANT SALE 2 F T Ne get them because we co ' Michia 
to concentrate on the one state Sut might consid Y idditiona é t desired dia Ww i tw fitior nes nly highest sidered 
Excellent sales record. Best of references. Writ ff Apr ept 8 ff Apr 
SALES REPRESENTATIVES WANTED 
REPRESENTATIVE \ established New York i New 
Pp wood and tee t me sales Write Of 
Young, aggressive OFFICE CUSHION MANUFACTUR 1 Typew 
open territories. Producers with following only, ple Not 5 & 
Write Office Appliances, Dept. 565 
NE WANTE for t Vl } Jiana-Kentucky & Pitt “Ce 
t ffice ture flelds. Have one top 
Ww r fice Appliances 
FACTORY REPRESENTATIVE WANTED. Leading nat i nanufa f off 
equipment wants sales representative to work with pre t dealer 
mew dealers. Salary, expenses and bonus. Must } have ow 
travel freely. Write Office Appliances, Dept. 566 
WW NSIN, M ot j wa need representat write We 
fast moving iten wily, tr way y want them promoted. W ff 
REPRESENTATIVE WANTED. One of America’s largest f 
Products, complete line, all fields. Good territorie WV at N 
Central States. Send resume’ to Office Appliances, Dept 
APABLE PRODUCER. Age 40, widower, College Graduate. Tw - 
é ng ( 19 efer uth or Southwest Aaree t tr xt 
sly. Now employed. Writ ffice Appliances, Dept. 583 
KORES MANUFACTURING CORP. (complete highly repeat 
Inked Ribbons — Stencils Inks) offers opportunity Midwest southw 
southeast territories. Will excellently round out e of well established m 
turers’ representative. Line has become No. 1 seller with most of e 
Participation in travel expenses to develop new a it f high 
Give full details of states covered, lines now handled. W r Mfg rp l 
Whittier St.. New York 59. N. Y 
sai MANUFACTURERS’ REPRESENTATIVES WANTED 
TERRITORIES are now available for reputable representative Product as bee 
selling itself through national advertising. We now need live-wire Stationery / REPRESENTATIVES T é w PATENTED line of office hine pad 
Business Machine representatives. Interested parties send nplete informat Northwest. Rocky Mount tat Alaska and Hawa ther patented iten - 
cluding data on company and lines presently carried. Our employes know of tt | eady, follow in 1 yea Rayn 1 Packer Company f t 
Said the 


Write Office Appliances, Dept. 573 
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MANUFACTURERS 





ASSEMBLY PLANT OPPORTUNITY 





LISTS 
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REPRESENTATIVES AVAILABLE 





FOR 


SALE AND WANTED TO BUY 












































OTT-FISHER And Sundstrand Machines, Electromat Typewriters, Adders, 
N gt reg ators, and all office machines bought and sold. Teeter-Warsh Co., 849 No 
Equipmen t., Milwaukee 3, Wis 
WANTEL Burroughs or N.C.R Bookkeeping and 86 ng Machines, Calculators 
ptometer Adding Machines, et« any style Quote complete description and 
V wing Me f AMERICAN BUSINESS MACHINES N¢ 3 Broadway, New York 12 
hex N ’ 
S Write a 
RICE PA for Burrough ensimat Mode Nc F211, F21 and 
Model 31-10-1 2¢ P. Brandt Cx Machines’ No. 60, 61, 100 
\. Pear! ( ept 140 West 42° New York 36, N. Y 
E M N E v BLE ABINET KARDEX ME and RAND. Variety 
ty A d E e| Ea f t mpany 
€ reet New ¥ il 
Py BUY Bookkeeping Machine: RR NATIONAL 
i REN STON N TRAN e deta mode eria 
J NE MACHINE faye New York 13. N. Y 
PRICE essograpt raphotype, 
t Frid ‘ tt Addresser Adders 
kkeer nact he west wanteed ret t 
» ’ Nai \ppliance Broadway, New 
v 
f - r hine 
Bowe ere 
WwW A ¥ 
6 7 , 
Ww ‘ Vv 
‘ a 
ew 
x ak f r and f recond 
pane t way t pe t prices to dealers 
t ’ ale t 48 Broadway 
“ k N Y 
FISHER MACHINE achine ffice 
p gt Ww wiley %-908 WN Wate t 
v ., 
et - 
WANTE ed Wo d Stee ffice Fur esks. Table hairs. Files 
Top F Paid. W pick up anywhe Wiana a) Michigan 
d Kentucky. Write pt sfavette Office pply 6 North xth 
ee fayette " 
pr e E EQL MENT FOR SALE NCR Clas Machine Registers 
REE atalog per t Account Numbe f er. Age 4 y peratior 1 Burroughs 
and the Ww € at F Posting Machine. 4 Tota Rec ’ & Crossfooter. Age 
*] perat Both Machine: der Cont ‘ Contract 
R fF ture Detroit. M 
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R-B Full-count 
LEGAL RULED PADS © 


give your customers full value! 


RULED AND PERFORATED 


Each sheet perforated at top for convenient removal from 
any part of the pad. Bound with printed and wire-stapled 
stub. Uniform at all times—no mill ends or job lots. 
Writing quality satisfactory for pen or pencil. (12 pads 
per package, '4 gross per carton.) 





| Canary, 8'4 x 14, 50 sheets, full count. 
eee White, 8’ x 14, 50 sheets, full count. 
#5011 MR....Canary, 8% x 11%, 50 sheets, full count. 


No. A3-1654. .Canary—#1 Sulphite, watermarked, 8% x 14, 
50 sheets, full count. 


RULED—NOT PERFORATED 


Padded only, super reinforced. (12 pads per package.) 





#1135 .......Canary, 8% x 11, 50 sheets, full count ('% gross 
per carton) 

B1150....... White, 8% x 11, 50 sheets, full count (2 gross per 
carton) 

oo ae Canary, 8% x 14, 50 sheets, full count (2 gross 
per carton) 

STEED vccuns Canary, 8'2 x 14, 100 sheets, fyll count (4 gross 


per carton) 


Price list and sample pads 
available to qualified dealers 
on request. Specify 

stock number. 





| R-B means REPEAT BUSINESS—Prove it to yourself! 





to the Stationer 
Since 1903 35 EAST WACKER DRIVE © CHICAGO 1, ILLINOIS 


rene Rockwell-Barnes Company 
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Prestige furniture for you... 


skulptura », alma 


. . . Scandinavian influenced design- 
beautifully engineered, for a timeless 
elegance in the contemporary office 


te 







skulptura | 


The Alma Trend Program . . . 
an Interior Design and 
Single Source Service for 
dealers assistance. Write 
ow for complete details. 


alma . . « Executive Office furniture with a Future 


| DESK COMPANY | 


HIGH POINT, NORTH CAROLINA 

















